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Sellin g MulttiKopy 


and 


STAR BRAND RIBBONS 
for modern methods 


DE-AWAKE stationers everywhere are 


( NE of the advertisements taking advantage of MultiKopy and Star 

of a se — Brand national advertising. This advertising 
Mult opy and star ° 

ty sells the use of the right carbon paper for each 


Brand are being advertised in i . 
the Saturday Evening Post, particular job—the modern method of using 


Sunset Magazine, and Gregg carbon. And then it sells MultiKopy as the mod- 
Writer, Rotarian and other ern carbon paper for use in the modern way. 

Thousands of carbon paper customers are 
writing in for Webster’s Little Handbook that 
tells them quickly just which kind, weight and 
finish of MultiKopy Carbon Paper to use in 
simplifying their work. 

The missionary work—the hardest part of 
the selling job—is done for you. Have Multi- 
Kopy Carbon Paper and Star Brand Ribbons 
in stock, and finish the job by selling your cus- 
tomers the type they need. No time wasted, 
satisfied customers, and more profits for you. 


magazines 






















F. S. WEBSTER COMPANY, Incorporated 
338 CONGRESS STREET, BOSTON, MASS. 


Mur 
Carbon Papers 


A kind for every purpose 







hicase 
ke San 
New Pirrsbure”- - 





F. S. Webster Company, Incorporated, 
338 Congress Street, Boston, Mass 


Gentlemen: Kindly tell me about the Webster War 
and the Definite Selling Plan 


Name.... 


Street Pe eT TT TTT TTT TTT TT TrTiTTTiTi it 
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¥ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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Published on the First Day 
of Every Month by 


THE OFFICE A 


417 S. Dearborn St., 


EVAN JOHNSON, Presiden 
JOHN 
C. H. EVERLY, V. President 


A. GILBERT, A. 


PPLIANCE Co. 
Chicago 

MALHOIT, Treasurer 
ER, V. President 


Cc. 
c. MILI 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 


J. A. PALMER, Cir. Mgr. B.C. 


WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr. 


D. N. BRIGGS, Asst. Mgr. 


1601 Pershing Square Building, 100 East 42nd Street, New York 
Phone Ashland 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any qu 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ ‘Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
Dc 


{ COPYRIGHT. Contents 
covered by Copyright, 1929, 
by The Office Appliance 
Company. 
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(C‘onventions, 50) Catalogues . .223 a yy Takes Hoosier Desk 9 
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a 
Abbitt Typewriter Co 243 
Accounting Devices Co . 233 
Acme Card System Co 175 
Acme Staple Co . 250 
Acorn Personnel Service 245 
Add-A-Unit Partition Co..215 
Addressograph Co 61 
Adjustable Table Co 237 
Ad-Rite Mfg. Co 236 


Aigner, G. J., Co 240 
Ajax Time Stamp Co 186 
Aladdin Dry Stencil Co 221 
Allen & Co 220 
Allen-Wales Corp 130 
All-Steel-Equip. C« 160 
Alma Furniture Co . 226 
American Clip Co 178 
American Electric Co 138 
American Embossing Co 231 


American Lead Pencil Co 60 
Amer. Multigraph S. Co 135 
Amer. No. Machine Co.187, 88 
American Writing Machine 
Co 70, 148 
Ames Safety Envelope Co.227 
Ames Supply Co 194 
Ames & Rollinson .241 
Arlac Dry Stencil Corp 227 


Art Metal Construction Co.173 


Atlas Staty. Corp 198 
Ault & Wiborg Co., The 199 
Aurora Metal Cabinet Wks.247 
Auto. File & Index Co 179 
Auto. Pencil Sharpener Co.107 
Autopoint Co . 99 
Azora Rubber Co 244 
B 
Bachrach Specialty Co 206 
Baltimore Index Mfg. Co. .238 
Bankers Box’ Co 82 
tarr-Morse Corp 159 
Beach Publishing Co 245 
tentley & Gerwig 102 
Bentson Mfe. CC: 149 
Berger Mfg. C« 83 
Berger Mfg. Co. (Van Dorn 
Div.) 157 
Bettcher Stp «& Mfe Co 243 
Boorum & Pease Co 113 
Bridgeport Pen-Co., The 228 
Bristow, Stanley R 242 
British Stationer 248 
Browne-Morse Co 154 
Buckeye Rib. & Carb. Co..132 
Bump Paper Fastener Co. .230 
Buro-Bedarf-Rundschau 


248 


Burroughs Add. Mach. Co.252 
Bushnell Alval Co 246 
Cc 
Canode Ink & Offi. Sup. Co.238 
Carpenter, E. W Mfe. Co.244 
Central Paper Co 212 
Check Writer Co Im 243 
Clarotype Co The 241 
Clemetsen Co., The 65 
Colonial Chair Co 218 
Columbia Rib. & Carb. Co.174 
Columbia Steel Equip Co..118 
Columbian Art Wks 169, 70 
Colytt Laboratories, The 245 
Conrades Mfg Co 216 


Cook, C. A., Co 235 


Cook, H. C., Co 210 
Cordley & Hayes 95 
Corona Adding Mac} 171 
Corona Typewriter 62 
Corry-Jamestown Mfg. Co.234 
Crocker Chair Co oo 
Crown Ribbon & Carb. Co.230 
Currier Mfg. Co 223 
D 
Davenport-Taylor Mfg. Co.224 
Defiance Sales Corp 225 
Detroit Metal Spec. Co 211 
Dick, A. B., Co 67 
Dictaphone Sales Corp 101 
Diebold Safe & Lock Co.115, 16 
Diemer, John F., Co 186 
Dietz, The J. F.. Co 166 
Downey, The ¢ L.. Co 242 
Du Pont, E. L., de Nemours.103 
Dur-O-Lite Pencil ¢ 176 
E 
Eator Crane & Pike 229 
Economy Products Cp 237 
Ediphone ri 85 
Elliott-Fishe ‘ 249 
Emerson Electr Mfz. Co.209 
Empire Chair C 02 


Englewood Desk C 





Advertisements 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 
tions established through the journal. 
































Erskine, W. W bas . 234 Kobler & Co., Inc . .242 
Esterbrook Steel Pen Co. .239 Kohthaas Co., The.........131 
Eureka Blot fjath Co... 238 L 
Evansville Desk Co 214 Leopold Desk Co ——- 
Eveready Mfg. Co 226 Lewis Ball-Bearing Inkwell 
F Gk... sabeonn eons sHaweas au é 23 
Faber, A. W..... 89 Lincoln Rubber Key Co... .202 
Faber, Eberhard 164 Listo Pencil Corp 240 
Faries Mfg. Co. : 235 Little, A. Bes Inc... - -205 
Faultless Caster Co 191 Lloyd, W. G., Co.. - 233 
F-B Mfg. Co a i 202 Loose Leaf Metals Co.. 226 
Featheredge Rubber Co 230 Luther Ink & Stp. Pad Co 237 
Featherwt. Eyeshade Co 240 Lyon Metal Products, Inc. .147 
Fifth Avenue Bidg.. 141 e P 
Filing Equipment Bureau. .144 Macey Co., The....... 94 
Flaven aa sebee 242 MacLeod Mfg. Co., The 182 
Force Wm. A., & Co 112 Manifold Supplies Co.. . 57 
Fox, Geo. E.. & Co 145 Marble & Shattuck 231 
Free Hand Binder Co 217 Marchant Cale. Mach. Co.117 
Fritz-Cross Co., The .163 Markilo CO... ee eee ate 
Fulton Specialty Co 241 Meilicke Systems... 06 
Furnas Furniture Co 234 Meilink Steel Safe Co...... 38 
Merchandise Mart......... 110 
G , Metal Office Furn. Co...142, 3 
> enone a ‘ — Wks — Metropolitan Furn. Serv...215 
(renera ~~ ipse o . . - Meyer & Wenthe.......... 217 
——— aa Equip ga Miller Bros Pe n Co. 245 
Gonannt Pencil Co 108 Milwaukee Chair Co....... 76 
a oem Sener iach 209 Mittag & Volger, Inc 55 
. - roo — = ee ee 250 
Gies, Walter Gh. Co 244 Monroe Calc. Mach. Co..92, 3 
Glove-v ernicke . + he “, § Moore, John C., Corp.....247 
Goes Lithographing Co ae Moore Push-Pin Co 210 
pa gg a _ Co = Multipost Co... 212 
when sae tiga 5 ws ave ) -Kee Products Cp.....219 
Gunlocke, W. H., Chair Co.! + etme A eg ; 155 
Guth, Henry L., Assoc..... 77 Mutechier Bros. Co........ 86 
H Myrtle Desk Co.... 193 
Hahn, Arthur W 242 N 
Hanson Bros. Scale Co 241 Natl. Brief Case Mfg. Co..217 
Harter Corp., The 243 Natl. Business Show Co...251 
Harvey, Fred W., Co 240 Natl. Cash Register Co 111 
Hellesoe, Hans H 244 Natl. Copywriter Sales Cp. 202 
Hey wood- Wakefield 206 Natl. Fiberstok Env. Co...127 
Higgins, Chas. M., & Co...233 Natl. Vule. Fibre Co . 223 
Hoffman, L... 244 Neidich Process Co. .194 
Hoge Mfg. Co 168 Neva-Clog Prod., Inc. .205, 208 
Hoosier Desk Co 63 oN. Y. Silicate Bk. Slate Co.241 
Horn, W. C., Bro. & Co 245 re) 
Hotchkiss Sales Co 96 OE ee 
Hunt, C. Howard Pen Co. .204 Old Town Rib. & Carb. Co.197 
Hutcheon Bros 220 Onken, The Oscar, Co....241 
! Orpin Desk Co....... . .190 
I. D. L. Mfg. Corp 205 Orthwine, R....... 241 
Ideal Linoleum Top Co 240 Oxford Filing Supply Co. .162 
Ideal School Supply Co 218 
Imperial Desk Co °01 Pacific Carb. & Rib. Co...177 
Imperial Mfg. Co 210 Parker Pen Co....... .-79, 80 
Imperial Methods Co 217 Parrot Speed Fastener Co.201 
Imperial Steel Cabinet Co. .214 Peerless Carb. & Rib. Co. .229 
Impvd. Boehner Binder Co.240 Peerless Key Co., Inc......181 
Indiana Desk Co 12¢ Peerless Wire Goods Co...233 
Ink-Out Mfg. Co 240 Pelouze Mfg. Co Tr 205 
Invincible Metal Furn. Co.136 Phillips Rib. & Carb. Co..124 
Irving-Pitt Mfg. Co 122 Pierce, S. K., & Son Co. .209 
J Polar Mfg. Co ewe 120 
Jamestown Metal Desk Co. 68 Portable Adding Mach. Co.171 


Jamest’n Metal Equip. Co.195 Postindex Co., Inc.. 172 

Jasper Chair Co 198 Purcell, BB. E...0<0+. 243 

Jasper Desk Co... 198 Q 

Jones. Fred H & Sons 184 Quality Park Envelope Co.137 
K Queen Ribbon & Carb. Co.232 

Kalamazoo Stationery Co 196 Quigley Furniture Co 206 

Kav-Dee Co 78 

Kihn Bros 226 Rand McNally & Co.. . 69 


Readeasy .245 
Regal Typewriter Co ooebel 
Reiner’s Rotaprint, Inc....153 
Reliable Tpr. & A. M. Co..242 
Remington Rand Bus. Sve. 
(Remington T. W. Div.). 58 
toberts Num. Mach. Co..244 
Roberts, Weldon, Rub. Co.184 
Rockwell-Barnes Co....... 190 
Rohrer, A. R ove cate 
Ross-Gould Co TC 
Rotospeed Co . ...218 
Royal Metal Mfg. Co......180 
Royal Typewriter Co......189 


S 


Safe-Guard Ck. Writer Cp.106 


Sainberg & Co., Inc ae 
Sanford Mfg. Co .-210 
Sanymetal Products Co 222 
Savory, Inc.. a 
Schnell Penselpen Cp......161 
Schollhorn, Wm. Co. -seneee 
Scripto Mfg. Co., The......140 
Searles Elec. Weld. Wks. .226 
Sengbusch S-Cl. Inkstand. 87 
Service Steel Prod. Corp 218 
Sesamee Co., The.......... 75 
Seymour Products Co...... 184 
Shaw-Walker Co.......... 121 
Sheaffer, W. A., Pen Co.104, 5 
Sheppard, C. E., Co...... 158 
Sherman-Manson Mfg. Co.219 
Shipman-Ward Mfg. Co...123 
Sibley, Edwin L., Mfg. Co. 86 
St. ob cthedaene en dese 156 
Silverglo Lamps, Inc » a 
Simonson, R. A., & Co....239 


LC and Corona Tws. 62 
Noise & Shock Elim.243 


Smith, 
Smith 


Smith-Premier Tw. Co....148 
Smith Tw. Sales Corp.....213 
Speed Key Mfg. Co........ 240 
Staedtier, J. S., Inc.......241 


Standard Mailing Mach. Co.165 


Stationers’ Loose Leaf Co..125 
Steel Bound Box Co.......230 
Steel Equipment Corp..... 91 
Stewart, KR. A. & G@O.....6:. 119 
Stiffel-Freeman Safe Co...146 
St. Johns Table Co........207 
Beers, Ei. Bee COi.<s. 246 
Sundstrand Add. Mach. 249 
Sun Rubber Co., The 150 
Swan Pencil Co... care 
1; 
Tell City Desk Co . 221 
Terrell’s Equip Co 100 
Thayer Telkee Corp..... 203 
Theta Dry Stencil Corp...243 


Thompson Time Stamp Co. 242 


Todd Co., The.. 167 

Toledo Metal Furniture Co. 90 

SOURS BEE GOeccccccveces 84 

Tybon Corp.... seneeeee 

U 

Underwood Elliott - Fisher 
SA. was ee 249, back Cover 

Underwood Tw. Co.Back Cover 


Union Ribbon & Carb. Co.243 
U. S. Envelope Co ...109 
U. S. Lace Paper Wks... .236 
U. 8. Pencil Co..... ee 
U. S. Tw. Ribbon Mfg. Co.238 
Universal Fixture Corp...222 
Vv 

Van Dorn Metal Furn.....157 
Van Valkenburg, L. D., Co.245 
Varityper Incorporated 

Velvet Edge Co ery) 





Victor Adding Machine Co.183 


Victor Safe & Eqp. Co..151, 2 
Volger, B. G., Mfg. Co.....119 
Ww. 

Wabash Cabinet Co 114 
Wagemaker Co 185 
Wark, Wm. H occben 

Wark-Beacon Steel Fur 

Co ‘ 221 
Webster, F. S., Co sok 
Weeks, Frank A., Mfg. Co.216 
Weis Mfg. Co 71, 2, 3, 4 
Western Furniture Co.....222 
Weston, Byron, Co 239 
Wholesale Typewriter Co.. 64 
Wiggins, John B., Co......239 
Woodstock Typewriter Co.253 
Wreenm PFOpOP Us. .cccccces 81 
Yankee Paper & Spec. Co.229 


Yawman & Erbe .139 
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Adding Machines. 


Ad-Rite Mfg. Co. , . 236 
Allen-Wales Corp. bo -- 130 
Burroughs Adding Mach. Co. .252 
Oorona Add. Machine........171 
Elliott-Fisher Co. .... cone 
General Office Equip. Co.....249 
Marchant Cale. Mach. Co....117 


Monroe Cale. Mach. Co... ‘92, 
Portable Adding wy hine Co.. 471 
Reliable T. W. & M. Co. .242 


Sundstrand Add. Mach pocveed 249 
Victor Add. Mach. Co....... 183 
Adding Machine Rolls & Paper. 
Cen PSP Gee noc ccoctace 212 
Rockwell-Barnes Co. ........ 190 
U. 8S. Lace Paper Works.....236 


Yankee Paper & Spec. Co...229 


Adding Typewriters. 

Burroughs Adding Mach. Co.252 
Elliott-Fisher Co abestaed 249 
Reliable T. W. & A. M. (©o.242 
Underwood Elliott-Fisher .. 

eeegees 249, Back Cover 
U nderwood Typewriter Co.... 

. Back ‘Cover 


Addressing Machines. 


Addressograph Co. .......... 61 
Adhesive Tape. 

Quality Park Env. Co. 137 
Adhesives. 


(See Inks, Adhesives, etc.) 


Arch and Clipboards, 


Free Hand Binder Co.. 217 
Globe-Wernicke Co. ......97, 8 
Rockwell-Barnes Co. ... ..190 


Bankers’ Note Cases. 
General Fireproofing Co..128, 9 
Globe-Wernicke Co. — a 
Van Dorn Metal Furniture. ..157 
Billing Machines. 


Burroughs Adding Mach. Oo. .252 
Elliott-Fisher Co. ... .. 249 
General Office Equip Co... ..249 


Underwood Typewriter Co..... 
. Back Cover 


Binders, Catalog and Periodic 


Bae, Ge deo Gerocesecs oon 

American © Pee Goi oceccnc 17 
Blackboards. 

N. Y. Silicate Book Slate Co.241 
Blank Books. 

Boorum & Pease ........ ..118 

Rockwell-Barnes Co ..190 
Blanks for Bonds and Stocks. 

Ames & Rollinson. eS 

Goes L ithographing Giivccccce 

Kibn Bros. ... ee .. 226 


Blotters. 
Wrenn Paper Co.. 81 
Blue Print & Plan File Cabinets. 
All-Steel-Equip Co. .160 
Art Metal Construction Co...173 


Berger Mfg. Co.......... 83 

General Fireproofing Co.. 128. 9 

Globe-Wernicke Co.......... 97, 8 

Lyon Metal Products, Inc ..147 

Van Dorn Metal Furniture... .157 

Yawman & Erbe... eet 
Bond Boxes. 


Corry-Jamestown Mfg. Corp...234 
General Fireproofing Oo..128, 9 


Globe-Wernicke Co re 

Steel Equipment Corp........ 91 
Book Cases. 

All-Steel-Equip. Co...........160 

Globe-Wernicke Co........ 97, 8 

Macey Co ++. 04 

Van Dorn Metal Furniture. ..157 

ee , Wi ccccascctm & mo 

Yawman & Erbe ... sootmee 
Bookholders, 

American Clip Co.............178 

American Electric Co , 138 
Book Rings. 

Carpenter, E. W., Mfg. Co 244 


Bookkeeping Machines. 
Burroughs Add. Machine Co..252 
Elliott-Fisher Co 248 
General Office E quip. Co ...249 
Underwood Typewriter Co.. 





Back Cover 


Box Files. 
General Fireproofing (Co..128, 9 
Globe-Wernicke Co . 97, 8 
Brief Cases. 
Natl. Brief Case Mfg. Co 217 
Buildings. 
Fifth Ave. Bldg.. N. Y¥ 141 
Merchandise Mart , .110 


Bulletin Boards. 
New York Silicate Bk. Slate 


Co 241 

Univ. Fixture Corp 222 
Business Shows, 

National Pusiness Show (: 251 
Busses, 

General Fireproofing Co..128, 9 

Macey Co., The 04 

Toledo Metal Furn. Co . 80 
Calevlating Devices. 

Meilicke Systems. . 206 
Calculating Machines 

Ad-Rite Mfg Eo a 236 

Allen-Wales Corn 28 oO 

Burroughs Add. “ vet Co 7 a 

Marchant Cale. Mach. Co g°? 


Monroe Calc. Mach. Co...92, 3 

Portable Adding Machine (« 171 

Reliable T. W. & A. M. Co...242 
Calendar Pads & Stands. 


Columbian Art Wks 169, 70 
Defiance Sales Corp 225 


Weeks Frank A., Mfg. Co...216 
Carbon Papers. 
(See Ribbons and Carbons.) 





S Classifications 





For the benefit of the subscribers the 
lines advertised are here classified. 
requirements 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 


municate with 
through which information will 
be promptly and cheerfully furnished 


without obligation. 








, Leather Wks.242 


Improved Boehner Binder Co..2 ee Top Co 


Desk Pending-Letters Holders. 
American Olip Co. 


Desk Signs and Tablets. 
Davenport-Taylor Mfg. 


8. 
Chair Pads and Cushions. American Electric Co......... 138 
Co 


Globe-Wernicke Co 
Jamestown _— Desk Co.. 


Metal Office Furniture Co.. 


Co 
Desk ‘Work. ‘Distributors. 


Crocker Chair Co... .. , 
i Globe-Wernicke Co 


Heywood Wakefield. 
Victor Safe & Equip. 


. Construction Co... 
Royal “Metal hate. sentley & Gerwig Furn. 
Browne-Morse Gas sc cpsccenes h 
Wark-Beacon Steel 


Geek ‘Protectors & Writers. Oorry- Jamestown Mfg. 


tee Englewood Desk 
Cheek a WOE & Writers, 
‘ 24 


Oheck Writer Oo., 
Globe-Wernicke Co 


. The... Indiana Desk Co 
Checks, Stamped Metal. ‘ 
. J Jamestown Metal Desk Co.... 
Leopold Desk Oo 1: 


Coin Bars, Trays and Wageer.. 
, The ; 


Shaw-Walker Co. 
Equipment Corp.... 
Tell City Desk Co 
Standard Mailing Machines Co.165 
Copying Devices & S> pplies. 
Eureka Blotter Bath Co 
Yoemes & Erbe 
Dictation Machines. 
Furnas Furniture Co 
Directory Boards. 
Davenport-Taylor Mfg. 
Display Fixtures. 


es-vesien ob) bana’ 241 
Duplicating Machines & Supplies. 
’ 61 


Multigraph Sales ‘Co... Re 
: Dry Stencil Corp... 
Ink & Office Sup. 


Stencil Cp........ 243 
Envelope Sealers. 
Ames Safety Envelope Co.. 


7 Veer 186 
Globe-Wernicke Co 7. 


Quality Park Envelope Co....137 
109 


U. 8. Bavelope Co.......0.00% 
Envelopes, Celluloid. 
See GR cdclhocevicocueved 244 
Erasers. 
Faber, Bbherhard ............ 164 
i BR aaa 240 
Oy... Bix? EE Giada vhctwcvae sé 243 
Roberts, Weldon, Rubber Co. .184 
Exhibitions 
r any ‘Business Show Oo... .251 
x 
och Publishing Bisse tere 245 
Defiance Sales Corp.......... 225 
Harvey, Fred W., Co........ 240 
I. D. L. Mfg. Corp best ccenen 205, 
Eyeshades. 
Featherweight Eyeshade Co..240 
Fans, 
Emerson Electric Mfg. Co...209 
DOTS, Gi. sensations evedac 197 
File $2..." “Collapsible, 
Bankers Box Co...........«.. 82 
Jones, Fred nH @ Beta. «vved 184 
Kay-Dee ks on Mab abte ces cevedis 78 
Steel Bound Box Co.......... 230 
File Boxes, Metal. 
Auto File & Index Co........ 179 
Grofith-Hope Co............. 209 
Rockwell-Barnes Co. ......... 90 
Filing Cabinets, Cloth vered, 
Diemer, John F., Co......... 186 
Globe-Wernicke Go.......... 97, 8 
TOGO, Bir doc 0000 60 cvctund 244 
Imperial Methods Co. ........ 217 
Te Oe rere 4 
Sain @ Gehan es noccdvctess 245 
Filing Cabinets, Metal. 
All-Steel-Equip Co. .......... 160 


Art Metal Construction Co....173 
Aurora Metal Cabinet Works.247 


Auto. File & Index Co....... 179 
Bentson Mfg. Oo............. 149 
Berger Mfg. Co..........-+.55 

Browne-Morse (Co. ........... 154 


Columbia Steel Equipment Co.118 
Corry-Jamestown Mfg. Co... .234 
General Fireproofing Co..128. 9 
Globe-Wernicke Co.......... 97. 8 
Imperial Steel Cabinet (Co...214 
Invincible Metal Furn. Co...136 
Jamestown Metal Desk Co.... 68 
Jamestown Metal Equipt. Co. .195 
weneey Ge... Wee cab <esisvers 4 
Metal Office Furn. Co...... 142, 8 
Service Steel Products Corp.218 
Shaw-Walker Co. ........... 121 






Steel Equipment Corp. ....... 91 
Terrell’s Equipment Co...... 100 
Van Dorn Metal Furniture. . .157 
Yawman & Erbe ............ 139 
Filing Cabinets, Wood. 
Auto. File & ee i ede 179 
Browne-Morse Co.. ee 
Globe-Wernicke Co.......... 97. 8 
Imperial Methods Co.......... 217 
Bee Th. ME ies cscveede ow 
Shaw-Walker ..........-.-.. 121 
Wagemaker Co. ............. 188 
Weis Mfg. Co......... ve, 2 3.9 
Yawman & Erbe ......+..s: 139 
Filing Supplies. 

AMNGe, GS. Bs: Gi cccewes ocbs 
American Clin Co........... 178 
Balto. Index Mfg. Qo........ 2 
Browne-Morse Co.......... ..164 
Filing Equipment Bdrea 14 
General Fireproofing Co..128 9% 
Globe-Wernicke Co.......... 97, 8 
Imperial Methods Co.......... 217 


Invincible Metal Furn. Co...136 
Seesaw Gh. bnace cebiveves 04 
Oxford Filing Supply Co..... 162 


Quality Park Env. Co....... 137 
Rockwell-Barnes Co.......... 190. 
Semen, BH. Bis Gis osevocs 239 
Steel Equipment’ OGTR. . o vive 91 
Wabash Cabinet Oo.......... 114 
Weis Mfg. Co....... 2, & & ¢ 
Yawman & Erbe............ 139 
Fountain Pens. 
Femtemees Bre, 2.00 cscecsdes 220 
Paster Bee. Odiicececcveve 79, 80 
Schnell Penselpen Cp. ..... 161 


Sheaffer, W. A., Pen Co....104, 5 
Furniture Finish, 

DuPont, E. I., DeNemours. .103 
Furniture Handling Service. 

Metropolitan Furniture Serv- 


TP adeachoovetsdvecssitket 215 
Furniture Polish. 
Globe-Wernicke Co....... ..97, 8 


Van Dorn Metal Furniture. ..157 
Gold ee: 


Aigner, G. Gis odin Tas ee 
Gummed Cloth” 

. Ss = ese 
Gum Tape Sealers. 

Seymour Products Co........ 184 
Index Card Signals. 

co ee ey eee 210 

Graff, George B., Mh. . wea 22% 

) Be Se ae oF 

Moore Push Pe Ger... o ctahea 210 
Index Tabs. 

Bee. GG; Bun Glas oo < steed 240 

Ralto. a: x BGGs. Oi0<'s vovvns ae 

Cook, H Te 210 

Globe-W BN, Tht 06 vee Seu 97. & 

Simonson, R. A., & Co....... 239 


Victor Safe & Equip. Co...151, 2 
Ink Eradicators, 

Ink-Out Mfg. Qo............ 240 
Inks, Adhesives, Ete. 

Canode Ink & Office Sup. Co. .288 

General Eclipse Co...... sew 

Higgins, Chas. M., & Co......2838 

Lather Ink & Stamp Pad Co. z+4 

Sanford Mfg. Co..... .210 
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Inkstands. 
Atias Staty 
Bachrach Spe 


Corp 108 
laity Co 26 











General Eclipse Co -- 
Lewis Bal Bearing Inkwell 
Co 24 
Sengbuech S-C Inkstand Co ST 
Weeks, Frank A.. Mfg. Co 216 
Key Filing & Recording Sunes. 
Thayer Telkee Cp 
Labels, Law Books and Number. 
Aigner, G. J Co 240 
Leads for Mechanical Pencils. 
American Lead Pencil Co oD 
Faber 14. W In Su 
Leather Goods 
Nat'l Brief Case Mfg. Co 217 
Leather Upholstered Furniture. 
Gunlocke W“ H Chair Co soe 
Letter Distributors 
Bristow, Stanley R 242 
Globe-Wernicke Co 97, 8 
Imperia Methods (« 217 
Kohlhaas ( Ihe 1 
Letter Openers 
“ NN Mrz. Co 243 
Letterheads 
American Embossing Co 231 
toes LAthegraphing Co Iso 
Lettering and Show _ Card Pens 
Brid "s 2 
Library Ea ipment 
tve r } t w ‘ 128 9 
Glohe-We “7, 8 
Linoleum Desk Tops 
Fox, Ge & to 
Ideal Linoleur ro Co 
Polar Mfg. ( 
Sainhberge (C< 
Wagemah is 
Lockers and Storage Cabinets 
All Steel Eq cs wo 
Art Me Const tion ¢ 17 
Aurora Meta ( net Works.247 
He er Mig ty 5 
( ry Jame wr Mfg Cory] = 4 
(renera Fireproofing (Co..128 
Globe-We ‘ 7. 8 
Invincible M ‘ I n ( 13% 
Lyon Meta I dl ts In 147 
Macey ‘ The oe | 
Stes Eq t { al 
I l } t ( 1( 
Van Dor Met I nitur 157 
Yawm & Erte mo 
Locks, Desk, Cabinet. Et 
Nesa mes Co 7 
Loose Leaf Books and Systems 
Accounting Devices (Co 
Ro & Pease 11 
r.I Mfg ( "“) 
Irving-Pit Mfg ( 1 9 
Lioyd, W. ¢ ( tr 
Mo J n { ij 
Neva { g | t In DD Ons 
Ss) } r } ‘ 158 
Stationers. I I Co 1 
russ Mfe ‘ <4 
Loose Leaf Covers, Emb. & Decor 
Align ( I ( 4) 
Irving-Pitt Mfe. (Co 122 
Loose Leaf Envelopes, Celluloid 
' LN t D4 
Loose Leaf Metals aa 
Carpents } W Mre. Co 44 
loose Leaf Metals ¢ 204 
Map Tacks in 
(iraff (leorgs r ( oy 
Moore, Push Pin’ Co 21 
Maps, Globes, Et: ‘ 
Rand MeNally & 6 
Matched Office Suites 
Clemetsen Co The a 
Dietz The J ! (oe 1H 
(rene | Fire ofing «C 128 9 
Leon Desk 13 ‘ 
Macey (« Ihe "4 
Memorandum Books & Devices. 
Currier Vif i’ 
Fox tre FE & Co 14 
Griffith-Hone ( io. 
Seymour Prod te ¢ 1 
Moisteners -_ 
Bachrach Svecialty Co oe 
Sengbusch SS. Inkstand ¢ “Ss? 
Seymour Products (Co 84 
Motors, Electric ann 
Emerson F) Mire ( wo 
Numbering Mac hines j 
American Num! Mach. Co 
. 187 RS 
suse Ww L. 4 & (© 112 
Loherts in Mach Co "44 
Office Partitions and Railings. 
Add-A-Uhit Part Co 
Globe-Wernicke Co 97. 8 
Oil. Office Machine. 
Claroty pe ( 0 i 
Deflance Sales ort 
cnr Books duplicate triplicate 
TIRMA Pon ST r . If Th 
Fade, f Tigurine Ruled or Plain 
Paver ? 
Paton. Crane & Pike mn 
Weston, Byron. Co O78 
Wrenr Pape { "81 
Paper Clamps 
Amer mm OCT (% x 
Atlas Stat, Corr 198 
Esterbro Steel Pen Co rr) 
Van Valken! rg I ID O45 
Paper Clips 
American ( ( 178 
Cook H ( t% 210 
Graf, George F.. Co o=! 
0. K. Mfg. Co 243 


Rockwell Parnes ( 1% 








The Service Bureau of Office Appliances 


is maintained for the exclusive use of subscribers and adver. 
tisers. In the execution of its various commissions this 
bureau calls upon practically every member of the staff. It 
answers by personal letters all inquiries upon matters ger- 
mane to the field, it furnishes special reports upon articles 
of office equipment, supplies names of manufacturers of any 
article wanted, puts man and job together, prepares adver- 
tising copy, furnishes lists of desirable agents and dealers in 
nearly every country, aids foreign dealers in securing U. S. 
A. lines, and in many other ways performs useful service, 
all without charge Subscribers in e every land have made, 
and are making, good use of this bureau; manufacturers in 
every section of the field have had evidence of the service. 
Subscribers’ requests for catalogues to bring their files up 
to date, or to replace the file in case of fire or other form 
of destruction, are broadcasted in a bulletin which 
mailed frequently to leading manufacturers. 





























Van Valkenburg, I D 245 Rubber Stamps. 

Paper Fastening Machines. Meyer & Wenthe 217 
Leme Staple Co 250 Stewart, R. A & Co 119 
Auto. Pencil Sharpener Co...10 Safety Deposit Boxes. 

Bump Paper Fastener Co 2 Genera! Fireproofing Co..128, 9 
Defiance Sales Corp 225 Invincible Met. Furn. Co. 13 
Eveready Mfze. Co 226 

Hoge Mfg. Co 168 onstruction Co 173 
Hotchkiss Sales Co 5 c g: 
I. D. L. Mfg. Corp 20 *b & Lock Co 115, 16 
Neva CIng Products, Inc.206, 20S General Fireprooting Co..128, 9% 
Parrot Speed Fastener Co 201 Gilobe-Wernicke Ck 97, 8 
Rockwell-Barnes Co 1m Macey Co rhe 14 
Sibley Edwin L Mfg. Co St Meilink Steel Safe Co SS 
Vietor Safe & Equip. Co 1, 2 Steel Equipment Corp 91 
. Stiffel-Freeman Safe Co 146 

Paste. Inks Adhesives Et Van Dorn Metal Furniture : 157 

Pen and Pencil Clips Vietor Safe & Equip. Co..151, 2 
Defiance Sales Cory Qer Yawman & Erbe 13 
Van Valkenburg, I D 245 Sales Representatives for East. 

Pencil Sharpeners. Acorn Personnel Service 245 
Ante Pencil Sharpener Co LOT Roher, A. R 245 
Graff, George B.. 220 Scrapbooks 
Hunt, ¢ Mowar |, Pen Co 204 Horn, W. ¢ Bro. & 245 

Pencils, Cedar. Sealing Wax. 

American Lead Pens ( eo Luther Ink & Stamp Pad Co. .237 
Fa be Eberhard 1ti4 Sanford Mfe ( 210 
General Pencil Co 10s Seals, Notary and Corporation. 
Staedtier. J. 8 Ine 241 Meyer & Wenthe 217 
Swan Peneil ( p 2 Stewart, R A & Co 110 
I S. Peneil Ce 224 Shelf Boxes. 

Pencils, Thin Lead, Magazine. All Steel Equip. Co 160 
Autopoint Co an Berger Mfg. Co SS 
D -Lite Pen Co 176 Diemer John | to 186 
Hut eon Bros 20) Globe-Wernicke C« 7, 8 
Listo Pencil Co 2) Shelving. 

Schnell Penselpen Cp 161 All-Steel-Equip Co 1 
Seript Mfg. Co 140 Art Metal Construction Co 173 
S iffer. W \ Pen Co 14 Bere Mfze Co S3 

Pens Lettering and Show Card. General Fireproofing Co..128, 9% 
Bridgeport Pen Co 228 Globe-Wernicke Co “7, 8 

Pens Steel Ste Equipment Corp 91 
Esterbrook Steel Pen Mfg. Co.239 Van Dorn Metal Furniture 157 
Hiunt, C. Howard, Pen Co 2 Sign Markers 
Miller Bros Pen Co 245 Fulton Specialty Co 241 

Picture Hooks. Hellesoe, Hans H 244 
Moore Push Pin Co 210 Signs. 

Pins and Pin Containers. Davenport-Taylor Mfg. Co 224 
Defiance Sales Corp 225 Sorting Devices. 

Platens, Typewriter Kohlhaas Co 1 
Amer, Writing Mach. Co.70, 148 Stamp Affixers. 

Ames Supply Co Ii Multipost Cx 212 

Postal Scales Stamp Pads 
Hanson Pros. Scale Co 241 Fulton Specialty Co 241 
Pelouze Mfg. Co : Luther Ink & Stamp Pad Co.2%7 

Publications. Meyer & Wenthe 217 
British Stationer 248 Mun-Kee Products Cory 2m 
turo-Bedarf-Rundschau 248 Peerless Carbon & Rib. Co.. 220 
Mon Bureau 200 Stewart R \ Co 110 

Punches Volger. B. G Mfz. Co 119 
Atias Staty. Cory 196 Stands for Office Machines. 
Boorum & Pease Co 11 Adjustable Table Co —_ 
Defiance Sales Corp 22 Harter Corp 7 4: 
ie A of o a =. Se arles Ele Weld Wor ks a 

. Sherman-Manson Mfg Co 

Push Pins. roled Mi y= 

Moore Push-Pin (« 210 _— etal = vo 
Stapling Machines. 

Ribbon Dispensing Machines. seme Stavie Ce — 
rybon Corp 244 Defiance Sales Cor] O25, 

Ribbons & Carbons. Hoge Mfg. Co 16S 
Alien & Co 2%) Hotchkiss Sales Co O68 
Ault & Wiberg Co 10 Neva Clog Products, Inc. .205, 208 
Buckeve Ribbon & Carbon Co 12 Parrot Speed Fastener Cp YO 
Canode Ink & Off. Supp. Co.. .238 Stationery, Embossed, Engraved. 
Columbia Rib. & Cat Mie American Embossing Co 2? 

Co 174 Wiggins, John B., Co asst) 
Crown Ribbon & Carbon Co...2°0 Stationery Racks. 
Imperial Mfg. Co 210 Currier Mfg Co 22 
Littl 4. P., Im 205 Imperial Methods Co 217 
Manifold Supplies Co 7 Jamestown Metal Desk Co 6S 
Mittag & Volger re Stencils 
Neidich Process Co 14 Mever & Wenthe 17 
Old Town Rib. & Car. Co 197 Stewart, R \ & (eo 11) 
Pacific Carbon & Ribbon Co 77 Stenographers’ Note Books. 
Peerless Car. & Rib. Co 22 Boorum & Pease Co 113 
Phillips Rib. & Car. Co 124 Rockwell-Barnes Co 1%) 
Queen Ribbon & Carbon Co. .252 Stools 
Rockwell-Barnes { 0 Conrades Mfg. Co 1 
Storms H M Co 246 Crocker Chair Co 295 
Tnion Ribbon & Carbon Co 243 Milwaukee Chair Co 76 
U. S. Typewr. Rib. Mfg. Co.. .238 Searles Ele Weld Wks 226 
Webster. I s Co ” Teledo Metal Furn. Co “) 


Swinging Typewriter Stands. 











Amer. Writing Mach. Co..70 _148 
Globe-Wernicke Co ’ v7. 8 
Weis Mfg. Co 71, 2. 3, 4 
Tables. 
Berger Mfg. Co & 
General Fireproofing Co..125, 9% 
Globe-Wernicke Uo 97, 38 
Guth, H. L Associates 
Lyon Metal Products Im 
Macey Co he 
Mutschiler tros. Co 
St Johns Table Co 
Van Dorn Metal Furniture 
Wark, Wm. H 
Tablets. 
Rockwell-Barnes Co 1 
Telephone Accessories. 
American Electric Co 138 
Colytt Laboratories 240 
MacLeod Mfg. Co . -182 
Vietor Safe & Equip. Co..151, © 
Thumb Tacks. sa 
Graff, George B Co ‘ 22! 
Hos Mfg. Co 168 
Moore Push-Pin Co 210 
Time Stamps and Recorders. -_ 
> 


Ajax Time Stamp Co.. 
rhompson Time 
Transfer Cases 


Stamp Co...242 


All-Steel-Equip Co 6 
Art Metal Construction Co lis 
Aurora Metal Cabinet Wks 247 


terger Mfg Co 
Fireproofing Co 

















General , 
ve-Wernicke Co o%, 5 
c rhe . 4 
Shaw-Walker Co . 121 
Steel Equipment Corp. . v1 
Van Dorn Metal Fi irniture 15% 
Weis Mfg. Co 1, 2 3 © 
Trimming Boards. 
Ideal School Supply Co 21S 
Type, Typewriter. 
Ames Supply Co 104 
Typewriter Cleaning Brushes. ( 
Hahn Arthur W 242 
Typewriter Cleaning Material. 
“Amer, Writing Mach. Co..70, 148 
Clarotype Co 241 
Gies, Walter G ( 244 
Pureel I I 245 
Sanford Mfg. Co 10 
Webster, I Ss = 
=e Cushion Keys. 
I lt Rubber Ke Co ve 
eonds Supply Co 155 
Peerless Key Co 1S] 
Speed Key M 240 
Typewriter Ci sh ion ‘Ensbs & Feet. 
“Ames Supply Co 14 
Azora Rubber Co 244 
Fox, Geo, |! & Co 145 
Peerless Key Co Isl 
Smit! Noise & Shock Elimi 
nator 243 
Typewriter Manifolding Device. 
Natl Copywriter Sales ©} ba 
Typewriter Parts and Tools. 
Amer. Writing Mach. Co. .70, 148 
Ames Supply Co 1:4 
Typewriters, Mfrs. of : 
Amer. Writing Mach. ( of), 148 
Barr-Morse Corp 1 aid 
Corona Typewriter 52 
Elliott-Fisher  ¢ 249 
General Office Equip. Corp...24% 
Remington Typewriter Div 5S 
Roval Typewriter ( 189 
Smith, L C and Corona Tws 62 
Smith-Premier rypewriter Co.148 
Underwood Ellio her ( 
249, Back Cover 
Underwood Typewriter Co 
tack Cover 
Varityper Incorpo ated 2h 
Woodstock Typewriter Co 253 
Typewriters, Rebuilt 
Abbitt Typewriter Ce 
Amer Writing Mach. Co..70 
General Typewr Exch 
Regal Typewriter Co 
Reliable W.4&aA. M. ( 
Shipman-Ward Mfg. Co 
Smith Tw Sales Cor] 
Wholesale Typewriter Co 
Ventilators, Electric. 
Savory, In ‘ 197 
Visible Index Systems. 
Acme Card System Co 175 
Globe-Wernicke Co 
Irving-Pitt Mfg Co 4 
Postindex Co., In u 
RossGould Co 239 
Sheppard, ¢ I Co 158 
Stationers’ Loose Leaf Co 12> 
Victor Safe & Equip, Co..151, 2 
Wardrobes. 
All-Steel-Equip Co 160 
Aurora Metal Cabt. Wks 247 
Perger Mfg i» a3 
Furnas Furniture Co 233 
General Fireproofing Co..128, 9 
Globe-Wernicke Co., The...97, 8 
Lyon Metal Products, Im 147 
Terrell’s Equipment Co 100 
Waste Baskets. 
terger Mfg Co 83 
General Fireproofing Co..128, 9 
Globe-Wernicke Co rhe 7. 8 
Invincible Metal Furn. Co 136 
Macey Co The o4 
Metal Office Furniture Co..142, 3 
Nat'l Vuleanized Fibre Co 223 
Peerless Wire Goods Co P23 


Sainberg & Co 245 
Water Coolers 
Cordley & Hayes oO 
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The rate for 
Classified Advertisements 


> 

. = AS 
EN Say: 
“~ 





WANTS and 
FOR SALE 






is eight cents a word, 
Minimum charge, $1.60. 





SITUATIONS WANTED. 





OFFICE SUPPLY salesman experienced ail kinds retail and 
traveling work desires position with manufacturer. Best refer— 
ences. Address E-201, care Office Appliances, Chicago. 





STATIONERY SALESMAN—21 years’ experience, part in store 
and part outside, is available for new connection with retail 
store Will consider any part of country Excellent references 
from Chicago dealers Address L-61, care Office Appliances, 
Chicago 





BUYER OF SOCIAL and commercial stationery, presently em- 
ployed, desires making change for the better with firm offering 
good future possibilities. Seventeen years’ experience with prom 
inent department stores in East and middle West Have thor- 
ough knowledge of manufacturers, values and present day mer-— 
chandising methods. Address J-58, care Office Appliances, Chi 
cago 

STATIONER with six years’ experience in the business has left 
field temporarily and wants to return to it Thoroughly fa- 
miliar with loose leaf, office furniture and everything else sold 
in stationery store, also with dealers’ problems. Wants to travel 
for manufacturer selling to the trade. Will go to any section 
of the country Address M-59, care Office Appliances, Chicago. 








SALESMANAGER 


Aggressive, ambitious and capable office appliance salesmanager 
desires to get in touch with a good organization needing a gen- 
eral sales or branch manager. Can select good salesmen, train 
direct and enthuse them. Good knowledge of direct advertising 
campaigns Is at present employed but for good reasons, is 
thinking of making a change Compensation must not be less 
than eight theusand dollars per annum All correspondence will 
be treated in strict confidence. Address W-58, care of Office 
Appliances, Chicago 


TYPEWRITER SALES AND REPAIR MEN WANTED. 








7 


WANTED by manufacturer and one of leading jobbers in New 
York City, a salesman for the New En land and New York 
State territory. Applicant must have a following in the com- 
mercial stationery trade in the territory mentioned. Please send 
references. Address H-61, care Office Appliances, Chicago. 





OUR TWO HIGH-GRADE TYPPWRITER SPBCIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe-— 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade. Territories are being allotted now. 
Write for details and selling plans. Address N-78, care Office 
Appliances, Chicago. 





OFFICE EQUIPMENT MANUFACTURER 
national distribution has openings for experienced sales— 
Protected 


with 
industry. territory 


Training at company’s 


men of character, ability and 


including commissions on reorders. 


expense. Write Box 1016, Dayton, Ohio, about openings nearest 


you. 





AGENTS WANTED to handle complete line of Loose Leaf 
Binders of all description; post binders, ring books, sheet hold-— 
Our factory equipped to handle orders for catalog cov— 
ers including embossing and air brushing. Sell direct to user. 
Exclusive territory. Good proposition to the right men. Let 
us know what territory you cover. Federbusk Brothers Loose 
Leaf Co., Inc., 160 Varick St., New York, N. Y. 


ers, etc. 





ENVELOPE SBALER seals 3,000 envelopes hour! Sells $4.50; 
guaranteed 5 years. Tremendous market! Offices, banks, mu-— 
nicipal, state governments buy large quantities on sight! Massa— 
chusetts, New Jersey States bought several hundred. Closed 
contract with U. S. Gov't; on Government general supply 
schedule. 30 city governments big users now. Genuine op- 
portunity, earn $7,500 yearly organizing salesmen exclusive ter- 
ritories Exporters’ proposition also. Write quick free trial 
offer. President 17-D, Winthrop Bldg., Boston. 











WANTED—Combination repairman and salesman or will con 
sider either for all makes of typewriters, mimeographs and 
adding machines Must be recommended as to honesty and 
ability Liberal proposition to producer. Old established Smith 
and Corona dealer in town of about 40,000 near Detroit Answer 
fully giving age, experience, married or single, salary, etc. Ad-— 
dress K-55, care Office Appliances, Chicago. 





WANTED—Salesman to sell new and rebuilt Typewriters. Good 
proposition to right man Typewriter Repair & Sales Company, 
118 KE. Adams St Muncie, Indiana 

WANTED—A combination repairman and salesman for Type 
writers and Adding Machines Good proposition to right man. 
Typewriter Repair & Sales Company, i118 E. Adams St., Muncie, 
Indiana 











WANTED—Typewriter and Adding Machine Mechanic capable 
to take charge of Service Department in Stationery Store that 
handles Portables and Rebuilt Machines Must be steady and 
capable to repair every kind of machine. Good proposition for 
man of ability References required with application Leonard 
& Company, 3100 W. Grand Bivd., Detroit, Mich. 








SALESMEN WANTED. 
SALESMEN WANTED—On commission to sell popular priced 
line of office desks and tables State territory covered. Ad 
dress R-54, care Office Appliances, Chicago 
SALESMEN TO SELL nationally known line of steel office 
equipment on commission basis—in reply state references and 
past experience Address T-—60, care Office Appliances, Chicago 





YOUNG MEN to sell window and regular envelopes. Every of 
fice a prospect. Protection. experience unnecessary. Full or part 
time Transo Envelope Co., 3542 Kimball Ave., Chicago 
SALESMEN WANTED—City salesmen to represent an estab— 
tablished firm dealing in Office Supplies and Office Furniture, 
Ohio city of 280,000 population. Exceptional opportunity for 
right man Address F-78. care Office Appliances, Chicago. 
NEVA-CLOG PRODUCTS, INC.—(See page 208 this issue) 
have territories open almost everywhere for part or full time 
salesmen In reply give experience, compensation basis, lines 
now handled 








ILLINOIS, Michigan, Minnesota, Wisconsin and Kentucky. 
Manufacturer of established line, want man with following 
among stationers and office furniture dealers in above territory 
Commission basis. Splendid side line. Box 29, Station 5, 
. ¥ C 





WONDBRFUL NEW SIDELINE—Big commission with order; 
sell printing for every business at haif price; copyrighted illus— 
trations free; just take order, we do the rest. Pocket outfit free 
Merchants Ass'n, Insurance Center Bldg., Chicago 
MANUFACTURERS of a good selling line of Desk Pads want 
salesmen with following among Stationers and Office Furniture 
Dealers, Middle West and cther territories; commission basis; 
excellent side line. Address S-92, care Office Appliances, Chi- 
cago 


LARGE 








MANUFACTURER OF RIBBONS, carbons and writing 
fluids has openings for salesmen in principal cities Salary or 
salary and commission Satisfactory arrangements will be 
made with men who can produce Address V-56, care Office 
Appliances, Chicago 


REPRESENTATIVES WANTED—A firm manufacturing a dis-— 
tinctive product—one superior in many ways to competing ap- 
pliances—will soon be in a position to offer an unusual oppor- 
tunity to men of ability who are hard working and capable of 
eventually organizing their own sales forces. Must be able to 
finance themselves for the first two or three months, Office 
appliance sales experience preferable but not necessary. Ad- 
’.56, care Office Appliances, Chicago. 


dress Y—56, 





SALESMAN WANTED—A man calling on stationery and whole- 
sale drug sundries trade in the Central States who is desirous 
of taking on additional line of high grade specialties. The trade 
is well acquainted with our line and to the man who can qualify 
a steady income is assured, the amount depending on his ambi- 
tion and ability to get business. Give full information in your 











reply concerning yourself and the lines you now carry. Argus 
Manufacturing Co., 1134 N. Kilbourn Ave., Chicago, M1. 

FOR SALE AND WANTED TO BUY. 
DICTATING MACHINES WANTED—Must be good. State 
number, condition and price. Dictaphone or Ediphone. Address 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


eare Office Appliances, Chicago. 








WANTED—AIl kinds typewriters and supplies, stationery and 
draughtsmen’s supplies. New store. Send catalogs. Address 
X-—145, care Office Appliances, Chicago. 





FOR SALE—Bookcases, Mahogany and Walnut, Premier style. 
$5.00 each. Bases, $2.50 each. Nothing less than twelve shipped. 
Loewy, 27 W. 24th St., New York City. 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 


Warsh Co., Plankinton Arcade, Milwaukee, Wis. 





FOR SALE—Elliott Foot Power Addressing Machine, cabinet 
and trays. Al condition. A bargain for quick sale. Illinois 
Paper Co., 397 Union Station, Chicago. 





NATIONAL CASH REGISTERS, all styles, sizes, bought, sold 
and exchanged. We can save you money. Henry Kass, Inc., 
Cash Register Systems Experts, 640 Broadway, cor. Van Tromp 
St., Albany, N. Y. 





BUSINESS OPPORTUNITIES. 


OFFICE EQUIPMENT BUSINESS—Established 1914. Desks, 
chairs, safes, filing cabinets, typewriters, adders, rugs, check- 
writers, cash registers, stationery. Employs 6 men. Wonderful 
opportunity to the right man. $20,000 buys complete stock, 
lease and good will. Best climate and fastest growing city in 
the west. Write owner, L. B. Typewriter & Desk Exchange, 
Long Beach, Calif. 











OPPORTUNITY for live typewriter man. Exchange for sale, 
middle west city, 70,000 population. Total sales 1928 $11,000. 
Agency leading standard typewriter and portable. Profitable 
repair business. Rentals almost double last year. Well de- 
veloped ribbon and carbon department. Good location, display 
window. Small overhead. Account condition health, owner will 
sell all or half interest. Address P-73, care Office Appliances, 


Chicago. 


WANTS AND FOR SALE—(Continued on page 12) 
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No. 1,687,434—Magazine binder; patented October 9, 1928, by 
Max W. Federbush, Jacob D. Federbush, Dominic J. Baxter, 
Thomas R. Baxter, and Charies Federbush, New York, N. Y. 
Serial number 185,567. 

No. 1,687,333—Chair construction; patented October 9, 1929, 
by Frederick Hagger Headley, Northfield, near Birmingham, 
England. Serial number 730,576. 

No. 1,685,901—Binder; patented October 2, 1929, by Fred Bur- 
ner, East Rutherford, N. J. Serial number 107,389. 

No. 1,686,325—Case-shift mechanism; patented October 2, 
1929, by Otto A. Hokanson, Woodstock, Ill., assignor to Wood- 
stock Typewriter Company, Woodstock, Ili., a corporation of 
lilinois. Serial number 712,182. 


130,599 
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No. 1,687,807—Fountain pen; patented October 16, 1929, by 
George T. Swasey, Raymond, Wash. Serial number 217,370. 

No. 1,687,438—Check-fold spreader; patented October 39, 
1929, by Phares A. Getz, Portland, Ore. Serial number 211,785. 

No. 1,687,429—Stenogauge; patented October 9, 1923, by Roy 
G. Datson, Chichagoff, Territory of Alaska. Serial number 
25,428. 

No. 1,687,594—Tape—moistening device; patented October 16, 
1929, by Joseph C. Schneble, Oakwood, Ohio. Serial number 
96,846. 

No. 1,687,904—Typewriter keyboard; patented October 16, 
1929, by Emil S. Larson, Stanton, and Frank L. Dinsmore, 
Prescott, lowa. Serial number 164,066. 


1,689,203 Work holding bail for type - Charles O Hadly Philadelphia Pa.). 
writers Otto A Hokanson, Woodstock, The Recent Patents Filed February 1 1927 Granted Octo- 
Ill. (assignor to Woodstock Typewriter __ ber 30, 1928. Serial No. 165,108 
Company, Woodstock, IL, a corporation Copies of patents herein listed can be ob- 1,690,038 Folding machine Earl D. 
of Illinois). Filed June 11, 1923. Granted tained from the Commissioner of Patents, Rader, Bedford Township, Westchester 
October 30, 1928. Serial No. 644,549. Washington, D. C., for ten cents each in County, N. Y. (assignor to Dexter Folder 

1,689,252. Check-—notching device. Chas cash, postofice money orders or certified Company, New York, N. Y., a corpora- 
T. Raschick, St. Paul, Minn. Filed Feb check. Stamps and personal checka not tion of New York). Filed November 24, 
5, 1923. Granted October 30, 1928. Serial accepted. 1925 Granted October 30, 1928 Serial 
No. 617,004 No. 71,167 

689,283. Stenographic max ‘ arc 1,690,130. Desk toy Bayard E. Rich- 
PR mens fy ae S,: Ro Mo., a corporation Delaware) Filed ardson, Grand Rapids, Mich. Filed De- 
ciete Anonyme Stenotype Grandjean, Par- Mr. 7. 1927. Granted October 30, 1928 cember_ 13, 1926. Granted November 6, 
is, France). Filed Feb, 18, 1927. Granted Serial No. 173,258. 1928. Serial No. 154,560 
October 30, 1928. Serial No. 169,380 1,689, 70: Letter opener. Maxwell Vi- 1,690,134. Erasing devic« Martin Adolf 

1,689,302 Safety paper Burgess W dave r Ne w York, N. Y. Filed Aug 21, se hmidt, Lyndhurst, N J., and Curt 
Smith, Rochester, N. Y. (assignor to The 1926. Granted October 30, 1928. Serial No. Ernst Wunderlich, Brooklyn, N. ¥ Filed 
Todd Company Ine Rochester. N Y.. a - , : March oo, 192% Granted November 6, 
corporation of New York). Filed Mar. 6 1,689,722. Stabilizing device Halvor O 1928. Serial No. 177,735 
1924. Granted October 30, 1928. Serial No Hem, Toledo, Ohio (assignor to Toledo 1.690.196. Secale. Nathan A. Hallwood, 
697,258 Secale Company, Toledo, Ohio, a corpora Columbus, Ohio Filed June 7, 1927. 

1.689.372 Desk tray Peter M. Wege tion of New Jersey) Filed Dee 29 1924 Granted November 6 1928 Serial No. 
Grand Rapids, Mich. (assignor to Metal Granted October 30, 1928. Serial No. 758,- 197,140 
Office Furniture Co., Grand Rapids, Mich SZ. ™ . ; ‘ . 1.690.258. Weighing scale Thomas H. 
a corporation of Michigan) Filed Nov 1,689,530 Signal clock = hat _ Ke eee, Strachan, Dayton, Ohio (assignor to Day 
22, 1927. Granted October 30, 1928. Serial New York, N. Y. Filed Sept. 7, 1921. ton Seale Company, Dayton, Ohio, a cor 
No. 235,021 Granted October 30, 1928. Serial No. 499, poration of New Jersey). Filed August 1, 

066 qo- = ar - 6 Q° Sopts 
1 689,390 Pencil case. Allan Jol nstone 1.689.888 Typewriting machine Lewis — “wee November 6, 1928 Serial 
Carshalton England Filed July 7, 1927 (. Myers, Freeport, and George F. Hand aa 690.317 Loose-leaf binder Chester 
Granted October 30, 1929. Serial No. 204 7 , [ v - , pone : — a : 
AR - fey Glendale. N. Y. (assignors to Royal G. Van Buren, Chicago, IU Filed No- 

eee see Eeese.deet tie ened & rypewriter Company, _ New York, N vember 4, 1926. Granted November 6, 
McChesney Svracuse N y (assignor to if nt , a ae 17 ted ro RA. / 0 tm 1928 Serial No 146,111 
Hall & McChesney. Inc.. Syracuse. N. ¥ Serial No 125 904 ‘ eo 1,690,443 Controlling device for the 
a corporation of New York) Filed March ; ane on . keys of keyboard machines Peter M 
4, 1927. Granted October 30, 1928. Serial 1,689,905. Time recorder James _W Colquhoun, Cleveland, Ohio (assignor to 
No. 172,622 Yates Cincinnati Ohio (assignor to T e The Americar Multigraph Company, 

1.689.416 Carrving cass und portfolio Cincinnati Time Recorder ¢ ompany Cin Cleveland. Ohio 1 corporation of Ohio). 
Orval R. Wood, Seattle, Wash. Filed Nov cinnati, Onio, a corporation of Ohio) Filed March 9, 1925. Granted November 
16, 1925. Granted October 30, 1928. Seria] Filed Jan. 3, 1923. Granted October 30, 6 1928. Serial No. 14,118 
No. 69.49 ' 1928. Serial No. 610,521 cE os 

‘ . . - . . o . a 1,690,475 relephone—receiver support 

1,689,481 Shelving Clarence E. Ger _ 1,689.983. Selective gear _transmission Clark H. Carmer Williamsville N Y 
berich, Aurora, Ill. (assignor, by mesne for calculating machines. Edward Clax Filed May 15. 1925. Granted November 6, 
assignments to Lyon Metal Products ton Walter, Orange N. J. (assignor to 1928 Serial No. 30.554 
Inc., Auror il 1 corporation of Ili The Elliott-Fisher Company, New York, 1.690.487 Attachment for calculating 
nois). Filed Jan. 1! 1927. Granted Octo- N. Y., a corporation of Delaware). Filed machines Allen A. Horton, Plymouth, 
ber 30, 1928. Serial No. 161,393 April 21, 1925. Granted October 30, 1928 Mich. (assignor to Burroughs Adding Ma 

1.689.543. Multioffice telephone system Serial No, 24,770 chine Company, a corporation of Michi 
John Wicks, Oak Park, Ul. (assignor to 1,689,995 Check-—perforating machine van) Filed December 21, 1925 Granted 
Reserve Holding Company, Kansas City John H. Davis, Chicago, Ill. (assignor to November 6, 1928 Serial No. 76,912 
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Plymouth, Mich. 
Adding Machine Company, Detroit, Mich., 
a corporation of Michigan). 


and this application 
Granted November 6, 


Gummed-tape-serving 


Sealer Company, Inc., Dallas, Tex., a cor-— 


Granted November 6, 


Typewriting machine. 
. F. Kurowski, Brooklyn, N. 
or to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela— 
Filed June 21, 


Typewriting machine. 
G. F. Kurowski, Brooklyn, N. Y. (assign-— 
or to Underwood Elliott Fisher Company, 
Y., a corporation of Dela-— 
Filed October 
November 6, 1928. Serial No. 745,299. 
Typewriting machine. 
A. B. Smith, Stamford, Conn. 
Underwood Elliott 
New York, N. a corporation of Dela— 
Filed May 12, 1926. 


5 Typewriting machine. 
jamin F. Barker, El Paso, Tex. (assignor 
to Underwood 


New York, N. Y., corporation of Dela- 


Typewriting machine. 
G. F. Kurowski, Brooklyn, N. Y 
or to Underwood Elliott Fisher Company, 


New York, N. corporation of Dela- 


of Massachusetts). 


James Howard 


Granted November 6, 


Erwin, Tenn. 


to William 8. 
trading as Domore 


November 13, 


Adams, Bay City, Mich. (assignor to Wil- 
Ind., trading as 
Filed July 27, 


liam 8S. Ferris, 
Domore Chair Company). 
Granted November 13, 


Chair Company, 


November 13, 


stock Typewriter Company, a corporation 


ry A. Foothorap, Harrisburg, Pa. (assign— 
Elliott-Fisher 


Granted November 
for loose leaves. Wil- 


Granted November 


mesne assignments to The National Cash 
Register Company, 


poration of Maryland) Filed October 3, 


1,691,469. Envelope’ sealer. Olin M. 
Dantzler, Greenwood, S. C. Filed April 
19, 1927. Granted November 13, 1928. 
Serial No. 184,947. 

1,691,537. Flat-fold binder device. Wil- 
liam J. Wright and Arthur 8S. Whitehead, 
Seattle, Wash. Filed February 7, 1927. 
Granted November 13, 1928. Serial No. 
166,331. 

1,691,555. Calculating machine. Edward 
¢. Schinke, St. Louis, Mo. (assignor to 
The Accountograph Company, St. Louis. 
Mo., a corporation of Missouri). Filed 
September 1, 1921. Granted November 
13, 1928. Serial No. 497,791. 

1,691,608. Key case. Frank A. King 
and Emil Bedford, Greenfield, Mass. (as— 
signors to Emil Weissbrod & Sons, Inc., 
Greenfield, Mass., a corporation of Massa— 


chusetts). Filed February 10, 1927. 
Granted November 13, 1928. Serial No. 
167,091. 

1,691,637. Key case. Warner R. Bux- 


ton, Longmeadow, Mass. Filed January 
14, 1925. Granted November 13, 1928. 
Serial No. 2,333. 

1,691,743. Planfile. Roy E. Ulrich, 
Jamestown, N. Y. (assignor to Ulrich 
Planfiling Equipment Company, James-— 


town, N. Y., a corporation of New York). 
Filed March 8, 1926. Granted November 
13, 1928. Serial No. 93,020. 

1,691.761. Device for computing inter- 
est. Theodore B. Harper, Hartford, Conn. 
(assignor to The Harper Manufacturing 
Company, Inc., Hartford, Conn., a cor- 
poration of Connecticut). Filed April 24, 
1926. Granted November 13, 1928. Serial 
No. 104,465. 

1,691,914. Manifolding sales book. Ed- 
ward Kirby Bottle, Elmira, N. Y. (as— 
signor to American Sales Book Com- 
pany, Limited, Toronto, Can., a _ cor- 
poration of Canada). Filed January 5, 
1926. Granted November 20, 1928. Serial 
No. 79,447. 

1,691,917. Duplicating machine. Otto 
E. Braitmayer, New York, N. Y. (assign— 
or to The Tabulating Machine Company, 
New York, N. Y., a corporation of New 
Jersey). Filed July 23, 1923. Granted 
November 20, 1928. Serial No. 653,063. 

1,691,919. Record-feeding machine. Fred 
M. Carroll, Yonkers, N. Y. (assignor to 
The Tabulating Machine Company, Endi- 


cott, N. Y., a corporation of New Jer- 
sey). Original application filed Decem- 
ber 2, 1922. Serial No. 604,563. Divided 
and this application filed December 10, 
1926. Granted November 20, 1928. Serial 
No. 153,904. 

1,691,922. Typewriting’ machine. Wil- 
liam A. Dobson, Bridgeport, Conn. (as— 


signor to Underwood Elliott Fisher Com- 
pany, New York, N. Y., a corporation of 
Delaware). Filed October 8, 1925. Grant-— 
ed November 20, 1928. Serial No. 61,191. 


1,691,981. Magazine lead pencil. Frank 
E. Mayol, Franconia, N. . Filed Sep-— 
tember 19, 1927. Granted November 20, 


1928. Serial No. 220,292. 
1,692,140. James L. Rowley, Muskegon, 


Mich. (assignor to Shaw-Walker Com- 
pany, Muskegon, Mich., a corporation of 
Michigan). Filed May 14, 1927. Granted 
November 20, 1928. Serial No. 191,290. 
1,692,199. Calendar. Herbert S. Bow- 
man, Chicago, Ill. Filed September 9, 
1927. Granted November 20, 1928. Serial 


No. 218,380. 

1,692,231. Record file. Harvey P 
Thompson, Des Moines, Iowa. Filed De— 
cember 19, 1927. Granted November 20, 
1928. Serial No. 241,011. 

1,692,392. Perpetual calendar. Faye A. 
Stevenson, Lancaster, Ohio. Filed No- 
vember 2, 1927. Granted November 20, 
1928. Serial No. 230,404. 

1,692,411. Check issuing and adding 
machine. Ernst Kassner, Berlin, Ger- 
many. Filed May 26, 1923, and in Ger- 
many March 11, 1921. Granted Novem- 
ber 20, 1928. Serial No. 641,650. 

1,692,428. Latch for covers for type— 
writing machines. John Waldheim, Eliz— 
abeth, N. J. (assignor to Underwood El- 
liott Fisher Company, New York, N. Y., 
a corporation of Delaware). Original ap— 
plication filed November 4, 1921. Serial 
No. 512,741. Divided and this application 


filed August 13, 1925. 3ranted Novem— 
ber 20, 1928. Serial No. 49,973. 


1,692,483. Pencil and eraser therefor. 
Maurice Alland, Atlantic City, N. J. Filed 


November 14, 1925. Granted November 
20. 1928. Serial No. 68,951. 
1,692,641. Loose-leaf binder. Charles 


A. Finley, Rutherford, N. J. (assignor to 
Boorum & Pease Company, New York, 
N.Y., a corporation of New York). Filed 


July 28, 1928. Granted November 20, 
1928. Serial No. 296,016. 
1,692,645. Safety paper. Louis Gailer, 


New York, N. Y. (assignor to E. E. Lloyd 


Paper Co., Chicago, IL, a corporation of 
> Granted 


Illinois). Filed January 6, 1928. 
November 20, 1928. Serial No, 244,944. 
1,692,764. Punch. Elmer H. Salt, Nor- 


wood, Ohio (assignor to The Globe-Wer-— 
nicke Company, Cincinnati, Ohio). Filed 
December 13, 1926. Granted November 20, 


1928. Serial No. 154,424. 
1,692,765. Sheet—metal waste paper 
basket. Elmer H. Salt, Norwood, Ohio 


(assignor to The Globe-Wernicke Com-— 
pany, Cincinnati, Ohio, a corporation of 


Ohio). Filed July 20, 1927. Granted No- 
vember 20, 1929. Serial No. 207,244. 
1,693,242. Loose-leaf binder. Oscar 
Loewenbach, Milwaukee, Wis. Filed July 
14, 1927. Granted November 27, 1928. 
Serial No. 205,619. 
1,693,259. Cash _ register. Oscar J. 


Sundstrand, Rockford, Ill. (assignor by 
mesne assignments to Sundstrand Cor- 
poration, Wilmington, Del., a corporation 
of Delaware). Filed August 15, 1921. 
Granted ‘November 27, 1929. Serial No. 


492,244. 
1,693,279. Cash register. Walter J. 
Kreider, Dayton, Ohio (assignor to The 


National Cash Register Company, Day- 
ton, Ohio, a corporation of Maryland). 
Filed March 5, 1927. Granted Novem- 
ber 27, 1928. Serial No. 173,164. 

1,692,886. Sales chart. James Frank- 
lin Brown, Cincinnati, Ohio. Filed April 
22, 1927. Granted November 27, 1928. 
Serial No. 185,798. 

1,692,940. Folding storage filing case. 
Fred H. Jones, Chicago, Ill. Filed Sep- 
tember 4. 1926. Granted November 27, 
1928. Serial No. 133,548. 

1,692,865. Filing device. Herman 5S. 
Riederer and Arthur Paulson, New York, 
N. Y. (said Paulson assignor to Chris- 
tean Iverson, Inc., New ok. HK. &.)- 
Filed March 2, 1927. Granted November 
27, 1928. Serial No. 172,071. 


1,693,349. Folding chair. 
Rastetter, Fort Wayne, Ind. 
24, 1927. Granted November 27, 
Serial No. 201,178. 

1,693,529. Magazine and book holder. 
Clarence R. Snow and Daniel J. Flood, 
Quincy, Mass. Filed January 31, 1928. 
Granted November 27, 1928. Serial No. 
250,816. 

1,693,494. Machine for testing type- 
writing ribbons, carbon paper, etc. in- 
field P. Pembroke, Rochester, N. Y. (as- 
signor to Kee Lox Manufacturing Com- 
pany, Rochester, N. Y. Filed July 6, 
1926. Granted November 27, 1928. Serial 
No. 120,699. 

1,693,171. Fountain pen. Edward Berg- 
quist, New York, N. Y. Filed November 
25, 1924. Granted November 27, 1928. 
Serial No. 752,127. 

1,693,454. Pencil. Marvin E. McGill, 
Madison, Ga. Filed March 22, 1928. 
Granted November 27, 1928. Serial No. 


263.837. 

Pencil. Frank J. Vierling, 
Minn. (assignor to Clover 
G. Irvine, Minneapolis, Minn). Filed 
June 3, 1926. Granted November 27, 1928. 
Serial No. 113,450. 

1,693,100. Pencil. Frank J. Vierling 
and Clover G. Irvine, Minneapolis, Minn. 
(said Vierling assignor to said Irvine). 
Filed December 6, 1926. Granted Novem- 
ber 27, 1929. Serial No. 152,867. 

1,693,577. Magazine pencil. John Stra- 
ka, Chicago, Ill. (assignor by direct and 
mesne assignments to The Wahi Com- 
pany, Chicago, lll., a corporation of Del- 
aware). Filed September 25, 1920. Grant-— 
ed November 27, 1928. Serial No. 412,796. 

1,693,578. Magazine pencil: John Stra— 
ka, Chicago, Ill. (assignor by direct and 
mesna assignments to the Wahl Com- 
pany, Chicago, lll., a corporation of Del- 


William C. 
Filed June 
1928. 


Minneapolis, 


aware). Filed oa 18, 1921. Granted 
November 27, 1928. Serial No. 462,146. 
1,693,579. Magazine pencil. John Stra- 


ka, Kent, Ohio (assignor to The Wahl 
Company, Wilmington, Del., a co ration 
of Delaware). Filed August 16, 1922. 
Granted November 27, 1928. Serial No. 
582.142 

1,693,580. Mechanical pencil, John C, 
Wahl, Chicago, Ill. (assignor to The Wahl 
Company, Chicago, IIL, a _ corporation 
of Delaware). Filed April 12, 1924, 
a November 27, 1928. Serial No. 
705,979. 

1,693,285. Mechanism for _ revolving 
typewriter cylinders. Guy V. Newton 
and Ernest Blackburn, Los Angeles, 
Calif. (said Blackburn assignor to said 
Newton). Filed January 12, 1927. Grant- 
ed November 27, 1928. Serial No. 169,603. 

1.692,890. Typewriting machine. Alonzo 
B. Ely, Groton, N. Y. (assignor by mesne 
assignments to L. C. Smith & Corona 
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Typewriters In Syracuse, N. Y 1 cor Cc. O'Bryan and James W O'Bryan, ford, Cont (assignor to Underwood El- 
poration of New York) Filed November Washington, D. C Filed April 15, 1926 liott Fisher Company, New York, N. Y 
13, 192¢ Granted November 2 1928 Granted December 4, 1928 Serial N« a corporation of Delaware). Filed July 20, 
Serial No. 146,247 102,209. 1925 Granted December 18 1925 Serial 
s ane tibia « - 1,693,705. Typewriting machine Har- No. 44,682 
t - , a ee RL > i Seetford. rv - yo rison O. Blaisdell, Brooklyn, N Y (as 1,695,481 Photograpl ic copying ma 
sienor to Underwood Elliott Fisher Con signor to Unde rwood Elliott Fisher Com chine Arthur Ww. aps, Kansas ( ity, Mo 
nany. New York. N. ¥ a corporation of pany New York, N. Y a corporation (assignor to Photostat Corporation, Provi- 
Pete wrest , Kled October 17 1925 Grant f Delaware) Filed November 18, 1925 dence, R. l., a corporation of Rhode Isl- 
a Ne ; aoe o. ri rN 2@ 008 Granted December 4 1928 Serial No ind) Filed June 26, 192 Granted De 
. . a ot xorg v ee 69 761 cember 18, 1928. Serial No 1,753 
- os _ ee W — | en ome Hiram 1,693,708 Type writing mac hine wm 1,695,278 Card holder Max Garbell, 
. - : \. Dobson, Bridgeport, Conn. (assignor to Chicago, Ul. (assignor to Victor Adding 
derwood i tt Fisher ¢ ompar New Underwood Elliott Fisher Company, New Machine Company, Chicago, III 1 cor— 
Yor Ly . epesatee CS vemware) York, N. ¥ a corporation of Delaware) poration of Illinois). Filed July 11, 1927. 
Filed ‘ mber 25 Granted Noven Filed October 24, 1925 Granted Decem- Granted December 18 1928 Serial No 
Der ~! ra SS Ser , os 14 ber | 192s Serial No 64.540 204.826 
693.14 I ewriting macl e. Hir 1.694.803 Adding and listing machine 1,695,297 Periodical lde Karl 
S. Lasher, New Yorl N. Y. (assigi to Osear J. Sundstrand. Rockford, Ill. (as Schachter, Dorchester, Mass Filed Jan- 
Underwood I I Compat! New signor. by mesne assignments, to Sund uary 16, 1928. Granted December 18, 1928. 
York, N. ¥ orat of Delaware strand Corporation, Wilmington. Del. a Serial No. 247,237 
Filed N noe! ’ Granted N orporation of Delaware) Filed August 1,696,016 Index Robert C Russell, 
Oe ° oe ul N 65,00 1 1921. Granted December 11, 1928. Se Pittsburgh Pa File« Mat 5, 1926. 
69 pewriting ma ime Bur rial No. 492,242 Granted December 18, 1925 Serial No 
( Ss Portsmouth, N. H is 1.694.619 Addressing machine. Harmon 92,489 
vood Elliott Fisher Cor P. Elliott. Watertown, Mass. Filed July 1,695,698 Visible index-card system 
New York, N. } orporation of »' 1996. Granted December 11, 1928. Ser- Williar \. Ringler, Philadelphia, Pa. (as 
I is tembe 2 192 il No. 120.206 signor to Globe—-Wernicke Company, Cin 
\ S Ss aul N 1.694.647. Billing bee lames L. Gar- cinnati, Ohio, a corporation of Ohio). 
field. Drexel Hill, Pa. Filed August 6, Filed February 11, 1924. Granted Decem 
\ ‘ l sting i 192% Granted De mber 11. 1928. Serial ber 18, 1928. Serial No. 691,89 
‘ = d R d Ne 6 i4 1.695.322 Index of f William H. 
-_™- — \ a eee , ~ y ,; 1,694,546 Loose nae Frederick Day East Haven, Conn issignor, by 
— oT sadam Filed Po papi , \. Diesterkamp Lows Ure I d June mesne assignments, to Re gton Rand 
, Soe ras Serial N 1.444. Granted De Ime New York, N. \ orporation of 
am cat , ber S mber 11, 1928 Delaware). Filed July { 1925. Granted 
9 1. 695. 22% Loose-leat ndet Walter F December 18, 1928. Serial Ne 46,337 
\ é ne Maxin Wolf, New York, N. Y. Filed Mar 1.695.266. Keyless lock. Harry Guy An- 
’ ere , . Unto SiIfnor 1928 Granted Dece ber 11] 192s Serial derson, New York, N. ¥ I d January 8 
. I N 8.932 192 Granted December 18, 1925 Serial 
LD t UT Hu 1s Fou } r | é ( rl N x0) 
por f nd). Filed August Horix, Chicago. | Filed June 11, 192 1,695,913. Fountain pen. Nora T. Burke, 
. wer 5. 5 Granted Decem! 1928. S$ Ni Sto Mass. F \ t 31, 1928 
. ‘ x ( rat d b he Serial No 
g 694, Diat 
} H | s WN ' Mart W ade ( l I d 1.69 2 Sigr ! ul vriters 
s S I k ¢ v ! G ) l Robie Seid ger, | d Pa. Filed 
) ( 1 > N >) ‘ ye Gat ber LS 
( ‘ da } ; | ‘ $782 Ee y : sR ~ N i4 ” 
5S : ' ted Dx : ’ register Louis Jensen, ‘ £0, 1.¢ 19 Typewritet O \. Hokatr 
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The June Issue of Office Appliances 

Will Be a Condensed Survey of the 

Development of the Industry [Through 
Twenty-five Years 


[t will commemorate the twenty-fifth anniversary of the office equipment industry 
as an entity and of Office Appliances as well. In addition to the usual features and 
departments included in every issue, the number will record the developments of the 
various divisions of the industry during the last twenty-five years. 


Besides being the most important issue 
in the history of the publication, it will 
be the largest—between four and five 
hundred pages. 


The contents will be interesting and im- 
pressive. The number will be one 
worthy of preservation for the informa- 
tion it contains. 


Requests for Single Copies Should Be Made in Advance 


The edition will be limited to 10,000 copies. Only 1,000 extra copies will remain 
after the customary distribution. Many subscribers already are contracting for, ex- 
tra copies; consequently, the actual number available for sale as single copies is limited. 
The cost of producing this number compels us to eliminate sample copies. But in 
keeping with our practice of giving a full measure of value, a nominal price of $1.00 
has been established for single copies. And to insure a copy, or copies, requests should 


be made prior to June 1, accompanied by payment for the quantity desired. 


If You Are Not a Subscriber 


If vou are not a subscriber to Office 
Appliances, you can secure a copy of the 
June issue by entering a two-year sub- 
scription prior to June 1 and without any 
increased cost. Payment must accom- 
pany the subscription. 


Rates: U.S. and its possessions, Cuba 
and Mexico $3; Canada $4; Foreign $5 


—for two years. 


various individuals. 





If Your Subscription Has Expired 


If your subscription has expired (or ex- 
pires with this issue), now is the time to 
renew it. By doing so promptly you will 
be assured a copy of this feature June 
number as a part of your subscription, 
without extra cost. 


By all means, make sure of receiving 
this remarkable number. It will pay you 
handsomely. 


Send Your Order Today! 


Decide now the number of extra copies ‘you want. 
They can be shipped together or separately to 
Just make up your list 
and send it to us promptly, with payment. 


THE OFFICE APPLIANCE COMPANY 
FOUR SEVENTEEN SOUTH DEARBORN STREET 
CHICAGO 





| 








Page 12 OFFICE APP LIANCES For May, 1929 — =—= 





Ge 





and). Filed June 26, 1925. Granted De-— Syracuse, N. Y., a corporation of New Tnderwood Elliott Fisher Company, New 
cember 25, 1928. Serial No. 39,752. York) Filed May 9%, 1925. Granted De Yor. N. Y., a corporation of Delaware). 
1,696,789. Typewriting machine. Edwin cember 25, 1928. Serial No. 29,125. Filed July 3, 1926. Granted December 25, 

E. Barney, New Rochelle, N. Y. (assignor 1,696,228. Typewriting machine. Alonzo 1928. Serial | No. 120,351. 
to Remington Typewriter Company, Lion, 3. Ely and Edwin L. Harmon, Groton, N. " 1,696.. 243 Typewriting machine. Alfred 
N. Y., a corporation of New York). Filed Y. (assignors, by mesne assignments, to G. F. Kurowski, Brooklyn, N. ¥ cassignor 
December 31, 1926. Granted December 25, L. C Smith & Corona Typewriters Inc to Underwood Elliott Fisher Company, 
1928. Serial No. 158,286. Syracuse, Y., a corporation of New NeW York, N. ¥Y., a corporation of Dela- 
York). nd October 31, 1925. Granted ware). Original application filed Septem- 


1,696,227. Typewriting machine. Alonzo 
B. Ely and Edwin L. Harmon, Groton, N 


ber 22, 1924. Serial No. 739,020. Divided 


December 25, 1928. Serial No. 66,000 , : : 
Pe ‘ : and this application filed July 31, 1926. 





























Y. (assignors, by mesne assignments, to 1,696,236 Typewriting machine Wm. Granted December 25, 1928 Serial No 
L. C. Smith & Corona Typewriters Inc., F. Helmond, Hartford, Conn. (assignor to 126,132 si 
WANTS AND FOR SALE-—(Continued from page 7) SALES AND WAREROOM FACILITIES, N. Y. 
AN UNUSUAL OPPORTUNITY IN THE WEST. Will sell half THE “METROPOL ITAN FU RNITU RE SERV ICE of 86 Dey St 
interest or less in old established stationery and printing busi- New York, N. Y., has recently been formed to assist manufac- 
ness. Finest opportunity on Pacific coast. Party must be edu turers to keep pace with the present day factors in effecting the 
cated and refined and a proven business builder. $20,000 to $50, economic and rapid distribution of their commodities. Our 
000 required In reply state age, experience, previous earning Sales, Distribution and Wareroom Facilities are a service link 
power, and state references Correspondence strictly con between producer and the consumer, enabling the manufacturers 
fidential Address G-—81, care Office Appliances, Chicago. to ship in carloads, thereby reducing excessive labor and freight 
charges resulting in spot stocks, immediate delivery and in 
DISTRIBUTORS WANTED. creased sales. This service is managed by H. C. Schwartje, 
—— _ — formerly connected with The Milwaukee Chair Company of New 
SALES ORGANIZATIONS now functioning on office specialities York and Chicago for the past fifteen years and who earnestly 
wanted to handle line of permit postmarking machinery. Ex solicits the representation of high grade . -~ “aoe com- 
clusive territory Write, giving full particulars, Columbia Postal panies s for the Metropolitan district of New York 
Supply Co., Silver Creek, N. Y — = — ——— —<—=_— 


—S+ —<—— WANTED ARTICLE “TO. MANUFACTURE 


LINES WANTED. — - heinieemeill 
" aah be , —$$—______—_ STATIONERY firm with own printing plant wants to buy 











LINE WANTED Desk, filing cabinet, table, or - chair line by patent right or copyright of something to manufacture; object 
experienced and most reputable office furniture salesman, now being to keep their factory busy during slack periods Must be 
selling an allied line to the office furniture trade in New York something that is allied to the stationery trade, so that it can 
Bank and business references tox 865. Room 200 Times Blide.. be sold through their stationery department Address O-91, 
New York care Office Appliances, Chicago 


2 entire state of Arizona, for items not already represented there. 
—————— & The company now represents one of the leading typewriters in 





its territory 


¥ NI IES Utica, N. Y.—The Utica Typewriter & Supply Company, 7 
x Blandina street, wishes to receive catalogues and price lists 


on adjustable machines for punching loose leaf sheets and 
binders. Mark letters, catalogues, etc., for the attention of A 


These are inquiries from subscribers desiring lines, — . os : oe 
catalogues, ete ry, y are tangible prospects for B. Thompson, care of the ae 
manufacturers and jobbers. Waterloo, lowa.—The Beck Specialty Company, bank and office 
outfitter, wishes to receive samples and prices on rubber bands, 
colored either green or purple. 
Wanted Abroad York, Penna.—Wagner’s Stationery Store, office outfitter, 43 
Curaco, D. W. |.—The West India Mercantile Company, Ltd., South George street, wishes to receive quotations and samples 
seeks the exclusive distribution for an American manufacturer from manufacturers of waterproof envelopes. These are open 
of wood desks. We suggest that manufacturers wishing to end, with flap, for export shipping. Quotations are requested 
develop this territory send an agency proposition, catalogues, on lots of 5,000, 10,000 and 50,000 


prices and discounts. This information came to us from the ss 
Remington Typewriter Company, New York. - 


STATEMENT a THE OWNERSHIP, MANAGEMENT, CIRCULATION, 
Wanted Here at Home ETC., REQUIRED BY THE ACT OF CONGRESS OF 
Chicago, Ill. An established sales office here handling metal AUGUST 24, 1912, 

specialties to stationery, department store and the hardwar« of Oftice Appliances, published monthly at Chicago, Ill., for April 1, 1920 
trade, wants additional lines to round oui its efforts The STATE OF ILLINOIS, County of Cook, ss 
office has about 4,000 active accounts Sales are made by mail Sefore me, a Notary Public in and for the state and county aforesaid 
principally, but large accounts have personal attention. This personally appeared C. F. Malhoit, who, baving been duly sworn accord- 
would seem to be an excellent opportunity for manufacturers ing to law, deposes and says that she is the treasurer of the (Office 


Appliance Company) Office Appliances and that the following is, to the 


- ¥ = ¥ "eo » ee s ‘ vs 4 Tr j 
looking for good | rope. TT ay Ay ~ phen ety i best of her knowledge and belief a true statement of the ownership, 
dre ss Sem 15, care Office Appliances, 7 South Dearborn eet, management (and if a daily paper, the circulation), et of the afore 
Chicago, Ill . , said publication for the date shown in the above caption, required by the 
Denver, Colo.—A well Known manufacturers’ representative Act of August 94, 2012. embodied ta section 411. Postal Laws and 
seeks new lines to handle in the territory from Denver west Regulations, printed on the reverse of this form, to wit 
He has had many years’ experience selling wholesale to the 1. That the names and addresses of the publisher, editor, managing 
trade Present connections make it seem advisable to withhold editor, and business managers are: Publisher—The Office Appliance Com 
his name. He is in a position to accept the proposition of an) pany, 417 South Dearborn street, Chicago, Ill. Editor Evan Johnson, 
manufacturer in the industry who desires to cultivate his ter ~ gg yy | eee, Oak gy - = = —— 
. : ne ; ae & “are Office / jliances, 417 ohnson, 312 North enilworth avenue, Oak Park, . usiness Man- 
South ae hy gy, - mm a ager—John A. Gilbert, 310 Forest avenue, Glen Ellyn, Il. 
. ’ y . “ : : 2. That the owner is: (if owned by a corporation, its name and 
Evanston, it!.—R. E. Spaeth, 2815 Girard avenue, is an experi address must be stated and also immediately thereunder the names and 
enced manufacturers’ agent, with an established following in addresses of stockholders owning or holding one per cent or more of total 
the territory comprised in the middle west He wishes to amount of stock. If not owned by a corporation, the names and addresses 
secure an additional line or two for the whole or part of the of the individual owners must be given. If owned by a firm, company, 
territory Mr. Spaeth’s wide acquaintance will be of value to or other incorporated, concern, ae name and adévese, as well ao these of 
any manufacturer desiring intensive work in the middle west. 05" gith'“Dearhorn. street, Chicago,” ill; Evan Johuson,” Siz North 
Oklahoma City, Okla.—The Standard Office Supply Company Kenilworth avenue, Oak Park, Ill.; Estate of Albert H. Hitchock, Moun 
office outfitter, wishes to receive catalogues, samples and prices tain Lakes, N. J.; C. F. Mahoit, 6820 South Union avenue, Chicago, II1.; 
from imprinters of penholders for advertising purposes. Pleas¢ Donald C. Miller, 6904 Cornell avenue, Chicago, Ill.; John A. Gilbert, 
sddress F. M. Hughes 10 Forest avenue, Glen Ellyn Il Hobart W Martin, 4041 North 
: owe , ° , . o . Kostner avenue, Chicago, Ill.; Charles H. Everly Mohegan Heights, 
Peoria, itl.—The Business Equipment Company, 120 South Tachahes, ¥. 
Jefferson street. wishes to receive catalogues and full informa 8. That the known bondholders, mortgagees and other security holders 
tion describing ““Comptometer” or calculating machine desks owning or holding 1 per cent or more of total amount of bonds, mort- 
Please address all material for the attention of W. Cashman gages, or other securities are: (if there are none, so state): None 


4. That the two paragraphs next above, giving the names of the 
owners, stockholders, and security holders, if any, contain not only 
the list of stockholders and security holders as they appear upon the 


St. Louis, Mo.—W. A. McNichols, 4251 Cleveland avenue, is 
establishing himself as a manufacturers’ representative, cover 


ing Kansas City, St. Louis and other principal cities and towns hooks of the company but also, in cases where the stockholder or 
in Missouri He is interested in making connections with pro security holder appears upon the books of the company as trustee or in 
ducers of filing guides, fibre folders and envelopes, office chairs any other fiduciary relation, the name of the person or corporation for 
and wood desks For the past seven years Mr. McNichols has whom such trustee is acting, is given; also that the said two paragraphs 
been connected with the Amberg File & Index Company, first contain statements embracing affiant’s full knowledge and belief as to 
as city salesman and then as branch manager at St. Louis, and the circumstances and conditions under which stockholders and security 


holders who do not appear upon the books of the company as trustees, 


: i ‘ity sales manager at Chicago : P 
later as ci Sale ! K hold stock and securities in a capacity other than that of a bona fide 


Texas.—An experienced salesman of office equipment and owner: and this affiant has no reason to believe that any other person, 
supplies is open for lines to handle as an American manufa association, or corporation has any interest direct or indirect in the said 
turer’s representative in and around Houston. He is thorough- stock, bonds, or other securities than as so stated by him 
ly acquainted with the trade in the lo« ality. Manufac ture rs in 5. That the average number of copies of each issue of this publication 
terested in strengthening their representation in the vicinity of sold or distributed through the mails or otherwise, to paid subscribers 
Houston will do well to write Sem 16, care Office Appliances, during the six months preceding the date shown above is ice: 
417 South Dearborn street, Chicago information ia required from daily publications only.) : 

ao : : . . . THE OFFICE APPLIANCE CO., 

Tucson, Ariz.—The Priser Typewriter & Office Supply Com- C. F. MALHOIT, Treasurer. 
pany, 218 East Congress street, is ready to undertake the dis— Sworn to and subscribed before me this 23rd day of March, 1929 
tribution of office machines and appliances in the territory (Seal) EARL V. LITTLE, Notary Public. 
ranging from Tucson only, the three southern counties or the (My commission expires April 16, 19381.) 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


* * * Over belief as it is, though, is an 
article of almost every ones religion. Most of 
us pretend in some way to prop it upon our 
philosophy, but philosophy itself is readily 
propped upon this faith. What is this but to 
say that Religion, in her fullest exercise of 
function, is not a mere illumination of facts 
already elsewhere given, not a mere passion, 
like love, which views things in a rosier light? 
It is indeed that, as we have seen abundantly. 
But it is something more, namely, a postulation 
of new facts as well. The world interpreted 
religiously is not the materialistic world over 
again, with an altered expression ; it must have, 
over and above the altered expression, a natural 
constitution different at some point from that 
which a materialistic world would have. It 
must be such that different events can be ex- 
pected in it, different conduct must be re- 
quired.”—William James. 
* * aS 

The Easter sermon we heard held the Ascen- 
sion to be the one fundamental fact of the 
Christian religion. Without full belief in this 
there is no real Christianity, we gathered. We 
have often wondered just what the essence of 
Christianity really is; whether the extraordi- 
nary circumstances of the birth and ascension 
of Christ, as related in the gospels, or the gen- 
eral body of his teachings as a philosophy of 
life, always with a strong leaning to the latter 
on our part. 

* x * 


“The world, it seems to us, grows less and 
less content with mysteries. Intellect pene- 
trates deeper and deeper into the starry depths 
of the universe through astronomy, and more 
and more into infinitesimal things through the 
science of medicine, now progressing rapidly 
into infections, germs and the evil influences 
which destroy human life. Personally, in time 
of stress, we are willing to believe, or hope, 
anything true that promises happiness instead 
of grief. But always in us there is the desire 
for a religion upon which all mankind may 
agree, a simple rule of life which experience 
may prove makes all men better, and gives no- 
bility to the human race. The Christian 
philosophy seems most promising to us.”— 
W. G. Sibley, Chicago Journal of Commerce 
(April 4, 1929). 


“The impossibility of real science and real 
religion ever conflicting becomes evident when 
one examines the purpose of science and the 
purpose of religion. The purpose of science 
is to develop without prejudice or preconcep- 
tion of any kind a knowledge of the facts, the 
law and the processes of nature. The ever- 
more important task of religion, on the other 
hand, is to develop the consciences, the ideals, 
and the aspirations of mankind.”—Dr. Robert 
A. Millikan. 


tk * K 


“True science and religion are never in con- 
flict, but with Christian theology based upon 
the Biblical story of the universe, its creator 
and its laws, science has been at war for a 
thousand years. . And in each long waged bat- 
tle, science won the victory. Geography— 
astronomy—geology—-zoology — chronology— 
meteorology—medicine—chemistry—sanitation 
and even finance are some of the sciences 
against which theology imposed its tremendous 
power, bulwarked by the church, Catholic and 
Protestant.”—Selected. 

* * * 

“Constantly regard the Universe as one living 
being, having one substance and one soul ; and 
observe how all things have reference to one 
perception, the perception of this one living 
being ; and how all things act with one move- 
ment; and how all things are the co-operating 
causes of all things which exist; observe too 
the continuous spinning of the thread and the 
contexture of the web.”-—M. Aurelius. 

* * x 

“For there is one universe made up of all 
things, and one God who pervades all things ; 
and one substance, and one law. (One) com- 
mon reason in all intelligent animals, and one 
truth.”—M. Aurelius. 

* * * 

“Through freedom of will, you are a free 
agent. You are free to establish in your life 
and in your affairs whatever you desire. In 
no way is your freedom circumscribed or 
hedged in. There is no power or authority to 
dictate what you should think or what you 
should will.—Unity. 

* * * 

“God builds his temple in the heart on the 

ruins of churches and religions.”—Emerson. 
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2. ee. 


“It is said that the Persians, in their ancient 
constitution, had public schools in which virtue 
was taught as a liberal art or science: and it is 
certainly of more consequence to a man,.that he 
has learned to govern his passions in spite of 
temptation, to be just in his dealings, to be tem- 
perate in his pleasures, to support himself with 
fortitude under his misfortunes, and to behave 
with prudence in all his affairs, and in every cir- 
cumstance of life; I say, it is of much more real 
advantage to him to be thus qualified, than to 
be a master of all the arts and sciences in the 
world beside. * * * If we were as industrious 
to become good as to make ourselves great, we 
should become really great by being good, and the 
number of valuable men would be much increased: 
but it is a grand mistake to think of being great 
without goodness: and I pronounce it as certain, 
that there was never yet a truly great man, that 
was not at the same time truly virtuous. ” 


—BEN FRANKLIN 
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EDITORIAL 





Small Cost—Great Service 

HERE is nothing from which the user obtains 

greater value for the price he pays than from 
the ribbon on his typewriter and the sheet of 
carbon paper which so legibly and faithfully repro- 
duces manifold copies. The articles produced by 
what one may term the standard processes of manu- 
facture function with satisfaction and economy for 
the user. 

To impregnate a strip of cotton or silk tape with 
pigment that will remain moist and yield an even, 
legible impression for weeks before its substance is 
exhausted; to coat evenly a tough sheet of tissue 
with an ink that will not dry out, nor smear, and 
will yield itself up for many clearly legible copies 
before becoming dim—these are not the simple 
problems they seem. To achieve the perfect or 
even the nearly perfect typewriter ribbon and the 
carbon coated sheets adapted to different types of 
manifolding has engaged the study and labor of ex- 
pert chemists and laboratory workers for many 
vears. Even only a generation ago it was not easy 
to obtain a typewriter ribbon or a sheet of carbon 
that would give a vigorous impression without the 
danger—almost the certainty—of smearing the 
work or leaving smut marks on the manifold copy. 
Today such products are seldom encountered, for 
they can not be sold more than once to the same 
customer. 

Typewriter ribbons and carbon papers made by 
modern standard processes involve many steps, 
each attended by expert supervision, from the selec- 
tion of the basic ribbon and the proper tissue sheet, 
through the mixing and blending of the ink, and the 
perfect coating, to the final wrapping and packing. 
All these processes unite to form and retain a 
chemical balance which produces smoothness and 
certainty of result. It is not a job for the amateur 
or the man whose knowledge of the business is in 
any way lacking, neither is it a business for the man 
willing to put less than the best into his product. 
It is not possible for us, who are laymen, so to 
speak, to present the many problems which have 
been encountered and solved through the years by 
experts on the staffs of the ribbon and carbon paper 
companies. But we know of nothing in the entire 
field on which more painstaking labor has been ex- 
pended with happier results. 

Attempts to lower the price of typewriter ribbons 
and carbon papers accomplish little if anything of 
practical value to users. The cost of the best 
grades it is possible to obtain is inconsequential by 
comparison with the service rendered. Generally 


speaking, lower costs would mean poorer quality, 
which would reflect itself in dissatisfaction and re- 
sult sooner or later in a return to the better grades. 
With regard to ribbons and carbons, the office 
equipment industry was never so well situated as it 
is now. 
<*> 
Whip Behind! 
ACH new generation of business men seems to 
be afflicted with those who put over ancient 
schemes for getting money with a minimum of 
effort. These schemes take many forms, but they 
are as old as Nineveh. In this as well as in other 
industries a favorite plan is to produce a relatively 
inexpensive product, in use and outward appearance 
resembling a standard product, give it a name as 
close as possible to that of a manufacturer of great 
reputation, and sell the goods at a price of half or 
less than half of that which must be asked for 
standard lines. For the cheap product the strong- 
est claims are made; some buy under the impres- 
sion they are getting the article which the name 
resembles, only to find that that is the principal 
resemblance. 

One would think that a dealer could not be taken 
in by such a transparent proposition, and few sta- 
tioners are; but druggists who know their phar- 
macopoeia better than they know pens, are fairly 
frequent victims. The “operation” is about like 
this; for example: 

A pleasant person walks into the store, looks 
about and asks for the proprietor, to whom he tells 
a plausible story about the money to be made indi- 
rectly from his plan of marketing “high grade” foun- 
tain pens. He offers the merchant a good price for 
one of his windows for a certain period. If the 
merchant consents, the man installs a demonstrator 
in the window to demonstrate and sell the “Water- 
land” fountain pen or some other device not too 
difficult to be made to suggest what it is not. The 
demonstrator is dexterous and clever and soon 
draws a crowd. Many pens are sold and the store 
seems to be doing a land-office business. Perhaps 
the druggist may sell a few more bottles of per- 
fumery, or boxes of soap, or packages of cosmetics, 
or tubes of shaving cream. But the point is that, 
by leasing his window, he assumes in the minds of 
his customers responsibility for the products therein 
demonstrated. When the demonstrator moves on 
to new fields leaving no forwarding address—and 
it would make no difference if he did—the merchant 
inherits little, if any, of the profits, but falls heir 
to all the complaints which may come from dis- 
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The dealer is in the position 


satished pen buyers. 
The moral 


of the endorser of another man’s note. 
is—Don't! 
<+> 
Make Temporary Stores Get Licenses 

HE prosperity of a community rests upon the 

integrity and permanence of the people residing 
and doing business therein. Fly-by-night stores 
with their stocks of cheap, but brilliant merchandise 
are not an asset to any community and are a great 
annoyance to permanent and reputable merchants. 
In Baltimore the undesirability of the transient 
trader has received official recognition by the pass- 
age of an ordinance obliging the keeper of a tem- 
porary store to get a license to do business, and 1m- 
posing an almost prohibitory fee therefor. 

The same evil exists in New York and other large 
cities. And the same remedy is open to them if 
citizens can get the right sort of ordinances through 
their city councils. 

It is gratifying to note that the Directors of the 
New York Stationers’ Association are working to 
get an ordinance passed similar to that of Balti- 
more. It will, of course, be general in its applica- 
tion to all the fly-by-nights, but so far as the sta- 
tioners are concerned, its application to the greet- 
ing card and novelty stores that spring up mush- 
room-like about Christmas and disappear with the 
first January gales will be sufficient. 

Oftentimes a landlord will rent a store which nor- 
mally bears a rental of $3,000 or $4,000 a month, for 
$200, or $300 a month just around the Christmas 
season, if the store happens to be vacant. He fig- 
ures that some revenue is better than none at all, 
and as he gets his money in advance, “he should 
worry” as long as the tenants’ business is legal. 
Greeting cards, fountain pens, novelties, etc., are 
carried in a store which will last but a few days and 
is in a position to cut prices because it has obtained 
its goods cheaply, from bankrupt stocks or other- 
wise. If the products do not come up to the claims 
made for them, by the time the customer returns to 
demand satisfaction, the store has vanished. 


Association Activities a Good Omen 

HILE district meetings of the several districts of 

The National Stationers Association are quite the 
usual thing at this time of the year, it is worthy of rec- 
ord that these meetings are taking on a little more than 
the usual degree of interest. In those meetings which 
we have attended and others which have been reported 
to us, we observe an increased and increasing interest 
on the part of dealers and a larger dealer attendance in 
proportion to the number of manufacturers repre- 
sented. The principal conventions which are reported 
in the current issue include the meeting on April 11 
and 12 at New Orleans, La., of the fourth district ; 
meeting of district number nine at Fort Worth, Texas, 
on April 4 and 5; and district number five held at 
Columbus, Ohio, on April 22 and 23. At all of these 
meetings the chief officers of The National Association 
were present, and President Marshall gave freely from 
his years of practical experience in the stationery busi- 
ness. Others contributed ideas and at each one of the 
conventions which have been held since the meeting 
at West Baden last fall there has been an unusual out- 
flowing of practical thought and suggestion. 

The regional governors, ever since the adoption of 
the regional districting plan, have been men of conspic- 
uous ability in their respective districts. Without ex- 
ception they have been men of force and experience 
and never has this fact been brought out more clearly 
than in the success which has attended district meet- 
ings so far this year and the vigor and energy which 
are being put into the preparations for coming district 
meetings. 

<---> 
The Pot Is Simmering 
HROUGHOUT the last two years or so there 
have been a number of mergers and major changes 
in this field. No one need be surprised by anything 
that may happen along this line of activity. There is 
always some important news about ready to break. 

The simmering of the pot hints at something to come 
out soon. The possible change will be of peculiar 
interest to the commercial stationery business. 


Speaking of free advice; the man who asks for it doesn’t want it; the man 


who gets it doesn't take it. 


A thing but lightly valued is advice that is volunteered by acquaintances or 


that ts asked for in idle curiosity. 


The Duke of Wurtemburg once said, “Three things one cannot advise upon 


one way or another—marriage, war or a pilgrimage to the Holy Land. 
What he doubtless meant was that a man ts a fool 


all begin well and end badly.” 


They may 


for his pains if he offered or is induced to give gratuitous advice in the instances 


named. 


And yet the opinion of the other fellow in regard to what we seek to accom- 


plish is valuable and worthy of our consideration. 


If he is an outsider, his opinion 


may be additionally valuable on that very account, for the man on the side lines 
will usually see more of the game than the player, and he will be very likely to 


know better the causes of failure. 


The golf player who has developed a bad hook or slice will find that some 
observer of his play can tell him things about his stroke that he would never dis- 


cover for himself. 


You and I know things certain fellow business men could do to better their 


business. 
in the same line of business. 


They would never ask us for our opinions because we are not engaged 
Nor would they accept our advice if offered. 


We cannot with any consistency criticise that attitude because we are in the 


same position ourselves. 


Oh, yes, once in a while there is a man who seeks and profits by all the ideas 
obtainable from other business men, but millionaires are still relatively scarce. 
(Frank Farrington’s Business Talks) 


(All rights reserved) 
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RECORD EQUIPMENT AND OUTSIDE SALESMAN 


Office Appliances Presents Some Thoughts Arising from Recent Investigations by the Research De- 
partment of the National Blank Book Company in the Interest of the Dealer 


HE commercial station- 

ery and office equipment 
store has long ago outgrown 
the period when it was a 
mere purveyor of staple 
lines to customers who 
might drop in. Today the 
stationer’s business is to 
sell economy, system effi- 
ciency—not mere merchan- 
dise. The staples of course 
still play a part, but the 
store that gets anywhere 
today studies its customers’ 
problems, or problems sim- 
ilar to theirs, and endeavors 
to supply the equipment 
which will best meet the 
needs of particular situa- 
tions. 

In no department of the 
commercial stationery store 
is this professional attitude 
of greater importance than 
in sales of equipment for 
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CHART SHOWING PROPORTIONS OF RECORD EQUIPMENT 
USED BY VARIOUS DEPARTMENTS: A, Sales; B, Order. 
stock, and billing; C, Accounting and credit; D, Production and 
purchasing; BE, Cost and payroll. (Data collected by research 
© 1928, 


ing equipment used by va- 
rious firms in each depart- 
ment. The results of these 
surveys have been reduced 
to a number of graphic 
charts conveying concise in- 
formation as to certain 
phases of the investigation. 
The illustration herewith 
shows a portion of one of 
the charts. The diagram 
does not purport to give an 
exact representation of con- 
ditions in your particular 
territory. On the other 
hand, the distribution of 
equipment indicated by the 
chart may come quite close 
to being representative of 
the field you serve. In 
either event the ideas sug- 
gested by the graph are well 
worth your consideration, 
if for no other reason than 
that the chart may suggest 


record keeping. So highly department of The a 
specialized has work of re 
this type become that well-informed dealers and 
salesmen have a distinct advantage over their com- 
petitors who are less familiar with the various types 
of equipment and the purposes for which they are 
particularly well fitted. Business executives, espe- 
cially those of larger firms, keep in close touch with 
developments in equipment and are often willing to 
discard even recently purchased equipment if they 
are convinced that some other system or device will 
prove economy. But the department head who knows 
considerably more about the various types of record- 
keeping devices and supplies than the salesman who 
is calling upon him sometimes proves embarrassing— 
to the salesman, who need not repine, however, for no 
man can be best in everything. 

Naturally salesmen cannot be expected to be familiar 
with the detailed applications of record equipment in 
all the diverse lines of business in which the equipment 
may be used. But there is a big advantage in having 
a general idea of how record equipment may be used 
in various departments of a business and approxi- 
mately how much of each type. Such information the 
stationery salesman usually acquires bit by bit. After 
years of experience (and the loss of many sales) he 
probably has formed general conclusions which serve 
as a basis for making recommendations in particular 
cases. But how about the comparatively inexperi- 
enced man? Should he be left to the tender mercies 
of years of more or less fruitless efforts, losing sales 
which he might perhaps have secured easily if he had 
had just a little more general and specific knowledge 
of the field ? 

To help the dealer and his salesmen to answer in 
the negative such questions as the foregoing, the re- 
search department of the National Blank Book Com- 
pany has recently made extensive surveys with the 
object of bringing out the facts as to the record-keep- 


Blank Book Company. 
B 


": an intelligent approach to 
0.) ‘ 

and analysis of your own 
individual problem. 

Most dealers will be able to profit by the chart just 
as it is, for the object of the investigators was to get 
a summary which would be typical of the conditions 
and opportunities facing the average dealer and his 
salesmen. Accordingly, there were chosen firms rep- 
resentative of various lines of business. The investi- 
gators determined as closely as possible the value of 
each type of record equipment used in each depart- 
ment of these firms. The composite results of one phase 
of the investigations are given in the bar graph which 
accompanies this article. The fact that equipment 
which the National Blank Book Company does not 
manufacture has been given all due prominence is suff- 
cient proof of the absolute disinterestedness of the - 
investigation, if such proof were needed. 

We shall not attempt to analyze the diagram in detail. 
Most of the facts presented you can discover for your- 
self. However, a few words of explanation may not 
be amiss. The total length of each bar represents 
the total monetary value of the record equipment used 
in the corresponding department. The variously shaded 
portions of the bar show the proportionate values of 
each type of record equipment. For instance, the dia- 
gram shows that in the sales department vertical card 
file equipment is about equal in value to visible record 
equipment of all kinds. It may also be seen from the 
graph that the sales department has become one of the 
stationer’s best customers and uses almost one-third 
of the recon teasia equipment of the firm. 

The investigations developed, of course, a number of 
other interesting facts not indicated in this particular 
graph. It was found, for example, that ring books 
were preferred for price lists and records of sales 
by salesmen, and visible equipment for sales by items, 
sales by customer, special customer data, prospect lists, 
and mailing lists. Such details, however, are beyond 
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the main purpose of this article. The important ques- 
“How can you apply to your business the 
facts indicated by the graph?” Perhaps a suggestion 
or two will help you answer the question for yourself. 

Many firms are not using the type of record equip- 
ment the firm and department. The 
salesman who understands the purposes of each type 
can help his customers, and incidentally 
The general advantages of each type 


tion is, 


best suited to 
of equipment 
himself and you 
of equipment are easily learned 

Department heads are usually willing to listen to a 
man who suggests means of cutting down costs or oth- 
erwise performing the work of the department more 
efficiently. When vour salesmen are calling upon the 
firms in their territories, especially the larger com- 
panies, do they see only one man or do they call on 
several department heads? The salesman who from 
time to time pays a friendly visit to this department 
head and that is bound to pick up business which 
have been gotten. Such visits 


might otherwise not 


will even be welcomed by executives if the salesman 
makes it a point to bring with him some new and ap- 
plicable idea or “kink” in business procedure, whether 
or not the suggestion involves the buying of equipment 
from the salesman. 

Record keeping has become an exceedingly import- 
ant function of every department of commerce and 
industry. It is one phase of business activity which is 
almost constantly in the minds of department heads. 
Why not capitalize that fact? Let your customers 
know what record keeping systems you carry and what 
these systems will do. Laxity in this respect repeatedly 
results in the placing of worthwhile orders with a com- 
petitor who may have blundered in at the right time 
and dropped the suggestion which should have been 
made by your salesman. 

\ customer’s statement that he would been 
glad to have given you the order if he had known you 
carried the equipment is mighty poor consolation for 
neglected opportunities. 


have 


WINDOW DISPLAYS AND CIRCULARS 


By R. H. Sprague, Advertising Manager, The Weis Manufacturing Com- 


pany, Monroe, Mich. 


D' ) OFFICE supply dealers and stationers want 
suggestions and materials for building window 
displays and circulars for mail and counter distri- 
bution 
lrade papers have 
and most 
advertising 


back room o1 


often run stories pertaining to 
of them recount the finding 
material unpacked or 
junked in the basement of many a 
good dealet1 
Why does this occur after the 
spent his good dollars and placed in the dealer's 
to produce 


manufacturer has 


hands this material which is designed 
more business? 
Having in mind the preparation of new window 
display and other advertising material, we were led 
to investigate the subject, and we became convinced 


that the mn 


use of all this expensive material was 
due to tout , . 


reasons, V1Z..: 


] The material was not requested. 
2?—No definite instructions were submitted for 
nstallation or use 
3.— Most the displays were too large. 
+—Mu the material was poorly printed, not 
did not contain enough real selling 


pre diuced 


for us 


these an 
to deter 


tions havi 


~, «A 


is comparatively easy 


~ 


mine what t » when we were planning a campaign 
of this type tor our dealers. Hence, no advertising 
circulars or window displays are sent to any of our 
dealers unless specifically requested, which to a 


great extent imposes an obligation upon the dealer 
| what is asked for. 

\ display card does not make a window display 
what the retailer usually requires more than any 
thing else practical suggestion on what to dis- 
play and how to display it. 

The merchandise itself, in our opinion, makes its 
cards and other display materials 
to the merchandise. The display 
suggest various uses for the mer- 


own best display, 
being secondary 


should 


material 


chandise and points out the most prominent selling 
features. It is not our purpose merely to work out 
a pretty window or a good looking window, but 
rather to develop a window that is attractive—a 
selling window. 

Our method of determining the value of a win- 
dow display is expensive, but we feel that it war- 
rants the expenditure. 

We engage the services of a professional window 
display man, working with him on a dummy win- 


IDEAL OFFICE SUPPLY 
&% STATIONERY 


J 
— = 


Co. 





WINDOW DISPLAY FEATURES GUIDES.—tThis interest- 
ing window exhibit by the Weis Manufacturing Company 
was successfully shown in one of the windows of the Ideal 
Office Supply and Stationery Company The three-panel 
display unit places the entire line before the customer at a 
glance and attracted his attention to the grades of higher 
quality. The left tab called attention to metal tabs and the 
right one to celluloid tabs The sale of either metal or 
celluloid tabs would naturally increase the unit of sale over 
cheaper qualities 








Page 19 OFFICE APPLIANCES For May, 1929 





5 

















A FOLDER WINDOW.—This attractive window featuring 
Weis folders—showing folders exclusively—was installed in 
one of the larger office supply company’s windows and at- 


tracted more than a little attention. Manila folders, red 
and blue folders, red leather folders and pressboard folders 
were featured. Typewriter labels in four colors were also 
used for added decoration 
dow. Often a whole day is spent to secure the 


proper setting, card wording, etc. 

In order to make sure that the window is prac- 
tical for the average retail store, this window ar- 
rangement is then actually installed in from two 
to five different retail stores. If it is then satis- 
factory, it is photographed and used as a model or 
suggestion for our dealers. 

We have found a tendency on the part of many 
retailers to crowd their windows with too much 
merchandise. This sometimes works out satisfac- 
torily if carefully arranged, but more often the 
result is a crazy-quilt arrangement, and we believe 
less effective than when less merchandise is used. 


The remedy for this is to divide the window into 
two or three compartments, which method enables 
a dealer to concentrate the lookers’ attention on a 
few items at a time. 


For many years Weis has been generous in the 
matter of furnishing imprinted circulars for their 
many thousands of dealers. Advertising solicitors 
for publications generally try to point out how ex- 
pensive this advertising is compared with space in 
a publication reaching a hundred to two hundred 
thousand people, but our experience has demon- 
strated that if these circulars are well and attrac- 
tively printed, give complete information and are 
carefully distributed, they pay. To make it easier 
for the dealer to use these circulars, we send them 
to him folded. Then all he has to do is to put them 
in his outgoing mail or place them in packages 
which leave the store. 


Again—do dealers want this material? Our ex- 
perience in the past five months has clearly demon- 
strated that live dealers request and use the dis- 
plays and circulars, which are more important to 
them than an expensive national campaign in publi- 
cations. 

Most manufacturers are ready and anxious to 
give the dealer sales helps, and we have found that 
most dealers are ready to cooperate providing the 
work of arranging a display or the effort required 
to distribute advertising material is reduced to a 
minimum. 


WHO PAYS FOR ADVERTISING? 


By John’s Son 


HE ANSWER is simple 
\Vhere the 
patrons, the public. 


advertiser does. 
From his 


the 
does he get money! 
The question is hackneyed and the answer trite! 
Very well 


The public, as the ultimate consumer, pays for 
the advertising. But the enlightened advertised 
public is a bigger public than the unadvertised pub- 
lic. And the sales are distributed over a larger 
patronage than the corresponding uneducated users 
of the same goods. 


The result? More users larger production 
less expensive bulk production and distribution = 
cheaper price. Hence advertising on goods which 
start in with small distribution and high prices, is 
a + item added to the original sales price. But as 
sales and production increase, there is a gradual 
equalization of costs and advertising downward 
until costs plus advertising go below the original 
price. Thus advertising costs become a — quantity 
instead of a 


This means that advertising, instead of being an 
expense charged to the public, becomes an actual 
asset to the public, reducing prices of commodities 
instead of increasing them. 


Now if the advertising is carried on indefinitely, 
increasing beyond the saturation point, it will again 
become a item and chargeable to the public 
through increased cost of the goods or to the ad- 
vertiser through reduced profits or eventual bank- 
ruptcy. But there are probably not any or many 


lines of goods threatening manufacturers or public 
in this latter way yet. 


Having disposed of the economic angle of adver- 
tising, there is another in which the public partici- 
pates as a recipient. Advertising is probably the 
greatest factor toward education today, even in- 
cluding the public school system itself. Rather a 
broad statement, don’t you think? Well, we'll 
specify. 


Advertising educates the public to the advantages. 
and service of goods. Advertising teaches the use 
of new machinery and inventions. Advertising tells 
of comforts, pleasures and luxuries. Advertising 
induces the desire that results in the purchase and 
use of the things advertised. 


So much for the economic educational value of 
advertising as a beginning. But it does not stop 
there. It produces the newspapers, trade journals 
and literary periodicals which continue the educa- 
tion of individuals and public on through the bal- 
ance of life. It makes education, knowledge, travel, 
comforts, pleasures, cumulatively desirable, desired 
and indulged in. 


It is a big debt America owes to advertising. It 
is too big to try to repay by knocking it and kick- 
ing on its cost to the consumer. It might become a 
menace to society were it unrestrained. But it in- 
clines to become self-regulative, its cost and the 
purchase-response produced being interacting upon 
each other to the benefit of consumer and adver- 
tiser alike. 
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Who pays then for advertising? Advertising 1s 
a profit-sharing medium supported by all of us who 
buy, and distributing its dividends with bonuses 
to every man, woman and child throughout civiliza- 


tion, irrespective of their ownership of gold bonds 

or adeptness with coupon-clipping shears. 
Advertising is an investment in progress, hu- 

nanity and all the beneficences of civilization. 


WATCH YOUR STEP 


By M. L. Hayward 


The Negligent Notary 


‘Please collect the enclosed note, and protest if not 


paid,” the Illinois office appliance dealer wrote, the Missis- 
sippi bank handed the note to a reputable notary public 
notice, the notary failed to give a proper 


for protest and 


notice and the dealer lost his right of recourse against the 


endorser 


“Sue the notary for the resulting loss,” the bank sug- 


gested 
“No 


you're the 


I sent the note to you, you picked the notary and 
one I'll and was as 


word 


sue,” the dealer averred 
good as his 

“The. bank dealer when it 
delivered the note to the United States 


Supreme Court in ruling in favor of the bank in 104 U. §S 


discharged its duty to the 


notary,” said the 


s 


4 
* * * 
The Cashier’s Endorsement 
“The cashier shall have no power to endorse any note 


until such power and authority shall have been given such 
cashier by the board of directors in a regular meeting,” a 
Missouri statute provided. A Missouri cashier had made 
a bad loan to an office appliance dealer, the bank directors 
the doubtful note, and take it over, the 


the dealer, and the latter 


forced him to pay 


endorsed the note, sued 


statute 


cashier 
relied on the 
directors 


resolution of the board of 


the dealer pointed out. 


“There was no 
authorizing you to endorse,” 

“Yes, but the directors knew all about it—the statute is 
for the protection of the bank, and does not help you to 
evade an debt,” the cashier retorted, and the Mis- 
sissippi Court of Appeals ruled in his favor on this point 

“The knowledge of the officers and directors of the bank 
was the knowledge of the bank itself. Consequently the 


dealer cannot be harmed, and is raising a question in which 


honest 


he has no interest,” was the reasoning of the court. 
> > . 
“The Grandstand Note” 
bank examiner is 
An office appliance 


occur where a press- 


Cases frequently 
ing a bank to put its house in 
dealer, without receiving any value and to deceive the bank 


a note in favor of the bank, the bank fails, 


order. 


examiner, gives 
the dealer is sued on the note, and proves that he received 


no value therefor 


In dealing with these cases the American courts, as a 


general rule, have held that he is bound to pay the note; 
but suppose that the bank does not fail, is perfectly solvent, 


and the bank sues the dealer on 


has no unpaid creditors 
the note 

Is the “no value” defense available to the dealer in this 
caser 

The Kentucky Courts have dealt with this point (in 142 
S. W. 694), and decided it in the dealer’s favor. 

“At the end of the transaction each party stood exactly 
as he did at the beginning of it,” the court said 


> * * 
The Useless Payment 


4 customer had bought office appliances from an office 


appliance dealer on credit, and a month later was bargain- 
ing for more 
“Sell me $500 worth, and I'll pay for the last order,” the 


customer suggested. 


“It’s a bargain—hand over your money,” the dealer 
agreed. The customer refused to take the second order, 
and the dealer threatened to sue. 


“There was no part payment to take the sale out of the 


Statute of Frauds,” was his defense. 


“You paid for the first order as an inducement to get 
the second,” the retailer pointed out. 


“That's not a ‘payment’ within the meaning of the law,” 


the customer persisted, and the New York courts ruled 
in his favor 
“It is manifest that the payment which will validate a 


contract must be a payment of a part of the purchase 
price of the goods sold by the contract sought to be en- 
forced,” the court decided 

* . * 


A Montana Sale 

\ Montana office appliance dealer verbally authorized an 
agent to sell certain office appliances, the agent sold the 
ippliances to B, who made a part payment, the agent 
turned it over to the dealer, and then B refused to pay the 
balance 

“You made a part payment which is a binding sale,” the 
dealer pointed out. 

“No—for your agent had no written authority from you, 


and the Montana law says that the authority to make a 
contract required by law to be in writing must also be in 
writing,” B argued. 

“On account of the part payment, no writing was neces- 
sary,” was the dealer’s trump card, and the Montana 
Supreme Court recognized it as such in 85 Pac. 878. 

“The fallacy involved in B’s argument is the assumption 
that this contract falls in the class that must be evidenced 
the court said. 


* * * 


by writing,” 


Depositor and Trustee 

An lowa office appliance dealer wished to withdraw his 
deposit from an Iowa bank, and the cashier proposed an 
interesting alternative. 

“We don’t want to pay out any more cash than necessary 
this month,” the cashier suggested, “and suppose we endorse 
over John Boren’s note for $5,000 that we hold under dis- 
count, and pay you the balance in cash?” 

“Suits me,” the dealer agreed, accepted the note, the 
bank got in deep water, and a creditor attempted to garni- 
shee the dealer for the note. 


“I took the 


note fair and square on the cashier's own 


terms, and what I have I'll hold tight,” the dealer main- 
tained. 
“The cashier had no power to dispose of the bank’s 


assets in that way, and you hold the note as a trustee for 


the bank or its creditors,” the “garnishor” retorted, and 


the Iowa Supreme Court ruled in his favor in 39 N. W. 224. 
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MUSIC WHILE YOU WORK 


By Clara J. Davis 


OW would you like to have a lively tune to march 
H by whenever you want to carry a paper over to 

your assistant’s desk, or step into the stenographers’ 
room to dictate one more letter? Or have the latest fox- 
trot to beat time to while you go over your morning mail? 
This sounds like nonsense and, no doubt, such an 
idea is suggested, you have a mental picture of the entire 
office force sitting back to enjoy the music while work is 


when 


at a standstill. 

But—listen to what the head of a prominent business 
college has to say about the effect of music on workers, 
especially the typists. Then, if you are an executive who 
has a large room full of typists, you may be influenced into 
bringing the family phonograph down to your office. 

“There is no question but that typing to music increases 
speed,” says Mrs. Maude Decker White, of the Decker 
Business College, of Portland, Oregon. “Not only that, 
but it keeps the typing even, making a much neater looking 
page and practically eliminates mistakes, thus saving time 
in erasing. There is something about music that gets into 
one’s system and when the typists once get the swing they 
will type right along in perfect rhythm and as long as the 
music keeps up the typing will swing along with few mis- 
takes and little time lost.” 

The Decker Business College has used music to type by 
for many and Mrs. White—better known as Miss 
Decker—says she would not be without it in her school. 
She has one large room full of typewriters and here she has 
her phonograph. She gets records made especially for the 
purpose on which the time is emphasized. These are for 
the beginners. She turns the music down to slow time for 
beginners and if there happen to be some advanced stu- 
dents in the room at the same time, who want faster music, 
they strike their typewriter keys twice for each beat of the 
music, or three times, whichever suits their speed. 


years 





But for the advanced class just the ordinary record is 
satisfactory. Any lively foxtrot, twostep, or march can be 
used very well and a good lively speed is used. 

“It is impressive to listen to the typing during the ad- 
vanced class period,” says Miss Decker. “Everybody 
strikes the keys at exactly the same time and, with this 
whole room full of typewriters going, it sounds like one 
typewriter alone. 

“Where one begins learning to type to music the first 
thing, getting the rhythm is but if anyone has 
learned to type first without music, it is a little harder. I 
had one young lady come here who had learned to type at 
another school where they do not use music. She was a 
good typist and had a fairly good speed, but came here to 
brush up a little before going to work. She found it very 
hard to type to music at first and, in fact, was just about 
to give up, but I encouraged her to try a little longer and 
As soon as she got used to 


easy, 


she soon got into the swing. 
typing to music her speed began to increase and it was not 
long before she had gone way beyond any speed that she 
had ever acquired before. 

“Incidentally, the young lady just mentioned was not a 
musician. If they are already used to playing some musical 
instrument it is easier for them to get used to typing to 
music, especially if they are piano players. However, it is 
not hard to learn even if they have had no musical educa- 
tion.” 

Miss Decker has a system of finger exercises that she has 
her pupils go through each morning to get the fingers 


limbered up, then she turns on the phonograph and the day 
begins. Not only does music increase the speed in typing, 
but it creates a happy, contented class, for show me the 
person who can wear a grouch when there is music in 
the air. 

As evidence that the methods used at the Decker Busi- 
ness College are conducive to both speed and accuracy in 
typing is the fact that one of the girls attending this college 
won the accuracy prize for the state of Oregon offered by 
the Royal Typewriter Company. This company offers a 
prize every year, in evéry state in the union, for the highest 
absolutely perfect record in typing over a period of four 
months. There were thousands of students in the state of 
Oregon who competed in this contest. Since the contest 
took place another pupil in Miss Decker’s school has made 
a much higher accuracy speed record than the young lady 
who won the prize, so Miss Decker is expecting that this 
second pupil will probably win the prize for next year, 
bringing another point of honor to the school. 

The Decker Business College is not the only business 
college using music as an incentive for work, however. 
There are many business colleges throughout the country 
who are using music in this way and more are taking up 
the method from time to time. 

Whether this system will ever be used in business offices 
remains to be seen, but it would seem that it is a subject 
worthy of thought, especially in an office where there are 
many typists. Many business houses have installed pianos, 
or other means of having music, in the rest rooms for the 
use of employees during their rest periods, but I have never 
heard of an office adopting the musical plan for business 
hours. 

With business colleges giving the operators a start into 
the typing-to-music idea, it should be easy to install the 
system into a business office. Aside from the speed it 
would bring to the typing process, it would throw a mantle 
of contentment over the entire office force, to say nothing 
of the happy effect it would have on any visitors who might 
come into the business house. For there is something 
about music that brings a smile to the lips and a light to 


the eye, wherever and whenever it is heard. 
———— 


Ted Peirce Invites You 

Once again in the early part of June, Los Angeles will 
entertain the great army of Nobles of the Mystic Shrine. 
Office Appliances takes much pleasure in passing on to the 
Shriners, even unto the Nobles and Jesters of the office 
furniture world, the invitation of Theodore F. Peirce, presi- 
dent of the Pacific Desk Company, 420 South Spring street, 
Los Angeles, to make the Pacific Desk Company their 
headquarters while in that city. Shriners are invited to 
have their mail come to the above address, to have their 
personal packages checked there and to avail themselves 
of any other and further service, that will add to their 
comfort and well-being. 

This means that the Shriners will find a regular old- 
fashioned Western welcome at Ted Peirce’s store. 

ee 

Blackstone Entertains Chicago Office Managers 

A. E. Blackstone, Chicago district manager for Dicta- 
phone Sales Corporation, entertained some of his own 
sales force and members of the Chicago Office Appliance 
Managers’ Association at lunch at the new Medinah Ath- 
letic club, Monday, April 29. 

After lunch, the party was shown through the club, which 


was formally opened a few days before and is said to be 
one of the finest athletic clubs in the world. 
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Mapping the Window Display 
the imagination 
Trick & Murray 


house of Seattle, Wash., 


The hold which maps have upon was 


manifest in the recent window display of 


in April, when this large stationet 


made ‘em stare by its modern treatment of a map display 
which featured writing fluid, and its component parts drawn 
by red ribbons in the window from all quarters of the 
civilized and uncivilized globe 

Crimson ribbons were run from far-off countries depicted 


the two hemispheres in this window, 


forming the background which took the thoughts of stenog 


raphers and bookkeepers this Spring far afield from the 


center of t their feet rested on the 


ground, while their imagination soared the geographical 


expanse of the universe There is no telling how much 


tourist travel was stimulated by the geographical display 
of the stationery house which was “tied” by means of the 
scarlet runners, to the ingredients sent from many lands 


to the factory turning out the writing fluid which the sta 


tioners featured as a part of the products distributed at 


retail But it made the thoughts of many be concentrated 


on the ink which in the last analysis was the raison d'etre for 
the interesting display 


Europe, Asia, South America and Africa were the con 
tinents, China, Arabia, Mexico, 
the countries featured as having ends 


with the other 


Brazil, Germany, France 


and England, some ot 


ot the red streamers atta hed to focal points, 


ends attached to the various products and chemicals, in the 


second. row, demonstrating the raw products used in the 


bottles of ink shown in the immediate foreground of the 


window Thus the highly diversified raw products entering 


into the manufacture of the lowly bottle of ink were shown 


with new importance and an intense, dramatic interest. 


Witness for instance the dish full of whole cochireal 
insects which but a short time before fluttered in the 
romantic, if revolutionary country of Old Mexico. The 
insects as well as the cochineal itself were separate exhibits 
attached to their places of origin by streamers Little 
legends told of the part they played in the manufacture of 
red ink. 

Cards describing eosine and aniline dye were arranged 


near the dishes displaying these products from Central 


Europe, reflecting the chemical prowess of this part of the 


world and the part it plays in modern industry. China and 


Brazil were also “honorably mentioned” by exhibits, as 


used in making the bottle 
fluid. Brief 
stories for the 


with the gum arabic, 


of mucilage, shown 


was Arabia 
writing 
little 


along with the 


notes, made into 


interesting 


scienti! 
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laymen, such as the blue Aleppo nutgalls, the swellings on 


the far-off oaks of the Orient, caused by the sting of the 
wasp, converted by science into a necessary ingredient for 
writing fluid 


Articles which cause the transition of ink from blue to 


black, and which give the permanency to this color, ren- 


dering it a durable and lasting shade for office records to 


be handed down the halls of time, were prominently men- 


tioned in this outstanding display, which raised ink from 
bscurity to pre-eminent interest in Seattle—C. M. L 
a —_ -_ 


Big Advertising Effect in Small Space 
By James Doyle 


Every firm has plenty of difficulty when it comes to find- 
appliance field 
A distinctive 


trom 


ing a good way to advertise In the office 


the problem is just as acute as in any other 


way of advertising will often increase its efficiency 


20 to 40 per cent. If it is distinctive people will remem- 


ver it, and the remembering of an impression will many 
times result in sales, 
Wests, 386 East Water street, Milwaukee, Wis., office 


outfitters and stationers in this city since 1847, have a very 


effective method of advertising which is bringing them re- 
sults. The manner of presentation attracts attention and 
it also makes possible a better illustration of the items 


advertised. 
Most of the daily advertisements of this enterprising firm 
Aisle At Wests.” From the bot- 


tom of the last word a long aisle extends down the page 


are labeled, “Down The 


growing gradually wider as it continues. This is a repre- 


sentation of what an aisle looks like in perspective. 
Alongside this aisle, which is in dark shadow line, are 


illustrations of various office appliances. In one 


small 


placed 


advertisement of size it was possible to illustrate 


twelve articles quite effectively. They were pictured as 


being placed alongside the cut of the aisle in such a man- 


ner that the effect was not one of crowding. The advertise- 


ment was attractive. 
Instead of taking a large half-page advertisement, this 


frm accomplished practically the same effect by means of 


a novel method of presentation in a one-column advertise- 


ment about twelve inches high. Retaining the “down the 


aisle” feature from day to day has given the advertise- 


ment a certain familiarity that people have come to recog- 


nize. And it has paid this firm very well to spend a little 
time in developing and working out this idea. 

HARD TO TAKE!—On the left at the telephone is Standish 
Backus, President of the Burroughs Adding Machine Company, 
Detroit, receiving from R. N. Ahern. Burroughs Manager in 


England, an order for $400,000 worth of Burroughs Bookkeeping 
Machines for use in the Westminster Bank, one of the largest 
banking institutions in Great Britain This order, the largest 
ever received by the Burroughs Adding Machine Company from 
overseas, was telephoned by Mr. Ahern in London to Mr. 
Backus in Detroit on April 6 over the trans-Atlantic telephone. 
There was no difficulty in sending or receiving, the transmis- 
sion being perfect This makes a total of $600,000 worth of 
Burroughs Bookkeeping Machines purchased by the Westmin- 


ster Bank, a recent convert to mechanical bookkeeping meth- 
ods The other men in the picture are Left to right—J. A 
Summerlee Ss 4 Edholm and J L Rapmund, all of the 


Burroughs organization 
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Grouping for Greater Sales 

Convenience in scientifically grouping stationery and 
office furniture facilitates sales, no less than it displays the 
merchandise to the best advantage. Proper arrangement is 
not only conducive to better selling, but actually “suggests” 
office appliances to the prospective customer, and makes 
additional sales when one has previously been accomplished. 

Grouping and arrangement therefore were among the 
major problems studied by Karl R. Terry as head of the 
Seattle Office Equipment company, in moving to his new 
home at 1103-05 Fourth avenue, between Spring and Seneca 
streets, Seattle, Wash., in April. 

rhe plan of utilizing to the best possible advantage six- 
teen thousand square feet of floor space in the new head- 
quarters on Fourth avenue, which floor space was spread 
over two floors of this location, was one that demanded 
the attention of Mr. Terry, as head of the big Seattle 
equipment concern, with its stock of office furniture, sta- 
tionery, supplies and office machinery of a highly diversified 
nature—one of the biggest collections of its kind in the 
metropolis of the Pacific Northwest. 

In taking over the new location, one of the first of the 
remodeling operations was that pertaining to the facade of 
the existing building and the installation of enlarged win- 
dows that enable the passerby to take in a wealth of office 
merchandise at a single sweeping glance. The sales people 
have concentrated on making the space as eye-arresting, 
and as “compelling” as possible. Through the large win- 
dows complete office suites and unified groupings may be 
seen. 

Grouping of the furniture has been studied so as not only 
to show the merchandise, but to suggest “ideas” to the 
office executive as well as the office worker even without 
having them particularly pointed out or stressed by accom- 
panving sales people. In this manner, some of the latest 
equipment has been blended into the “picture” of the 
present-day office. 

Office supplies for which there is a daily demand have 
been conveniently placed on one side of the ground floor 
space of the building now occupied by the large equipment 
house. 

Model Office Displays on Second Floor 

On the second floor, where the company occupies the 
entire floor space, complete. office displays may be seen 
en suite. Model offices with correctly chosen and appointed 
furniture scientifically arranged for greater efficiency in 
accordance with the principles of the best engineering of 
the day, are laid out for daily inspection. 

Some striking effects have been achieved in harmonious 
blending of integral parts with the whole, suggesting effi- 
cient operation of the office, following the displays which 
make up one side of the upstairs floor space and which are 
reviewed by a parade of customers from time to time. 

The other half of the space on the second floor has been 
reserved for the showing of high-grade office furniture in 
separate units, nationally advertised products in such lines 
as desks, files, chairs, office appliances and accessories of 
every type and description. 

In removing to the new headquarters, the officials of the 
Seattle Office Equipment company have selected a more 
central location than the one further north on Fourth 
avenue, moving where they might rub shoulders with 
office crowds each day, and be in the center of the business 
district, close to the financial streets, and in the midst of 
the towering office structures which have recently made a 
new skyline for Seattle. 

These officials of the large office equipment company, one 
of the oldest as well as largest in Seattle, are, besides 
Mr. Terry, E. A. de Voss and A. L. Croonenberghs, vice- 
presidents, and L. T. Alexander, secretary and treasurer of 


“Ould Sod” Window 

George & Company, stationers of Lincoln, Nebr., believe 
in window displays to help sell stationery and favors. One 
of the finest displays ever put out in Lincoln graced the 
large window of this shop during the week preceding St. 
Patrick’s Day. The window is about fifteen by eight feet. 
The idea sought to be conveyed was that the house could 
furnish all kinds of appropriate favors for any luncheons 
or dinners during the St. Patrick Day period. 

The floor of the window was covered with the “Ould 
Sod,” while in the extreme back of the window was a hill 
and on that hill a typical castle of Erin. From the base 
of the castle, and at many points on the hillside could be 
seen green snakes of all sizes leaving the place. All seemed 
to be in a great hurry. Down on the “Ould Sod,” at the 
base of the hill, Maggie was dancing for all she was worth, 
while nearby was Paddy with his “Hi Topper” of green 
and the clay pipe in his mouth. 

There were shown in various ways the favors, all in 
green. In one place was a small box of the “Hi Toppers” 
of a miniature size, the clay pipe, neat ribbon bows, sham- 
rocks, small shillalahs, harps of Erin and the “Pig in the 
Parlor.” 

The manager stated that many purchases came in and 
bought who said the sole reason they did so was because 
they had been so aptly reminded of the day, and showed 
so many unique favors. Yes, a good display window is 
good advertising even for a stationer. 


EE 
Publicity Does Pull 

A short time ago Office Appliances had occasion to 
relate an amusing incident concerning a call made by dry 
agents upon a well known typewriter manufacturing con- 
cern in the East. The call was made ‘on information” 
that there was a still in the building. The manager showed 
them through the factory and proved that no still was in 
existence. The matter was written up joyously by a news- 
paper reporter who had a sense of humor. Now comes 
what is perhaps a repercussion of the story. A_ boiler 
manufacturer in New York City sent the typewriter com- 
pany’s manager a tactful letter the other day pointing out 
that in chemical industries problems do occasionally arise. 
He enclosed a blue print of a special still which he said 
had met the requirements of another company very suc- 
cessfully. Of course, this still is no doubt a very efficient 
instrument for more purposes than one and the promptness 
with which the boiler manufacturer got on the job is a 
testimony of his alertness, doomed, however, to failure in 
the present case. 


——_—— 
Suit Dismissed 

The U. S. Cireuit Court of Appeals in Chicago has dis- 
missed the suit brought by the Acme Card System Com- 
pany against The Globe-Wernicke Company for infringe- 
ment of patent No. 1,327,936. 

The Globe-Wernicke visible card record system is man- 
ufactured under U. S. patents Nos. 1,503,558 and 1,503,559. 
The Globe-Wernicke Company states that the Globe-Wer- 
nicke visible records will continue to be manufactured and 
sold to the dealer trade as heretofore. 

—— 
Engagement Announced 

Mortimer H. Chute, Jr., a well known repres.ntative of 
the Bainbridge, Kimpton & Haupt Company, New York, 
N. Y., is to be married June 29, 1929, to Miss Dorothy 
Ketels of Brooklyn, N. Y. 

—_—g—— 
Happy H. C. Griswolds 

Mr. and Mrs. H. C. Griswold, Louisville, Ky., became: 
the parents of a baby daughter in April. Mr. Griswold is 
president of John P. Morton & Company. 
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OFFICE FURNITURE MEN PROPOSE CONFERENCE 


Office Furniture Division of National Stationers 


Association, Including Representatives of Several 


Manufacturers, at Regional Meeting in Columbus, O., Talk Over Suggested Trade Practice Confer- 
ence in Washington.—Other Topics Also Discussed. 


PPARENTLY the manufacturers of steel office fur 
A niture are a step ahead of the rest of the industry in 
working out trade practice rules, for in The Chicago Daily 
News of April 24 we find the following paragraphs: 

“The 
sented 
the 

“They agree to adhere strictly to published price lists, so 

no among purchasers. In 
have worked out comprehensive rules con- 


manufacturers of steel office furniture have pre 


a suggested code of practice for their business to 
Commusston. 


Federal Trade 


there may be discrimination 
addition they 
cerning their price schedules, discounts and special allow- 
Myers, at one 


and 


These rules were prepared by A. F 
time a member of the Federal Trade Commission, 
largely responsible for the development of trade practice 


ances. 


conferences.’ 

The foregoing is terse and to the point.- The matter has 
been in the air for some time, for the need of some action 
promising to resolve differences and overcome unprofitable 
practices has become increasingly apparent. The fact that 
the Commission, probably in accord with the views of the 
Administration, takes a friendly attitude toward business, 
the the code will have 


favorable consideration 


encourages hope that suggested 

That the subject of unfortunate practices in the office 
furniture industry generally is still a live issue, is evidenced 
by the action taken at the meeting of the Fifth District 
stationers at Columbus, Ohio, some days ago, and the dis- 
cussions held at other district meetings of the National 
Stationers’ Association. At Columbus one session 
devoted to the Commercial Furniture Division, B. A. Tut- 
tle, fourth vice-president of the Association and chairman 


was 


of the Division, presiding. 
After an address by C. J. 
day to-day 


Nachtigal, who discussed some 


of the practical problems of office furniture 
department management and sales work, Chairman Tuttle, 
after a preliminary statement, asked for a showing of 
hands on the question, Who will attend a conference in 
Washington with a view to discussing with the heads of 
the proper departments plans looking to the establishment 
of practice codes in the office furniture field? 

There was a fair showing of hands; but the question 
touched off some fireworks. The view seemed to be fairly 
unanimous that something ought to be done, but there were 
differences of opinion as to how to do it. 


C. P. Garvin, general manager of the National Stationers’ 





Association, suggested that now is a good time for im- 
pressive and united representations the The 
Federal Trade Commission, which, early in its career was 


executed a 


by trade. 


not friendly to business, has 
volte face, realizing that prosperity largely 


action cooperation 


conspicuously 
depends upon 
the 

Government 


freedom of and among elements 
which constitute the The 


cannot do its part in maintaining and advancing our pros- 


business fabric. 
perity if it is suspicious of and inimical to activities which 
are within the spirit of the laws. 

Mr. 
enough to be impressive—be appointed from the Commer- 
cial Furniture the National Association, the 
committee to include selected men from the retail dealers, 


Garvin suggested that a big committee—numerous 


Division of 


the manufacturers and the traveling men, this committee 
to go to Washington and to meet officials of the Commerce 
Department and the head of the Federal Trade Commission 
and to formulate a program to be submitted to a general 
and rati- 


office furniture trade conference for discussion 
fication. 

J. S. Sprott, general sales manager of The Berger Man- 
ufacturing Company, Canton, Ohio, expressed the view that 
the present situation has been developed by the salesmen 
in their eagerness to get orders. He suggested that the 
industry first be organized, then engage counsel and formu- 
late certain definite things it is desired to do. After this 
is done, let the proposition be placed before the proper 
Government agencies. He believed that a proposition or 
series of propositions, so worked out and presented, would 
have a force and dignity not easy to resist. 

President Charles M. Marshall 
furniture manufacturers must clean 
must get together and agree on certain fundamentals, or 
There is a tendency to lower prices, 
This is something that retail office 
furniture distributers do not want. The retailers want the 
manufacturers to make they want them to boost 
trade and to make business better. But in this process the 
retailers do not expect to have to carry the heavy end of 


They must be able to make money themselves. 


office 
they 


that the 


house—either 


insisted 


they must fight it out. 
profits and standards. 


money, 


the load. 
The burden must be equitably distributed. 

The the 
organized; they want to see these groups so organized come 
to Washington and start the fair trade movement, then 


retailers desire to see manufacturers’ groups 


carry on next year. 
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“If the manufacturers are to uphold their standards,” 
said Mr. Marshall, “we must help them. We must uphold 
quality and encourage right practices. There is not enough 
demand in this industry for shoddy merchandise for us to 
let it get going.” 

Mr. Tuttle read a thoughtful address on “The Commer- 


cial Furniture Division of the Future,” in which he outlined 
some of the matters which ought to be taken up in order 


that there might be true cooperative action resulting in 
the more perfect functioning of the Division. 

Considering the sincerity with which the discussion was 
entered into it was evident that we are on the eve of pro- 
gressive action. The suggestions offered were by no 
means irreconcilable, and the prediction was made that 
before long action would be well under way that would 
result in placing the industry in a more advantageous posi- 
tion that it has occupied heretofore. 


Selling Commercial Furniture at a Profit 


Review of a Speech Delivered by C. J. Nachtigal of the Maul- 
Nachtigal Company, Detroit, Before the Recent Convention of the 
Fifth District Stationers at Columbus, Ohio. 


R. NACHTIGAL spoke without notes. Neverthe- 
M less he outlined clearly the several points which he 

brought up as necessary to the profitable sale of 
commercial furniture. He pointed out that large contracts 
and the suggestions of manufacturers tempt dealers to take 
contracts below paying figures. The speaker advised dealers 
to figure carefully how much ten or twenty per cent business 
they dared take, particularly if they are exclusively engaged 
in the sale of office furniture. General office equipment 
dealers, he said, sometimes use their furniture departments 
as a lure to draw in customers, who will then inspect the 
goods on display in other departments. But—the office 
furniture department can be made to stand on its own feet 
and pay handsomely, if the dealer will but study his indi- 
vidual proposition in the light of the experience of others 
and with the lamp of common sense to guide him. 

The office furniture department can be made to pay 
through accurate study of overhead and careful manage- 
ment, not, however, neglecting sales. Overhead, manage- 
ment and sales are the three necessary supports of a retail 
business. But all sales are not alike. Those which are 
taken at a figure which leaves the house a return less than 
that which it must have in order to make its usual profit 
are poor sales and the salesmen who make them are pretty 
likely to be poor salesmen. A good salesman gets profit- 
able business and passes up that which bears no profit 
unless there are exceptional circumstances making it de- 
sirable. 

Mr. Nachtigal read some figures from the report of the 
Harvard Bureau of Business Administration and asked what 
is the remedy for the conditions outlined in that report? 
He answered in part by saying that one of the remedies 
is advertising. The newspaper and the window display are 
the best media and the mailing of manufacturers’ literature 
should always be conscientiously done. 

The speaker advised dealers to study the art of group 
or suite selling. If the figures appear too formidable, sales 
can frequently be made by offering installment terms to 
the customer. After getting twenty-five or thirty per cent 
down and making out the necessary papers, the dealer can 
take them to the credit company which will give the dealer 
ninety per cent of the remaining money at once, the finance 
company retaining ten per cent until the account is paid 

The speaker favored cooperative advertising among man- 
ufacturers and dealers. He said that ours is the only in- 
dustry that sells its lines without the advantage of a na- 
tional advertising campaign. He advised dealers to think 
their propositions through, to complete it, and analyze it 
as they want to present it to the customer. Thought given 
to perfecting the sales arguments makes sales. The dealer 
should analyze his costs and know every moment what 
every activity in his store is costing him. 


On the subject of used furniture the speaker suggested 
that the dealer might perhaps offer twenty-five per cent of 
the selling price of new furniture as the basis of allowance 
in taking used furniture in exchange.. As a rule, if the 
furniture is in fair condition, it can be fixed up and sold 
for a good profit. 

Speaking of salesmen’s earnings, Mr. Nachtigal said that 
a man who earns $50 a week should bring $2,700 to $3,000 
a month into the business. The dealer can not afford to 
spend more than eight per cent in salaries or commissions, 
but it is to his advantage to encourage every man to make 
as many profitable sales as he can. The more money a 
man makes the better his surroundings are, the better his 
food and the better his thoughts, as a rule. Such a 
man is an uplifting instead of a depressing factor. 

What does the salesman do with his time? Thirty-seven 
per cent he spends in sleep; twenty-one per cent in riding 
from place to place; eight per cent in dressing; eight per 
cent with customers and the rest in miscellaneous activi- 
ties. “We have found,” said Mr. Nachtigal, “that we can 
increase the time spent with customers by the salesmen an 
hour a day. In other words, we can increase their time 
from two to three hours in actual customer calls without 
increasing overhead and we do this by the use of the tele- 
phone, making appointments and avoiding long waits in 
customers’ offices.” 

It pays to analyze the prospects in a territory. An analy- 
sis of a certain territory showed not long ago that out of, 
say, one hundred prospects, forty-eight per cent were never 
called on; fifty-two per cent received one call and one per 
cent of them purchased. The second call yielded one and 
a half per cent; a third call two and a half per cent, while 
ninety-five per cent of all the business came at the fourth, 
fifth and sixth calls. The speaker said that according to his 
figures, prepared in Chicago and Detroit, it takes three and 
a half calls in Chicago to get an order and five calls in 
Detroit. The cost of making a call outside the Chicago 
loop was $2.70, while loop calls were figured at $1.00 each 
with a cost of $2.50 to make a sale inside the loop, and 
$4.75 to make a sale outside. 

_— ga 
Remington Arms in Company to Exploit New 
Machine 

The Hofgaard-Remington Corporation has been organ- 
ized to own and control a machine operated by electro- 
magnets instead of wheels and dials. It is stated that the 
machine and system are covered by world-wide patents, 
and that it will automatically perform the work of the 
cash register, billing, calculating and recording machine. 
The machine as to its electrically operative features was 
described in these pages some time ago. It was developed 
in Oslo, Norway, by Rolf Hofgaard, who brought it to 
the United States. 


This new device will be manufactured at the Remington 
Arms plant at Bridgeport, Conn. 
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NEW MACHINES 


and DEVIC Bes 





Calculating Advertising Lineage Simplified Swedish Machine Writes Cryptographs 


Meilicke Systems, Inc., 3466 North Clark street, Chicago, The house of A.-B. Cryptograph, Stockholm, Sweden, is 


Ill.. has added the agate line and discount calculator to its on the market with a machine, presented in different mod- 
extensive array of calculating devices. The new calculator els, whereby cryptographic messages may be sent that are 
shows lineage costs on both agate and on inch bases. In untranslatable to anyone except the person or firm for 


billing or checking advertising space, it is necessary only whom they are intended It is stated that the common 


to select the tide card for the rate applying Chis card characteristic of the ciphers obtained by this apparatus is 


that their limit of security is practically infinite, being 
placed beyond the necessary length of any message. 

The same apparatus can be used for ciphering and de- 
ciphering 

The ciphering mechanism for one and the same setting 
of the key members has a period equal to 15,800,000 let- 


ters, 1. e., the same sequence in the substitution of letters 








MEILICKE AGATE LINE AND DIS 
COUNT CALCULATOR 


shows the rates for lines in steps of ten, printed in green 


ink; smaller figures indicate the cost per line for inter 


mediate units. Both gross and net prices are shown 


For convenience in converting inches to lines (agate 





there is a classification provided for this computation. This 
] 
i 








agate line and discount calculator consists of printed car« 





yn which the figures hi been calculated ‘rified. The 
on v e figures have been calculated and veri ed. The CRYPTOGRAPH RB-21 CONNECTED TO REMINGTON ELEC- 
cards are hinged at the bottom, and are supported in a1 rric TYPEWRITER FOR AUTOMATIC RECORDING 
, , , : ‘ . F , OF CIPHER OR CLEAR TEXT 
upright trame ot! Meilicke aesigti Che tabs are reintorced 
with celluloid will occur only after this number of strokes on the 
> : 


graf,” a New German Addressing Machine 


touches. With such a period messages of considerable num- 


ver or length can be transmitted without changing the key 


“Skrebo 
tCL anh, 












Skreboet 1 new addressing machine that involves : 
| é members, no two messages ever making use of the same 
the use of the stencil duplicating process, is made by ss ; ; ‘od 
; pane initial setting in the cipher period. 
Messrs. Skrebba-Werk« Freiburg i/B, Germany. Che ; 9 Nt . 
Aga me oe Several types of Cryptographers are made, viz., Cryptog- 
stencil address pilates are I ed in on a typewriter Chevy _. . ‘ hon : 
rapher type B-21 for lamp indication; portable Cryptog- 
are automatically fed to the rotary drum of the machine oe eas : 
rapher tvpe A\-22: Electro ( ryptographers tor telegraphic 
service: B-22 for ec upling to a typewriter with electrical 
equipment, and Cryptographer type B-2, built to cover 
a wide range of ciphering problems Che ciphering ap- 
parati of this series have the following characteristics in 
commot Dimensions, approximately 11 by 10% by 4% 
inches; the ciphe ring apparatus can be used both for cipher- 
in@ al d deciphering; the apparatus 1s pre vided with a key- 
board similar to that of a typewriter, a special device per- 
mitting the repetition of any letter or letters should that 
be necessary. Every apparatus contains a counter for the 
control of the number of letters ciphered 
Normally the keyboard contains only twenty-five letters 
of the alphabet. Further letters, figures and signs can be 
: - 
iph 1e; yt : ‘ : ig ft enubetitt > 
SKREBOGRAF” ADDRESSING MACHINE ciphered by means of a table showing the substitution. The 
cipher obtained by the Cryptographer is not pronounceable 
As the drum revolves, the name and address are imprinted Ciphers for the transmission of secret messages have 
} } ; ; } lee ¢ ma . ] ’ - ‘TL 
at the head of the letter being duplicated [Thus form let been known since ancient times Che great war brought 
ters may e run off with a different name and address on many new and ingenious systems into being, but at the 
each letter [he machine may also be used for simple same time the science of solving ciphers without knowing 






duplicating or for addressing envelopes only -] R. B the keys has been equally devel ped The wireless now 
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having come into common use, it is found necessary to Key Pressure Gauge for Typewriters 

cipher confidential commercial messages, because no other An instrument for registering in ounces the pressure 

way has been found of keeping wireless messages secret. necessary to use on typewriter keys to carry the type-head 
Manual systems of translating messages into ciphers to the printing point has been invented by F. Walters, 6141 

must not be made too complicated because of the difficulty North Paulina street, Chicago, and a patent on the device 


of solving them, hence experts commonly solve them with- has been applied for. When capped the instrument is not 
out much trouble and the desired secrecy is lost. Printed distinguishable in appearance from a modern fountain pen. 
cipher codes are always likely to fall into the wrong hands— Removal of the cap discloses a metal plunger rounded on 
a fact that the war abundantly demonstrated. its exterior end, and resting on a spring within the barrel. 
is The ciphering machines above mentioned are made after The scale in ounces is marked on the plunger and is viewed 
l- principles laid down by the well known ciphering expert, through an opening in the barrel covered with a trans- 
e \. G. Damm, and messages written with them are said parent substance. 
or to be indecipherable except to one having the apparatus for The device operates by resting the rounded end of the 
n deciphering and the proper key combination for setting it. plunger on the typewriter key to be tested and pressing 
is It is stated that in most cases it is sufficient to use a new downward until the type is carried to the printing point. 
ig initial position for each message only and to indicate same 





. . - - . Ty r 
in clear text at the beginning of the message. If neither Pern: Fie! 
e- the modificator combination nor the arrangement of the 

key pins are known to outside persons, there is no risk 


in openly stating the initial position. 



































. The manufacturers also state that their machines en- 
on able users to effect a fifty per cent saving in transmission 
costs. 
Further information may be obtained by addressing 
A.-B. Cryptograph, care A. B. Ing. Firman Teknik, LAst- 
makaregatan 29, Stockholm, Sweden. 
pene ae 
Rand Visible Record Equipment in New Form 
An interesting visible record unit that has recently been 
introduced by The Victor Safe & Equipment Company, 
Marietta, Ohio, is the Rand visible wall panel for cards. 
This panel has many practical uses. It is adaptable for 
use as a small stock record, bin record, register of names 
and information, ete. The illustration shows it set up as a 
handicap record for a country club. 
The Rand wall panel is the same in operation and con- 
struction as the Rand sectional equipment, except that 
instead of sliding inside a section, it has an eyelet by which 
it may be hung where it will always be in plain sight. The 
sc. record is always visible and convenient. The celluloid tips 
of the Rand pockets protect the visible margins of the cards 
from becoming soiled, worn or dogeared from frequent 
the 
m- 
cey 
me 
oOg- 
O- 
hic 
ical 
ver 
DIAGRAM OF WALTERS’ GAUGBR 
ap- FOR TESTING TYPEWRITER KEY 
in PRESSURE.—Patent pending 
4% rhe highest number of ounces recorded represents the 
1er- pressure which:has to be exerted by the operator to pro- 
cey- duce a type impression. 
per- The same typewriting machine may be found to require 
that more pressure on some of its keys than on others, and 
the there are differences between the different makes of ma- 
chines, but as in practically all standard typewriters, key 
ters RAND VISIBLE REC- pressure is adjustable, Mr. Walters believes his device will 
1 be ORD WALL PANEL be useful to typewriter repairmen, rebuilders and even in 
The the testing rooms of typewriter factories where the equaliza- 
ble. handling. The panels come in convenient sizes for five by tion of key resistance is a factor in the testing of machines. 
save three, six by four and eight by five cards. They are made He believes that typewriter salesmen will also find use for 
ight of high grade steel, attractively finished in olive green his device. 
the enamel and are completely equipped, ready for the cards. Included with each gauge is a special chart showing the 
ving The smallest size panel retails for $3.00. Other sizes are average pressure required for the type to reach the printing 


now priced in proportion. point on different makes of machines. 
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Boudoir Desk Set of Iridescent Sheen 
The W. A. Sheaffer Pen Company, Fort Madison, lowa, 


has developed foun 


a desk set employing the “Lifetime” 
The 
smoothness, displaying 


Che 


and equipped with a gold 


a base of mother-of-pearl. snowy sea 


with 


tain 
shell 
the lights and colors of tropical depths in its sheen 
5x4 inches, 


pen, 


base is polished to a velvety 


base ts curving, about 





SHEAFFER MOTHER-OF-PEARL DESK SET 
socket, mounted on a universal joint. The 
Sheaffer black and 


both harmony and contrast for the iridescent base 


mounted pen 


pen is finished in the pearl, affording 


- an — 


New Compass Announced by Esterbrook 


\ low cost beam has been announced by the 


Esterbrook Steel 
N. J [his device, which is fully patented, is designed on 


a different principle than most compasses. 


compass 


Pen Manufacturing Company, Camden, 


Both needle and lead in the new compass are held parallel 
and vertical at all times. This prevents slipping or enlarg- 


ing at the center-point and keeps the radius accurate. 

The two parts of the compass, the unit post and beam 
and the slide that holds the lead, are rustproof, being made 
of non-ferrous metals, the post and beam of zinc alloy and 
the slide of German silver. The slide is reversible to make 
a circle up to eight inches in diameter. The scale readings 


on the slide are in inches on one side and centimeters on 




















ESTERBROOK BEAM COMPASS 
the other [It holds a regular compass lead that can be 
sharpened on the proper slant without removing from the 
compass [he spring clamp that holds the lead tight 


slides up to release it, but will not slide off or become lost. 
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New Rotaprint Model Varityper 
[wo office machines were brought together April 1, 1927, 
in an unusual sales agreement for handling a special ma- 
chine constructed by one company to meet a growing need 
in the market of the other. 
machine, the 
Inc., 


Following the perfection of a new motor 
driven Reiner’s Rotaprint, Inc., and Varityper, both 
of New York City, announced joint plans concerning this 
model, which was developed by the co-operative efforts of 
Rotaprint and Varityper designers. The machine is made 
for the sole purpose of preparing copy for the Rotaprint 
process of offset lithographing. 

Rotaprint sales agents have the exclusive right to sell 
the new Rotaprint model Varityper, which will be demon- 
strated at all Rotaprint branches and agencies as part of 
the regular Rotaprint equipment. 

The new machine makes possible the preparation of type- 
written copy directly on the Rotaprint metal sheet. Over 
forty styles and sizes of English type are available, which 
eliminates the necessity for an actual type set-up of jobs 





ROTAPRINT MODEL VARITYPER 
This 
the Rotaprint model Varityper, combined with the Rota- 


requiring typographical attractiveness. means that 
print, is now equipped to produce many kinds of work not 
possible heretofore. Complicated office forms, charts and 


diagrams, maps, reports, programs, direct mail, etc., can 
be produced by the Varityper-Rotaprint process at a speed 
of 4,000 to 6,000 impressions per hour. 

The new process for preparing Rotaprint copy is adapted 
for use in specialized work. Symbols of all the sciences, 
and all the foreign languages are available—and the machine 
even writes obligingly across the page from right to left, in 
Japanese or Yiddish. The open end carriage makes it pos- 
sible to type on blue prints and drawings wherever letter- 
ing is desired 

Owing to the well known versatility of the Varityper, it 
is now possible with the special Rotaprint model, to place 
a much larger amount of matter on a Rotaprint metal sheet. 
Special skill on the part of the operator is said not to be 
required because the keyboard of the Rotaprint model 
Varityper is the same as that of a regular typewriter except 
that it has three banks of keys instead of four. 

Ea 
Herzstark’s “Multisummator” 

\ brief reference to the “Multisummator,” made by 
Herzstark & Company, Vienna, Austria, was made in the 
February, 1929, issue of Office Appliances on page 37. The 
following facts concerning the machine have since come to 
our attention: 

It is an adding machine attachment that provides means 
for automatically adding, calculating and listing horizontally 
as well as vertically. The device can be fitted to practically 
any existing adding or calculating machine that prints. A 


machine equipped with the “Multisummator” is limited as 
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far as the number of vertical and horizontal columns are 
concerned, only by the width and length of the paper on 
which work is being done. The “Multisummator” writes, 
adds and subtracts any number of horizontal columns, 
writes and adds together all vertical columns and has an 
automatic cross check that controls all columns and proves 
the correctness of the work done.—E. R. B. 
“Aluminum” Seal Convertible to Desk Type 
Meyer & Wenthe, 24-30 South Jefferson street, Chicago, 
Ill., have devised an attachment for the “Aluminum” pocket 
seal which permits its operation as a desk type press. The 
seal can be operated in the manner of a ticket punch if de- 
sired. The attachment was designed for users of pocket 
seals who prefer to set the device on a desk or table to 
operate. The company continues to furnish the standard 


“ALUMINU M” 
POCKET SEAL- 

Showing the sup- 
porting attachment 
folded up for con- 
venience in carry- 
ing in the case 

provided 





“ALUMINU M” 
POCKET SEAL — 
The attachment 
has been swung in- 
to position under 
the handle, making 
a secure base when 
the seal is being 
used as a desk type 
press 





seal, and ships the new mechanism when “combination 
style” is ordered. No extra charge is made for the added 
feature. 

The attachment is pivoted to the frame of the seal so 
that it folds underneath the seal bed when packed for 
carrying in the leatherette case provided with the “Alumi- 
num” seal. When it is desired to use the seal as a desk type 
press, the attachment is swung underneath the handle. This 
provides a three-point support, affording rigidity and secur- 
ity when applying the seal to the proper place on the 
document being authenticated. 

eS TO 

Machine Seals Circulars with Postage Stamps 

The Lessmann Manufacturing Company, Des Moines, 
lowa, announces a new stamping and sealing machine which 
is unique in its use. Pre-cancelled stamps in rolls are used 
in the machine and are automatically fed to the sealing 





2SSMANN STAMPING AND 
SEALING MACHINE 


point, where they are folded and affixed over the edges of 
circulars, double reply cards, etc. 
The construction of the device is simple and the working 


mechanism is positive. Each stamp is fed into place ac- 
curately and is sheared off by a steel knife. 

It is expected that the machine will be ready for the 
market very soon and will be retailed at a reasonable price. 
The manufacturer invites inquiries for further information. 

—_——-. 
New American Hand Numbering Machine 

The American Numbering Machine Company of Brook- 
lyn, N. Y., has just announced a new hand numbering machine 
called the American “5 in 1,” which will retail at a low 
price. The new machine will be made in two models—No. 
110 with a capacity of five wheels and No. 111 with a 
capacity of six wheels. 

This is said to be a universal machine containing five 
movements. It is arranged for the requirements of the 
present as well as the future. It numbers consecutively, 
duplicates, triplicates, quadruplicates and repeats continu- 
ously. Changes from one movement to another are effected 
by a simple shifting of a pull button set conveniently on 
the back of the machine. 

These new models are constructed of steel throughout, 
including steel wheels. The machines drop ciphers which 
allow for wheels with ten equal divisions. This is said to 
be a feature found only in the highest grade of numbering 
machines and in all numbering devices for printing presses. 

The new products are beautifully finished in an attractive 
color combination— Mandarin red handle and black chassis 





12345 


Fac-Simile Impression 


ONE OF THE NEW AMERICAN “5 IN 1” HAND NUMBER- 
BERING MACHINES 


with irregular red web overlay, trims of nickel highly 
polished. It is said that quantity production economies 
enable the manufacturers to place these machines on the 
market at a low price and that this fact does not imply 
that they are deviating even a hair’s breadth from their 
traditional policy of making high quality machines. 


—__—_<—— 
“Erkaphon” Office Telephone System 

Rudolph Kruger, Berlin, Germany, is the inventor of the 
“Erkaphon,” an inter-office telephone system that can also 
be used in connection with an outside telephone. It is so 
made that the hearer may receive messages without holding 
the instrument in position and have both hands free for 
writing. 

As an inter-office communicating system, the “Erkaphon” 
permits dictation being given in one room to a stenographer 
located in another room. Words can be transmitted either 
way so that the one receiving the dictation may ask ques- 
tions or make replies if necessary.—E. R. B. 

(New Machines and Devices—Continued on page 199) 














aL — 
























































Parker Returns from South America 
Parker, president of The Parker Pen ( 
Wis. April from his third trip 


to South America He made some observations on this trip 


George S. 
(;eorge S 


returned in 


pany, Janesville, 


which will interest Office Appliances 


I am a good our big 
neighbors in the America 
tron 1 commer st stag 





PARKER 


GEORGE §S 


oe ge. What these countries will develop into in the next 
twenty-f ears would take more of a prophet than I t 

W he take imto ¢ sideratio1 lor instance that 
Venezuela, of which we know comparatively little, is m 
rated as the second largest oil producing country in the 
world t will give ua little idea of what's going oO! 

Brazil has immense potential possibilities, occupying 
rea a territory greater than that of continental United 
State ( ng various degrees of climate, from the hot 
limate of the equator to a climate more temperate as on 
goes sout!l Chen, for instance, the kindly feeling that the 
Brazilians have for the people in the United States, whicl 
I believe reciprocated, makes Brazil more or less of a 
natural market for the peopl of the United States. The 
potential needs of the Brazilians for material such as the 
United States has to offer, in my opinion, will increas¢« 
year b c I 

There are thousands and thousands of American motor 
cars t e seen in Brazil in spite of the tact that their good 


Rio de 


motor cars 


American attache in 
cent of the 


limited Che 


that 97 to 98 per 


very 
Janeiro told mie 
There is a vast amount 


in Brazil are of American origin 


apital in Brazil—American banks 


Paulo is the 


o 


industrial cit 
this city 


The city of Sao great 


Manufacturers seem to have recognized 


as the spot in which to locate, and it has grown to be 
elevation of 


some 2,200 feet above sea level and is only about 220 


of almost a million inhabitants It is at an 


miles 


southwest of Rio de Janeiro. From the number of chimneys 


shooting skyward in this city one almost is carried away 


by the thought that he may be in Youngstown, Ohio, or a 
Pittsburgh 


One thing 


suburb of 


needs is and better railroads 


Brazil 


These I believe 


more 
will be forthcoming. 


Few realize what a kindly feeling Brazilians have 


t nl 
people 


to the extent of their having at Rio de Janeiro 


tor us, eve! 


ission consisting of about sixteet 


an American naval comn 


high commissioned officers from the American navy an 


aS many more or le SSeCTr Tank who are conduc ting sort ota 





naval college and giving the Brazilians all of the informa- 
tion possible in regard to making a modern navy This 
has been going on, I think, for something like five vears 







The Braziliat ~ same thine im regwari to 
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as their pattern. 
United 
American 


their army, only thev have selected France 


Argentina probably most nearly approaches the 


States in up-to-dateness of any of the South 


countries. In the Argentine they have some twenty-three 


million popula- 
to be found in 


thousand miles of railroads, and of the te1 
Argentine about 2,500,000 ars 


Aires. 


tion in the 


behind in 


Anyone who thinks our southern neighbors are 
style and progressiveness certainly has another guess com- 
ing. People from Buenos Aires say that they get the styles 


from Europe about six months in advance of the people in 
the United States. 


Anvhow, in 


This all depends upon the point of view. 
Aires fall 


ment, the same as our spring and summer are approaching 


Buenos is approaching at the mo 


for the seasons are exactly reversed 


In Buenos Aires there are quite a number of skyscrapers, 


and American goods are in evidence everywhere; in fact, I 


viewed in one of the principal stores in Buenos Aires one 
of the finest displays of Parker pens and pencils I ever saw, 


North or Sout! What is more to the 
point, these people are discriminating and they are fond of 


United 


whether America 


wods exactly the same as people are in the 


Uruguay is a prosperous little country and Montevideo 


seemed to n 
buildings, 


these Sout] 


is capital, a city of some 300,000 


i beautiful good taste nhne beautiful 


Ssett'ng 


; - | » 
streets, and agreeable people are Americans, 


nd I am proud to have the opportunity of calling many of 


them my friends 

















INTE- 
RIOR ARIZONA, STATIONER The illustra- 
tions presented above show the store front and show win- 


HANDSOME NEW STORE FRONT AND STORE 


PHOENIX, 
Supply Company of Phoenix, 
This is a new 


dows of the H. M. Clark Office 
Arizona, and the main floor of that concern. 
store into which the company recently moved They held 
their official opening in the new quarters on Saturday, 
April 6, and in announcing the event they took a half page 
space in the Phoenix Evening Gazette The company han- 
lles a full line of commercial stationery printing, office 
furniture and office equipment, including Weis cabinets and 
upplies; Western Heywood-Wakefield chairs; Van 
Dorn steel furniture; Standard Furniture Company desks 
Milwaukee office chairs: Wahl pens and pencils; Irving-Pitt 
loose leaf devices: Mittag and Volger carbons and ribbons 
and other lines It will be noted by observation of the store 
irrangement that goods are instantly accessible and can be 
examined readily by customers. This arrangement promotes 
tiles as well as quickening the process of selling The win- 
dows are well placed and modern in every respect 


desks: 
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E. Ward Harris Returns from Around the World 

E. Ward Harris, San Francisco, Pacific Coast manager of 
the Remington Rand Business Service, Inc, called on Office 
Appliances Tuesday, April 16, en route to the West Coast, 
from where he started ten months ago on a trip around 
the world. Mr. Harris, accompanied by Mrs. Harris, vis- 
ited all of the Hawaiian Islands, Japan, Corea, Manchuria, 
China, the Philippine Islands, Borneo, the Celebes, Island 
of Bali, Java, Cochin China, Cambodia, Siam, Federated 





I WARD HARRIS 


Malay States, Straits Settlements, Sumatra, Ceylon, Arabia, 
Egypt and Italy. His trip was taken in the interests of the 
Dalton Division of Remington Rand, Inc., and he talked to 
the salesmen of the Dalton agencies everywhere he stopped, 
except at the Island of Bali and in Italy, where his stay 
was very short and where Genoa was his point of depar- 
ture for home. The experience was delightful throughout, 
and the trip was a success, abundantly repaying the time, 
money and energy expended 

Mr. Harris’ most pleasant recollections are the uniform 
friendliness and courtesy of the people he contacted in each 
country [These consist of the companies’ agents and their 
salesmen with whose business enterprise and practice he 
was much impressed And many outside of the business 
whose acquaintance he had the good fortune to make. 


There were many pleasant experiences. One happened 


on the way from Angor, Cambodia, to Bangkok, Siam, in 
an automobile Prum-Peno being the next town on the 
route. The party came to a forking of the road. No direc- 
tion signs made the route uncertain. While considering the 
flip of a coin, another machine pulled up. 

“Is this the road to Prum-Peno2” called out Mr. Harris 
to the occupants of the other car. “Hanged if I know,” 
came the reply The American tang to the phrase led 
Mr. Harris to alight. The other man,did likewise. They 
approached each other 

“Well, can you beat it! Bill Cummings!” 

“For the lova mike! Ward Harris!” shouted the vice- 
president of the Monroe calculating machine. 

And so, in the dust of the Cambodian roadway, where 
countless generations had trod before, two Americans from 
the extremes of the United States mainland, swapped ex- 
periences They were—roughly calculating the distance— 
about 12,000 miles from home, but, could they have gone 
through the earth instead of around it, they could have 
shortened the distance to a little more than 8,000 miles, or 
possibly less We'll let a better geographer than we are 
figure it out 


Anyways, it proves that however far one may be from 

home, one should be circumspect. 
_ He -- 
Smith Typewriter Sales in New Home 

The Smith Typewriter Sales Company is now operating 
at capacity in its new plant, 451-69 East Ohio street, Chi- 
cago, Ill. This is equipped with modern devices for the 
thorough rebuilding of typewriters, installed in a modern 
building with ample daylight and located in an excellent 
neighborhood. Fresh air is assured, as Lake Michigan is 
less than a block away, and no buildings are closeup to 
interfere with natural illumination. 

This plant specializes on “Smithtype” rebuilt L. C. Smith 
typewriters and rebuilt and rough Corona machines. It 
also produces rental stock for typewriter dealers and fur- 
nishes rough machines for those who prefer to do their 
own rebuilding. Rough and rental stock machines made 
by other manufacturers of standard typewriters are also 
furnished. 























VIEWS IN NEW PLANT OF THE SMITH TYPEWRITER 

SALES COMPANY—tTop, a conference in the office of Harry N. 

Rice, manager; center, view of general office; bottom, scene in 
final inspection department. 
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AMERICANIZED PALESTINE AIM OF U.S. OFFICIAL 


Alter Levin, Assessor at Consulate in Jerusalem, Wants System of Credit Extended 


. 


HE AMERICANIZATION of Palestine is one of the 
objectives of Alter Levin, the 
in Jerusalem, who is in this country for an 


assessor of American 


Consulate 
indefinite stay. Another aim is the foundation of a national 


insurance company 


Mr. Levin, who is a native of the United States and has 
never relinquished his citizenship during the twenty-five 
years he has lived in Palestine, introduced the typewriter 


ten years ago into that country. He has also made Palestine 


acquainted with American cash registers, sewing machines, 


scales, filing cabinets and other office equipment Twenty 


five years ago he was the first to write an insurance policy 


there, representing the Equitable Life Insurance Company 


as he still does 

‘The commercial and industrial future of Palestine will 
be greater in the degree that she follows American meth 
ods,” said Mr. Levin in an interview at the home of Mr 
and Mrs. Samuel Harkavy, East Ninety-fifth street and 


Glenwood road, Canarsie, N. \ “Palestine must not follow 


European methods, for Europe today is gradually imitating 


the business ways of the New World 

‘I love to picture the commercial and industrial future 
of Palestine according to the fancy I entertain,” reflected 
Mr. Levin ‘I see in fancy a great mart of trade and a 
busy hive of industry But we are confronted with the 
stern reality lo make the fancy become fact, we must 


Economic conditions might, at first 


But my plan 


ATMericaniZze aiestine 
\ Palest 


blush, seem to make such a task impossible 
is for American business to extend a system of credit to 
Palestine and | assure you that in a few years there will 
be a wonderful story 

lhe movements to raise funds tor Palestine are good 
They are needed But the Jews in Palestine must not be 
iewed as an assembly of our people who are to subsist 


the benevolence of the better situated Jew rv 


of the world There are numerous Jews who are eager t 
embrace big « pportunities undertake great things.” 
Palestine’s Industrial Outlook 
Mr. Levin, who is the brother of Mrs. Harkavy, at whose 
home he will remain while in this country, spoke with 


glowing enthusiasm of the projects present and prospective 


designed better Palestine and her people 
socially and economically 
‘The harbor of Haifa,” continued the con 
sular official, “is expected to be the harbor 
the Mediterranean. Palestine is foreseen 
the gate of India and the natural guardian 
the Suez Canal The oil pipes ot the 
Mesopotamian oil fields will be laid down 
it Hatta Lhe we have the Palestine Elec 
tric Corporation, a company of one million 
ounds sterling capital, with Lord Reading, 
e-time British Ambassador to this country 


India 
hight 
‘alestine, including Jerusalem 
only cit that lacks it \ 


r water and electricity for Jeru 


d later Viceroy of as its president. 


electric and power to 


which is the 


Greek held an old 


salem, but it was not in operation and we ALTER 
ally succeeded in purchasing it. There is 

i pla to secure electric power for Palestine from the 

fall of the River Jordan 


Palestine, following 


"Be tore the English occupancy ot 





World War,” Mr. 


supply was from cisterns 


the entry by General Allenby during the 


Levin went on to say, “the water 


and wells. But the army soon laid out and operated a 
modern system.” 
fe declared that in Palestine today there ts “a certain 


umount of liberty,” observing: 
We have today a 


We expect much 


lurks misgoverned Palestine 
that we never had under them 


Great Britain has given 


; ] he 
security 
from the Lord High Chancellor. 
us roads; sanitary conditions are much improved; malaria 
has vanished. 

‘The Dead No- 
vomeisky and his British friend, Major Turlok, may revolu- 
There 


Sea concession, held by a Jew named 


the whole commercial aspect of Palestine 


ire rich deposits, especially of potash, there 

‘The 
latta 
thousands of 
agricultural activity and a large number of Jews are tilling 


tionize 


The famous 


Thousands 
much 


outlook is 
the 
planted 


agricultural promising 
the 


have 


oranges are best in world and 


acres been There is 


the soil 

for We the 

We are ten hours from Egypt 
It takes two days to go to 


There is a great future industries are in 
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American Office Equipment in Palestine 


It is Mr. Levin's particular desire to extend the purchase 
nd use of American office supplies and equipment in 
Palestine He intends to secure agencies for steel furniture, 
safes, scales, duplicating machines, addressing machines, 

ose leaf equipment, electrical refrigerators, etc., while he 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 


counsel valuable 


those desirmg to 


cultivate the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
APPLIANCES in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OFFICE APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, April 5. 
A S FAR as business is concerned the promise of May 


is not exhilarating, as there is to be a general elec- 
tion, which always upsets things. It is particularly so on 
this occasion, as the business world fears that the result 
may be the returning to power of a Labor Government; it 
is only a “may-be,” but none the less it inspires a policy 
of “wait and see” as regards expenditure. Or the result 
may be that no one party will hold a working majority, 
which would be almost more upsetting, as it would almost 
surely mean another appeal to the country in the Fall. 
None the less, under the surface, beneath the rough waters 
stirred up by political winds, there is a steady current run- 
ning toward a return of manufacturing and trade prosperity. 
The most assuring evidence of this is that the railways are 
at last setting their houses in order and that there are dis- 
tinct signs of a return of good times to the coal-mining 
trade 


Better still, to my mind, is the mental revolution that is 
gradually, steadily, though at present slowly taking place. 
I mean a different mental attitude toward business and an 
increasing desire to take advantage of every means of mak- 
ing business more efficient, especially in our offices. I have 
observed this in many directions. A few years ago, even 
after the mind-opening war, when I began to talk to the 
average business organizer about office methods and office 
machinery, he would laugh more or less kindly, and inform 
me emphatically that I was a crank—a “fan”—and tell me 
that he know all about it and was not going to waste his 
time or money on “contraptions.” Today I find many that 
have awakened to the fact that they do not know all about 
it, and are anxious to learn. One thing he is, as a rule, 
still scared about: Some of the appliances and methods 
which he is asked to adopt are far too complex, and in a 
measure I think he is right. In the effort to provide some- 


thing new there is a growing tendency to over-elaboration, 
whereas, surely, the essence of a fine business or office 
appliance or method is the simplicity of efficacy and the 
efficacy of simplicity. Not so long since, visiting an old 
business friend, a rich merchant, I found him in his dusty 
old office, surrounded by what seemed a muddle Of parcels 
and papers piled around. He said with a grin, “I suppose 
you'd like to turn yourself loose and put in a fine filing 
system?” I said that I had no desire to do anything of the 
sort, unless I could put in one that would help him, asking: 
“Can you always find the paper or letter you want?” He 
said, “Yes.” If that was the case, I told him that he had 
better stick to his own want of method; and asked him 
about a letter on business I had written him some few 
weeks previous. He thought it was somewhere about, but 
where that “where” was! He could not find it. I said 
nothing, but left him thinking. In other words, I left 
him to sell himself. And that is just where I do believe 
many of the salesmen employed here by American firms 
fall down; they try to go quicker than. the. man.to whom 
they are selling; they want him to buy right now; they 
are not content to make him discontented, and leave him 
for a while to “mature.” 
<-> 

Another talk the other day interested me; with an Amer- 
ican selling costly office fitments. I asked him if he found 
that there still existed any prejudice here against American 
goods and he said, no: “Half, no, more than half, my stuff 
is made over here, and is marked British made; the other 
part is marked, as the law says it must be, ‘Made in the 
U. S. A.’ I do not find that my customers ask what is the 
country of origin, and I don’t tell them. They do not 
want to know. I sell purely on price and quality. They 
choose what best suits their personality and their pocket; 
that’s all they worry about, being business men. They 
are ‘pro-myselfers.’ In other words, I am here to serve my 
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customers, and I know they will buy what they want, not The Leipzig Spring Fair, 1929 


bothering from where it comes 


lust so. There is no need to boost goods because the Special Correspondence to Office Appliances 


are American and therefore must be the best! That sort eS 


lling talk don’t cut any ice, and yet a deal of it is HE LEIPZIG FAIR has for many decades past 
] been been the meter for the development of German eco- 


still heard [he Britisher is not a fool and never has 


He knows what he wants to do, and the man who will show nomical life and is therefore not only the focus of 
him how to do it the best way will get there and. get hin interest of Germany, but the entire world. The Office Appli- 
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tries Increased production, especially im the heavy in- 
dustrv, shows plainly the favorable results of standardiza- 
tion and simplification. The, latest proof of technical prog- 
ress in almost all branches of industry is entering into 
appearance at the Fair, and is observed with a lively inter 


est by representatives of all civilized countries of the world 
| hope that this vear'’s Fair will be most successful and 
assure you of my most heartfelt congratulations.” 

\ll wireless telephonic speeches were transmitted upon 
the German wave and consequently heard all over Europe 
The senders of America had, however, simultaneously 
been switched-in, so that millions of people heard over 
there what had been said about German work and German 
national economy, and last but not least, the world-wide 
importance of the Leipzig Fair 

The Leipzig Ofhce Appliances Fair has once more 
proved of great interest both at home and broad. Under 
consideration of prevailing conditions, business has been 
satisfactory for the exhibitors. Whether only one Fair, 1. e., 
in the spring, will in future be held, will shortly be decided. 

About 250 firms this year exhibited their products at the 
Jaegerhof, compared with about 170 formerly, meaning an 
increase of about 50 per cent, and a large number of appli 
cations are already on hand from firms having hitherto not 
taken part in the exhibition—F. H. G 

+ — 

Office Equipment at the Barcelona Exhibition 

Office appliance manufacturers of the United States hav 
reserved three hundred square metres of space in the Palace 
of Decorative Art in the great industrial zone of the Bar 
celona International Exhibition to open May 15 under the 
auspices of the King of Spain, according to M. Ventura, 
delegate to this country from Barcelona. Included among 
the exhibitors are the Automatic File and Index Com 
pany; Demountable Typewriter Company of Wisconsin: 
International Business Machines Corporation of New York: 
The Multistamp Company; Queen Ribbon & Carbon Com 
pany; Riteall Checkwriter Corporation; Royal Typewriter 
Company: L. C. Smith & Corona Typewriter Company 
and the Star Paper Fastener Company 

The two hundred American exhibitors who will display 
their products will occupy 40,000 square feet of space in the 
industrial zone which includes the products of merchants 
and manufacturers trom all over the world \mericai 
manutacturers and sales organizations have sent extensive 
exhibits and many merchants have indicated that they will 
send buyers. Special offices have been reserved by the 
\merican Chamber of Commerce in Barcelona on the Ex 
hibition grounds to assist them Che Exhibition represents 
the most important economic project of recent times 

Spain has made tremendous economic strides during the 
last decade and with an estimated national wealth of thirty 
one billions, ranks second to the United States on a per 
captta gold basis She is increasingly interesting as an 
export market, particularly in view of her tremendous de 
velopment in transportation, aeronautics and hydro-electric 
power facilities. Her imports have increased in the last ten 
years over 500 per cent and her industrial enterprises are 
calculated at eight billions. 

The primary purpose of the Barcelona Exhibition is to 
establish good-will between Spain and the Americas and 
to further develop Spanish markets. To this end announcs 
ment was recently made by the Spanish ambassador, Senor 
Alexandro Padilla, of the appointment of an American In 
dustrial Committee to Spain to act in advisory capacity for 
the forthcoming Exhibition. This committee includes men 
prominent in various industries. 

Che delegates will be received in Spain by Baron de 
Viver, Mayor of Barcelona, the Marqu’s de Foronda, Presi 


dent of the Exhibition. and Santiago Trias. one of Spain’s 


leading textile manufacturers and treasurer of the Exhibi- 
tion. The first delegate to sail, Noble Foster Hoggson, 
left recently on the “Vulcania” to take the initial steps in 
getting the work of the Committee under way. 

Senor Ventura, who has been in this country during the 
past year in the interests of American exhibitors, sailed in 
April for Spain, where he will assist in official capacity in 
the reception of American visitors and exhibitors. 

—>- -- 


Addometer Company Appoints Foreign Agents 

Exclusive arrangements for the sale of Addometers, made 
by the Addometer Company, 173 West Madison street, Chi- 
cago, IIL, have been made in several foreign countries as 
follows: New Zealand—Messrs. Bigwood & Bigwood, 
Auckland; Australia—J. A. Hyndman & Company, Lim- 
ited, Sydney; Belgium—P. Castelli della Vinca, Brussels, 
and Italy—Carlo Allevin, Torino. 

M. G. Prieto has been appointed export manager for the 
South and Central American countries, Mexico and Spain. 
Mr. Prieto is a graduate of the University of Barcelona and 
has a thorough knowledge of market situations and prob- 
lems prevailing in the countries under his management. He 
has traveled extensively in these countries and made actual 
contact with concerns in the office machines and equip- 
ment industry It is expected that shortly exclusive distri- 
bution arrangements will be made in most of the countries 
under Mr. Prieto’s supervision. 











DINNER TENDERED CHARLES F. AMY BY JUAN E 
PADRON Y COMPANIA, HAVANA, CUBA.—Mr. Amy, who 
was a partner in the Cuban concern, left Havana to take a 
position with Remington Rand Business Service, Incorpo 
rated, in New York City. Members of the staff of Juan E 
Padron y Compania present at the dinner are Reuben Rojas. 
4. Serrano, Juan EB. Padron, F. Sentenat, Roberto Martinez. 
Enrique Medina, Luis Brana, Pastor Padron, Charles F 
Amy, KE Andino, E. San Miguel, D. Merino, O. Andreu and 
L. Mustalier. 


Hans Stielow Visits the United States 

Hans Stielow, who is the Smith-Premier Typewriter 
Company representative in Central Germany, returned to 
Germany on board the SS. Albert Ballin, which left New 
York City Saturday, April 6, 1929. Mr. Stielow’s head- 
quarters are in Hamburg, Germany. 

He was in the United States for about fourteen days, 
spending the first week with relatives in West Virginia and 
the second week in the Smith-Premier offices at 205 East 
Forty-second street, New York, N. Y. 

ennai 

Culture is of two kinds; that forced on a man and that 
acquired of his own free will. The latter will carry him 
farther on the road to success.—Quality (Clarke & Courts). 
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Interview with a Typewriter Dealer in France 


Special Correspondence to Office Appliances 

“Selling like hot cakes,” says a prominent dealer of a 
well known American typewriter, “despite the impression 
that the advent of the typewriter would reduce office staffs. 
On the contrary, the typewriter is merely the ‘thin end of 
a wedge,’ the ‘pioneer’ that clears the way for a great 
number of machines and operators. 

“IT sell a standard typewriter to a merchant today. A 
fortnight later he returns to purchase a portable machine 
for use at home. Three weeks later a service man calls 
to see if the standard typewriter is working well and takes 
around a calculating machine. It usually sticks. A month 
later a filing system is installed; appropriate furniture fol- 
lows. The introduction of a typewriter seldom fails to 
implant the germ idea of efficiency and modern methods 
in office procedure, resulting in the purchase of new 
equipment. 

“The use of typewriter, calculating or duplicating ma- 
chines in an office does not necessarily diminish the num- 
ber of employees in the office. Naturally, those who can- 
not adapt themselves to the new order are not retained. 
However, those who have the enterprise to learn to operate 
the new machines or develop capacity for some other part 
of the better system not only hold their employment but 
usually receive increased remuneration.” 

A salesman who travels for the dealer entered the shop. 
He had filled his order book. Everywhere he had found 
an eager market for office machines, although a depression 
was being felt in almost every other line of business in 
France. He said that he was glad that chance had made 
him adopt the office equipment trade. 

When asked the reason for this extraordinary demand 
for office machines and equipment, the traveler could only 
suggest the sudden modernization of the times, the result 
of the influence of the great war that led everyone to scrap 
old methods and introduce new ways. The American 
army, while in France, was well equipped with office ma- 
chines and supplies. The standard of clerical efficiency it 
set had a strong influence, particularly in the provinces 
outside of Paris. The devastation of a third of France, 
the great manufacturing centers near Belgium and toward 
Germany, made a clean sweep of old methods and anti- 
quated machinery. With the rebuilding of manufacturing 
plants with modern machinery, up-to-date office equipment 
was brought in to take the place of that destroyed during 
the war.—L. R. 

= <p —— 
New Things at Recent Leipzig Spring Fair 

Word comes from Germany of the following new things 
in this field shown at the Leipzig Spring Fair: 

Messrs. Pirrman & Company, Leipzig, showed the new 
model of the Royal typewriter with long carriage. 

Messrs. Gunther Wager, Hanover, showed sealing wax 
with an inside self-burning string. Thus, sealing wax may 
be lighted like a candle and used continuously. 

Messrs. Wulff & Sager, Hamburg 1, showed a pencil 
sharpener making hollow pointed pencils, enabling one to 
write fine strokes at all times. 

Heinrich Steinberg of Munich, showed a new manner of 
joining paper sheets. Two wheels running close together 
and having on their outmost circumference the engraved 
name of the firm, are arranged to fix paper sheets to- 
gether without using any sticking media. The engraving 
on one wheel is positive and on the other negative, making 
a kind of border which keeps the sheets, envelopes, cards, 
etc., together. 

Rheinische Metallwarenfabrik, Sommerda, showed the 
new model of the Rheinita typewriter. 





A new four-bank Monica typewriter, manufactured by 
the Monica-Schreib-maschinenfabrik, Leipzig, No. 24, was 
shown. 

During the Leipzig fair the typewriter museum, which 
belongs to Mr. Osterwald, of Leipzig, was to be seen at 
the commercial high school in Leipzig. Many old and 


interesting machines were shown. —E. R. B. 
—— >. — 
Office Equipment Man Collects Interesting 
Signatures 


In the Cincinnati Enquirer of Sunday, April 21, there is 
a page devoted partly to a map of the world; a likeness of 
William Moss, director of foreign sales of The Dalton Add- 
ing Machine Company, and a likeness of Frank B. Kellogg, 
former secretary of state, and illustrations picturing oriental 
scenes. Below is a reproduction of a part of a page con- 
taining several signatures of famous men and an article 
dealing with the hobby and the travels of Mr. Moss. One 
of Mr. Moss’ interesting hobbies is the collection of signa- 
tures of the great and the near great. 

The article in the Cincinnati Enquirer was written by 
William H. Hessler, who has dubbed Mr. Moss the most 
traveled man in the world. His duties have taken him into 
every country of the globe over a period of many years. 
Mr. Moss has a faculty for learning languages and speaks 
fluently English, German, Spanish, French, Italian, Portu- 
guese, Dutch and Hungarian. It is apparent that there are 
not many places in the world where he cannot make him- 
self understood without resort to an interpreter. Along 
with his other blessings, Mr. Moss is gifted with a hardy 
constitution. He has never been ill during all the years 
he has traveled, in spite of the great variety of food and 
accommodations he has encountered in his travels. He has 
the faculty of making the best of everything and can shift 
without embarrassment from the luxurious comforts of a 
transatlantic liner to the limited accommodation on the 
swaying back of any “ship of the desert.” 

When Mr. Moss started out on one of his journeys in 
1924 he conceived the idea of gathering into a small book 
the signatures of various consuls, diplomatic secretaries and 
ambassadors whom he might encounter. He began with a 
letter from Charles Evans Hughes, then secretary of state, 
and next obtained the signature of H. C. Hengstler, then 
head of the consular office in that department. The next 
name was that of Frank B. Kellogg, ambassador to Lon- 
don, followed by the signature of Robert P. Skinner, then 
consul-general in London and now minister to Greece. The 
book of names runs over a period of five years down to 
February of the present year, ending at Colon, Panama, on 
the last leg of his most recent voyage. The signatures 
number one hundred fifty-five and include such distin- 
guished names as those of the late General Leonard Wood, 
one time governor general of the Philippine Islands; James 
R. Sheffield, former ambassador to Mexico: W. S. Culbert- 
son, ambassador to Chile; H. M. Towner, governor of 
Porto Rico, and Alexander P. Moore, once ambassador to 
Spain and now ambassador to Peru. Several names appear 
twice in the book as diplomatic officers have been moved 
from post to post. The governors of nearly all of our out- 
lying possessions also appear in the book. 

Mr. Moss has lectured to many Cincinnati organizations 
during the period he has passed at the home office, speaking 
to the Lions, Rotarians, Optimists, Kiwanians, Foreman’s 
and Exchange clubs, as well as others in university groups. 
He has lectured also in Canada, Australia and Mexico 
where he lectured in Spanish. 

The incident of his delivery of the picture of Ras Tafari, 
king of Abyssinia, to President Coolidge, has already been 
related in these pages. A keen observer and an intense 
student of men of affairs, no one can accuse Mr. Moss of 
having lived anything less than a full life. 
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Eastern Stationer Reaches a Goal 

Thirty-five years ago a boy twelve years of age hesi- 
tantly entered the office of the A. A. Weeks Manufacturing 
Company on Gold street, New York City, and asked for 
a job. Despite his small size, his lack of years and the 
fact that he had not graduated from grammar school, he 
His duties were to run errands, wrap pack- 
His salary was 


was hired. 
ages and make himself generally useful. 
three dollars a week. 





GEORGE C. VOGEL 

Today this same boy, with increased experience and 
knowledge to match his increased stature, sits at his desk 
as president of the Frank A. Weeks Manufacturing Com- 
pany and directs the operations of this old and well-known 
manufacturer of stationers’ glassware and hardware. 

His name is George C. Vogel. He was elected recently 
to the presidency of the company, succeeding Frank A. 
Weeks, who resigned to become chairman of the board. 
Mr. Vogel has a wide circle of acquaintance among the 
stationers of New York City, having devoted his time 
almost exclusively to the transaction of business with them. 

Since 1894, when Mr. Vogel secured the job as errand 
boy, he has worked in every branch of the business. In 
1910 he was made assistant secretary and a director of the 
Weeks-Hoskins Company, an outgrowth of the A. A. 
Weeks Company. Three years later, when the Weeks- 
Hoskins Company went out of business, he joined with 
Frank A. Weeks to organize the Frank A. Weeks Manu- 


facturing Company. Mr. Vogel’s energy and resourceful- 


ness were large contributors toward the success achieved 
by the company. 

When asked to what he attributed his success, Mr. Vogel 
hesitated for a moment and then answered, “I don’t know, 
only that it was hard work, early and late, no lunch hour, 
opening at eight o’clock in the morning and closing at 
seven or eight at night.” 

—_—_———— 

Remington Rand Foreign Departments Moved 

All the foreign departments of Remington Rand Busi- 
ness Service, Inc., were recently moved into the Bartholo- 
mew building, 205 East Forty-second street, New York, 
N. Y. Director of Foreign Sales John A. Zellers, however, 
will continue to have his offices in the Graybar building. 

The Smith Premier Typewriter Company offices were 
also moved into the Bartholomew building. The removal 
was completed on Saturday, March 30. 

The systems and furniture division of the company was 
moved into the Bartholomew building April 5. The Rem- 
ington typewriter division remains at 374 Broadway. 

The fifth, sixth and parts of the seventh and ninth floors 
of the Bartholomew building are now occupied by divisions 
of Remington Rand. The New York sales office occupies 
part of the space. The building is convenient to the execu- 
tive offices in the Graybar building, 420 Lexington avenue. 

—— 


Excuse Us, Please! 


Head Conveys Wrong Impression 

In the February, 1929, issue of Office Appliances appeared 
an item with the heading “German Manufacturer Decries 
Sales Conditions.” Ludwig Spitz is the name of the gentle- 
man referred to in the item. It happens that there are two 
concerns of the same name, yet of distinct management, 
one in Austria and the other in Germany. The gentleman 
whom we quoted indirectly is connected with Ludwig Spitz 
& Company, Vienna, Austria. The heading should have 


read, “Austrian Manufacturer Decries Sales Conditions.” 
eH - 


Two-car Kennedy 

An item on page 208 of the April issue reported that 
F. G. Kennedy, manager at Chicago for the Royal Type- 
writer Company, Inc., was driving his new Hupp car, won 
in the recent contest among branch managers. The item 
was a “follow” on a detailed account published previously 
in Office Appliances, in which the Chicago manager took 
first place. The reporter neglected to check his notes 
against the original account, or he would have recorded 
Mr. Kenndy’s Cadillac car. The Hupp was not the premier 
prize, and went to another Royal manager. 














CARLOAD SHIPMENT OF “STUDENT” NOTE BOOKS MADE BY THE IRVING-PITT MANUFACTURING COMPANY, KAN- 


SAS CITY, 


MO., BOUND FOR THE PHILIPPINES.—The picture shows the freight car that carried the shipment of note books 


consigned to the Philippine Educational Company, Manila, Philippine Islands, on the first lap of its journey, from Kansas City to 
the Pacific Coast. 
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CROWDING THEM IN AT THE SAN FRANCISCO BUSINESS SHOW 
San Francisco Business Show a Success 
Business Exposition Held Last Month Said to Be Largest and 


Vost Representative Event of the Kind Ever 


Conducted on the Pacific Coast 


With more than a hundred large exhibits, representing ceremonies or entertainment teatures Strictly business’ 
very phase of the office equipment industry, the first Na was the keynote of the show. 

il business show of 1929 was held in the Civic Audi Exhibitors’ booths were carpeted with beautiful and at 
torium, San Francisco, April & to 13 inclusive It is said tractive rugs, and the railings and posts marking the divi- 
hat all attendance records were broken and that more sion of the various booths, also the company signs over 

itors were present and a greater variety of products each booth, were attractively painted. Exhibitors aided in 

e shown than at any like exposition ever held on the producing an attractive effect by touching up their booths 
Coast with individual decorative schemes and by displaying many 

Che mat ex! its woich were effectively displayed on the large bouquets of flowers 
or of the main hall of the Auditorium, told a vivid story Che Auditorium was open each day trom 1:00 to 10:00 
he strides made in the production of efhciency-promot P. M. and following the usual practice, each dav of the 
g machines and methods Many new devices and in week was designated tor some special activity Monday, 
vements were disclosed to the business world tor the the opening session of the show, was set apart for students 
rst time with the opening f the Auditorium doors o1 from the commercial departments of the hgh schools, paro 
April & chial schools and business colleges, who showed keen in- 
he S isco business show, first of its kind in terest in the explanations and operations of the various 
America this year, was maugurated in a manner strictly types of bookkeeping, billing, calculating and addressing 
keeping wit the character t the event [here were no machines Many Chinese students visited the show on 








AT THE SAN FRANCISCO BUSINESS SHOW Left to right Emi 
Trefzger, Fred F. Wright Albert C. Tangora, Frank E. Tupper and Wald 
T. Tupper 


8; 
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were mterested 


Monday and 


in the various machines and 


their applications luesday 
and Thursday were given over 
to business executives. Spe 
cial executive tickets were 


necessary to gain admittance 


on those davs. Wednesday 
was purchasing agents’ day. 
friday and Saturday were 
general sessions tor all busi 
ess people, stenographers and 
clerks and for out-of-tow1 
merchants 

The high degre nter 


est in the show on the part 


of the men who do the buy 


} 


DuUSINess 





ing for big insti 


; 


Coast, 








1929 





Just to the left of the man 
entrance was the Underwood 
booth where Albert Tangora, 
world’s champion typist, gave 
exhibitions of speed typing at 
stated 
ested crowds. 


periods before inter 


Speed contests on the 
Comptometer were held in the 
Felt Tarrant booths on 
the basis of 
curacy on practical problems 
in addition, multiplication and 


and 


speed and ac- 


division. The finals in the 
Comptometer contest took 
place Saturday night, April 


13, and were won by the fol- 
lowing operators: first prize, 


$50, won by Miss Anita Reed, 








tutions on the Pacific 
by the fact 
Purchasing Agents’ 
Northern California, Inc 


was indicated 
that the 


Association of maintained head- 


juarters at the Auditorium for the duration of the show 
and occupied one < the attractive booths. The Pur- 
chasing Agents’ Association of Northern California, Inc., 


have a purchasing power of $600,000,000.00 annually. 


Many orders were placed during the show by some of the 
largest and most progressive firms in California whose rep 


show. All 


well satished with the show 


resentatives visited the exhibitors expressed 


themselves as being extremely 
and the results gained from it. 

Thousands of visitors from outside of San Francisco and 
Cities were in attendance. From all parts of the 


Western 


latest improvements in office methods, 


the Bay 


Coast and states delegations of business 
men came to see the 
equipment and devices. More people visited the San Fran- 
cisco show than any held in this important section of Amer- 
ica. Conservative estimates indicate an attendance of from 


70,000 people 


65,000 to during the week 


The largest booths were occupied by the following com- 
ypewriter Company; Burroughs Add- 
National Cash Register Company; 
Equipment Monroe Calculat- 
\ddressograph Company; Ingrim 
Machine Com- 
Pacific Telephone & 
Crocker Company, Inc.; Dicta 
Machines 


panies: Underwood 7 
ing Machine Company: 
Office 


ing Machine Company: 
Marchant 


General ( orporation: 


Rutledge Company Calculating 


pany; Schwabacher-Frey Company: 


Telegraph Company: H. § 
Business 


International 
Felt & 


phone Sales Corporation 


Corporation; Thomas A. Edison, In¢ Tarrant Man- 


itacturing Company and Elhott Addressing Machine Com 
nani 
_t, —_ 
EXHIBITS 
ACME CARI?) SYSTEM COMPANY ("| igo | (Se 
Schwabacher-—Frey Comp 
ACME COIN WRAPPER COMPANY (See IT. G. Storv Con 


pany.) 

ADDAC SALBPS COMPANY San 
\ddac accurate idder and direct sub- 
sealer. The 


Francisc: Calif exhibited 


their products including 


tractor; calculating cash register: Quick Seal tape 

\ddac accurate adder and subtractor is a portable calculator 
Weighing but 61, pounds and has a capacity of $999,999.99 
General Manager A \. Rembold was in charg: 


I] showed Ad- 
Dupligraphs in 


COMPANY 
Cardographs and 


L\DDRESSOGRAVPH Chicago 


dressograp} Graphoty pes 


oth hand operated and motor driven models, as well as many 
utomatic machines The new D4 office printing machine and 
he new A4 machins equipped with auxiliary printer and sign- 


ne att hment for signing checks were pron nently displaved 


J. N. KIMBALL, LEFT, AND NELSON C. DURAND BE 
FORE A PORTRAIT OF THOMAS A. EDISON. 


employed by the Matson Nav- 
igation Company, 155 per 
cent; second prize, $25, Miss Pearl C. 
employed by the General Cigar Company, 152 
third prize, $10, won by Katherine Williams of the State 


won by Gardner, 


per cent, 


Board of Harbor Commissioners, 143 per cent. 

The winner added at the rate of 116 columns correct per 
hour (each column thirty items long and five figures wide); 
438 multiplications of fractions and decimals per hour and 
264 divisions, such as 7859653 divided by 8765, per hour. 
Only and this time in- 


cluded writing the answers 


correct answers were considered 


Office Appliances wishes to express its gratitude and 
appreciation to the Ingrim-Rutledge Company of San Fran- 
cisco for the office furniture and other necessary equipment 


loaned by them for the fitting up of its booth at the show. 
Office Appliances’ Guest Book at the Show 


Visitors who inscribed their name in The Guest Book in 
Office Appliances’ booth included John Drucquer, J. S. 
Lawson and J. E. Polstin of Berkeley; John Moore of Oak- 
land; O. P. Stowers of Smith Bros., Oakland; O. L. Gage. 
American National Company; C. J. Schubert, Jr., and Mrs 
Schubert, Los Angeles; W. A. Knapp and Bruce Barclay, 
San Francisco; W. A. Kinsey of the Office Efficiency Dis- 
tributors Company; A. H. Tredway of Stockton; Victor H. 
Tibbs and William J. Mullen, San Francisco; O. C. Gould, 
Oakland; Richard H. Glissman, Francisco; W. N 
Moses, representing A. B. Dick Company, Berkeley; Frank 
E. Tupper, National Business Show Company, New York; 
Ik. A. Breckenfeld, Schwabacher-Frey Company, San Fran- 


Cisco, 


San 


DESCRIBED 


ndded to the 
of this 


\ complete line of Syvecdaumat models, recently 
Addressograph line, were 
exhibit were C. Ek. L. Shaw, Western sales manager. and J. W 
Wolcott. assistant San branch manager Also in 
were A. R. Porter, vice-president and general man- 


Canada, Limited: and 


displayed In charge 


also 
Francisco 
attendance 


‘ger of the Addressograph Company of 


Bh. F. Garvin, Los Angeles agency manager of the company 
\LL AMERICAN CABLES—(See Postal Telegraph Com- 
pany) 


AUTOGRAPHIC REGISTER COMPANY, Hoboken, N. J 
(See Sunset-McKee Company.) 

BAUM, RUSSELL E., Philadelphia, Penna 
Corporation.) 

BECK DUPLICATOR COMPANY, 
Frank E. Wilber Company.) 

BETTER BUSINESS BUREAU OF 


(See ©. C. Haney 


New York, N. Y.—iSee 


SAN FRANCISCO, INC 
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San Francisco, Calif.—Local and nation-wide newspaper pub- 
licity; poster display showing what the bureau stands for and 


describing bureau accomplishments; a large collection of edu- 
eational bulletins issued by the San Francisco Bureau. In 
charge of this exhibit were G. W. Barney, manager, and Miss 
Elsie Neff, assistant secretary 

BILTWELL PENCIL COMPANY, New York, N. Y., showed 
the Biltwell mechanical pencil, the main features of which are 
said to be unbreakable barrel in attractive colors, fittings four- 
three action mechanism, which propels 
Rodriguez was in charge. 
N. Y.—(See Gimmel 


teen karat gold plated, 
and expels the lead. E. R 
BIRCHER COMPANY, THE, 
Brothers, Inc.) 
BROOKS COMPANY, THE, Cleveland, Ohio, displayed Brooks 
shift." Also shown for the first 


Rochester, 


Visualizers with the “military 
Brooks Visualizer designed for mechanically 


time was the new 
posted records. District Manager W. H. Spaulding was in 
charge 


BROWNE-MORSE COMPANY, Muskegon, Mich.—(See In- 
grim-Rutledge Company.) 

BURROUGHS ADDING MACHINE COMPANY, 
Mich showed their line of adding, bookkeeping, billing 
calculation machines, including the multiple register bookkeep- 
typewriter billing and bookkeeping machines and 
portable subtractor Especially featured was the new electric 
calculator with positive electric control operation. A 
uniform stroke, both as to length and weight of key depression 
feature of this machine. The motor bar replaces the old 


Detroit, 
and 


ing machine, 


short, 


is a 


crank The speed of the machine has been considerably in- 
creased and accuracy has been increased in step with the 
other improvements. Moon-Hopkins machines were also on 
display as well as bank transit machines of all kinds and 


descriptions Portable machines of all descriptions, in frac- 
tional models, accounting machines with wide and narrow car- 
riages were also displayed and a large number of machines for 
included in the exhibit. E. E. Englehardt, 
was in charge. Visitors from 
Stewart; Roy Neal, special 
Lortie, special public utility 


special jobs were 
San Francisco agency manager, 
the home office included John L. 
bank representative, and Frank 
representative. 
COMMERCIAL CABLES.- 
CORONA PORTABLE ADDING 
Typewriter Company.) 
CORDES STEEL PRODUCTS COMPANY, S8t. 
(See Guaranty Typewriter Company.) 
CROCKER COMPANY, INC., H. S., San Francisco, Calif., ex- 
hibited the products of the A. B. Dick Company, including Edi- 
son Dick Mimeographs and Mimeoscopes; Autoslip Interleaver; 
Mimeograph and portable Mimeoscope. J. Alfred 
N. Moses, representing the A. B. 


(See Postal Telegraph Company.) 


MACHINES—(See 





Guaranty 


Louis, Mo.— 


portable 
Peterson was in charge. W. 


Dick Company, was also in attendance. 
DANDY SEALER CORPORATION, Pittsburgh, Penna.—(See 
Cc. W. Hunt, Jr.) 


DAYTON SCALE COMPANY, New York, N. Y.—(See Inter- 
national Business Machines Corporation.) 
DEFIANCE MANUFACTURING COMPANY, Orange, N. J.— 
(See Monroe Calculating Machine Company.) 
DICK COMPANY, A. B., Chicago.—(See H. 8S. 


Inc.) 


Crocker Com- 
pany, 

DICTAPHONE SALES CORPORATION, New York, N. Y., 
showing the Dictaphone in its new Duco finishes, including the 
latest Model A-10X recording Dictaphone for executive use, 
which protests when improperly used; the B-10X transcribing 
machine featuring the double foot control unit, with the back- 
floor as well as the “start a stop,”’ a_ time 
saver for the Dictaphone secretary, and the new Precision 
shaver with twenty-one exclusive features. The cylinder rack 
and the latest traveling service Dictaphone equipped for use on 


spacer on the 


trains and in hotels was also displayed. San Francisco Man- 
ager J. H. Best was in charge, assisted by Nelson J. Wilcox 
of New York Also present were Branch Managers Arthur 
McGrew of Los Angeles; R. J. Malcolm of Seattle and J. E 


Allen of Portland 
DODD MEAD & 
played the New International 


New York, N. Y., dis- 
Herbert A. Rob- 


COMPANY, INC., 
Encyclopaedia 


inson was in charge. 
DOWNEY & COMPANY, THE C. L., Cincinnati, Ohio.—(See 
LD. G. Story Company.) 


EDIPHONE, THE, Orange, N. J (See Thomas A. Edison, 


Inc.) 
EDISON, THOMAS A 
executive 


INC., Orange, N. J., exhibited the 

and secretarial models of the Ediphone, 
controls for both dictator and stenographer to 
of foot new Autocut model of the 


newest 
featuring electri 


the elimination pedals and 


manager, 
lectured 
interest 


shaving machine T. Cline Brown, local 
Frank H. Skipper, also in attendance, 


which attracted much 


Ediphone 
was in charge. 


on “‘Mechanics of Thinking” 


and large crowds. The home office visitors included Vice- 
President Nelson C. Durand. J. N. Kimball, manager of the 
International Typewriter Contests, was also present at this 
booth. 


ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge, 
displayed several models of addressing machines includ- 
automatically feeding envelopes to the 
printing point; index stencil machines, various styles of ad- 
dressing machines with automatic selector; regular line of 
addressing machines, stencil cutters, payroll machines, check- 


Mass., 
ing hand addressor, 


writing machines, etc. H. E. Parish, division manager, was 
in charge. 

ELLIOTT-FISHER COMPANY, Harrisburg, Penna.—(See 
General Office Equipment Corporation.) 

ENDORSOGRAPH COMPANY, INC., Philadelphia, Penna 


(See C. W. Hunt, Jr.) 
ENDURO MANUFACTURING 
(See C. W. Hunt, Jr.) 
ERROR-NO, INC., Rochester, N. Y.—(See C. W. Hunt, Jr.) 
FELT & TARRANT MANUFACTURING COMPANY, Chi- 

cago, Ill., exhibited in addition to the regular line of Comptome- 

ters and the new statistical Comptometer, the results of the 
activities of the research department of the company. The 
basic principles of systematizing routines based on unit audit- 
ing and the use of original data for accounting purposes were 
also described. J. P. Warren was in charge. 
FRITZ-CROSS COMPANY, St. Paul, Minn. 

Rutledge Company.) 

GENERAL OFFICE 


COMPANY, Rochester, N. Y. 


(See Ingrim- 


EQUIPMENT CORPORATION, New 


York, N. Y¥.—The Elliott-Fisher division exhibited automatic 
electric accounting machines for ledger posting, statement and 
distribution work. Machines for handling roll, fanfold and 
cross feed styles of continuous forms were also displayed. The 


Sundstrand division displayed all models of Sundstrand adding 
machines, cash registers and the commercial posting and bank 
machines. In charge were W. M. Coffman, local manager, and 
F. F. Wright, district manager. 

GIMMEL BROTHERS, INC., San Francisco, Calif., displayed 
Noiseless folders, Lightning letter openers and Lightning letter 
sealers. C. L. Gimmel was in charge. 

GLOBE REGISTER COMPANY, THE, Cincinnati, 
(See United Autographic Register Company.) 

GRAND PRIZE CARBON PAPER COMPANY, San Fran- 
cisco, Calif.—(See Pacific Carbon & Ribbon Manufacturing 
Company.) 

GREGG PUBLISHING COMPANY, New York, N. Y., showed 
educational text books specializing in Gregg shorthand, Ra- 
tional typewriting and Rational bookkeeping. Manager F. E. 
Raymond was in charge. 

GRIP-FIX SALES COMPANY, San 
ited Grip-Fix adhesives. Dr. E. C. 
were in charge. 

GUARANTY TYPEWRITER 
Calif., showed Corona adding 
and Cordes typewriter stands. Lester F. Secor was in charge. 

HANEY CORPORATION, O. C., San Francisco, Calif., ex- 
hibited three models of Reiner’s Rotaprint, including sheet feed, 
printing any size from legal down; the Standard and Duplex 
models; also the Russell E. Baum folders. O. C. Haney, presi- 
dent and general manager, was in charge. Roy Aberle, special 
representative from New York City, was also in attendance. 

HEALD COLLEGE, San Francisco, Calif., demonstrated 
shorthand, stenotyping, penmanship, etc. C. A. Phillips was in 
charge 


Ohio.— 


exhib- 
Shanks 


Francisco, Calif., 
Dalton and C. E. 


COMPANY, San _ Francisco, 
machines, portable typewriters 


HERCULES SUPPLY COMPANY, New York, N. Y. (See 
D. G. Story Company.) 

HOEFER CHANGE MAKER COMPANY, Kansas City, Mo. 

(See D. G. Story Company.) 

HOOVEN AUTOMATIC TYPEWRITER COMPANY, Hamil- 


ton, Ohio.—(See Schwabacher-Frey Company). 

HUNT, C. W., JR., San Francisco, Calif., exhibited the en- 
velope sealers manufactured by the Dandy Sealer Corporation: 
the Endorsograph Company, Inc., check operated 
electrically and automatically; Error-No copyholders in all sizes, 
also attachments for the Underwood fanfold and bookkeeping 
machines; also shown was a new device known as Accuracy 
to be applied to the Elliott-Fisher in all sizes, the Remington- 
Wahl, Hollerith key punching machine, Powers key punch and 
Burroughs checkwriting and bookkeeping machines; the new 
desk model Error-No was also on display; Enduro Manufactur- 
ing Company’s Duroflex telephone brackets, featuring the new 
Dial phone brackets, as well as the holders for the new French 
desk phones were shown; the National Bundle Tyer 
bundle were exibited, showing for 


endorser, 


type of 


Company's Saymayer tyvers 
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SOME OF THE EXHIBITS AT THE SAN FRANCISCO BUSINESS SHOW.—Top, left te right: Monroe Calculating Machine 

Company; Underwood Typewriter Company and Marchant Calculating Machine Company. Second row from the top, left to 

right Gimmel Brothers, Incorporated. Schwabacher-—Frey Stationery Company, and Pacific Carbon & Ribbon Manufacturing 

Company Third row from the top, left to right: San Francisco Typewriter Exchange, Dictaphone Sales Corporation, Addac Com- 

pany and Erro—-No, Incorporated Second row from the bottom, left to right: The Brooks Company, Varityper, Incorporated, and 

Reiner’s Rotaprint, Incorporated Bottom row, left to right International Business Machines Corporation, Felt & Tarrant Manu- 
facturing Company, and Insto Recordograph Company. 


4 











aS 








the first time the new Junior for tying sma.l packages by hand 
operation; electrically operated models were also demonstrated: 
the products of the Triner Scale & Manufacturing Company, 
including a complete line of automatic parcel post and postal 
scales of the double pendulum type (no springs) equipped with 
compound levers and bui.t of steel, such as are used by the post- 
office department for weighing and rechecking parcel post, also 
used by thousands of firms throughout the country, as well as 
several type of beam postal and parcel post scales, were also 
exhibited 4 special feature was the new All Mail scale which 
also computes all classifications of postal and parcel post rates 
p to three four nd eight pound built alone the same tines as 
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International time recorders and electric time systems and 
Dayton computing scales and store equipment. New models 
of various machines brought out within the past year were 
featured, including several porcelain scales and new models 


of electric time recorders operated by Telechron (Warren 
motor) without master clock or control equipment; also electric 
master systems for recording. indicating and signaling, whic! 
operate directly from AC lighting service without batteries o1 


charging devices; also new models of electric tabulating and 
sorting machines An exclusive, self-regulating time clock sys- 
tem was displayed The Dayton Magniscope scale, latest 


achievement and said to be a great over 


improvement 


previous 











SAN FRANCISCO BUSINESS SHOW EXHIBITS Left hand column. top to bottom: National Cash Register Company, L. C 
Smith & Corona Typewriter, Incorporated, and the Ingrim-Rutledge Company Center colum top to bottom Cc. W. Hunt 
lunior, Burroughs Adding Machine Company, General Office Equipment Corporation and H. S. Crocker Company Rieht hend 
olumr ! botton Thomas |! Edison, Incorporated, Elliott Addressing Machine Company and Addressograph Company 
ner Peerless automatic parcel post scale of seventy types of computing scale readings, was also displayed This 
pound capacity . a Hiunt, Jr was in chargé feature magnifies the computations many times the regular 
INGRIM-RUTLEDGE COMPANY, San Francisco, Calif., dis size A full line of electric tabulating machines, also a new 
played the Browne-Morse line of steel office equipment and the direct subtraction and class selector and Type 8&3 tabulating 
Cutler Desk Company's line of wood office furniture and machines for smaller users or for inter-department uses and 
matched suites An elaborat« William and Mary’ matched ilso the public service companies’ billing tabulator were show! 
rite he newest product of the Cutler Desk Company. was on Manager A. M. Roy was in charge 
lisplay for the first time n the Pacific Coast The new INTERNATIONAL TIME RECORDING COMPANY, New 
Browne-Morss All-Americat line of standardized steel desks York, N. Y (See International Business Machines Corpora- 
ind files was also shown Fritz-Cross chairs were also shown tion.) 
The Lin-May typewriter shock absorbers were also exhibited IRVING-PITT MANUFACTURING COMPANY, Kansas City 
Richard H. Glisman, vice-president. was in charge. assisted by Missouri (‘See Schwabacher-Frey Company.) 
Oswald Auld, manager of the office furniture department JORGENSEN MANUFACTURING COMPANY, Detroit, Mic! 
INSTO RECORDOGRAPH COMPANY, Oakland,  Caiif (See D. G. Story Company.) 


howed t Insto electric time, dating, endorsing and number- 
ing ma nes District Manager Ebeling was in charge 

INTE! ATIONAL BUSINESS MACHINES CORPORATION 
New Yort N y had on display the products of their various 


tabulating and accounting machines 


KAY DEE COMPANY LineolIn, Nebr See Schwabacher- 


Frey Company.) 
LAYRITE FLOORS CORPORATION, Oakland, Calif... exhib- 
ted “‘IXL” fullback maple floors in Marietta-Murphy colors and 
(Continued o7 Pane 11%) 
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The Guest Book 


}. GROVES COHEN, 
of Cincinnati, Ohio, called on Office Appliances March 29. 
R. M. TUSSING, president of The Victor Safe & Equip 
ment Company, Marietta, Ohio, paid a visit to this journal 


on M arch 29 


well known office equipment man 


©. F. McKEE of the ‘International Visible Systems 
Corporation, Cincinnati, called on April 3 

CHARLES ED POTTER of Toronto, Canada, well 
known in the Canadian office equipment field, called on 


April 23. 
HENRY MICHEL 


machinery 


of Zurich, Switzerland, prominent in 


the office held of Europe, paid a visit to this 
othice on April 25. 
CC, V. SHOUP of Pittsburgh, 


on April 25 


Penna., was another visitor 


New York Guest Book 
CHARLES S. BIERNATZKI of Aurora, IIL, 


i member of the staff of Office Appliances, paid a visit to 


formerly 


this office on March 31 
ALTER LEVIN of Jerusalem, Palestine, spent a short 
time in this office on April 15 
> 


Marking Device Business Opened at Newark 
The Browne Stamp & Seal Company has 
at 511-13 Federal building, 24 Newark, 
N. J. Jacob W the had 


ven with the Hempsted Company, selling his interest to 


been established 


Commerce street, 


Browne, head of this business 


Mr. Heimpsted recently 

The new company handles stamps and seals, specializing 
on equipment and supplies for corporations, including stock 
certificates, bends, necessary corporation books and general 


printing. Merchandise lines handled include time stamps, 
numbering machines, typewriter ribbons and carbon paper, 
pewriter paper, paper fasteners and miscellaneous offic: 
levices and Na hines 


—— 
Control of Morse Chain Goes to Borg-Warner 


Newspaper reports from New York late in April indi 
ated that control of the Morse Chain Company, Ithaca, 
N. Y., has been acquired by the Borg-Warner Corporation, 
Chicago [he transaction was made by the exchange of 
stock. The Borg-Warner Corporation is manufacturer of 
iutomobile parts The Morse Chain Company, which is 
ilso manufacturer of the Barr typewriter, is a prominent 
manufacturer of silent chain transmissions for automobile 
timers, and also for power transmission in many lines of 


industry. The Morse Chain Company operates a subsidiary 


in England, and controls the Ithaca Street Railway Com 


pany, which includes a valuable hydraulic power develop 
ment 
> 
F. X. Mayer in Pontiac Driveway 
Fk. X\. Mayer, manager at Chicago for the A. D. Joslin 
Company, combined business and pleasure in an April trip 
to the factory at Ludington, Mich. He drove in his old 
ir and after reaching Michigan made a swap for a new 
-— 
St. Louis House Broadens Lines 
The Heineman Office Utilities, Inc., 1123 Locust Street. 


st Louis. 


Mo 


necessary 


which was organized some few months ago. 


nding it to considerably enlarge their quarters, 


have added a complete line of commercial stationery and 


] 


turniture. They have taken over three floors and basement 


it their new 


the 


address and their present set-up gives them 


one ot most 


attractive office equipment and 


Steel 


supply 


stores in St. Louis shelves and counters are used 
throughout. Their stationery department carries the very 


est grade of commercial stationery 


—" 


have been made exclusive dis- 
Lincoln desk line. 
for the Meilink steel 
Marble-Shattuck chairs, 
tributors for Schnell Penselpens, and recently they have 
added the Automatic File and Index Company's line on an 


They also carry several other well-known 


In office furniture they 


tributors for the They are also exclu- 


sive distributors safes, International 


visible equipment, Missouri dis- 


exclusive basis. 
lines, such as Irving-Pitt loose leaf devices, Medart equip- 


ment, shelving and lockers, and other office equipment 


items. 


The president of the organization is E. H. Heineman 

















HEINEMAN STORE IN ST. LOUIS.—Top: 


NEW Scene during 
the opening of the new store. Bottom: Part of the well 
arranged office furniture department 


former district 


manager in St. Louis for the Remington Rand Company, 


who organized this business, having been 


with which organization he started about nine years ago as 
the 
for 


district for American Kardex 
While the latter 


brought this agency up to an enviable position and retained 


manager Company. 


district manager organization he 
the position of district manager during the various merger’ 
up to the time of the last merger when Remington Rand 
Business Service, Incorporated, was formed. 

He resigned on August | of last year to enter business 
for himself and since incorporating his present company has 
added to his organization Dwight D. Thomas, a young and 
enterprising business man of St. Louis, formerly district 
manager of the Bell Telephone Company and Horace Bell, 


who was formerly in charge of the store of Linxweiler 
Printing Company of Decatur, I1linois. 
The formal opening of their large new store occurred 


April 11 and 12 and during the opening days useful souve- 
nirs were given out. 
the 


Many business men called to inspect 
new quarters; in fact, over five hundred business men 
came in during the opening days. 

The company 
months, 


made fine progress during their first six 
stock, look 


and, with their enlarged forward to 


continued and satisfactory growth. 
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Report 
in Every Section of the Field. 


Burroughs Profits Best in History of Company 

\ report of the financial statement of the Burroughs 
Adding Machine Company, Detroit, Mich., in the New 
York Times of April 1, 1929, indicates that the net profits 
for 1928, $8,275,264, are the largest ever earned by the com- 
pany, and equal $8.27 a share earned on 1,000,000 no-par 
shares of stock as compared with $7,200,939, or $7.20 earned 
in 1927. After the transfer of $5,000,000 to capital as the 
result of the twenty-five per cent stock dividend distributed 
on August 17, 1928, and after writing off good-will amount- 
ing to $2,024,000, the surplus amounted to $10,001,787 on 
December 31, 1928. Current assets of $32,854,894 compare 
with current liabilities of $2,942,992, a ratio of more than 
eleven to one. Fixed assets are carried at $4,431,170 after 
depreciation, and patents at $3,099,212. 

re 2 

U. E. F. Foreign Subsidiaries Increase Earnings 

According to the New York World of April 19, 1929, the 
Underwood Elliott Fisher Company foreign subsidiaries re 


port a sixty per cent gain in 1928 net profits over 1927, 
equivalent to thirty-two cents a share on Underwood Elliott 
Fisher Company's 660,515 average outstanding common 


shares during 1928. This is in addition to $6.45 a share on 
that capitalization already reported by the parent com- 


pany from its other 1928 operations 

Earnings of $2.63 a share on 695,173 common shares now 
outstanding, reported by the parent company for the first 
1929, do not 


The installation of a unified accounting 


quarter of include any earnings of these for 


eign subsidiaries 
system is expected to permit the 1929 results of the foreign 
divisions to be included in the parent company’s report for 


thre current vear 


a —— 
Burroughs Adding Machine Stock Reaches High 
Mark 


Evening World of 


> 


Saturday, April 13, 


The New York 


following interesting comment upon the state 


the market in Burroughs Adding Machine Company 
tock 

Burroughs Adding Machine which reached a new high 
f 29714 yesterday will probably split its stock 2% for 1 
ext week, according to reports reaching Wall street, 
ilthough the original report was a 4 for 1 split up. At 
present the stock pays $3 regularly and $1 extra—an extra 

$1 was declared last February Stockholders of Bur 


A stock dividend of 200 
per cent was declared in 1917, 20 per cent in 1927 and 25 
per cent in 1928. The stock was changed from $100 par 
to no par in 1924 when stockholders were given two for 


roughs have been well rewarded 


one of common and one-half share of preferred which was 
redeemed in 1926. Therefore a holder of 100 shares in 1917 
would now have 700 shares priced at approximately $300 
a share. The 1886, as the 
Arithmometer Company, with adding machine inventions 
and patents of William Seward Burroughs 
1906. The 
571,000 in assets, $18,575,000 being in cash and securities.” 


company started in January, 


The name was 


changed in company had, in June, 1928, $31,- 


. >_> 
Underwood Elliott Fisher First Quarter Report 
New York World of April 12, 1929, 


financial statement of the Underwood 


\ report in the 
that the 
Fisher Company 


indicates 
Elliott 
quarter ended March 31, combined net earnings of $1,923,- 


and subsidiaries showed for the 
equivalent to $2.63 a 
This 
represents an increase of forty-nine per cent over the net 
$1,291,251 or $1.86 a 


capitalization of 643,436 no par common stock outstanding, 


616 after all charges and Federal tax, 
share on 695,173 no par common stock outstanding. 
smaller 


earnings of share on the 


reported for the corresponding quarter of 1928. 


> 
U. E. F. Business Running Ahead of Last Year 


Che business of the Underwood Elliott Fisher Company, 
according to the Wall Street Journal of April 9, 1929, has 
been running about one-third ahead of that in the corre- 
last 


higher priced equipment. 


sponding period year, with a marked trend toward 


This is a better record than is being made by the indus- 
For the first two months of this year, six- 
Office 


try in general. 


teen members of the Equipment Manufacturers’ 
Institute, representing a large part of the industry, reported 
an average increase of fifteen and nine-tenths per cent in 


number of orders and twenty-seven and eight-tenths per 
cent in dollar volume of sales 
——__<>———_—_ 
Excellent Report from Marchant Company 

\dvance reports on the 1928 statement of the Marchant 
Calculating Machine Company, which will be published 
shortly, are to the effect that the company will show cur- 
rent assets to total liabilities in the ratio of 14 to 1; and 
total assets to total liabilities in the ratio of 34 to 1. The 
Marchant Company has no iiablities of any kind except 


current monthly bills, which are discounted 


—« 
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J. E. Neahr Resigns 

J. E. Neahr, for practically twenty-five years domestic 
sales manager of the Underwood Typewriter Company, 
resigned his position on April 17. 

“Jake Neahr of the Underwood” has been an outstanding 
figure in the typewriter field for a generation. His long 
term of service, his initiative and the force of his policies 
have made him widely known in the industry. 

The value of the policies under which his department of 
the business has been conducted may be best measured by 
the company’s annual statements through the years. A 
cohesive but flexible organization that always functioned 
with minimum friction attests the validity of the method. 

Something of military precision in the plan of campaign. 


No camp followers. No laggards. Results count. Ex- 
cuses won't change the figures on the balance sheet. Non- 
producers are a dead weight on the producers. A fair 


chance to make good but only a reasonable length of time. 
No advantage in sandpapering a square peg to fit a round 

Help the square peg to find a 
A straight line is the shortest dis- 
Initiative and intelligent indus- 


hole. Find a round peg. 


square hole, if possible. 
tance between two points. 
try “bring home the bacon.’ 

Nothing “science of salesmanship,” the 


here about the 





NEAHR 


J. E. 


“psychology of selling” and that sort of thing. But both 
science and psychology in practice under the name of com- 
mon sense. Which 

Many years ago that modest and delightful gentleman, 
the late Stephen T. Smith, then general manager of the 
Typewriter Company, in with 
“The most important thing that I 


sense is not so common after all. 


Underwood conversation 
this writer remarked: 
ever did for the Underwood Company was to get Mr. 
Neahr.” 

Mr. Neahr made his adios with “heartfelt appreciation” 
to the “best bunch in the world,” by telegrams to branch 
managers, on April 17, giving up his post “for a much 
needed rest” with the “happiest and most cordial relations 
at the home office.” The former chief complimented the 
company’s executives and predicted a rosy future for the 
Underwood. 

Our relations with Mr. Neahr commenced just twenty- 
five years ago when he signed the first contract for a type- 
writer company in the initial number of this journal. Since 
then, we have contacted him upon a hundred or more occa- 
receiving his enthusaistic co-operation in many pro- 


But failing in every effort for one thing—an inter- 


sions, 
posals. 
view for publication. 

Office Appliances joins Mr. Neahr’s host of friends in 
good wishes for his health and happiness and a long period 
of pleasant relaxation after twenty-five strenuous years of 
intensive cultivation. 


M. S. Eylar Takes Additional Responsibilities 

In a communication sent out on April 18 by P. D. Wag- 
oner, president of the Underwood Elliott Fisher Company, 
the announcement was made of the appointment of M. S. 
Eylar as vice-president of the Underwood Typewriter Com- 
pany, in charge of machine sales, thus centralizing the ulti- 





M. 8. EYLAR 


mate sales responsibility for domestic and export sales of 
Underwood Elliott Fisher Company subsidiaries. 

Mr. Eylar is well qualified for his additional duties by 
long experience in the typewriter field, a part of which was 
acquired in several years’ service with the Underwood 
Company. Office Appliances congratulates Mr. Eylar upon 
the appointment to increased responsibilities. 


a 
King Heads Underwood Typewriter Sales 

P. D. Wagoner, president of the Underwood Elliott 

Fisher Company, recently announced the appointment of 

A. R. King as sales manager, following the retirement of 

J. E. Neahr, for twenty years sales manager of the Under- 
wood Typewriter Company. 

Mr. King joined the Underwood organization in 1907 as 

a salesman in the Grand Rapids, Mich., sub-office. Four 





A. R. KING 


years later he was made manager, subsequently serving in 
a similar capacity at the Atlanta, Baltimore and Detroit 
branches. Seven years ago he came to New York as assist- 
ant sales manager. 

Mr. King is an experienced and able executive. Office 
Appliances joins many other friends in sincere good wishes. 





aaa 
Men have done wonders without hands, without feet, 
without eyes—but without brains they are hopeless.—The 


Scroll (Cutler Desk Company). 
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THE UPPER PICTURE THE 
AMERICAN MULTIGRAPH 
SALES COMPANY CENTRAL 
ZONK CONVENTION HELD IN 


CLEVEILANT? OHTO APRIL 
12 AND 13, 1929.—The following 
home office representatives were 
present H. «*. Osborn, presi 
dent R. G \. Phillips, vice 

president; E. F. Koenig, treas 
urer; S. H. Mansfield, secretary 

W. ©. Dunlap, vice-president in 
charges sales; R. M. Winger 
assistant sales director in charg: 
of advertising t H. Jarrett 
and Bob Delehanty assistant 
sales director: W T. Hagelin 
manager mechanical and supply 


division; IP. T. Blaine, in charge 


of sales promotion, and E. C 
Palmer, editor of company pub 
lications Division managers it 
attendance were P P Black 
well, Atlanta, Ga Howard Sel 
by. Buffal N Y > A 


Maender Cincinnati, Ohio; H c 


iower, Cleveland, Ohio; G 
Gratz, Columbus, Ohio; C. H 
Evans Detroit Mich.; E F 
Mors (rand lianids, Mich 











Moore Hi \. Weitzel, P. R. Seward and H. Sweeney LOWER PICTURE: THE AMERICAN MULTIGRAPH SALES COMPANY 
ZONE CONVENTION HELI?) IN NEW YORK CITY AMRIL AND 6, 1929 Home offices ‘opresentatives in attendance were 
W. C. Dunlap, vice-president in charge of sales: R. M. Winger iwsistant sales director in charge of advertising: R. H. Jarrett 
ind Bob Delehanty, assistant sales directors: W. T. Hagelin. manager mechanical and supply division; P. T. Blaine, in charge 
of sales promotion, and E. ©. Palmer, editor of company publications Division managers present were J. A. Carfield, Albany 
N. ¥ Bb. B. Silesky, Baltimore, Md \. R. Spillers. Boston, Mass.; A. H. Bishop, Brooklyn, N. Y.; O. S. Talcott, Hartford, Conn 
a Philps, Montreal, Canada; T. T. Timmerman, Newark, N Walter Strain. New York, N. Y.< J. A. Finigan, Philadelphia 
'onna Harry Came Providence Rn. 1! a. © tosler. Richmond. Va W I Asay Rochester, N. Y.: William Schrick, Scranton 
enna and Lb. KE. White Washington, D. C Salesmen who attended were Bernard Gehring, L. S. Lebowitz, J. FE. Dade, R. E 
tiley, George M. Ryder, H A. Neuman. Sidney Eckstein, J. F. Sullivan, F. R. Kuber, Stewart Adams, H. A 

Charles Berreda, A 


ittimer, R. F. Lipp, J. F 
Mortimer Harrington 


toote, H. Keenar MM. lL 
Freisheir \ 1 Gentry Thomas 


Knowles ine 


I 
I 
Denisor J \ 
I 
I 


National Cash Register Directors Re-elected 


The directors of The National Cash Register Company, 
Dayton, Ohio, were all re-elected at the annual stockhold 
ers’ meeting, held in Baltimore, Md., April 10, 1929, accord 


New York World of April 10. The 


annual report was approved by the meeting, at which mor 


Evening 


ne to the 


than two-thirds of stock was represented 
> 


Safe Manufacturers Planning Simplification 
Lhe di 


nt of Commerce, reports that representatives of the 


the 


vision of simplified practice, United States Depart 


Na 


1ii¢ 
tional Association of Safe Manufacturers have asked that 
one of the division staff address the next general meeting 


body plans to take one of 


That 
the 


association up as 


; 


during ensuing year the simplification of 


ife sizes th particular reference to overall dimensions 
> 

Canton Art Metal Policies to Remain Unchanged 
Following the death ot A. B. Clark, which was reterred 

t ' e Ay Sue Office Appliances on page 165, an 
" é ent came 1 Che Canton Art Metal Company 
Cant © stating it the passing of its president will 
wise fect or change the policies of the compan) he 

tinue t be operated as heretofore 


entr ] 
tial 1 . 


> 
New Office Supply House in Florida 
tat rd Othce Supply Company, 658 ( 


i id 


st etersburg Fla tor the past yea! operated is 
| 
al S hern Office Equipment Company, | 
4 
| nd I 4 cs ab Sil¢ is l de ( ce ( 


Otto. W. C. Raftery. G. B. Reid 
Mur phy 


Mott 


W. PR. Freemar Jt 


Lochrides H \ Patterson, Charles 


Red Frew R. W 


Spillane 


has been connected with another large office supply house 


in the vicinity for the past five years 


C. Murray Brown, formerly manager of the Southern 


Equipment Company's branch, is secretary and 


the 


added to 


Othce 


organization. Several salesmen have 


Che 


rapid growth and expansion of 
em 


Connecticut Valley Group Meets in New Haven 
Pine it Valley 


new 


the staff 


treasurer of 


een company officials anticipate 


the bust 


ness 


April meeting of the Connectict Stationers’ 


\ssociation was held in New Haven, Conn, at the Hotel 
(garde, Wednesday evening, April 17 \ dinner preceded 
the meeting 


C. C. Shee, general sales manawer of the Oakville-Amer 


can Pin Division of the Scoville Manufacturing Company, 
Waterbury, Conn., was the speaker of the evening. His 
address, “Cooperation tor Better Sales Should Be Our 
\in was vitaly interesting to the dealers, salesmen and 


nanufacturers’ representatives ttendance. 


> 


Change in “Apsco” Representation on Coast 


{ harles H Smith has been appointed Pacihc Coast rep 
esentative by the Automat Pencil Sharpener ( ompany 
( cago He succeeds Frank Milner. taking hold of his 
ew work April 15 Mr. Smith has had a well rounded 
xperience the stationery eld, having spent twenty-two 


in the bus‘ness He devoted eight vears to traveling 


ears 


for stationery lines and fourteen vears in retail work M 

Smith had e¢ it Davtona Be ich, Fla prior to taking up 
his work with the Aut atic Pencil Sharpener Company 
Hema s ¢ dq irters at | s A { 
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F. L.Go STRAUBEL 





Automatic File and Index Company Expands 

Che Automatic File and Index’ Company of Green Bay, 
Wis., has 
company’s general sales and advertising departments from 
Jackson 


growth of the company’s business during the 


enlarged its organization and has moved the 


Green Bay to 28 East boulevard, Chicago ine 


last few years 
has brought about the necessity for a larger personnel and 


a rearrangement ol the 


L. & 


locus of the executive offices 


Houston is president of the new organizat‘on; | 


I. G. Straubel, inventor of the automatic expanding feature 
of the company’s files, founder of the company and a pio 
neer of the office equipment field, is vice-president of the 


chief engineer in developing the 


while C. W 


founder, and vice-president and secretary of the com 


company and will be the 


further possibilit‘es of the line, Straubel, son 


ot the 


pany, has been made manager of the factory in charge of 


all production—a position which he is well qualified to fill 


in view of his seventeen years’ experience in factory oper 


ation in close ‘ation with his father He has also 


ASSOC 


intimately acquainted with dealers’ requirements 


through his 


become 
work as head of the sales department 


[The new general sales manager of the Automatic File 


and Index Company is D. A. Beeler, who has had a broad 


field, having been asso 


Rand-Kardex Com- 


experience in the office equipment 


ciated with the Index Visible, Inc.; the 


pany, later Remington Rand, Inc., for whom he was man 


ager of the Central Division, and finally he was general 


sales and advertising manager of the Commercial Furniture 


Company, Chicago. Mr. Beeler is a man of studious habits 
and analytical mind, content with nothing less than well 
considered policies reasoned out to the end He will con 


tinue and advance the development of the dealer organiza 


tion: he will co with distributors in everv way 


operate 


possible, especially attempting to impress the business pub 














LLOYD KEENAN 





D. A. BREELER Cc. W. STRAUBEL 


lic with the fact that what the company offers constitutes 
a very substantial economy in business practice, advancing 
forcefully the special feature of the Automatic file whereby 
the user may fill the file to capacity and yet have its con- 
tents fully available for instant and convenient examination 

Perhaps the most interesting and significant development 
of the Automatic File and Index Company's product after 
the basic invention itself 
that all 
entirely of steel. 


that of the tilting drawer front- 


is the fact numbers of the line are now made 


After a time 
the file was made of steel and wood combined, steel form- 


It started with a wood file. 
ing the framework Now the wood has been discarded and 
steel is used throughout. 

Mr. Beeler expects to perfect a sales organization every 
member of which can present convincingly the application 
of the Automatic idea to dealers, and to render a_ service 
which will enable the company’s dealers in turn to serve 
their respective communities. As an initial step in setting 
Miss 
Irene Warren, who is widely known for her work in de- 


up this organization he has secured the services of 


signing and installing systems in business houses, and in 
training students in universities, high schools and business 
organizations. She founded the Chicago School of Index- 


ing and Filing. 


Miss Warren will be available to the 
dealer organization of the Automatic File and Index Com- 


Che services of 


pany. 


A consumers’ advertising program has been initiated un- 
der the able direction of the company’s new advertising 
manager, Lloyd Keenan, who for the past eight years has 
been identified with this field as advertising manager of 
the Baker-Vawter Company, Remington Rand. Inc.. and 
the Wilson-Jones Company of Chicago. 








MISS IRENE WARREN 
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A GENERAL VIEW OF THE DETROIT BUSINESS SHOW. 


Effective Detroit Business Exposition 


Comprehensive List of Exhibitors and Large Attendance 
Mark Detroit’s First Official Business Show 


The first Detroit Business Equipment Exposition, spon- 
sored by the Tate Exposition Company, Inc., of New 
York City, was held at Convention Hall, Detroit, Mich., on 
April 22 to 27 inclusive. 

Visitors were greeted with a program, or directory, 
designed to help them in getting the fullest benefit from the 
show. The story of each booth was put down in fifty 
words with a space left for the visitor to write in his own 


comments, the record probably to be kept for future 
reference 
The color scheme of the exposition was green. The 


aisles were exceptionally wide- 
Another innovation was the placing of slogans, original 
and otherwise, over all the cross aisles. These slogans in- 
cluded the following 
“Do Today’s Work Today’s Way.” 
“Better Methods for Better Business.” 
“Business Means More Than Busyness.” 
“The Easiest Way Is the Modern Way.’ 
“Business Is No Longer as Usual.” 
“Modern Methods for Modern Profits.” 
“Correctly Done Is Quickly Done.” 
“Speedy Work Is Pleasant Work.” 
Think!” 
Because this was the first event of its kind 
that Detroit has ever had, a heavy publicity 


“Save Time 


and advertising program was followed. This 
included radio time, bus and street car ad- 


i 


vertising, large space the week before and 


the week of the show in the local news- 
papers, as well as a comprehensive direct 
mail campaign 

A daily publication called “Quips,” was a 
feature of the Detroit event. This little 


sheet, written in a lighter vein, had a little 


fun with everybody. 





JAMES F. TATE 


The exposition hadn’t been open more than ten minutes 
before the first sale had been consummated, and a tele- 
phone call from the buyer early Tuesday afternoon more 
than doubled the size of the original order. This order 
was taken by E. E. Fowler and C. E. Atwood of the 
Postindex Company. 

Among the interesting exhibits was that of the Business 
Institute, Michigan’s largest business school. Eight very 
personable young students showed the public how to get 
real rhythm—the basis of typewriter speed—into their work 
by typing in unison to the music of a Victrola. 

Another unique exhibit was that of the National Bundle 
Tyer Company who showed a machine which ties knots 
in string around packages. Another unusual exhibit was 
that of the Guild Business Corporation who deal in busi- 
ness graphs of all kinds. 

The calculating and adding machine manufacturers were 
well represented by Comptometer, Monroe, Marchant, 
Victor, and Mercedes. 

Two of the most attractive exhibits in the 
hall were put on by the two largest Detroit 
dealers in office furniture, Richmond & 
Backus and Gregory, Mayer & Thom. 

Detroit those from 
cities in Michigan and neighboring states 
took advantage of the exposition to see the 


citizens and other 


machines and devices which exemplify the 
slogan, “Do Today’s Work Today’s Way.” 

The afternoons of two days, Tuesday and 
Friday, were designated as special sessions 
for executives of businesses. And 
the turnout, according to the opinions held 
by some, that De- 
troit is not just Many 
industries were represented and there was a 
exhibitors and 


various 


indicated quite clearly 


an automobile city. 


feeling throughout, both by 
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visitors, that the exposition should be a regular event. 5-10 Perfection cylinder shaver. N. J. Wilcox and 8S. W. Whit- 
ing of the home office were in charge. 

_—s DICTOGRAPH PRODUCTS COMPANY, INC., New York, 
to promote the comfort and convenience of visitors. One N. ¥.—The Dictograph system of interior telephones were on 
and all, they left the hall feeling that they had spent their display. District Manager C. G. Morton was in charge. Also 
time with profit as well as with pleasure. Bennett H. im attendance was C. J. Begemann, assistant sales manager, 
from the home office. 

DITTO, INCORPORATED, Chicago, Ill., exhibited duplicating 
machines and supplies, designed for specific application. E. E. 
Gundaker of the special machines division of the home office was 
in charge. W. A. Schmaltz, Detroit district manager, was also 
present. Also in attendance were President G. H. Abbott, J. M. 
Cheney, vice-president in charge of sales and H. T. Worthing- 
ton, advertising manager, all of the home office. 

THE EXHIBITS DO/MORE CHAIR COMPANY, Elkhart, Indiana—Various 
stvles of Do/More health chairs were shown. Frank H. Chap- 
ACME CARD SYSTEM COMPANY, Chicago, Ill... showed vis- man, president of Chapman Associates, Inc., Toledo distributors, 


No effort was spared by the Tate Exposition Company 


Fishler, advertising and publicity director, handled this part 
of the work of the exposition in a manner most satisfactory 


to everyone. 


The O. R. Foster Company were the official photograph- 


ers of the exposition. 


ible record keeping equipment in cabinet and book form, with 
open tube frames for one line indexing, applied to commercial 
records for the purpose of transforming expense records into 
“Profit Builders.”” Automatic features conserve space and admit 
of effective results at the start with untrained operators. 





ACME PAPER COMPANY—(See Long’s Sales Service). 


AMERICAN MULTIGRAPH SALES COMPANY, THE, Cleve- 
land, Ohio, exhibited Multigraphs of all types including printing, 
addressing, suction paper feed; keyboard and lever Compotypes; 
Model 100 Multigraph and No. 88 folding machines. This latter 
machine and Davidson siction feeder were shown for the first 
time. Division Manager C. H. Evans and W. T. Hagelin from 
the home office were in charge. W. W. Davidson, F. A. Breman 
and Ray Winger came over from the home office 





AMERICAN PERFORATOR COMPANY, Chicago, Ill., had on 
display perforators electrically operated; foot power and hand 
operated models; American check endorsers and American check 
signers The combined American check endorser and check 
signer is a new device which signs outgoing checks and endorses 
for deposit incoming checks. George W. Benham was in charge. 





ARLAC DRY STENCIL CORPORATION, Pittsburgh, Penna., 
had on exhibition their products including Arlac dry stencils 














Ss for all makes of duplicators, duplicator inks, and correction var- 
he nish. B. H. Werner was in charge. V. R. Shattuck, president 
e and general manager, was also in attendance. 
r ART METAL CONSTRUCTION COMPANY—(See Postindex 
e Company). 
BAUM, RUSSELL ERNEST, Philadelphia, Penna., demon- 
. strated Baum folding machines and automatic feeders. The y Se: 
; new air mail folder, which operates at a speed of 12,000 folded 
y sheets per hour created much interest Raymond J. Burns, De- 
at troit branch manager, was in charge. 
k BECK DUPLICATOR COMPANY, New York, N. Y., exhibited 
the rotary electric Speedograph and a full line of Beck products. 
le The rotary electric motor-driven duplicator was shown for the 
s first time H. A. Jones was in charge. 
‘s BUSINESS INSTITUTE. THE, Detroit, Mich., showed stu- 
: dents typewriting to music; schoolroom activities This is the 
first time this method of teaching has been demonstrated at a 
business show It explains how rhythm in typing increases 
"e speed and accuracy Estelle Rogers was in charge. President 
t, A. F. Tull and Vice-President R. R. Old were also in attendance — 
CANTON ART METAL COMPANY—(See National Office \ FEW OF THE BOOTHS AT THE DETROIT BUSINESS 
- Supply Company) SHOW.—Top: Dictaphone Sales Corporation and Office Ap- 
pliances. Center: Postindex Company, Vivid, Incorporated, 
it COXHEAD CORPORATION. RALPH C.. New York. N. Y.. Victor Adding Machine Company, The Richmond & Backus 
2 showing Mercedes autom: aeaiat alculs . wor Company, The Business Institute, Bennett-Williams, Incor- 
& ; ig Mercedes automatic electric calculating machines. W. T. porated, Toledo Scale Company. Bottom: Printing Register 
Criswell was in charge Company, Russell Ernest Baum, The Ohio Rotaprint Cor- 
aa ; y poration and Marchant Calculating Machine Company. Views 
“r DANDY SEALER CORPORATION, Pittsburgh, Penna., dis- of other booths were not available at the time of publication 
- played Dandy envelope sealers A new and improved model of 
a this device will be ready for distribution through stationers , : , n . 
1e contentions . , - a a was in charge. Also in attendance were President W. G. Ferris, 
riter and office supply dealers May 1 The company will Elkhart. Ind.: Ev H Ss : Mich. : ; E. Ribbl 
1e celebrate their first anniversary with the introduction of the new = : ” ow > acter, a, a sae Arthur = Hime, 
. ened z a ead ; em aie : : Lansing, Mich.; Lewis Plough, Grand Rapids, Mich., and R. L. 
nproved model of their machine rreasurer E. I. Burget was : : 
= ehniren Skidmore, Jackson, Mich. 
id EDISON, THOMAS A., INC.—(See Roach-Reid Company). 
is DETROIT OFFICE EQUIPMENT COMPANY, Detroit, Mich., ENDURO MANUFACTURING CO.—(See Weibert & Pfeil 
id showed typewriters, adding machines, check writers. This com- Company). 
id pany is the Detroit distributor for Royal portable typewriter, ERROR-NO, INC., Rochester, N. Y.—Error-No Transcribers 
also dealers for Remington, Corona and Underwood portables. and Error-No Accuracies are machines used to indicate the cor- 
= DICTAPHONE SALES CORPORATION, New York, N. Y., rect reading for stenographers = other persons who must 
ly showed their line of Dictaphone dictating, transcribing and shav- read ron a ase bings ae he agree a thoughts vene 
ine : . ) é { ie€ Ms aa’ 8 é é J : - a 4 
a ing machines with the many optional] styles of equipment which — repay ween — . r meen = moe a em ony sin 
id £0 with them Especially featured were the Dictaphone in five ner = mpparster wae a rags a. — ? ~ wy S inm card to a 
, » . : aduls £ aste Ss =} o¥ Ee 4 ew > ‘c ‘jes 
colors; the new mode \-10X recording machine with dictation Ss ae ae ae ew model Accuracies 
Saver, instant indicator and cylinder ejector lock, and the new (Continued on Page 163) 
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Meetings--Conventions--Dinners 


Fourth Regional District Meets 


Leftwich, Tropical Printing 


Austin vice-president of the 


Company of New Orleans, was nominated to succeed J. D 
Hanson as governor of the Fourth Regional District of 
the National Stationers’ Association at the close of the 


annual convention of the district 
and Friday, April 11 and 12 
was chosen as the place of 


final session of the eighth 
in New 


respective ly, 


Orleans on Thursday 
Nashville, 
meeting 

Talks by men high in the national organization and others 
featured 


Tenn., 
the next 

men 
to 


business 


successful business 
crammed 


to the 


rominent nationally as 
overflowing 


of the 


the two-day session which was 


with topics and discussions related 


siting delegates 


Che executive committee, however, did not fail to include 


entertainment features for the visitors, most of which came 


at the end of the business sessions. 

Opening with an invocation by a local minister, Rev 
|. B. Mitchell, pastor, Rayne Memorial Church, and an 
address of welcome by J. B. Unsworth, the mayor's repre 
sentative, and Frank Dameron of Dameron-Pierson Com- 
pany, Ltd., of New Orleans, J. D. Hanson, past governor, 
quickly took up the business of the meeting by introducing 


favorites—to teach 
the 


of 


themselves know—never to 


sell 


merchandise 


ployers, play 


to than 


list 


their house and themselves rather 
to give 
accounts rather than turn them loose over the city to gather 
—to give the men 


help them make 


them 


their salesmen leads, or a 


business from whom they may quotas 


and do everything possible to them 

The afternoon 
act playlet entitled “We're 
demonstrated that most customers have 

Courtney C. Wall, of Irving-Pitt Manufacturing 
pany, of Kansas City, E. V. of I. L. Lyons & Co., 
New Orleans, and Harry Blankenship, advertising manager 


Thursday session was featured by a one 


from Missouri,” in which it was 


to be shown. 
Com- 


Briggs, 


of the Wilson-Jones Company, completed the session with 
talks on various subjects instructive as well as interesting 
to the visiting delegates 

H. C. Parker, a New Orleans man, started the Friday 
morning session with a talk on “How Do Filing Supplies, 


Sold on a Basis, Increase the Sale of Filing Equip 


ment?” in 


system 


which he proved his contentions, with illustra 


that 


Sstationer 


tions, and cited personal experiences, system service 


selling is much more profitable to the than com 


modity selling 


arker told the delegates, 


od 


“System service selling,” 





P 


i 


ay 


pond “A > a ? 

i Dm + ; 

| | wees 
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ANNUAL CONVENTION OF THE FOURTH REGIONAL DISTRI OF THE NATIONAL STATIONERS’ 
ANCE AND 
Charli Garvin, the genial general manager of the Na ‘is the selling of an idea, and once that idea is sold there is 


ynal Association 
Mr 


eral for 


Garvin praised New Orleans and the South in gen 


keen 


territory in 


the interest displaved by members through 


outlined 
the 


conventions and 


healthy 


out this their annual 


briefly the policies, growth and condition of 


association 
He 


home oftice tn 


urged the membership to cooperate tully with the 


for 
that 


putting over some legislative measures 
attendants 
out their 
president of the National 


talk on better retail selling 


their benefit and concluded telling the 


to 


by 


his ofhece 


Charles M 
tion, followed Mr 
Che 


man are responsible for that firm’s success or failure to sell,” 


was created especially carry wishes 


Marshall, 


Garvin with a 


Associa 


Executives of any firm and not the individual sales 


was the keynote of the president's address 
He gave his ideas, gleaned through his many years in 
the business of hiring and training salesmen. 

Che only guide any employer has in hiring a new man 
$s past performances. If he has not been employed before, 
then his school or college record should be looked into,” 
he said 

Some of the high-lights of his speech included advice 
to the delegates to take their men into their confidence 
to tell them as much about the business as they, the em- 


limit to the possibilities of repeat business 


‘It takes time, and it takes hard work, but the end almost 
all times justifies the means.” 
He gave gathered through twenty-eight 
vears in the New 


getting this tvpe of business stressing consumer service and 


some of his ideas 


office outfitting business in Orleans, as to 


salesman, recommending factory training 


the 
ot 


rightly trained 


right men 
the ( 
the 


and told the 


school courses for 
Fred D 
of ( hicago, 
the past 
to sell 


In the 


Valleau, ‘ommercial Furniture Company 


outlined changes in office furniture during 


delegates the easiest thing 
furniture has lots of that 
The Associated Station 


arl Schutz, of 


few years, 
and today office 
Skibbe, of 
of Chicago, ( 
Company, read Al.’s 
which Al 
the 
inside 
but he 


beauty 
absence ot Al. 
Browne 
paper on the of 
pointed out the importance ol 
thought AIL. 


Was 


ers’ Supply Company, 
Morse 
management in 
Some 


value inside 


exagger 
im 


his subject of delegates 


when he claimed management more 
than backed 
with such startling facts as to make them seem right. 

The as the execu 
tive staff. 


in Patio 


ated 


portant outside sales, his contentions 


entertainment committee was as active 


The 


Royale, 


ladies were given a luncheon the first day 


New 


Thursday evening a masquerade 


most famous tea 


ball 


one of Orleans’ 


rooms: on was given 


ASSOC LAS 


\ 
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»y courtesy of the Southern Travelers’ Club, while on Fri- 


day afternoon practically the entire party was escorted to 
one of the outlying golf clubs to witness a golf tourna- 
ment in which the visitors participated. 

The meeting was concluded at the Friday evening ban- 
quet held in the Venetian Room of the Roosevelt, the place 


of the convention 


>—- 

Philadelphia Stationers’ April Meeting 
Forty-five dealers were present at the Philadelphia Sta- 
tioners’ Association meeting held in the Bellevue-Stratford 


April 11, 1929 


President Francis B. 


hotel, 
Irwin opened the meeting by intro- 


ducing Edward J. Kastner of the L. E. Waterman Com- 
pany, who expressed his pleasure at being present and 
made a strong plea that the Philadelphia members each 


drop a cheering line to William J. Chapman, a fellow mem 


ber, who is now recovering trom an operation. 


Routine business was quickly disposed of, the resigna- 


Macheral 


of Union Ribbon & Carbon Company unanimously elected 


tion of an auxiliary member accepted and Harry 
auxiliary member 
Irwin announced the death of William S. Yeo, 


former president of the 


as an 

President 
Philadelphia association and a 
member of it almost from its inception. A committee con- 


Frank R Welsh. Charles A. 


was draw up a 


sisting of Connell and George 


Wustner appointed to suitable minute of 





hat. 
Many 
Generally, two lines of the 


can carry his business in his A good system is as 


vital as selling merchand’se stationers carry too 
much stock or too many lines. 
same item are enough. 

During the discussion that followed, attention was called 
to the loss occasioned by left-overs, a condition that would 
be remedied by an efficient stock control system that would 
It was suggested 
part 


each month by different salesmen so as to familiarize them 


give warning when stock didn’t move. 


that inventory could be “staggered,” a being taken 
with the stock and avoid having such a big job once a year. 

The meeting adjourned after Sam Eisenstein closed the 
discussion with an amusing illustration of how a robbery 
of fountain pens cleared the decks for a certain stationer 
and presented an opportunity to get a better start in future 


buying.—C. H. 


—_ 
Boston Stationers Elect G. W. Pratt President 
In the March issue of “Stationethics,” published by the 

Boston Stationers’ Association, appeared a report of the 

forty-first annual meeting of the association held Monday, 

March 18, 1929, 

acted at the 


An important part of the business trans- 
the the 
Pratt of J. L. Fairbanks Company, 
president; Robert W. Myers of Eaton, Crane & Pike Com- 
pany, Bennett, 
and Harry Chandler of Adams, Cushing & Foster, auditor. 


meeting was election of following 


othcers: George W. 


vice-president; Harry secretary-treasurer, 











ad 


uh 





EK ROOSEVELT HOTEL IN NEW ORLEANS, LOUISIANA 


“H 
TEREST 
Mrs. and recorded in the 


Yeo 


svmpathy, to be sent to 
secretary's minutes 

Walter F. Crap, chairman of the educational committee, 
then took charge of the Frank R. 


Welsh, who read a paper on “Store and Window Arrange 


meeting. He introduced 


ment.” Mr. Welsh confined himself to three types of stores 
in his address. First he mentioned the store located in a 
fine retail center, with displays of fine office and social 


stationery. The second type he referred to was one cater- 


ing to transient trade, operating a mail order and tele- 


phone business and employing outside salesmen. The third 


type he considered was one located in a wholesale district, 
which depends almost entirely on catalogues, direct mail 


and newspaper advertising and outside salesmen to move 


its goods, 
In the spirited discussion that followed the address, sev- 


eral interesting points were brought up. Francis Irwin 


spoke of the success attendant on the dividing of stock into 
priced. He also advocated a five and ten 


Walter F. 


Decker thought the self-service idea to be one of the 


groups, plainly 


cent counter Crap agreed with the suggestions. 
Chris 
best 

The meeting continued with a presentation of the subject 
“Stock The speaker suggested 
kept as no 


Control” by Tom Stagg. 


that charts and records must be carefully one 


AT WHICH 


THERE WAS A LARGE ATTEND 

In addition to the incoming president, who is a member 
ex-ofticio, the following were elected to the executive com- 
mittee: Waldo Todd, 
William M. L. William 


Hart, William Driscoll and Frank J. Horie were appointed 


Thomas 
H. Greenleaf. 


Rice, Roscoe Groom, . 


McAdams and Guy 
the membership committee. 

In accepting the office of president of the association, 
Mr. Pratt pledged himself to a year of thoughtful endeavor 
to promote the cause of the association members. He was 
greeted with whole-hearted applause indicative of the sup- 
port he may expect from the membership. 

= 
Frank Saunders Addresses 
Managers 

At a meeting of the Office Appliance Managers’ Asso- 
Pittsburgh, held Friday noon, March 29, 1929, 
Frank Saunders of the president’s office of the Duquesne 
Pittsburgh, talked on “Public Utilities.” 
Mr. Saunders, who had just returned from a Public Utility 


Pittsburgh O. A. 


ciation of 
Light Company, 


Conference in Chicago, gave an address that was of interest 


to every member of the association. 
> 
Some men are so far-sighted they never see their own 
faults—Faultless Loose Leaf Bulletin (Stationers Loose 


Leaf Company). 
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Fifth District Stationers Meet at Columbus 

The fifth annual convention of the Fifth Regional Dis- 
trict of the National Stationers’ Association, held at the 
Deshler-Wallick hotel, Columbus, O., April 22 and 23, 
brought out a good attendance of dealers, manufacturers 
and members of the traveling fraternity. The convention 
was held under the able superintendency of Regional Gov- 
ernor Ed. L. Little, sales manager of the Wabash Cabinet 
Company, Wabash, Ind. Other National Association off- 
cers present and participating included President Charles 
M. Marshall, First Vice-President C. M. Conger, president 
of the Irving-Pitt Manufacturing Company, and General 
Manager C. P. Garvin, Washington, D. C. 

Registration started promptly at 8:30 Monday morning 
in the Assembly Hall on the the hotel, 
under the direction of John H. Duncan of the Diehl Office 
Equipment Company, and an efficient staff. 

[he convention opened with an address of welcome by 
Warner P 
ot Commerce. 
first 


second floor of 


Simpson, president of the Columbus Chamber 
The response was presented by Claude M. 
vice-president of the National Association. 
Little followed with a report of 
District the West Baden 


Longer, 
Regional Governor Ed. L. 
the activities in the Fifth since 
convention. 

President Marshall addressed the convention on “Better 
Retail Selling.” This subject was the keynote of the con- 
The president said that if we are to have better 
“Cooperate with 
ee @ 


vention 
selling. 
the association. 


business we must have better 
the manufacturers in and out of 
We cannot better our position by close competitive buying.” 

Mr. Marshall for store personnel 
on the executive. 
executive should accept leadership, stay with his men, keep 
them trained and tell them all he knows about the goods 
and the business, the lines carried and why the store carries 
Also, the staff should be informed of the lines car- 
If the competitor has a line 
get, tell the salesmen so. 


placed responsibility 
Leadership imparts confidence and the 


them 
ried by competitors and why. 
that one’s house 
Above all with the fact that 
competitor carries good merchandise. Inform the salesmen 
Teach them not to knock com- 
employees. Warn 
Always tell the 
Get 


own cannot 


things, impress them your 


of the cost of merchandise. 


petitors, their merchandise or their 


salesmen against too aggressive selling. 


men why new lines are added and others dropped. 


all the sales force together at some regular time, once every 


week, once two weeks, or once a month, and let 


them put on sales meetings and lead the discussions. In 


every 


vite manufacturers’ salesmen to address these meetings 

Muskegon, of the Fifth 
short 1929 Harvard 
Research that the 
1926 survey The 1929 
survey will make an excellent comparative picture for those 
the 1926 The 


is $10, enabling to receive a copy of 


past governor 


the 


Carl Schutz of 


District, presented a report on 


program. Things are changing so fast 


does not point out today’s trend 
cost sub 


one of per 


the 


who participated in 


scriber him com 


plete and each individual will receive an analysis 


of his own business, provided he sends in the figures re 


survey 


quested on the Harvard blanks 

The final address of the morning session was by Charles 
manager. He stressed the importance 
that 
there are 460 trade associations in the Wash 
The National Stationers’ Asso 
a well organized and well established organization 
the 


P. Garvin, general 


of a national unity will confront the changing time 


He said that 
ington telephone directory 
ciation 1s 


to the best interests of stationery and ofhce 


devoted 
It is ope rated and controlled by retail 


good 


bus'ness 


equipment 
de ilers No 


ips is ours 


retail trade association is in such 


' 
otner 


Afternoon Session 
Nac htigal of Detroit 


juestion box where 


conterence fol 


by the 


Carl J presided at a 


lowed by a written questions 


delegates were answered by President Marshall. Follow- 
ing this, the delegates divided into three groups. The re- 
tailers were presided over by President Marshall; the man- 
ufacturers by J. S. Sprott of The Berger Manufacturing 
Company, Canton, Ohio, and the field members by Harry 
L. Nichols of the Weis Manufacturing Company. 

Monday night the program, instead of being an enter- 
tainment, was strictly a business meeting. It started with 
a dinner at which E. H. Sell presided. All’ of the local 
inside and outside salesmen were present as well as the 
stationers themselves. Over one hundred salesmen attended 
this meeting. 

Tuesday Morning Session 

The session of Tuesday morning was in charge of the 
Commercial Furniture Division, B. A. Tuttle of South Bend, 
second vice-president of the National Association, presiding. 

C. J. Nachtigal of the Maul-Nachtigal Company, Detroit, 
contract business, 
overhead manage- 


made an interesting speech covering 


earnings, supervision and 


ment, advertising, how by using the telephone to increase 


salesmen’s 


selling time per man; installment selling, etc. 

Chairman Tuttle explained that in Indiana they have a 
sale contract almost equivalent to a chattel 
mortgage. He described the methods he follows when time 
is wanted by the office furniture customer. 

The suggestion was made that office furniture men should 
hold a big conference in Washington and meet the heads 
of certain departments, the Federal Trade Commission, 
etc, with a view to ironing out troubles and discovering 
what can be done to promote better trade practices. Sev- 
eral spoke on the subject, including Messrs. Marshall, Gar- 
vin, Tuttle, Sprott, Reckford and others. 

Following the conference, Carl L. Kaufman, newly elected 
president of the Central Travelers’ Club, and representative 
of the Moore Push-Pin Company, spoke of the aims and 
objects of the club. 

R. M. Tussing, president of The Victor Safe and Equip- 
ment Company, Marietta, Ohio, was elected governor for 
1929-1930. His election will be confirmed at the October 
meeting of the National Association in Montreal. 

At the session of the Central Travelers’ Club mentioned 
above, officers were elected for the ensuing year. Carl L. 
Kaufman of the Moore Push-Pin Company was elected 
president; Stout of the Irving-Pitt Manufacturing 
vice-president; Harry Balch, Quality Park En- 
velope Company, secretary, and Harry Short of the Colum- 
bian Art Works, Milwaukee, treasurer. 
the 
amusing little sheet called Vox Pop. 

The Banquet 

The annual dinner of the district was held in the ball 
room of the Deshler-Wallick hotel on Tuesday evening. 
The toastmaster was General Manager C. P. Garvin. At 
the speakers’ table were Carl Kaufman, Harry Nichols, 
Mrs. B. A. Tuttle, Carl Schutz, Mrs. Benedict, granddaugh- 
ter of Judge Gale; Judge Gale, forty years a stationer, over 
eighty years old and still going strong; R. M. Tussing, 
Mrs. Ed. L. Little; President C. M. Marshall: Mrs. Harry 
Perkins; C. P. Garvin, general manager, National Associa- 


conditional 


Steve 
Company, 


During convention Geyer’s Stationer published an 


tion; Harry Perkins of the Columbus Blank Book Com- 
pany; Mrs. Carl Schutz: Mrs. E. H. Sell: Ed. L. Little of 
the Wabash Cabinet Company, retiring governor; Mrs. 


R. M. Tussing; C. M. Conger, president of the Irving-Pitt 
Manufacturing Company, and first vice-president of the 
National Association; Mrs. Harry Mitchell, B. A. Tuttle of 
South Bend, and E. H. Sell 

[he toastmaster introduced all those at the speakers’ 
table, creating much merriment. He called on Carl Schutz, 
who gave a history of the organization of the dictrict. He 
paid a high tribute to the ability and conscientiousness of 
the late Carroll C. Cobb. He said that the retiring regional 
governor, Ed. L. Little, had followed the footsteps of Mr. 
Cobb in a worthy manner, inaugurating a forward step by 
holding four meetings and giving a wonderful and practical 
program. In his successor, R. M. Tussing, the nominating 
committee has done well. Mr. Tussing is thoroughly ac- 
quainted with the business and is a worker and, further- 
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SNAPSHOTS TAKEN AT THE FIFTH REGIONAL DISTRICT CONVENTION HELD AT COLUMBUS, OHIO.— 


Miller, Office Appliances; A. E. 
Harry Tehan, C 


2+ 
velope Company; 
ton, Geyer’s Stationer. 
Zanesville, Ohio; H. G. Tehan, C. M. Higgins Company. 
Sprott, Berger Manufacturing Company a: & 
hek Company; R. W. Smith, Ault & Wiborg Company. 
& Wiborg Company. 7. P. A. Hoffman. 8. 
Schutz; C. A. Nachtigal, Maul—Nachtigal Company. 9. 


eral manager, National Stationers’ Association; H. C. Pratt, Lansing, Mich. 10. 

New officers of the Central 
treasurer 
H. Duncan, Diehl Office Equipment Company; J. E. 
Duncan, L. A. Baer, James Walsh, Steve Stout, C. 
Bob Martin, Conklin Pen Manufacturing Company; George 


John H. Duncan 12. 
Harry Short 


Mr. and Mrs 
Kaufman, president: 
ing Company; J. 
Bruce Tuttle and Mrs. B. A. Tuttle. 15 
Paul Volzer 16. Mr. and Mrs. Leonard A. 
» Geyer, stationer, Xenia, Ohio —_ a. 
Company; P. A 


John J. 
Baer. 17. 


more, knows how to get others to work. 

Regional Governor-Elect Tussing was then called upon 
and responded with humor and sincerity. He asked the 
question, Do you want to have the three meetings again 
as they were held under Mr. Little’s administration? The 
unanimous answer was yes 

Mr. Little, responding to the toastmaster, disclaimed any 
special ability, except the ability to pick good committees. 
He claimed that any success which had come to his admin- 
istration was due to the exceptional work of other people 
He complimented the Columbus committees especially on 


their fine work 
Other speakers included Carl Kaufman, Steve Stout and 
Harry Balch 


Mr. Garvin then introduced C. M. Marshall, president of 
the National Association He felicitated Governor Little 
on the success of the meeting. Mr. Marshall gave a timely 
ind inspirational speech. He paid a feeling compliment to 
Mr. Gibbs. founder of the organization, and his staff, and 
the older men who stood by the ship when the storms of 


Besser, Shaw Blank Book Company; H. W. 
M. Higgins Company; J. T. McLaughlin, Filing Equipment Bureau; W. J. Dal- 
2. J. F. Wilson, Sanford Ink Company; 


Harold E. 


Ed. Little, Wabash Cabinet Company; C. P. Garvin, gen- 


Schrader, Baer’s, 
Hoffman, Smead Manufacturing Company; P. W. Volzer, Baer’s. 


Balch, Quality Park En- 


LeRoy Hansell, Ohio Office Supply Company, 


J. H. Meyer, Van Dorn Iron Works Company; J. 8. 


WwW. Nieder, Ault & Wiborg Company; F. X. Rudolph, Frank Mas-— 


R. W. Smith, Ault 


W. R. Diehl, Columbus, Ohio. 6. 
Mrs. Carl 


Hawkins, Stationers Loose Leaf Company; 


President C. M. Marshall. 11. 


Travelers Club; Harry Balch, secretary; C. L. 


Mathes, general manager, The Conklin Pen Manufaectur- 


Stationer. 14. Master 


Geyer’s 
A. Wilger, 


Neary, 


Canton, Ohio; Nelson Bushnell, Alvah Bushnell 


controversy beat about it. He then paid a compliment to 
General Manager Garvin, a worker who quits only when 
the job is done. 

Mr. Garvin closed the evening with an original verse 
ind some inspirational remarks. During the evening there 
was community singing and some excellent tenor solos by 
1 local artist. 

Entertainment was provided for the ladies that kept them 
busy every moment. Following were the hostesses at the 


several events: Monday luncheon, Mrs. H. L. Nichols; 
Monday dinner, Mrs. H. B. Perkins; theater party, Mrs. 


J. M. Sell; Tuesday luncheon, Mrs. O. W, Lintner; bridge 
party, Mrs. W. R. Diehl; auto trip, Mrs. John J. Duncan; 
banquet, Mrs. E. H. Sell. 

Committee chairmen consisted of H. B. Perkins, general 
chairman and head of arrangements committee; W. R. 
Diehl, entertainment, and H. L. Nichols, reception. John 
H. Duncan was treasurer. The several committees deserve 
much praise for the excellence of their work. 

(Continued on Page 186) 
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Chicago Typewriter Dealers’ Association 
| he re 
Dealers 


9 in the 


was 


April 


Che mem 


held on Tuesday evening, 
Hamilton Club. 


Association 


King ( ole room or the 


bers were dinner guests of the Shipman-Ward Manufac- 
turing Company, James P. Ward, Sr., master of ceremo 
nies, who supplied a most unusual and interesting enter- 
tainment, the orchestra consisting of voung men from the 
Shipman-Ward organization Chere were professional en 


Miss Alma Clausen, 


and Frank Shey- 


who performed 


including a capital soprano, 


tertainers 


with Mr. Bree assistant and accompanist, 


markable 


with cards 


herd. a re sleight-of-hand artist, 


After 


close of the 


Miss Clausen sang two or three 


miracics 


selections at the dinner, President Elmer Young 


called the meeting to order and Secretary Kinnisten read 
the minutes of the previous meeting which were approved 
Ss rea President Young then spoke about the coming 
national convention, reminding the assoc‘ation that the 
time for getting ready was growing short and that it would 
require intensive effort on the part ol the several com 
mittees to get all the details in readiness for the big event 
in August President Young, owing to the expected ab- 
ence of A. B. Froehlich during National Convention week 
n Auguste appointed W.°C. (Billy) HolWrook?as chairman 
of the entertainment committee "and Mrs. Holbrook, who 
was oO present, a’ chaifman.of the women'sventertainment 
ind reception committee . ; 


McDonough of theaéfembership 
the following 

Phillips Brothers: 
Company—Mr 


Reporting for Chairman 


committe the secretary ntroduced new 


bers Oliver Typewriter Service; 


mem 
Mr Wagner 
Beutnet 


and the bye writer Service 


James P.° Ward, Sr.. of the Shipman-Ward Manuta 
turing Company, seconded the remarks of the president 
He said that*the first-meeting of the association had been 
held Chicago very successfully and that Pittsburgh and 
Cleveland. had each tried to outdo the performance of Chi 
cago, wit) the result that the cofiventions aré taking an 
mportant position in the typewriter industry He urged 
that Chicago dealers and manufacturers should do every 
thing in their power to make the convention next August 
i truly red letter event, and promised every assistance pos 
sible from the Shipman-Ward Manutacturing Company, 


both as to finances and otherwise. 


followea 


the Ames 


association of the hearty support of his organi 


Ames ot Supply Company 


assuring the 


zation, both in point of work for the convention and finan 
cial support Mr. Ames emphasized the fact that it takes 
time to build a business or an association Let members 
stick t the association and results are bound to come 
Arthur Young, who has retired trom the typewriter busi 
ness to perfect a new typewriter attachment of his own 
invent made some pertinent suggestions Mr. Young 
spoke as of one looking from the inside out, declaring that 
he could sa things now which he could not say as a 
wholesaler of used and rebuilt typewriters He urged retail 
tvpewriter dealers to confine thet purchases to wholesale 
OUSeS a to disconti the attempt to rebuild typewriters 
themselve He declared that rebuilding typewriters on 
eve ! lerate scale nvolves an expense out of propor 
tion to the work done d that dealers can get from the 
vholesal ses a price which will be as low as the cost 
rebuilds in their own shops. He urged retailers, there 
tore, to d ntinue the rebuild'ng of machines and to cor 
centrate their efforts upon the selling end of the business 
He declared that the mone he had made in the typewriter 
busine vas made from selling and not from rebuilding 
He r a small dealer to maintain a rebuilding 
t stant wor ind expense which is ne 


gular monthly meeting of the Chicago Typewriter 
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at all necessary, inasmuch as first-class goods are obtain 


able from wholesale sources at reasonable prices 


Mr. Young later in the evening made a further sugges 


tion which also greatly interested the members of the asso- 


ciation. Mr. Young’s suggestion was that the association 
establish a central office and arrange to maintain a staff 
of three or four expert repairmen and a young woman to 
handle telephone calls. This staff should be paid by the 
association and should handle repair calls from customers 
of members of the association. He went somewhat into 
the details of such a proposition, but no action was taken 


at this meeting 
Che proposition is to handle all repair calls from a central 
. . . <7 
office. Supposing a man is sent to the South Side, where 


he fintshes a job. He then phones into the central office 


which instructs him where next to go. If there is no call 
which he can take, he returns to the central office to do 
whatever work there may be there or await another call 


Various guests were introduced and spoke briefly during 
John A of Office 


Harry Rice of the Smith Sales Company; “Tip” 


the evening. These included Gilbert 
Appliances; 
Company; J. E 
American Typewriter Company; Walter 
the Woodstock; A. B. Froehlich of the 
Adding Machine Corporation; M. A 
Machines: Frank Martin, the 


Cypewriter Company, 


O'Neil of the Oliver Typewriter Service 


Pratt of the Fox: 


Fred Morse of 
Reliable Typewriter & 
Borresen of 


Business new 


representative of the Regal and 
others 

one of the speakers 
Mr 
tor hi’ cgurage in getting out the Jester, and taking up both 
} 


During the course of the evening 


took. occaston- to pay a high compliment to Froehlich 


vy publication and personallysa vigorous tight for the deal 


ers against thoSe .responsible’ for supplying machines to 
Montgomery Ward & Company and Sears, Roebuck & 
Company at prices making dealer competition impossible 


After 


the meeting 


some entertatnment by the sleight-of-hand artist. 
adjourned 
In addition to those mentioned, the following were pres 


James Ward, Jr Ward, and Messrs. Klipfel. 
Comb and Glau ot the Shipman-Ward Manufacturing Com 


ent Richard 


pany; Tom Stack, Stack Typewriter & Supply Company: 
Messrs. Heutner, Hastings, Timmerman, Brady and Grau 
bark of the American Typewriter Exchange; Messrs. Hay 
dock and Rassmussen of the Royal Typewriter Company: 
Messrs. Ames, Jr., I’. Marshall, C. Marshall, Doc. Buehler 
and Lutz of the Ames Supply Company; Messrs. Shipley. 
Pranke and Kitsburg of the Reliable Typewriter and 


Adding Machine Company: Messrs. Dana and Schultz of 
Holbrook & Gibsor Mr. McQueen, Smith Typewriter 
Sales Company; H. Long, Woodstock Typewriter Com 
pany; Messrs. Kline and Labres of the Specialty Type 
writer Company; Mr. Inger of the Oliver Typewriter 
Service; Mr. Sommers, W. T. Plummer Typewriter Com- 
pany; Otto Ernest, Typewriter Inspection Company: Mr 
Smead, Vineland, N a and J S Morse of the Mors 
lypewriter Company, New York 
_ 

Commercial Teachers Convene in Iowa City 

The Third Annual Convention of the National Associa 
tion otf Commercial Teacher Training Institutions was held 


untiv with the lowa Research ( onterence on 


Commercia! 


kducation in the Old Capitol building on the University of 
lowa campus, lowa City, Ia., April 18. 19 and 20, 1929 

Leaders in commercial education from all parts of the 
ountry were present, offering solutions to problems and 
ining in the general discussions that followed the presenta 
t s of problems Though the program was mostly con 
ned to suggestions that were practi al and could be backed 
up by facts and hgures, one evening was set aside for 
“theories and dreams where all sorts of plans and ideas 
were submitted 
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Your Attention Is Directed 


to the most perfectly equipped and up-to-date Factory 
in the world, maintained exclusively for the production of 


INKED RIBBONS AND CARBON PAPER 





MITTAG & VOLGER, Inc. 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 


are justly proud of their recently enlarged plant, illus- 
trated above, as it is the outcome of forty years’ tireless 
effort in supplying the trade with highest quality mate- 
rials and unsurpassed service. The M & V line of type- 
writer ribbons and carbon paper is recognized as 
STANDARD and the Factory as HEADQUARTERS 


of the Industry. 


Why not take advantage of the QUALITY of our well- 
known brands? Each represents the highest value that 
can be furnished at the price. Write today for our illus- 
trated catalog and we will explain the superiority of 
our grades. 


YOU WILL FIND IT TO YOUR ADVANTAGE TO GET 
BETTER ACQUAINTED WITH OUR ORGANIZATION 


BRANCHES FOR YOUR CONVENIENCE 


NEW YORK BOSTON CHICAGO ST. LOUIS 

261 Broadway 115 Federal Street 205 W. Monroe Street 804 Pine Street 
CLEVELAND LOS ANGELES SAN FRANCISCO MINNEAPOLIS 
326 Erie Building 406 So. Main St. 591 Mission Street 1040 McKnight Building 


AGENCIES ALL OVER THE WORLD 
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Profits 


in the purchase of 








OFFICE AND DIRECTORS’ TABLES 





Many an office manager points 
with pride to a record of dur- 
ability and constant use of an 
installation from this admir- 
able line. 


The dealer who recommends 
SAMSON performs a service 
well worth the profit earned. 
Every table in the list, wheth- 
er for the outer office, the 
library, the executive’s office 
or the director’s room, has the 
sturdy strength of heavier 
under top construction, wider 
glue joints and stronger legs. 


Get the facts about SAMSON 
TABLES. We believe we 
can show you opportunity for 
greater profit in your furni- 
ture department. 


MUTSCHLER BROTHERS COMPANY 


FIVE HUNDRED FIVE MADISON STREET 


NAPPANEE, IND. 
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Ninth Regional District 

Considerably over two hundred members of the station- 
ery and office equipment trade registered at the annual 
meeting of the Ninth Regional District of the National Sta- 
tioners Association held April 4 and 5 at the Texas hotel 
in Fort Worth. Of this number one hundred and twelve 
were dealer registrants. 

Leslie B. Gardner of the Hill Printing and Stationery 
Company, Waco, Texas, was nominated as regional gov- 
ernor for 1929-1930, succeeding E. Clifton Wilson of the 
Wilson Stationery and Printing Company, Houston. Mr. 
Gardner’s term of office will commence on the ratification 
of his nomination by the National Association convention 
in Montreal next October. 

Regional Governor Wilson and his staff, including lieu- 
tenant governors, committees and members of Mr. Wil- 
son’s own organization in Houston had worked in- 
defatigably to produce a series of events and discussions 
worthy of the high reputation of the Lone Star State. Their 
efforts were attended with a success which has set a goal 
for other regions to attempt. 

The convention opened Thursday morning, April 4, at 
ten o'clock, following registration, which started at 8:30. 
Governor Wilson presided. Lee Coleman of Fort Worth 
presented a cordial and happily worded address of welcome, 
followed by an address, “Association Plans for 1929,” by 
Charles M. Marshall, president of the National Stationers 
Association. 

Charles P. Garvin, secretary-manager of the National 
Stationers Association, followed with an address on “Asso- 
ciation Aims and Activities.” 

Norman Huffaker of San Antonio spoke on “The Value 
of Cooperative Effort.” 

In the absence of William H. Greenleaf of Boston, Gen- 
eral Manager Garvin handled the subject, “The Future of 
Selling.” Mr. Greenleaf was unable to be present because 
of the serious illness of his father. 

After luncheon the convention was called to order and 
listened with intense interest to the playlet, “What Price 
Ignorance,” a “tragi-comedy” in two acts, “written directed, 
staged and in parts even acted by Preston Moore. Syn- 
chronized, subsidized, scenarioized and otherwise mutilated 
by that celebrated troupe of actors known as The Wilson 
Players. Each actor,” said the program, “has been selected 
for his, or her, proven ability and experience in that old 
grind called, ‘Pulling Door Knobs’ or ‘Got an Order for 
Me Today?’” 

The object of the playlet was to show conditions that 
exist in many stationery stores, featuring ignorance and in- 
difference. There were two actual sales demonstrations 
showing sales as they are made in so many stationery 
stores. The first one was where the salesman sold only 
such items as the customer asked for, and he sold some of 
the cheaper articles in some of the instances. The second 
demonstration was to show how a salesman could increase 
the sale by suggesting articles to go with the things the 
customer was asking for. In other words, it was attempted 
to show how sales can be increased through more knowl- 
edge and intelligent selling. The cast of characters in- 
cluded: Billie Doolittle, a hard working inside salesman 
(there’s one in every store) impersonated by Harry B. 
Orem; An Old Customer—glory be that there is such a 
thing—Alonzo B. Storey; B. Archibald Bump, president of 
the Bumpless Pillow Manufacturing Company, Steward P. 
Goodrich; A. Engin Ear of the B. & O. R. R., he pulls 
his freight and why?—A. Beasley Storey; Robert Rumick 
of the Rumick Ice Company—and what a cold deal he 
gets—S. Pace Goodrich; Lon Lyer, manager of the furni- 





ture department, buyer of furniture and luncheon club rep- 
resentative plenipotentiary—this character does not appear 
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CARBON PAPERS 
TYPEWRITER RIBBONS 


“The Line that can’t be matched” 



























































































































































































































































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 

















Manifold Supplies Company 
188 Third Avenue 








me BROOKLYN, istationi2 N. Y., U. S. A. aN 
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Remington 








NOISELESS ELECTRIC 





For more than fifty years men and women 
















in the business world have been consist- 





ent users of Remington 
typewriters. They appre- 
ciate the unparalleled 
excellence of this line 


of writing machines 














PORTABLE ‘ which covers every 4 TABULATING 
typewriter re- 4 
quirement ae 


LETTERS OF DISTINCTION 
PAY BIGGEST DIVIDENDS 





Remington Typewriter Division 


Remington Rand Business Service Inc. 


Buffalo, N. Y. 


Branches in all principal cities 


EX «- RAND « SAFE-CABINET + DALTON POWERS 
R-VAWTER + LINE-A-TIME + LIBRARY BUREAU 
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in person in the play, but as he will be very much in evi- 
dence at the convention, we think it well to introduce him 
with a blast of trumpets at this time. Raymond Beck- 
woman, a buyer. This guy got his home furnished by the 
Texas Travelers when he married—his motto “to every 
member an invitation; from every invitation a present” 

Preston Moore. Red spotlight and slow, creepy music 
John Sheep, an outside salesman. His name is “Sheep” but 
in reality he’s the “goat’—Herbert Beckman. Time: The 
Place: Just a good stationery store anywhere 


All in a humorous vein but 


Present 
in the Southwest, and so on. 
teaching something, nevertheless. Aesop is credited with 
the following, doubtless he turned over in his grave 
“Where Ignorance is Bliss—it may be folly to be wise, 
but it sure is expensive not to be.” 

This playlet made a wonderful hit. It was well done and 
something entirely new and Mr. Wilson and his assistants 
deserve great credit 

Following a sales demonstration at 2:30 Herbert H. 
Orem, secretary-manager of the Houston-Galveston Ty 
pothetae, spoke on the subject We Deserve More Profit 
Mr. Garvin spoke on the subject, There is an Awful Lot of 
Things Happening. Carl Schutz of Muskegon told How 
Sales Meetings Can Be Made Helpful. The program of 
Friday morning included several discussions. George Cun- 
ningham of Dallas, secretary of the Texas Travelers, spoke 
on How Dealers Can Help the Manufacturers and Trav- 
eling Salesmen. This was followed by a discussion. L. E 
Askew of Dallas, discussed Must Furniture Be Sold at a 
Discount? James E. Neary of the Geyer Publications, 
New York, presented Geyer’s Survey W. Neill Stewart 
of Dallas spoke on The Research Activities of the Harvard 
Then there was a discussion on Sundry Prob 
Garvin. 


Bureau 
lems led by Charles M. Marshall and Charles P 
At noon the convention adjourned for the golf tourna 
ment. 

Governor Wilson says that the dealers of Texas feel that 
the manufacturers have a right to be proud of the men who 
represent them in that state. 

\ banquet was given Thursday evening by the Texas 
Travelers, presided over by Horace Hamilton, newly 
elected president The event was interesting and the en 
tertainment was excellent Che traveling men are entitled 
to much credit for their interest in all the business ses 
sions as well as the entertainment features 

The banquet on Friday evening was given by the Texas 
stationers and was enjoyed by every one. W. Neill Stew 
art of the Stewart Office Supply Company, Dallas, acted 
as toastmaster. The speakers included Charles Marshall. 
president of the National Stationers Association, Atlanta: 
Charles P. Garvin, secretary-manager, Washington, D. C 
EK. Clifton Wilson, Houston, governor; Lee Coleman, Fort 
Worth, lieutenant governor: Leslie Gardner, Waco, gover 
nor-elect; Phil Webster, San Antonio, retiring president. 
Texas Travelers; Horace Hamilton, Dallas, newly elected 
president, Texas Travelers, and Ed. L. Little, Wabash 
Indiana, governor of the fifth district 

The golf prizes were awarded by A. B. (Lon) Storey of 
Preston Moore of Houston won the low 
\mong 


Houston, Texas. 
gross prize by shooting a score of seventy-five. 
the dealers present were five stationers from Oklahoma, 
which is outside the district 
Phe convention next vear will be held at San Antonio 
an 
N. E. Pennsylvania Stationers Meet in Scranton 
Tuesday evening, April 9, 1929, the North Eastern Penn- 
Sylvania Stationers’ Club met in the Hotel Jermyn, Scran 
ton, Penna. The president of the club, Edwin S. Fiske of 
the E. S. Fiske Company, Wilkes-Barre, Penna.. 


po ror 
In addition to six members and fourteen representatives 


presided. 
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No. 6260 
Walnut Desk 


ENGLEWOOD |: 


The Ideal Line } 





Stronger, better fin- 
ished desks—at prices 





no higher than ordi- 
nary desks. ; 
Immediate shipment ; 


; 

; plus package car ser- 
vice means increased 
turnover for you with 
ENGLEWOOD 
; DESKS. 

; 

Exclusive sale will en- 
; able YOU alone to of- 
; 


fer the ENGLE- 
WOOD features. 


The brochure, prices 
and details on the ex- 
clusive agency propo- 
sition will be sent on 
your request. 


ENGLEWOOD DESK COMPANY 
58th and Lowe Avenue 
Chicago 
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TRADE MARK RECO 


THIN LEAD 


COLORED 
PENCILS 


















COLORS 


Packed in % gross car- 
tons of solid colors, also 
in attractive Display 
Assortments and in 


Asst. No. 1116 
1 piece each of 12 colors 
(6 boxes to a carton) 


Asst. No. 1117 
23 pencils and 1 
short pencil holder 
(3 boxes to a carton) 


(Ou constant and ever-increasing popularity of 
UNIQUE Thin Lead Colored Pencils is due to 
the extensive national advertising and superiority of 
the product itself. 

Artists, architects, engineers, business people (and 
executives wishing a distinctive pencil for signatures, 
initialing, underscoring, etc.) find in UNIQUE the 
perfect colored pencil: Schools and the home, too, 
offer an increasingly bigger outlet for the UNIQUE. 


Write today for complete information 


American Pencil Co., 500 Venus Bldg. Hoboken N. J. 
New York Salesroom: 212 Fifth Avenue, N. Y. 


A VENUS Pencil Factory Product 
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, of members, the following guests were present: J 


| the 


of 


Watson 
and E. J. Kastner of the L. E. Waterman Company, A. E 
Peterson of the Oxford Filing Supply Company, and Fred 
O. Fenne the Van Metal Furniture 
The Berger Manufacturing Company. 

Following the transaction of the regular routine business, 
Fiske introduced E. J. Kastner, who gave the 
principal address of the evening 

Mr. Kastner spoke of the various types of dealers that 


of Dorn Divis‘on of 


President 


his company does business with, such as stationers, drug- 
gists, department stores and jewelers and stated that the 


so far as merchandising Waterman pens is 


problems in 
concerned are practically the same in each type of store 
One of the big factors in selling today, as well as one of 
big needs, is honest selling and presentation of the 
merchandise to be sold. 

The creation of new selling ideas as well as new uses for 
the present one the biggest 


problems before the manufacturer today. 


articles manufactured is of 
In this way the 
manufacturer is a partner with the dealer in business. 

Since the war, the stationery business has experienced 
a particularly large growth. Our duty is to teach clerks 
better selling methods, and honesty in selling at all times. 
A customer, in buying an article, is ready to pay for what 
information 


the clerk knows about the article and for the 


that he can give about it. Conversely, if the clerk knows 
nothing about the article, the customer is unwilling to pay 
anything. 

The address was followed by an interesting round table 


discussion which was enjoyable and profitable to all present 


a= -_ ~~ = 
Montreal Stationers’ Activities 
The Montreal Stationers’ Association held its annual 


banquet several weeks ago and entertained as guests Pres- 
ident C. M. Marshall and General Manager C. P. Garvin of 
the National Stationers’ Association of the U. S. A. An 
instructive and enjoyable evening was spent and the report 
President Marshall that Montreal had been chosen as 
the convention city for 1929 was enthusiastically received. 
The members of the Montreal Association pledged them- 
selves to do everything in their power to make the con- 
vention a success. 

The officers of the association for 1929 are: Honorary 
president, Charles F. Dawson, Charles F. Dawson Limited; 
president, W. S. Pennycook, Bell, Limited; 
first vice-president, William F. Dawson, Charles F. Dawson 
Limited; second vice-president, Robert Fortier, Joseph For- 


Thomas V. 


tier, Limited; secretary-treasurer, O. H. Manning of O. H. 
Manning and Company. 
+. 
Governor Skibbe Quotes President Hoover 
In a circular recently sent out to advertise the annual 


| convention of the Sixth Regional District of the National 


Stationers’ Association, to be held in Chicago May 9 and 
10, Al. Skibbe, governor of the district, used the following 
quotation from President Hoover: 


“While our industry and commerce must be based upon 


| incentive to the individual, yet the national interest requires 


|a certain 


degree of co-operation between individuals in 


order that we may eliminate waste, lay the foundation for 
constant decrease in production and distribution costs and 


thereby obtain the fundamental increase in wages and 
standards of living.” 
Governor Skibbe urges the stationers in the district to 


share in this type of co-operation by attending the district 
convention. 

According to the circular, one of the two days the conven- 
tion will be in session is to be exclusively a dealers’ meeting. 
that 


Four fundamental subjects will be considered are 


finance, merchandising, sales and organization. 
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Lf 


uman element’ 2: 


what is it costing 


your business ? 


ARELESSNESS is a human trait that can never be eliminated 
from business. But it can be minimized. Costly mistakes, 
inevitable with pen and pencil methods, are impossible 

when Addressographs are used to write modern business forms. 
The entire day's business is speeded up — things are done on 
time — expenses are reduced — profits are increased. 


Reducing the “human element” with Addressograph equipment 
in a small New York office saved $1200 a year—in a large or- 
ganization, $75,000 a year. Every size business can use Addres- 
sographs profitably to keep records better—for “Customer Con- 
trol”—to improve collections—to increase efficiency of factory 
scheduling methods—to imprint sales literature, wrappers, labels, 
etc.—to address letters, price lists, bulletins, etc. 

Let the Addressograph representative show you how Addresso- 
graphs will eliminate mistakes, reduce costs and increase profits 
in your business. Mail the coupon. 

Sales and service agencies in the principal cities of the world 
ADDRESSOGRAPH CoMPANY, 903 W. Van Buren Street, Chicago 
Canada: Toronto, Vancouver, Montreal 


Eur oo Head Office and Factory: London, England 


Manufacturers of Graphotype Addressograph Dupligraph Cardograph Speedaumat 


Copyright 1929 Addressograph Co. 
















Model A-4 
Automatic 
Imprints 
an almost 
unlimited variety 
of forms, 7,500 
per hour. Auto- 
matic machines 
$485 up, f. o. b. 
Chicago. 


Dupligraph — 
Model D-3} — 
Leased at $65 
per month. Prints 
2,000 letters per hour, 
complete at name, 
address, salutation, 
date, entire letter and 
signature. Other mod- 
els of duplicating ma- 
chines d at $57.50 
to $1,770.00 f. o. b. 

Chicago. 


Model F-2 Elec- 
ca tric — Handles 
name and data 
writing on all 
forms thru a rib- 


3,000 an hour. 
Electrically oper- 
ated models $285 
up f. o. 
Chicago. 








Model H-3} — 
$75. Imprints 
names or data, 
1200 to 1800 
impressions an 
our! Other 
hand operated 
models from $20 
to $105. All 
prices f. o. b. 
Chicago. 


Cardograph — 
$57.50 f. o. b. Chi- 
cago. Produces 1500 
messages on post 
cards in an hour! 





7 WITH 


f YOUR 
/ LETTER- 








PRINTS FROM TYPE 





Alddressoofa 5h. 


4 HEAD TO 


ADDRESSOGRAPH Co., 
903 West Van Buren 
Street, Chicago, Illinois. 

Please advise how 

Addressographs will increase my 
sales and reduce my operating 
expense, 61929 
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Announcing the new L C Smith 


Stencil Writing Machine 


for the Elliott 
or Belknap 
Addressing System 


HE new L C Smith Stencil Writing 
Machine has many advantages. 

Notice first that the machine has a regular 

typewriter ribbon attached to it. This 


makes it possible to type the hile number or 





any other form of identification you desire 


spacing from three lines to one line. It oper- 


across the top edge of the stencil card. This 
ates as follows: After typing the file num- 


sa great aid in identifying stencils that have 
been filed away. Ina few seconds you can ber across the top edge of the stencil card, 
select from your files the particular stencil you can with one stroke of the line spacer 
vou want: move three spaces to the first writing line in 
Another importané advant nd ol the stencil window. After that operation is 
other yortant advantage is a roll o ; . 
carbon paper located directly behind the performed, the line spacer automatically be- 
aang ; comes a single spacer for the typing of the 
stencil holder. This carbon paper comes in ae 5 . ; 
' “ee stencil itself. 
direct contact with the stencil tissue and _ 
blackens each character as you type it. Thus Che number of lines possible in the stencil 
r \ » < < . « . 
the stencils are readable while they are being window depends sas slants the depth of the sten 
typed. You can see instantly w sale idan cil window and the style of type used. With 
yoo have made anv error ma typing pica type, five lines can be written. A maxi- 
: : . . . « >* > = ° . 
mum number of 7 lines can be obtained by 


Since most of the Elliott machines use using the lower case or small characters of 
Light Blue Liquid Ink, these blackened char- No. 16 Elite Gothic type. 
akters always remain readable poraay the Lethon’ alventens of this new’ Stencil 
black shows rome” the Light Blue Ink Writing Machine is that it can be used to 
aiter the stencil is used. Even when black rite stencils for both the Elliott or Belknap 
ink is used the stencils are still readable. \ddressing Systems. To convert the ma 
rrr ee ee on _ = chine from the use of the Elliott Stencil card 
cil up to the light in order to read it. to the use of the Belknap Stencil card it is 

\nother advantage is a special time-saving only necessary to change the stencil card 
device which automatically varies the line holder. 


L C SMITH & CORONA TYPEWRITERS INC 51 MADISON AVE., NEW YORK 
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San Francisco Stationers Elect Officers 

Che Stationers Association of San Francisco held its an- 
nual meeting on March 18 when the following officers 
were elected for the ensuing year 

President, B. M. Carlisle, A. Carlisle & Company; vice 
president, E. E. Crandall, Schwabacher-Frey Stationery 
Company Executive Committee: H. J. Stratford, Neal, 
Stratford & Kerr, chairman; Arthur Moench, H. S. Crocker 
Company, and Harold Rutledge, Ingrim-Rutledge Com 
pany. 


The secretary oT e associatiot 


is Elton A. Wood, 621 


i'nderwood building 525 Market Street, San Francisco 


> -—- 
Northwest Travelers Hold Lively Meetings 
The last two meetings held by the Northwest Travelers 


Club, one on March 23 at the Andrews hotel, Minneapolis, 
ind the other on April 27 at the Ryan hotel, St. Paul, 
vere attended by many enthusiastic members \ number 
of local men were present and several outside members 
arranged their trips so as to be on hand 

\ big meeting of the club is planned for May 25, just 
two days before the Seventh Regional District of the 
National Stationers’ Association opens in Minneapolis, and 
every member is urged to be present 

= <= 
Stationers Association of New York 

The annual meeting of the Stationers’ Association of 
New York was held April 15, 1929, at the Drug and Chemi- 
cal Club, 85 John street, New York City 

Che dinner was served shortly after 6:30. J. Byers, presi 
dent of Stevenson & Marsters of Brooklyn, presided in the 
absence of Louis C. Geils, president of the association. 

The annual report of the treasurer showed a balance of 
$1,431.50 in the treasury, with a reserve fund of $5,000 in 
bonds and $1,000 deposited in the East River Savings bank. 

Henry Frank, chairman of the Commodities Committee, 
was called upon for a report and spoke of the group meet- 
ings which are being held among the dealers throughout 
the city and urged all present to encourage this recent de- 
velopment He again spoke of the accountants’ discount 
which he felt was not justified. 

Eddie Gash, chairman of the Entertainment Committee, 
then made his report mentioning the fact that May 20 
will be National Assoc‘ation night and that Charles P. 
Garvin, general manager of the National Association, will 
be present at that time He also spoke of June 17, which 
will be Amateur Night and urged all present to aid in any 
way in making this night a success 

Charles G. Krickle, chairman of the Membership Com 
mittee, made his report and stated that while nothing very 
startling had been done in the past year the committee, 
nevertheless, reported progress and hoped that the coming 
vear would bring further developments 

Robert J. Huff, chairman of the Employment Commit 
tee, reported that nineteen applications for help had been 
received from stationers and manufacturers and that seven 
had been placed. He urged that more cooperation be given 
the Employment Committee by the Association and that 
publicity be arranged in the trade press so that the activities 
f this committee could be widened 

H. DuBois Plummer, chairman of the Engraving & Print 
ng Committee, presented an annual report, as did also 
Clarence M. Smith, chairman of the Paper Trade Relations 
Committee 

W. J. Kindley, chairman of the Loose Leaf and Blank 
Book Committee. then presented his report 

The Nominating Committee. Myron Stein. chairman. 
placed in nomination th« following five names as directors 
loseph I. Kilbourn. E. H. Tower. Ir.. C. Hersey Lent, 
Albert W. Williams and W. C. Whittemore. who were 


thereupon elected 
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HOOSIER DESKS 


Typically. HOOSIER 
but distinctively new! 


The new Colonial is typically 
Hoosier, Built True — Clear 
Thru, but it is distinctively dif- 
ferent. 


The Colonial is perhaps a trifle 
more elaborate than _ other 
Hoosier grades, but carries no 
costly or unnecessary frill. In- 
stead, the Colonial is thoroughly 
practical all the way through. 


The rigid construction, graceful 
and dignified lines makes this 
model a favorite with executives 
who want something above the 
average. 


For catalog and prices of the full 
line, address a letter to us today. 


HOOSIER DESK COMPANY 
JASPER, INDIANA 
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428-430 Broadway 














MASTERGRADE 
RELIABILITY 


keeps us up and coming 


Mastergrade Underwoods are fully 
re-manufactured; the standard of 
quality is high and our system of rigid 
inspections insures that every machine 
measure up to the standard. 


A stock of Mastergrade Underwoods 
is best for the dealer, first, because of 
this uniform high quality and satisfac- 
tory performance—second, because it 
is clean stock, no stickers, come-backs 
or boarders to eat up profits in shelf 
space and stock investment interest. 
Our prices are lower on rough and re- 
built typewriters because we are the 
largest wholesale typewriter house in 
the world. Unlimited buying power— 
our source of machines is unsurpassed. 
Consequently we can ship at once any 
order received. 


Our new price list, just issued, plus our 
guarantee, backs up every statement 
we make. You are assured of com- 
plete satisfaction in all respects. 


_ The Wholesale Typewriter Co. 


Exclusive Distributors of Mastergrade 
Remanufactured Underwoods and Largest 
Wholesale Distributors in the World 


Unpzawoe 


~~ 
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New York, N. Y. 
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Secretary Wm. C. Siegert then presented his annual re- 
port, stating that one member had been added in the last 
year and five members had been lost. 

The president’s report was then read by J. Byers. 

A discussion was introduced by Robert P. Jonas of the 
Oxford Filing Supply Company regarding a new regional 
district which is being proposed by the stationers in the 
vicinity of New York City for the purpose of getting at 
problems which are closer at home. At present the district 
in which New York is located includes a very wide area and 
many of the problems of the stationers in the outlying sec- 
tions of this district are not the same as those which con- 
front the stationers in the Metropolitan area. 

Samuel Libien, a director of the Association, then en- 
lightened the gathering regarding the next meeting which 
is to be held on May 20. At this meeting it is the plan of 
the Stationers Association of New York to invite all elig- 
ible dealers in the Metropolitan area as guests of the asso- 
ciation to the dinner for the purpose of furthering the in- 
terests of the proposed regional district. 

Upon motion, the meeting adjourned. 

—_ 
Seattle Typewriter Dealers 

Members of the Seattle Typewriter Dealers’ Association 
have been busy during the past two months at the regular 
weekly meetings in adopting an insignia of the organization. 

The insignia adopted is in gold on a royal purple back- 
ground. At the top are the. words “Accredited Member” 
with a typewriter platen directly below. Suspended at 
opposite angles at each end are type bars with the words 
“Reliability” and “Dependability” between, and “Fair Deal- 
ing” in the bottom frame. In the center appears “Seattle 
Typewriter Dealers’ Association.” 

Each member received a framed placard, together with 
cuts to be used in advertising of the individual firms. 

The matter of closing at 1 o'clock Saturday afternoons 
during the months of May, June, July and August has been 
discussed and every new and second-hand dealer in Seattle, 
with one exception, has signed the agreement. 

A grievance committee has been appointed and has been 
working on some irritating problems. 

New managers of the Seattle offices of the Underwood 
Typewriter Company and L. C. Smith and Corona Type- 
writers Inc. were introduced to the group during March.— 


5. Ge Fe ae 


_ 
Toronto Commercial Stationers’ Association 

The regular monthly meeting of the Commercial Sta- 
tioners’ Association of Toronto, Canada, was held Thurs- 
day, April 4, 1929, with President J. S. Luckett in the chair. 
Approximately fifty members of the association were 
present. 

Edward P. Higgins of the Sun Life Assurance Company 
was the guest of honor. He addressed the group on “The 
Recent Developments of Group Assurance in Industry.” 
As a public speaker Mr. Higgins demonstrated his ability 
by giving a clear and concise address in an unusual and 
interesting way of the advantage of group assurance to the 
employer, the employee and the community. 

N. S. Cuthbert, who was recently made secretary- 
treasurer of the association, reports that the association’s 
credit bureau is functioning one hundred per cent, and that 
the members are taking full advantage of the opportunities 
it offers. 

Three members who have been seriously ill, states Mr. 
Cuthbert, are making satisfactory progress toward recovery. 
These men are Fin. Chisholm, Toronto representative of 
the L. E. Waterman Company; Sydney Evis of Stainton & 
Evis, Limited, and James A. Cook of J. A. Cook & Sons, 


Limited 
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Close-up Detail Office of Mr. Melvin Traylor, President of the First Trust & 
100ns De Illustration of Savings Bank, Chicago. Showing the ““CLEMCO” Da Vinci 
aaa ; “CLEMCO” Suite as Installed by Marshall Field © Company, Chicago. 
Da Vinci Desk Architects: Graham, Anderson, Probst and White. General 
-attle, Front Contractors: Leonard Construction Company. 
been 
wood 
Type- 
; % 
sil Sales W inners 
of . “CLEMCO” Desks and Fine Office Suites are Sales and Good-Will Build- 
Sti - . . *-* . . . 
ven ers. Their value is visible. The beauty of matched woods, distinctive 
aw designs and master workmanship instantly kindles admiration. 
re - = , , 

" Invisible qualities, structural features that stand for greater convenience 
— and a lifetime of satisfied use result from twenty-seven years of specializa- 
“The tion in desk building. 
istry.” " . 
ability CLEMCO” Catalogs and complete information on Ad- 
S aad vertising and Sales Co-operation will be sent on request. 
to the 


etary- THE CLEMETSEN CO. 


ation’s 


d that 3403 West Division St. Chicago, Illinois 
inities Nation-wide Service Through the Better Office Furniture Representatives. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Charles M. Marshall, President, Atlanta, Ga.; Claude M. Conger, First Vice-President, Kansas City, Mo.; 
Second Vice-President, South Bend, Ind.; Arthur J. Walker, Third Vice-President, Minneapolis, Minn.; 


B. A. Tuttle, 
William E. Smith, 


Fourth Vice-President, Chicago, Ill.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, Ill. ; 
Charles P. Garvin, General Manager, Washington, D. C. 


REGIONAL GOVERNORS 


District No. 4 John D 


District No. 1. Samuel B. 
Hanson, Perry & Buck- 


Groom, Thomas Groom & 


Co., Boston, Mass. ley Co., New Orleans, La. 
District No. 6. Edward L. 
Little, Wabash Cabinet 

District No. 2. F. D. Sar- Co., Wabash, Ind. 
gent, Albany, N. Y. District No. 6. Alvin R. 
Skibbe. Associated Sta- 


tioners Supply Co., Chi- 


cago. 

District No. 7. Cliff Cody, 
Cc. F. Cody Co., Dubuque, 
Iowa. 


District No. 3. John @G 
Hullett, Baltimore Office 
Supply Co., Baltimore, 
Md. 





REGIONAL GOVERNORS 


District No. 11. BEB. J 
Chapman, Helwig-Chap- 
man Co., Portland, Ore. 


District No. 8 Ernest R. 
Hazel, Lockwood - Hazel 
Ptg. & Staty. Co., Atchi- 
son, Kansas. 

District No. 132. M. 8 
Thomas, Neuner Corp.. 
Los Angeles, Calif. 


District No. 9. EB. Clifton 
Wilson, Wilson Staty. & 
Prtg. Co., Houston, Tex. 


District No. 13. gc. 8 
Luckett, Vawter-Luckett, 
Ltd., Toronto, Obnt., 
Canada. 


District No. 10. Fred B. 
Abernathy, C. F. Hoecke! 
Blank Book & Litho 
Co., Denver, Colo. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—525 Investment Bldg., Washington, D. C 


Place and Time of the Next Annual Convention, Montreal, Canada, October 7 to 10 inclusive. 


Program of the Sixth District Convention 
Che annual convention of the Sixth Regional District of 
the National Stationers’ Association will be held in the Ste 
Hotel, Chicago, Ill, May 9 and 10. 
pregram includes addresses by men prominent in the indus- 


vens The first day's 


Marshall, president, and Charles P. Garvin, 
general National 
will speak on phases of the National Association activities. 
Kred P. Seymour, vice-president of Horder’s, Incorporated, 
Chicago, will address the convention on The Value of Har- 
Applied to Industry. Arthur J 
vice-president of the National Association, 
a subject not yet announced. The Value of 
Trade Papers will be discussed by W. J. Dalton, 
Publications, and H. W. Martin, Office Appliances. 


try. Charles M 


manager of the Stationers’ Association, 


vard Research as Our 


Walker, 


will speak on 


third 


(jur 


(sevyers 


During the afternoon session, the following will address 
the assembly E. M. Skinner, vice-president, Wilson 
Brothers, Chicago, on Some Thoughts on Modern Mer 


Sterley F. Jerue, 
Paul, Minn., on the 


Buckwalter, Chicago dis 


chandising and Distribution: 
dent, McClain, Hedman Company, St. 
Value of Standardization; Paul B. 


trict sales manager, National Blank Book Company, on The 


vice-presi 


Future of Visible Records: Fred Schaefer, Northwest sales 


manager, Sanford Manutacturing Company, on Importance 


of Educational Sales Meetings; M. Miller, Chicago Credit 
Men’s Association, on Credit and Finance; Howard Wat 
kins, president, National Bank Supply Company, Milwau 
kee, Wis., on Salesmanship, and G. N. Davidson, president 
Davidson-Pearsall Company, Aurora, Ill, on Promoting 
Sales in Steel Equipment 

In the evening a banquet will be held in the North Ball 
Room of the Stevens Hotel, with W. E. (Bill) Smith, 


tourth vice-president of the National Association, as toast 


master. Music and dancing will follow the banquet. 

\. Netzhammer, sales manager, North 
Milwaukee, Wis.. 
on Salesmen’s Compensation and Sales Direction and D. S. 
Hansen Brothers, Moline, Ill, will make 
suggestions as to Store Arrangement and Open Dis- 
National Charles M. Marshall 
the morning session with an address on Stock Records and 
Stock 


Friday morning C 


western Furniture Company, will speak 
manager, Carlson 
some 
will close 


play President 


Control 


Che afternoon session will be exclusively a dealers’ meet 
harles M. Marshall and Charles P. 


charge A large part of the time will be devoted to “The 


ing. ( Garvin will be i 


Question Box,” a feature that has proved successful in 


other regional meetings. All dealers present at the con 
vention will be privileged to write out questions pertaining 
to the industry and place them in the Question Box at any 
time from Thursday morning, May 9, until noon, Friday. 
May 10. 
ship of Mr. Marshall and Mr. Garvin. 
The committee on arrangements for 
sists of the following: A. R. Skibbe, 


Fred C. Schaefer, Sanford 


The questions will be discussed under the leader 


the convention con 
Associated Stationers 
Company; Manufactur 
Herman Shermer, Associated Stationers Sup 
Maloney & Com 
Fred Christ 
Buckwalter, 


Supply 
ing Company; 
ply Company; Oliver Stevens, Stevens, 
Hobart W. Martin, Office Appliances; 
& M. Vernon Company: Paul B. 
and H. T. 


Che registration committe: 


pany; 
ensen, S. E. 
National Blank Book Company, 
ford Manufacturing Company 
Murdoch 
Morgan and P. S 
+ 
The Seventh District Convention 
“You Can't Afford to Miss It,” says a 
tising the annual convention of the Seventh 
Association, to be held in 
the Curtis hotel, Minneapolis, Minn., May 27 and 28, 1929 
Marshall, Charles Garvin and A. J. Walker are 
during the convention. 


Griswold, San 


Harry Jennison, Herman 


Riddle 


is composed of Harry 


Shermer, Herbert 


circular adver 
Regional D*s 


trict of the National Stationers’ 


Charles 


scheduled to speak at some time 
The program includes special entertainment for the ladies 
Monday May 2/ 
Club will be in charge of the 
May 28. 


All stationers and office furniture dealers in the district 


and a banquet and dance on evening, 


The Northwest 


business and social events on Tuesday, 


Travelers’ 


are invited to attend the convention whether they are 


members of the association or not. Complete details can 
be had from Cliff Cody, governor of the Seventh Regional 
Bertelson, chairman of 
Minneapolis, Minn. 
ws , 
Eighth Regional District to Meet This Month 
The eighth National 
Association will meet at the Jefferson hotel, St. Louis, May 
23 and 24. 


gentlemen: 


District, Dubuque, Ia.. or Oscar 


the Convention Committee, 


regional district of the Stationers 


Among the speakers will be the following 
Charles M. Marshall, president of the National 
Association; Charles P man 
Association; C. M 


Association: Col 


Stationers’ Garvin, general 
Conger, first vice-presi 


Martin J. Collins of St. 


ager, National 


National 


dent, 
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L-EARNING 


The big rewards today go not to the possessors of facts 

but to the users of facts. To put thought into action 

is the big task of the hour. And no device in all the 
world is doing more to speed that vital process than the 
Mimeograph. Its unrivalled ability to easily reproduce 
letters, forms, charts, maps, etc., in accurate duplicate, and 
at small cost, has made it indispensable to modern business 
and education. Speedy! Whatever can be typed or traced 
on its stencil sheet is instantly ready for duplication in 
hourly thousands. A private and inexpensive printing plant 
that does not demand a skilled operator. It quickly earns its 
way by means of countless economies. Let us tell you how 
mimeographing can prove its profitableness to you. Full par- 


ticulars without obligation from A. B. Dick Company, Chicago. 
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Pittsburgh Board of Education 
Prefers Jamestown Metal Desks 











RIM-LOOKING.... and per- .... these and other factors tip the 
fectly in harmony with the © scales in favor of Jamestown Metal 
modern, attractive appearance —_ Desks. 

of the new Administrative Building So pronounced are these advan- 

.are these specially - finished tages that thousands of similar 

Jamestown Metal Desks, recently — desks, in offices large and small, are 

installed. convincingly popular in the Pitts- 
Fireproof desk equipment in a__ burgh district. 

freproot building .... staunchness Send for illustrated literature 

of construction for decades of ser- showing variety of styles and fin- 

vice ....a perfection of finish that ishes and points of superiority in 
blends with the decorating scheme construction, An attractive propo- 

. refinements of design and con- sition for established equipment 
venience that lighten the day’s work dealers. Write for details. 


Jamestown Metal Desk Co., Inc., Jamestown, N. Y. 
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Louis, Mo.; Harry G. Horder of Horder’s, Inc., Chicago; 
William H. Greenleaf, Boston, Mass.; Carl M. Schutz of 
Muskegon, Mich., and W. J. Dalton, Western representa- 
tive of Geyer’s Stationer. 

The committee having the program in charge met on 
Friday, April 12, 
the following: K. H 
Club; William Schmiederer, 


at the Jefferson hotel. It consisted of 
Kiesel, president, Midwest Travelers’ 
3uxton & Skinner, chairman, 


St. Louis convention committee; J. Wantz, Skinner & Ken- | 


Chester H. Kennedy, W. J. 
A. J. Bartens, Shallcross 
Hazel, Lock- 
wood-Hazel Company, governor, eighth district. 

One of the interesting features of the program will be 


nedy Stationery Company; 
Kennedy Stationery Company; 
Ernest 


Printing and Stationery Company; 


the Question Box. 
the trade pertaining to any phase of the business, which 
will be answered by President Marshall and General Man- 
ager Garvin. 

The Midwest Travelers Club will have charge of the 
entertainment features of the convention and have ar- 
ranged a special program for the ladies, luncheons, dinners, 


auto trip and dancing. 


Questions have been requested from 


Thursday night there will be a ban- | 


quet and a fine musical program and dancing in the gold | 


room of the Jefferson hotel. 


Friday afternoon there will | 


be a big league baseball game, Chicago Cubs vs. St. Louis | 


Cardinals. 


The entertainment committee of the Midwest Travelers’ 
Club is composed of K. H. Kiesel, president; Frank O’Con- | 


nor, secretary; Fred Valleau, chairman. 
p> - — 


Philadelphia O. A. Managers Play Golf 
Following the regular weekly luncheon held Thursday, 
April 11, the members of the Office Appliance Managers’ 
Association enjoyed an afternoon of golf and a dinner in 
the evening at the Cedar Brook Golf Club. 


The weekly luncheons are well attended and have proved 


particularly interesting of late, because at each meeting one | 


of the members of the association has given a short talk on 
his own business connections. 


- > — 


Fox River Manufacturers Elect A-S-E Executive 


John Knell, president of the All-Steel-Equip Company, 
Aurora, Ill., located in the Fox River Valley and a mem- 
ber of the Fox River Valley Manufacturers’ Association, 
was recently elected to the Executive Council of the lat- 
ter organization. 

Election to such a position in an organization represent- 
ing some of the largest industries of their kind today, re- 
flects highly on the steel equipment industry and displays 
the respect of other industries for it. A large volume of 
steel equipment used today is fabricated in the Fox River 
Valley, which is fast becoming one of the steel equipment 
industry’s chief centers 

ws 


Boston Stationers and Travelers Meet Together 

April 29, 1929, the Boston Stationers’ Association and 
the North Eastern Travelers’ Club held a joint meeting at 
Warmouth’s restaurant, Devonshire street, Boston, Mass. 
Four speakers, two manufacturers and two retailers, ad- 
Fletcher W. Taft of the Carter’s Ink 
National 


dressed the meeting. 
Company, Boston, and Richard P. Towne of the 
Blank Book Holyoke, Mass.., spoke on the 
subject, “The Manufacturer Suggests That the Retailer 

’ Speaking from the dealer’s viewpoint, Robert 
C. Saltmarsh of New Bedford, Mass., 
of Thorp & Martin, 
“The Retailer Suggests That the Manufacturer 


Company, 


Boston, offered some thoughts on 


” 





The discussions were interesting and of specific value to 
the stationers and travelers who attended the meeting 


and Roscoe P. Todd | 
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Reorder by Wire! 


Don’t let depleted stocks 
cheat you of the extra prof- 
its coming to dealers at 
this busy season. 


Telephone your jobber to 
deliver your Rand MCNally 
Auto Road Maps (35c list) 
and Standard Indexed Maps 
(50c list). Or wire us direct. 


Map Headquarters 
Dept. T-29 
536 S. Clark Street 
Chicago 
270 Madison Avenue 
New York 


559 Mission Street 
San Francisco 
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“A.W.M.CO.” & PREMIER GRADE 


TYPEWRITER 


“INVINCIBLE” 
Non-Blooming — Non-Hardening 


PLATENS 


It will pay you to sell 


“INVINCIBLE” 
PLASTIC 
TYPE CLEANER 


Big Profits—Pleased Customers 
No Sales Resistance! 











Parts 


BLIC 


AUBBER 
COVERS 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave., Newark, N. J. 


and 
23 Principal Cities 
Established 
1880 


Supplies 





Ink Pads — Parts 
Type Wheels 
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Office Equipment Manufacturers Institute to Meet 
Che Institute will hold its next ting on May 23 and 
24. It had been intended to hold it 


mee 
earlier in the month but 
ed to be better. 


York City. 


on reflection the later date 1s believ 


[The meeting will be held in New 
> 

Wholesale Stationers Fourteenth Annual Meeting 

June 17, 18 and 19, 1929, the 

of the Wholesale Stat 

ve held in Tor 


onvention will 


annual conven- 
Association of the U.S.A. 


Ontario, Canada. The 


fourteenth 
oners’ 
sessions of 
York hotel, 
The 


rst one to be held 


nto, 

Royal 
which faces directly beautiful Toronto harbor. 
Wholesale 
n the Royal York. 


Husiness progtfan ¢ 


Stationers’ co! ntion is the 


f the 
Adams, 


rogram 


is in the capable 
Cushing & Inc., 


will 


convention 
Davis, Foster, 
‘I he ] 


venture orf 


Ot (y a 
Mass 


ciation’ 


include discussions on 
bringing “Practical Aids to 
Independent America”; “Distributive Out- 
Near the Tres 


Development or Retrogression” 


ASS s new 
Retailers of 
Expected in 
Distribu- 
and “Further Sim- 


Mer- 


Future and d to Be 


ts of the 


Their ‘Selective 


Its Possibilities and Probabilities,” 


and Elimination of Varieties of 


direction of Gage 


ted, 


( harles J 


loronto, the 


Campbell, W. J 


Limi entertainment commit- 


diversified program. There is to 


dint 


ake 


ng tours, ers and dancing and 


n beautiful I Ontario 

the convention will be the mer- 
the tollowing 
Binney & 


, 


hibit. Thus far have reserved 


exposition Smith Company, Gem 
Corporation, R. R. Heywood & 
d, Koh-I-Noor Pencil Company, 

and Yankee Metal Products 

N. Y., and Sales 

nal Pen Com- 

tule & Block Company, 


Company, 
Cardinell 
Products 
| States Pencil Company, 


York City 


is being planned. 


association in New 
nts, a delightful trip 

New York 
Niagara Falls Sun 


p will 


leave Saturday evening, 
day morning, June 
then go by steamer 


Members 
this 


from other 


take trip across 
Oo arrive in Niagara 
that 


eastern crowd at 


Colorado Group to Entertain Tenth District 
ry nnual banque f the Colorado Stationers’ Associa- 
20, 1929, the same 
the 
| Stationers’ Associa- 
the Albany 
all in attend- 


will be 


vy ol June 


convention of 


be held in 
he banquet, to which 


meeting are invited held in 
not yet decided 
> 
Midtown Commercial Stationers of New York 
May 25 e Midtown C As- 
New York will hold an informal dinner, enter- 


nt and the main dining hall of the Hotel 


1929, t] Stationers’ 


mmercial 
dance 
Vivania 

\ letter from 
ium, Atlas 
itl treet, New 


nee is expected 


the 


Inc orporated, 


the lent of association, 5 
212 West 
York, N. Y., indicates that a large attend- 


The affair is to be 


presi 


M. Ap- 
Printers, Thirty- 
given in the interest 
the entire stationery industry of New York City. 








ff cis 
ollers cash prizes” 


for window 
displays 


What kind of window decorator are you? Try 
your hand and see. Build a window display of 
the Weis Clear Index Filing System. You may 
win some prize money. We are offering cash 
prizes for the best window ideas featuring this 
method of filing. 


First prize, $50. Second prize, $30. Third prize, 
$20. Then five prizes of $10 each. Every Weis 
dealer is invited to participate. Here are the 
rules: 


1. Write for the free display material described 
on the following pages. 


2. Build a window display with this material and 
with Weis Clear Index outfits. You may also 
show other Weis products in your display if 
you wish. 





Have a photograph taken of your window and 
send us TWO prints of same. These prints 
must reach us by July Ist. 


In case you are not stocking Weis Clear Index, 
you may take advantage of a special introductory 
offer, details of which will be sent to you. 


All photographs entered in the contest will be 
judged by a committee of three—W. H. FLINT, 
President, Flint Window Display Corp., Toledo., 
CHARLES F. Down, President, Charles F. Dowd, 
Ine., Advertising Agency, and VERN KETTLE, 
Sales Manager, Lamson Department Store, Toledo. 
Winners will be announced in August. 


The Weis Manufacturing Company 
162 Union Street Monroe, Michigan 
NEW YORK: CHICAGO:— 


A. H. Deany, Inc Associated Stationers Supply Co 
356 Broadway Franklin Street 





ee next page for further details -- - 
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Prizes in the Weis Window Display Contest will Tw your skill! There are a great many ways in 
be awarded to dealers sending us photographs of which you can display Clear Index effectively. 
the eight most impressive windows featuring the Using the display panel and cards, which tell 
Weis Clear Index Method of Filing. (See pre- the Clear Index story at a glance, as a basis, the 
ceding page). To make it easy for you to enter possibilities are countless. Ingenuity will win a 
the contest we will send you instructions for prize. Write today for the display material and 
building the window shown above, and also the suggestion sheet. Also check up on your Clear 
display panel and cards shown on this page and Index stock to make sure that you have enough 
in an enlarged view on the page opposite. With on hand to embody in the display and to supply 
this material and instructions you should be able any demand your window display may develop. 
to design a window of your own that will put you A special offer on Clear Index is being forwarded 
in line for some of the money. Bear in mind, to all Weis dealers. Watch for this offer. And 
the window must display Clear Index. If the remember, TWO prints of your window photo- 
size of the window will permit, you may also graph must be in our offices at Monroe by July Ist. 
include other Weis merchandise. Get busy at once! 
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to enter 


It doesn’t make any difference whether you are 
a dealer in a city of a thousand or a city of a 
hundred thousand. Your chances of winning a 
prize are just as good as anyone else’s. It’s just 
a matter of doing something out of the ordinary 
with your window—of telling the story of Weis 
Clear Index in an outstanding way. If you are 
too busy to give personal attention to the window, 
have one of your employees install it. He or she 
will probably welcome this opportunity to make 
some extra money. The winners will be an- 
nounced in the August issue of this magazine. 
The free display material, shown above, consists 


° 4 








of a three-wing panel and two easel-backed dis- 
play cards painted in colors. These pieces ex- 
plain the uses and advantages of Weis Clear In- 
dex in a striking way. After you use them in 
your contest window, we suggest that you use 
them inside the store to create sales for this 
popular, time-saving filing system. On the next 
page you will find additional information about 
Clear Index. We will also be glad to send you 
envelope enclosures and a newspaper advertise- 
ment featuring the system. You can use this 
last-mentioned material to good advantage during 
the life of your Clear Index window display. 
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*“CLEARINDEX’”’ is a quicker, 
more accurate system of 
vertical correspondence fil- 
ing—a system that has been 
approved by hundreds of 
prominent business con- 
cerns. It is so arranged 
that all tabs are in plain 
sight—at all times. No 
thumbing thru the file with 
*“CLEAR INDEX”’ on the job. 
The ‘“‘find-by-name’’ and 
‘‘file-by-number’’ principle 
employed not only cuts filing 
and finding time in half, but 
practically eliminates inac- 
curacies and losses. Feature 
““CLEAR INDEX’’. It will put 
new life in your supply 
department. Send for 
folders and newspaper 
advertisement to 
use as ‘‘tie in’’ 
with your win- 

dow display. 





MAIN INDEX of heavy Gray pressboard, with 
eyeletted anchoring tabs at bottom, and top tabs 
in two positions) furnished plain, celluloid cov- 


Read 
ered, or of metal, as desired. This index remains in the 


I hree : current file permanently—is never transferred—enabling 
) the purchaser to buy the finest grade. Note that tabs 
are both lettered and numbered. Finding is by name 


> 
Preceding and filing by number—the quickest, most accurate of 


all methods 


Pages 





MISCELLANEOUS INDEX in “red leather’ folder style. one folder being placed in each sub- 
B division to hold miscellaneous papers. This index is also lettered and numbered. It goes into the 

transfer file at transfer time to serve as an index for the transferred name folders. Furnished 

plain or celluloid covered tabs 

NAME FOLDERS of buf manila folder stock, tabbed in two positions to provide greatest visi- 
. bility Tabs are wide enough to take all names average length. Note how they stand up in the 

file 


NAME FOLDERS hold letters received from and copies of letters sent to important customers 
They may be had in medium, heavy, or extra heavy folder stock. The colors of the name folders, 
index guides and miscellaneous folders—gray, red and buff—make it easy to distinguish one 
from the other 
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ORPIN GETS THE ORDE 


because of 





adopt Sesamee, the modern lock that 
needs no key. This progressiveness 
is reflected in sales to customers who 


prefer modern, practical equipment. 


THE SESAMEE COMPANY, 


SESAMEE 


THE MODERN LOCK 
THAT NEEDS NO KEY 





Orpin 
DESK COMPANY 
OFFICE DESKS ano TABLES 
+*2+MEOFORD STREET 


CHARLESTOWN. Mass April 16, 1929 


ee et eee ee ey 


Sesamee Lock Co., 
467 Capitol Ave., 
Hartford, Conn, 


Attention of Mr, R, S, Rowlett. 





Gentlemen: 


We are sending you enclosed photographs we have just 
taken of a recent installation we have made for the 
Boston Ice Company's general offices located in this 
city. 

We are pleased to advise you that we feel very con- 
fident that owing to the fact that we are using the 
Sesamee lock as standard equipment on this particular 
grade of desk the Boston Ice Company purchased, that 

it was a big factor in their placing this business with 
us, We might add that the same is true in @ great 

many other instances, We recently brought out this 

900 grade in both walnut and mahogany, making the 
Sesamee lock standard equipment, At the present time 
we are about sixty to ninety days oversold on this 
particular grade, and we are very happy to give a great 
part of the popularity of this new line to the Sesamee 
lock, It is our intention in the new lines which we 
are now designing to equip them with Sesamee locks, for 
we believe that it will only be a matter of a short 
time when every purchaser will demand Sesamee locks on 
their equipment, 


Thanking you for past favors, we are 
Very truly yours, 


ORPIN DESK COMPANY, 


JTMc/L 





AR ESTOWN mane 
TePrOme Cmaem BORE 


lormehs 








HE Orpin Desk Company, cf 
Boston, was among the first to 








HARTFORD, CONN. 
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CHAIR DOLLARS 
that ESCAPE! 


Day after day—week after week, you are 
constantly letting dollars slip away if you 
haven’t a display of Milwaukee Chairs on 
your floor. 

This isn’t theory. It’s fact. For we do not 
know of a single case where Milwaukee Chairs 
are given a fair showing that there has not 
been increased chair sales. 





























This is because Milwaukee Chairs are the 
most popular line ever built. They have the 
greatest selling appeal because they have style, 
dignity, character and they have through and 
through quality. 

Every bank, every office—business or pro- 





fessional, large or small—is a ready prospect 
for Milwaukee Chairs. The field is unlimited. 

Milwaukee Chairs not only pay a splendid 
profit, but they lead to other profitable sales. 
No one is ever a better prospect for other 
office e quipme nt than when in your store— 
attracted there by the distinctive beauty of 
Milwaukee Chairs. 

And Remember Too, we are now giving ex- 
clusive franchises in towns and cities where 
we have no representation. Be the Milwaukee 
Chair Dealer in your territory. Write today 
for full particulars and catalogue showing 
180 models. Do this before it’s too late. 


The MILWAUKEE CHAIR COMPANY 
Executive Offices: 666 Lake Shore Drive, ¢ ‘hicago 
Factory: Milwaukee, Wis. 


MILWAUKEE CHAIRS 
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“G-F” Athletic Club’s Annual Dinner 

The “G-F” Athletic Club held its annual dinner in the 
company dining hall of The General Fireproofing Company, 
Youngstown, Ohio, April 18. George C. Brainard, president 
of the company, was chief executive of the functiot That 
there is keen interest in athletic sports within the “G-F” 
organization is evidenced by the fact that nearly 350 em 
ployees were present 

Prizes were awarded outstand’ng ach.evements in 
golf, bowling and baseball, the receipients being individ 
uals and teams \ charming musical program was fur 
nished by the “G-F” orchestra 

ie : 

Quota Jubilee by Chicego Underwood Staff 

The Chicago sales staff of the Underwood Typewriter 
Company made merry at a dinner April 8 celebrating the 
fine record made by the organization in the company’s 
$10,C00 sales contest for the best record in January, lebru 
ary and March Phe rst quarter of 1929 showed the 
largest sales volume in the history of the company. The 
topnotchers in the Chicago branch were C. D. Bills, Kk. B 
McCle lan, B. B. Browne, E. J. Bertrand, | 
S. M. Zemansky and G. Miller 


The victory dinner was given in the east room of Hotel 


Hankenson, 


La Salle, covers being laid for fifty. W. D. M. Simmons, 
advertising manager of the company, was present, and 
made a stirring address lames Dunloy, also from the 
home office, attended Professional entertainers added zest 
to this gala event 
ae 
Durand Dinner for Chicago “Ediphone” Men 
Nelson Durand, vice-president of Thomas A. Edison, Inc., 
entertained the “Ediphone” salesmen of the Chicago or 
ganization at a dinner given at the Stevens hotel April 8 
There were about twenty-five representatives of the Edwin 
Barnes Company present to enjoy the Edison hospitality 
and absorb inspiration for further achievement in sales 
work 
oe — 
Oklahoma Apelans Elect Officers 
On Saturday, April 6, the Oklahoma City Apela Club 
held its annual meeting and election of officers. The new 
officers are: President, Early A. Dean, Burroughs Adding 
Machine Company; vice-president, Jack Barry, Ditto Sys- 
tem; secretary-treasurer, Albert W. Cory, Wolf & Com- 
pany. The board of governors consists of the individuals 
named above and Ed. Kinard, Osborne Calendars; A. R 
Teeple, American Sales Book Company; Clarence F. Page, 
Remington-Rand Business Service, Ine 
eR 
Lyon Dinner for Eastern Organization 
A dinner was given some weeks ago by Lyon Metal 
Products, Incorporated, for the sales staffs at New York, 
Newark, Philadelphia and Baltimore. W. B. Brown and 
M. C. Miller, of the home office at Aurora, IIl., were pres- 
ent, as were George Froehlich, erection superintendent at 
New York, and C. H. Gregory, cabinet division representa- 
tive of the same city 
Mr. Miller talked on “Sales,” and Mr. Brown discussed 
“Organization and Policies.” 
oe 
Illinois Booksellers to Convene May 7 and 8 
The Fourteenth Annual Convention of the Illinois Book- 
sellers and Stationers’ Association will be held in the Le- 
claire hotel, Moline, Ill, May 7 and &, 1929. Manufac- 
turers’ displays will occupy the entire mezzanine floor of 
the hotel. The program has been carefully prepared, both 
as to business and entertainment. A _ special feature will 
be a round table discussion by the office supply and book 
divisions of the association under the leadership of Daniel 
Hansen and Frank Garland 


SJ 
N 





The sheer simplicity of the “Eleven” 
Series carries an artistic effect—desira- 
ble in business. 


Its lines are fashioned to obtain a 
happy medium between the ordinary 
square legged designs and those of 
more modernistic tendencies—all of 
this deftly done by GUTH master 
Table Builders. 


Whom ever your client, he will ap- 
preciate being shown this distinctive 
style, especially since it is in a reas- 
onable price range. 


Like all GUTH TABLES this series 
embodies that easily recognizable 
“inbuilt worth” that characterizes 
Guth Line so well known to many 
dealers. 


If you are not already acquainted 
with GUTH TABLES, you will do 
well by asking for a catalog. If you 
have anything special in mind, our 
designing staff will be glad to work 
with you for the presentation of plans 
and suggestions to your client. 


GUTH TABLES constitute a compre- 
hensive line—from the simple square 
leg designs to the most elaborate hand 


5% carved—all designed to harmonize x 
with the lines of chairs as made by 


leading manufacturers. Stock sizes 
from three to sixteen feet lengths, larg- a 


er sizes on special order. 


Henry L. Guth Associates 


Allentown, Pennsylvania 
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“Elsie” Salesmen at Chicago Dine Monthly 


I he UIK-] OK Members of the Chicago sales organization of the L. C. 


. Smith & Corona Typewriters Inc., gather about the festal 
Storage File board once a month to swap experiences and ideas, and to 
typify the good fellowship of the industry. In April they 
gathered at Weichel & Gellert’s famous restaurant, South 
Wabash avenue, for a goodly spread and an hour of com- 
radeship 

++. 


Cleveland Typewriter Dealers’ April Meeting 


Chere was nearly a hundred per cent attendance at the 
April meeting oft the Cleveland Typewriter and Adding 


1 


Machine Dealers’ Association, wh‘ch was held at the Hotel 


Olmsted, Cleveland President L. W. Adler was in the 
chair 
OPEN VIEW , Dinner preceded the meeting and after routine business 
pga a was disposed of the matter of unfair competition in the 
typewriter business was taken up. Several members spoke 


on this subject and po‘nted out that the various commercial 


schools were selling machines to their students on a time 
payment plan These speakers said that they could not 
compete with the commercial schools on that basis. The 
suggestion was then made that the association start a 


school at which instruction in typing would be given gratis 
There would be no lack of applicants and the business that 
vould be derived from the students would make it prac 
tically self-supporting, it was contended It was also 
pointed out that other subjects could be taught a little 
later on and that a great deal of favorable publicity would 
result from such a move. The approximate costs of such 
a proceeding were next taken up and as a result it was 


deemed that such a school could be launched and main 





tained and that members should inquire as to suitable loca- 


tions and other details and report at the next meeting. 


Keeps Inactive Records Clean Another important matter was that of the association 
Orderly and Accessible having a special page in the telephone directory. Each 


member would be allotted equal space and the cost pro- 





He s the economical solution for your entire < 
pro le n f storing old ae Pecos of all kinds. With rated rhe center of the page would contain the creed 
Ouik-Lok Storage Files a 90% saving over steel of the association and this would be the sole argument for 
transfers is possible without loss of efficiency or business. No prices would appear in any member's adver- 
a J : ; , , : tisement, just his name and address and whatever he spe- 
Quik-Loks are the only files having automatic ‘al It Sele that the teleni tinect 
ae , , “Malizes 1 as I Ni he telephone directory was 
k, steel re-inforcement, 3-ply bottom, handy pull- awe wee & , et ctor} 
| 
" y-proof lid, bulge-proof ends, and all smooth the best advertising medium used in the trade and that such 
surfaces, inside and out. Slide easily—no projections an advertisement as outlined wou ld prove doubly effective. 
| = > - » c — » be e mn . . . 
to catch on shelving or mar finest furniture. Collaps \ committee was appointed to take the matter up with the 
ible Easily assembled Instant in operation, stur- | ‘ is ot ; . id c . : 
~t > telephone company so that insertion could commence with 
ily built, absolutely dust-and-vermin-proof, light and , 
easy to handl the next issue 
Quik-Lok Storage Files cost less to own than to The next matter taken up was that of membership in 
be without. Guaranteed to give perfect satisfactiot ‘ aes 
e withou suaranteed t give periect Satisfaction the National Association of Typewriter Dealers. Presi- 
or money back. Write for full information to your , , pas ; : 
ed “a ae 1. : dent Adler, who is a director of the National body, pointed 
neares lstributor or direct ; ia ie 
DISTRIBUTO out the many benefits to be derived from affiliation with 
RS the larger organization, and as a result several applica- 
THE QUIK-LOK FILE CO., H. C. PARKER, Ine., . “tenegeen gee cin Snetiasiie atin ta 
636 Broadway, N. Y. 445 Camp St tions tor membership were macd¢ ractically every mem- 
For the States of New York, eur ‘~ » all . : : —— t. 
w Orleans, La. ber of the local association is now a member of the Na- 
New Jersey, — —~ eee For the States of Mississippi : 
and Connecticut and Louisiana tional body. It was also decided to urge at the next 
C. F. KAPPES, + REE aR loath alli Gaced rer affiliate wit! 
1926 Merriman S8t., R. G. ROBERTS & CO., National convention that all local associations afhlhate with 
> . . . 
(Connon  & 0.) 12006 Lowe Ave., the National organization and that each local group pay 
Ohio ci ~~ ™ Pvirginia Chleage, Hl. 1 1 | l | l hd . 
. ’ ’ . tan dues accore y > > ers 1 as. s x >S 
West Virginia, Delaware. Wisconsin and Indiana - according to the num er OF mem er t has, such due 
Maryland and the District SCH WABACHER-FREY to be assessed each member in addition to those collected 
of Columbia STATIONERY CO. f t} 1 1 — Thi , . 
) 1e Cz y 1172 ¢ snocectin _ » * 
IRWIN-HODSON CO., Sem Brand ‘ or 1€ ocal organization i iggestion was unani 
Portiand, Ore. Los Angeles mously approved 
Northwestern States For the Southwest States : 


Other matters of interest to the membership were then 
The KAY- DEE C discussed, such as the advisability of holding more than 
omp pany one meeting a month, which, some members argued, was 

Mfrs. Steel, Fibre and Paper Transfer hardly sufficient when so much important business had to 


and Storage Files be transacted. It was finally decided that when occasion 


3644-64 South 36th St., warranted it, it would be better to have President Adler 


Lincoln Nebraska call a special meeting. Adjournment followed this dis 
> . ~ 
cussion.—A. E. D. 
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What Pen 


... will be selected in largest 
numbers by those who will 
buy new pens? 


100,000 People 


from 48 States were canvassed 
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A nation-wide poll was taken 
in a manner similar to the 
LITERARY DIGEST’S in 
forecasting the last presidential 
election. 


We wanted to know which 
fountain pen is the national 
leader now, and which would 
be elected next. Pretty good in- 
formation for dealers who are 
buying pens to sell. 


The investigation was entirely 
disinterested. No leading ques- 
tions were included. 


Nothing else equally compre- 


hensive has ever been under- 
taken heretofore in any line of 
merchandise to prove leadership 
in usage and future popular 
demand. 


Let It Be Your Guide 


To offer in largest quantity the 
pen that will have 132% more 
demand than the average of the 
next four nearest makes, is to in- 
sure both volume and turn-over 
in the most certain way. 


Therefore, let the letter on 
the next page be a guide to you 
in the selection of your pen stock. 


THE PARKER PEN COMPANY  .« — Janesville, Wisconsin 


See the letter 






on next page 


PRINTED IN U.6.A S00- 2-29 











Dec. 14th, 1928 


The Parker Pen Company, 
Janesville, Wisconsin. 


Gentlemen: 


This is to certify that we have just completed 
a Nation-Wide Fountain Pen Poll among consumers 
located in every state in the Union, showing that 


23.07% more people will select a Parker when they 
buy a new pen than will choose the next nearest 
make, and 45.45% more will select it than will 
choose the second nearest make. 


more pen owners than 
four nearest makes and t demand for Parker 
Pens will be 132% greater than the average for 
the next four nearest makes. 


The poll indicates also that Parker has 119% 
t of 


the next 


> 


is was conducted in a manner similar to 
the Literary Digest presidential poll. We sent 
questionnaires to 100,000 telephone subscribers 
prorated among all states. 


This poll was entirely impartial -- telephone 
ubscribers had no means of knowing for whom 
his was being done, and there was nothing on 
he questionnaire to influence answers. 


ct ct @ 


Yours very truly, 





_ 


Statistical Department 
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Addressograph Junior Wins Salesmanship Test 

Stanley E. Torry, junior salesman at Vancouver, B. C., 
for the Addressograph Company, won first place in the 
fifth annual Y. M. C. A. salesmanship contest held a short 
time ago. The contest was staged before an audience of 
400 people. Mr. Torry made a presentation on the Addresso- 
graph, which won the prize. A perpetual trophy is given 
into the winner’s custody for one year, and an individual 
cup becomes his permanently. 

Mr. Torry was promoted from repairman to junior sales- 
man in June, 1928. He enrolled in the Y. M. C. A. sales- 
manship course, assisted by his chief, Mr. Lothgren, and 
applied himself to the course so that he won the contest 
against a number of other youngsters in the selling work. 

ee ea 
Edison S. Morse a Candidate for Annapolis 

Edison S. Morse, son of F. H. Morse, Chicago branch 
manager for the Woodstock Typewriter Company, has been 
nominated for Annapolis. He took his examination at 
Chicago April 17. Judging by his excellent record in 
school, Edison should make an excellent showing in the 
examination, and win the coveted appointment to the 
United States Naval Academy 

He graduated in January from the Lake View high 
school, Chicago, and was president of the class. Edison 
was cadet major of the Reserve Officers Training Corps 
battalion at Lake View high. Two months prior to the 
examination he attended the preparatory naval school at 
Annapolis to equip himself for the examination 

wae 
Stationer Becomes Knight of St. Gregory 

Leo T. Crowley, president of the General Paper Com 
pany, Madison, Wis., and also president of the Bank of 
Wisconsin, Madison, has become a knight of the order of 
St. Gregory. This is a papal honor, conferred on Mr. Crow- 
ley because of his Christian life, his deep interest in the 
church, and benefactions in various directions. 

he investure of title on Mr. Crowley took place at St 
Patrick’s church, Madison 

. ee 
Huffaker Becomes President of Maverick-Clarke 

Norman C. Huffaker has been made president of the 
Maverick-Clarke Litho Company, San Antonio, Texas. He 
had been for many years a member of Farant, Inc., agent 
at Norfolk, Va., for the Yawman and Erbe Manufacturing 
Company, and other office equipment manufacturers. 

Gail Huffaker, who had been associated with his brother 
in the Norfolk business, has taken complete charge. Cuth- 
bert Lee has been advanced to vice-president of Farant, Inc. 

cnnctenicegliuiilieaiata 
Lincoln Pen Brings $2,300 

One of the pens with which Abraham Lincoln signed 
one of the four copies of the emancipation proclamation 
brought $2,300 at a public auction at New York. This 
proclamation freed the slaves in the United States. The 
pen was presented by President Lincoln to Louis Burfdoff, 
Springfield, Ill. It remained in his family until recently, 
when the pen was offered for sale. 

— gj — — 
B. F. Maxey Joins Woodstock Organization 

B. F. Maxey has become district manager for the Wood- 
stock Typewriter Company, in charge of the state of Ten 
nessee His headquarters are at 115 Thirtieth avenue, 
South, Nashville, Tenn. Previous to joining the Wood 
stock staff Mr. Maxey had been manager several years of 
the Nashville branch of the L. C. Smith & Corona Type- 
writers Inc. 

—— 


Nothing is so blinding as mutual hate-—Quality (Clarke 


& Courts). 





Clean Blotters. 
Well Displayed 


SELL MUCH EASIER 





Soiled, ill-kept blotters not only mean an 
actual loss but they are uninviting to the 
customer's eye. 


So unnecessary, too. Because the Wrenn 
blotter cabinet (made by General Fireproof- 
ing Company) stops all this loss from soiled 
blotters. And it displays them so attrac- 
tively that increased sales are the im- 
mediate result. 


Shelves are so arranged that various colors 
can all be seen and obtained instantly. 


The Wrenn cabinet is a worth while invest- 
ment for any dealer, especially on the basis 
of our introductory offer good for a limited 
time only. Write for details today. 


The Wrenn Paper Co. 


Middletown, Ohio 
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ORIGINAL ORDERS... 
.. CONSTANT REORDERS .. 


- OUR FULL COOPERATION 


This message is for leading stationers and office 
supply houses the country over. Those who already 
stock LIBERTY Collapsible Storage Files know 


the following facts— 





IBERTY Files are rapid 
sellers and, for the capital 
required, are a very profit- 

able line. Our national advertis- 
ing makes sales come easier and 
keeps repeat sales constantly 
coming in 


* > * 


The four vaults shown here are 
representative of the business 
available More than 30,000 
banks and business firms are 
already using LIBERTY Files 
for their storage filing work. 
All banks and the larger business 
organizations are the best kind 
of prospects. You can easily 
maintain a constantly growing 
volume of sales 


* . * 


Because of patented advantages, 
LIBERTY Files are unquestion- 
ably superior. This has been 
proved conclusively by tests made 
by leading banks and business 
firms and by the fact that these 
files have long been the leading 
sellers in their fields. You want 
to push the line that makes you 
the most sales and therefore 
profits. 


~ 


Let us tell you about our plan 
of cooperation that, during the 
past year increased sales for one 
of our leading dealers more than 
250°, 


Sie 
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Gilbert Bosse on Two Important Committees 

Gilbert H. Bosse, vice-president and general manager of 
the Imperial Desk Company at Evansville, Ind., has been 
notified that he has been appointed to two important com- 
mittees of the National Association of Furniture Manufac- 
turers, one of which he is to head 

Mr. Bosse has been made chairman of the Industrial Re- 
lations Committee, one of the most important committees 
of the association, and which is composed of some of the 
largest furniture manufacturers in the country Hle also 
was named a member of the committee on Lumber Grad- 
ing Rules. 

Mr. Bosse is one of the few Evansville furniture men 
ever appointed to the national organization’s committees 
and to be appointed to two and made chairman of one of 
the most important is considered a distinct honor in manu- 
facturing circles in Evansville, and Mr. Bosse has been 
congratulated on all sides 

In addition to being vice-president and general manager 
of the Imperial Desk Company, Mr. Bosse is vice-president 
of the Globe-Bosse-World Furniture Company of that city, 
operating one of the largest furniture factories in the 
United States W. B. C 

i _— 4 
Why Mail Is Lost 

The moving season is again with us. More than half a 
million changes of address were filed with the Chicago 
Postoffice during the past year, according to Postmaster 
Arthur C. 
moved and did not notify the postoffice, with the result 


Lueder, but there were many thousands who 


that many pieces of first-class mail and parcel post remained 
undelivered and great quantities of circular matter and 
newspapers were returned or destroyed. 

If you move, notify the postoffice, giving the old and new 
addresses. Blanks for this purpose may be pra tn from 
the carrier, or an ordinary post card letter may be used. 
Roomers should have mail addressed in care of the person 
whose name appears upon the mail box 

Subscribers to magazines should immediately notify the 
publishers of a change of address to insure receiving copies 
without interruption. 

>_> 


L. C. Geils to Aid Salvation Army Fund Drive 
Louis C. Geils of Corlies, Macy & Company, 441 Pearl 
street, New York, N. Y 
he Stationery and Stationers’ Supplies division for the 
Annual Maintenance Appeal of the Salvation Army of New 
York City, to take place May 1 to 15, 1929 
It will cost $560,000 to carry on the forty-nine relief and 


has accepted the chairmanship of 


welfare institutions of the Salvation Army in Greater New 
York during the coming year, according to the budget 
approved by the Advisory Committee, of which Henry W. 
Taft is chairman and Guy Emerson treasurer. Mr. Geils 


Rated dealers not already carry- COLI APSIBLE/ expects that the stationers of New York will subscribe their 


ing stocks of Liberty Files are 
particularly asked to clip the 
coupon to their letterheads and 
to mail it to us today 


ae 7 quota without difficulty. 4 

New Typewriter Store in Long Beach 
Merton Hart recently opened a typewriter store in Long 
BANKERS BOX COMPANY. INC. Beach, Calif., at 225 East Broadway. Mr. Hart is special- 
RAND MSNALLY BUILDING «= CHICAGO, ILL. izing on the sale of late model “Regal Rebuilt Royals.” 
He also handles portable typewriters of all makes. 





I am interested in your plan for selling more LIBERTY ; : 
Files. Please send full information regarding your coopera- Mr. Hart has been in the typewriter field for twenty-eight 
tion by return mail. , . ; . ; , 
years. His background of experience is helping him to 
1 
I 


make a success of his new venture 


Name ‘ ; eeee — 
Boehne Keeps Bank Director Job 
Add $5 . . - e 
George F. Boehne, for many years general manager otf 


the Evansville, Ind., office of the Burroughs Adding Ma- 
chine Company, has been re-elected a director in the North 
Side Bank in Evy vear.—W. B. C. 


Attention of 


O.A. 5-1929 
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. A complete line of 
A Restful Luxurious shelving, lockers, fling 
equipment, safes and 

wardrobe cabinets. 


Distinctiveness That 


Is Decidedly Berloy 









Berloy rests secure in its knowl- 
edge that it has at its command, 
office furniture that any agent or 
dealer would be proud to handle. 
rhe beautiful new executive desks 
accompanied by their always 
handy servants —the two drawer 
vertical filing cabinet and the desk 
high storage cabinet — provide an 
incentive to buy on sight because 


of the restful dignity and the last- 
ing utility inspired by the generai 


appearance. Write for our agency 


Branches in all the principal plan B t R LOY 


cities are at your service. 








The Berger Manufacturing Company 


CANTON - OHIO 
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Suid 
Te FEATHERWEIGHT 


RING MEMOS 


“feels like a feather 
in your pocket”’ 


LESS than half as thick as any 
other Ring Book may sound like 
exaggeration; but prove this detail 


Repeat Business on Refills for yourself, by comparison. It will 
not bulge the vest pocket; so light 
Users of Featherweight Memo are and thin that a man hardly knows 
enthusiasts about it; they keep on using it’s there. 
it and must buy refills from time to 
time. Here is continuous business for Refillable 


dealers, especially those who always 
have stock of the five sizes in both 25 and 
50-sheet refills. 


The handsome covers will outlast 
many refills; they are not thrown 
away after all the sheets have been 
written on, as is usual with a sewed 
book. Anew refill is slipped into the 
cover, in place of the used one, and 
the book is ready for continued 
service. 


A Featherweight Memo with one of the 
handsome genuine leather covers—pigskin 
or cowhide—is economical; it will last for 
years. The leather is of best grade and, 
purposely, medium-light weight; each 
cover is one piece of material, without 
lining. 


Flat Opening 


Featherweight Ring Memos open abso- 
lutely flat at any page; both sides of sheets 
can be written on. 


Write for samples and descriptive price list 


Trussell Mfg. Co. 


23 to 29 Cottage St., Poughkeepsie, N. Y. 


Free 
Display Carton 
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Kennedy Sales Agency Opens Shop in Long Beach 

The Kennedy Sales Agency, a new office equipment 
house located at 144 Locust avenue, Long Beach., Calif., 
recently announced the formal opening of its new sales 
rooms 

The company has the agencies for the products of the 
following concerns: The General Fireproofing Company, 
Youngstown, Ohio; Fred Medart Manufacturing Company, 
St. Louis, Mo.; Acme Card System Company, Chicago, 
I The National Safe Company, Cleveland, Ohio; The 
Peabody Seating Company, North Manchester, Ind., and 
Leonard Peterson & Company, Chicago, III 

4 number of large installations in and around Long 
Beach have been made by the company. 

W. B. Kennedy, manager and owner of the business, 
was formerly connected with the Burroughs Adding Ma- 
hine Company for about twenty years and was with the 
sate Cabinet organization tor five vears 


- 


All-Steel Equip Company Enlarges Factory 
rhe All-Steel-Equip Company, manufacturer of A-S-E 
steel office equipment, is completing two new large addi 
tions to its factory and main office at Aurora, III 
One addition includes a large warehouse, providing for 
mmediate deliveries from stock, new productions, offices 
ind facilities, and a modern fan ventilated spray room for 
fine lacquering of cabinets. The other addition provides 
for added factory equipment and sheet steel storage 
An enlargement and re-arrangement of the general of 
ces and considerable new equipment has provided A-S-E 
with office organization facilities correspondent to its en 
larged dealer organization and internal growth Dealers 
are now supplied through the main office warehouse and 
from branch warehouse stocks at New York City, Detroit, 
and Cleveland, effecting quick deliveries 
a 
Vawter-Luckett, Limited Reverts to Former Name 
According to a letter dated April 1, 1929, the firm name 
of Vawter-Luckett, Limited, 43 and 45 Britain street, 
foronto, 2, Canada, was changed back March 15, 1929, to 
Luckett Loose Leaf, Limited, the original name under 
which the company operated 
The management has not been changed in any way, J. S. 
Luckett continuing as president and general manager 
The letter also contains an announcement of the election 
R. L. Warner as vice-president and C. J. Dutton as 
secretary-treasurer. Mr. Warner has been with the com 
pany since 1919 and for the past four years has had charge 
f the eastern office at 220 St. Sacrament street, Montreal, 
Jue., Canada. He will continue to direct the activities of 
the eastern office. Mr. Dutton has been with the firm since 
1924 as accountant in charge of the Toronto office 
_— 
Coast Stationery Company Moves 
1¢ Coast Stationery Company, Los Angeles, Calif., 
ormerly located at 242 South Spring street, recently moved 
across the road to 241 South Spring street. The new quar- 
ters are considerably larger and more modern. 
The company is now equipped with a modern printing 


plant and handles an extensive line of stationery and office 


a - 
Evansville House Changes Name 
thrie and Company, dealers in office furnishings and 
s, at 210 South Third street, Evansville, Ind., have 


ade an amendment to their articles of incorporation, 
hanging their name to Guthrie’s, Inc. The company has 
een in business for a number of vears and enjoys a large 
patronage in Evansville and the tri-state’ territory.— 
W. B. | 











‘Your 
business 
exists 
by the 
minute 


The Ediphone has set the 
tempo of modern business. 
It eliminates two time- 
wasters — buzzers to sum- 
mon a stenographer and 
shorthand dictation to de- 
mand “twice-written” let- 
ters. The total of minutes 
saved can easily add an 
hour a day to the average 
dictator’s free time—a 
month every year for him 
to devote to your mutual 
interests. 






Let us prove this at your desk. Tele- 
phone “The Ediphone”, your City, 
and ask for the book “An Easy Way 
to Chart Your Correspondence.” 


Ask for Travel Service 
THOMAS A. EDISON, Ine. 


ORANGE, N. J. 








Radio Program Monday Evenings 
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Edw. L. Sibley Mfg. Co. tac. 


Bennington, Vermont 


Send for free 


“J 


display base 
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American Writing Paper 1928 Statement 

An increase of eighty-six per cent in net profits, despite 
a reduction in sales of almost eight per cent, is shown in 
the second annual report of the board of directors of the 
American Writing Paper Company, Inc., Holyoke, made 
public by S. L. Willson, president. 

Far-reaching effects of strict economies emploved under 
a budgetary control system established last year are re- 
flected in the comparative results of 1927 and 1928 as set 
forth in a table of sales and net profits. This table shows 
a decrease in sales during 1928 of $1,140,485.30 and an 
Increase of net profits of $128,161.87. Net sales for 1928 
totaled $12,199,044.74, with net profits for the vear of 
$277,933.81. 

Production in 1928 dropped to 61,930 tons, a decrease of 
9.86 per cent. Carrying through of the company’s policy, 
“Better Business” rather than “Bigger Business,” resulted 
in a material increase in the tonnage of better quality 
papers. 

Heavy rehabilitation expenses during the past year have 
in no wise aftected the company’s financial position, ac 
cording to Mr. Willson. There was spent in 1928 for 
rehabilitation, plant additions and betterment, $768,556.86 
There was also spent for maintenance and repairs $402,- 
564.24, which amount was charged into cost of operations 
the total sum for the two items being $1,171,121.10. There 


was no depletion in the cash working capital, a condition 


made possible by reduction of inventories of raw material 


and finished products, budgetary control and the addition 


of the profits of 1927 to the reserve as well as the sum of 


$233,721.53 depreciation which became available as cash for 
necessary expenditures. 

“In every branch of our business economies have bee 
effected,” Mr. Willson’s statement reads in part. “We ex 
pect to effect many more during the current year which 
will enable the company to improve its operations steadily 
and its net returns. 

“The condition of the mills and of the inventories is 
better than ever during the history of the present company 
or its predecessor. The system of budgetary control estab 
lished last year has been continued with splendid results 

“The present ratio of current assets to current liabilities 
is a little over seven and one-half to one No money has 
been borrowed—all bills have been discounted, and all in 
terest obligations on bonds and serial notes have been paid 
when due. Our losses from bad accounts were one-twelfth 


ot one per cent.” 


. sli iasens 
The First Twenty-five Years Make It Easier 
W. A. Wike, Cleveland sales agent for the Addresso 

graph Company, has rounded out the first quarter-century 

with the company. He is one of the oldest men in point of 
service with the company. He started in a short pants 
job--ofhce boy. There was ambition in the youngster, and 
he proceeded to do his best with his first job. When he 
had proved his mastery of small things, young Wike looked 
higher. He tried selling—and has stuck to it since. \ 

Chicago territory enabled Mr. Wike to demonstrate his 

ability, and he was transferred to a territory in Milwaukee. 

Later he returned to Chicago, and shortly elected himself 

to the Addressograph “Hundred Club” in 1916, 1917, 1918, 

1919 and 1920. In 1919 he was president of the club. In 

1919 Mr. Wike was promoted to be district manager at 

Cleveland. While there he elected himself three different 


years to the “Hundred Club.” 


dabenheiitibcciman 
Direct Mail Headquarters Moved 

The headquarters offices of the Direct Mail Advertising 

Association, Inc., have been moved to the Barlum tower, 

Detroit, Mich. The offices had been in the Polk Directory 


+ 


building at Detroit several vears pas 


10290 
ay, 1727 


OFFICE APPLIANCES 

















WAIT! 


Watch for our 
announcement 
next month! 


—one of the most sensational announce- 
ments ever made to the trade 


—the amazing new developments in col- 


ored Dip-a-Day Desk Sets 


—new designs, new shapes, wonderful 
new colors and color combinations 


—new features, unequalled in desk set 
history, providing for the first time 
a socket adjustable in every sense of 
the word . . « « « For full details, 
see our announcement next month 


Sengbusch 


SELF-CLOSING INKSTAND COMPANY 
515 SENGBUSCH BUILDING MILWAUKEE, WIS. 
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MEILINK DEALERS MAKE 
MORE MONEY 


Because:-- 





Beets eet ds | ee Se 4 La Pee eo © | 


Senses es. 
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have made in hurg@iggpof actual fires and but™iamges affords our 


Bost convincing sales arg 
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dealers another a Font. 


The Meilink Steel Safe Co., Toledo, Ohio 


Perhaps your city is not closed to a Meilink dealer. If your organization is 
up to sell safes in a big way, the Meilink line will greatly increase your profits. 
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Distribution Needs a Spring House Cleaning 

n an address before the Marketing Executives’ Confer- 
ence of the American Management Association, at the 
Hotel Gibson, Cincinnati, Ohio, April 4, 1929, Gorton 
james, chief of the Domestic Commerce Division, Bureau 
of Foreign and Domestic Commerce, made some interesting 
statements. He said that the old method of wholesaler- 
retailer distribution needs a spring house cleaning. The 
Department of Commerce is doing its share to help the 
wholesaler and retailer to do this spring cleaning by gather- 
ing statistics and experimenting with methods and prac- 
tices of distribution. 

‘Sales policies need overhauling. One policy which is 
an obvious breeder of waste is that of requiring the retailer 
to stock full lines—forcing him to carry non-productive or 
‘slow movers,’ along with profitable lines, thus clogging up 
his business and reducing his stock return. 

“We are becoming more and more convinced that the 
most important lesson the majority of small independent 
retailers need to learn is the technique of handling credit. 
The selling to customers who are bad credit risks ought to 
be eliminated. Another ‘soft spot’ in the distributive proc- 
ess is the management of sales by manufacturers and 
wholesalers. Such economic waste as duplication of sales 
effort, instanced by a small retail store into which more 
salesmen from manufacturers and wholesalers came on two 
days out of every week than did customers, should not be 
permitted to continue. 

“Cost analysis,” said Mr. James in conclusion, “is essen- 
tial to the American business man in deciding what new 
methods to adopt and what ones to reject in his spring 
cleaning.” 

> 

Hoosier Desk Company Issues New Catalogue 

Catalogue No. 29, showing the complete “Built True 
Clear Thru” Hoosier line of desks, tables, costumers and 
waste baskets, was published March 25, 1929, by the 
Hoosier Desk Company, Jasper, Ind. 

An attractive cover of mottled tan and cream carrying 
a line illustration printed in colors sets off the nine by 
eleven inch catalogue nicely. The Colonial and Executive 
suites are portrayed in colors; the rest of the items in the 
line are shown in standard black and white halftones. 

The unusual manner in which the catalogue is made up 
indicates careful and considered planning. Each suite or 
series is treated separately on a sheet the same height as 
a single sheet but three times as wide. The widé sheets 
are folded twice so as to fit into the catalogue size. This 
feature is particularly helpful to the salesman or dealer 
who uses a catalogue to strengthen his sales effort. When 
the sheet is spread out the principal members of the suite 
or series are in view. By making the first fold at the right, 
the remaining items come into the line of vision. The last 
told brings into reading position the specifications of the 
particular suite or series depicted on the other parts of the 
sheet 

On the next to the last page in the catalogue is a phan- 
tom drawing of a Hoosier desk showing its structural 
features 

a 
Former Rem-Rand Man Heads Testing Laboratory 

B. H. Witherspoon was recently elected president of the 
Pittsburgh Testing Laboratory, inspecting engineers and 
chemists, Pittsburgh, Penna. 

Mr. Witherspoon was formerly district manager of the 
Remington Rand Business Service, Inc., in Los Angeles, 
Calif. He is a graduate of the University of Wisconsin, 
served in the First Division, Third Army Corps and Second 
A. E. F. in France, and was discharged as a Lieutenant 
Colonel 
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IOS YEARS 


VAY OF VAY 


EXPERIENCE 


Back of the Products of 


FIRST IN FIRST IN 
761 SAWS 1929 


a 





<=, :_ foal CASTELL” es) 


WA Makery ofthe AV 
WORLD ~ RENOWNED 


PENCILS 


Every Deg ree Of H 3 rd ness 


LUMBERMEN 
Ol CARPENTERS 
STONE CUTTERS 
DRAFTSMEN 
COLORED CHECKING 
—-COPYING — 
STENOGRAPHERS 


(ee oe PENCILS 
IN 64 COLORS 

Unsurpassed For Purity, Smoothness 
Durability and Grading 

Dealers Should Never Be Without Them 


A.W. FABER 


WAV NEWARK, NEW JERSEY. Wav 











Re A.W. FABER 
RUBBER ERASERS 


F For Pencil, Ink or Typewrit- 
ing Erasures-School or Com 
mercial Uses Special Numbers 
Adapted To Every Type of Work. 
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xe 3 Ee 
ie SALMAGUNDI i 


Fifteen Years Ago 





Mental Pabulum and Interesting News 
Features Revealed to Readers of Office 
Appliances in the Issue of May, 1914 


“The Salesman and the Facts” by Earl D. Eddy was a 


plea for earnest honesty in presenting merchandise and 





devices to a prospective customer. 


. George F. Malcom, general manager of the I’. S. Webster 
SELL THE CHAIR THAT IS Company, Inc., had succumbed to the lure of the automo- 


bile. His favorite driving horses had been pensioned in 
green pastures. 


. . 
Scientifically “Office Furniture Window Display” suggested ways oi 


dressing windows to help sell office equipment 


° ] A special section devoted to the sale and installation of 
ig t! loose leaf devices presented many nuggets for the enter- 
prising commercial stationer. 

The Meilink Manufacturing Company had established an 


A chair is either right or — office at New York City. 

designed | for a purpose or for a The Addressograph Company, Chicago, had plans pre 

nee seepectuastaes pared for a six-story addition to the plant on Peoria street. 

me nt ger Pega _ — It is The Hedman Manufacturing Company had been incor 

a producer of pep in offices, factories, porated at Chicago. 

print shops—every place where peo- a 

ple sit down to work. Pencil Salesmen: Attention! 

Why experiment? Che editor of Printers’ Ink recently received a letter 
from one who signed himself “Old Grouch.” It looks as it 


For a voyage, a steamer chair and for 
a hotel lobby the sqooshy deep chair. 
But when a person wants to earn a 


day’s pay, put him in a UHL “Postur- 
Chair.” clerk to show goods? For example: 


“T have just bought a lead pencil—after a struggle I 


he had a just complaint. This is the letter 
“Is there any way of getting the idea across to retail 
merchants and their salesmen that it is the duty of the 


UHL is the only steel posture chair 
approved by the American Posture 
League, the authority of wide recog- : 

. as : , , y & showed me a pencil. Then he showed me one and it had 
nition in this line. 
Wh : P not been sharpened. I should have liked to have examined 
; 4 ve _— with this outstand- a variety of leads, of different makes, grades and sizes. The 
ing Orand: store was one of the largest stationery stores in this state, 


wanted a soft pencil with an eraser and a large lead. I was 
obliged to describe it intimately before the clerk even 


and there seemed to be a variety of pencils in stock, but | 


| he | oledo was only allowed to look at one, and that had no point on 


it, so I couldn't try it. 


Metal Furniture Co. “Letters and numbers of pencils mean nothing to me, so 


I was in the dark as to what to ask for. I was told that 


ii i a ll a a ——s 


— ESE a i 


Manufacturers of UHL Steel Furniture, Typewriter . . : 
Chairs, “Postur-Chairs,” Tables, Stands. Vault pencils like the one, the stub of which I had just thrown 
Trucks and Factory Equipment away, were not made. Yet I had bought that pencil from 
1430 Hastings St. Toledo, Ohio an obliging clerk in another town who spread out a line of 
pencils of all sorts of makes and grades and let me select 


the one I liked.” 





= 
Paying Seams with Vowels and Consonants 


This is strictly confidential, and for windjammers and 


powerboaters only. All others refrain from reading 
The Lake Michigan Yachting News described the con 
struction of a dink, or yacht tender. The operation of 


caulking the seams was detailed, including the use of hot 
seam composition. It was discovered that the composition 
used was rather soft and tacky, and a hardening wax was 
necessary. So some old Dictaphone cylinders were melted 


i a i 


and mixed with the composition, which made a good job 
of it. The idea isn’t as new as it sounds, for many a job 





Ne. 9606-17 of caulking has been mixed with vowels and consonants, 
Postur-Chair staccato logging, but this is the first case which has come 






Ne. 8500 
“Postur-Chair™ 






to our notice where both vowels and consonants were ma- 








eee ee a  - ~ ‘ terial, tangible—and tangling. 
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QUES LEw ine OE 





PLANNED 
TO FIT 
THE JOB 


a 






STEEL BANKING COUNTERS 

STEEL FILING EQUIPMENT 

STEEL DESKS AND TABLES 

STEEL SECTIONAL BOOK. 
CASES 

STEEL TELLERS’ TRUCKS 

STEEL OMNIBUSES 

STEEL BOOKKEEPING and 
POSTING DESKS 

STEEL PARTITION 

STEEL SHELVING 


for BANKS 


LOAN ASSOCIATIONS 
TRUST COMPANIES 
CASHIERS’ OFFICES 
INSURANCE OFFICES 
CORPORATIONS 
PUBLIC UTILITIES 
BUSINESS OFFICES 


PLANNED 
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These Profitable 
CONTRACT *7 SDECIAL WORT 


Installations Can Be Yours 


It’s an office equipment dealer who is filling certain highly 
profitable orders in your territory—why not you? 


With Security Planned Equipment it’s as easy to fulfill the 
special needs of banks and other institutions, as to make 
smaller unit sales across the counter! And remember, there’s 
always a flow of orders for Security stock equipment in the 
wake of every Security Planned Equipment installation! 


We help you uncover prospects, survey the requirements, 
recommend suitable equipment, estimate the cost and close 
the sale—functioning like a part of your own organization! 
When you sell Security Planned Equipment, you not only 
broaden your market and increase your profits—but also win 
most influential patronage and build good will. 


Learn how scores of other dealers are today enjoying the 
cream of the country’s planned equipment business with 
Security products and Security cooperation. Write to our 
Planned Equipment Division—now! 


EQUIPMENT 





STEEL EQUIPMENT CORPORATION ~ Avenel, New Jersey 


Pe 


Branches: NEW YORK—-NEWARK--BOSTON—PITTSBURGH—WASHINGTON— 
CHICAGO—NEW HAVEN—PHILADELPHIA 














92 OFFICE APPLIANCES May, 1929 


The eNew 








_\ Here it is Mr. President 
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| \ A figuring machine 
ee small enough to fit 
s in your desk drawer 
- «+to carry around 
©. inabrief case: - - 
and still it has a 
standard keyboard 


“ee? 
eee 
oo 
nd 
oe, 
oe 
oe 


The New Executive 
Monroe is incredibly 
small: - weighs only 
74 \|bs.- takes up no 
»\.. more space on youl 

| desk than a telegram 


VEOCULIVE 


~~, he oe hh 
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ee Monree : oe 


Each Executive 
Monroe is delivered You can pick up The Executive Monroe with one 


in one of the new- : . : 
type rigid brief cases hand, and it readily fits in your desk drawer 











» 
ent Just think of it! Now you always can have at 
your elbow a real Adding-Calculator wherever 

° you may happen to be—at your desk, at home, 
ne on the train, on the job,in the field—anywhere 


) fit you please. 


Because of its standard keyboard The Executive 
wet Monroe, like all Monroes, is an Adding-Calculator, 
mot merely a calculating machine. It adds as 


and easily as it multiplies, subtracts and divides. 





a a3 For executives who need figures — perhaps 
‘ ; , " Now you can figure at home 
confidential figures—at once, for accountants, ‘s es conveniently 0s in your ellie 

5 a for engineers, for contractors, The Executive 


ard Monroe climinates the fear of inaccuracies, saves 
OD countless worried hours of mental arithmetic, 
and gives the figures you want wherever and 

whenever you want them. 
Think of keeping such a machine in your 
desk drawer, of tucking it into its own case 


with your important papers, and Carrying it 





with you anywhere. It sounds too good to be 
true, but it’s here at last—Monroe now offers 
you its world-famous Adding-Calculator in this aby You can take Monroe accuracy 


: right out on the job with you 
unbelievably handy size. 





Everybody figures. Ask the office of the 
Monroe Calculating Machine Company, Inc., 
in your own city, to show you The Executive 


Monroe. Or write to our home office in 





Orange, New Jersey, for complete information. 


cutive 
redibly 
on NRO 
up no 


n your HIGH SPEED ADDING-CALCULATOR With The Raccutive Bésuses t's 6 
legraml The Machine for Every Desk pleasure to figure while you travel 
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Steel 
Filing 
Cabinets 


Ideally 


Serviceable 








| The Macey Dealer commands a full line of office furniture and filing equipment for 
| modern offices. Macey steel filing equipment is distinguished from other makes 
| by many refinements in materials and methods. In common with other Macey 
# lines, Macey steel files offer especial advantages in convenience and efficiency. 


Consider the material: The steel is of scientific- with the wood veneer itself. There are further 
ally correct gauge from an engineering stand- refinements throughout, in hardware, roller 
point. It varies in weight from 1l-gauge up, suspensions, follower blocks, roller shelves, leg 
according to requirements. Weight alone signi- units, etc. 

J fies neither strength nor value. Weight must be 
distributed where strength is needed. Trussed 
steel construction insures strength and rigidity; 
electric spot welding throughout eliminates 
nuisance of loosening bolts, screws, rivets, etc 


There is a wide variety of sizes, both in out- 
side dimension and in size of record to be filed 
Our 56-page catalog illustrates over fifty repre- 
sentative types, besides various units, insert 
ghee # ; drawers, counter height corner, knee space and 

Finishing coats are of baking enamels and gate sections 
varnishes made for steel finishing exclusively. ~ ¥ 











: b - nb 
i [he wonderful wood graining effects are pro- | Many leading dealers attribute to their Macey : 
E duced from drums made from direct contact franchise an important part in their success. | | 
E . . . 
_ The Macey Company --- Grand Rapids, Michigan 
Hl I 
Hi Macey makes Steel Filing Cabinets, Steel Safes, Filing 
i Supplie:, Steel Desks, Sectional Bookcases and Matched 
F Office Suites, for which separate catalogs are issued. E 
Hl They are all free and mailed on request. i! in 
E 
C 
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Vital Statistics on Fountain Pens 


Statistics compiled on the campus of the University of 


Wisconsin, Madison, by Quintin §S. Lander, a_ student 
there, showed that women students lost twice as many OTF dley 


fountain pens as do men students; they find fewer of them; 


wear out fewer; and have owned more pens than men Wat r 
students. e 


Men students have owned an average of 6.29 fountain 
pens and have now in their possession 1.87 pens. The ( oolers 9 
women students have owned 6.50 pens and now have 1.76. 


These data are based on records of 261 students. Twenty 


men students have owned twenty pens, and two women 
have owned thirty Favored by bot 


One woman student has lost twelve pens. About half 
of the students manage to keep a pen from one to two small and large offices 
years, but nearly forty per cent keep them less than one 


year. One of ten students has retained possession of a pen 





SrinantessssavaanaeaniativtavalieennianttyetTacetiiiaeett 










4 for more than four years. a we The new Cordley 20th Century Cabinet 
Women students lack parking places tor their foun- Cooler (model 800) is not only a fav- 
| tain pens, in which situation their sisters in office work are rite in smaller offices, but it i d i 
| happier. However, it might be that fountain pen salesmen ‘ © . . ere Ices, ut it 1s used 1n 
4 by bearing this in mind while waiting on office women fleets in the larger offices of great cor- 
ordering supplies, might unearth possibilities to sell re- porations, 

ylacement pens to stenographers and woman clerks who : = . 
Its pleasing sig 
a had lost theirs. t pleasing design 
Hl > - 


makes it an addition 
to any office, an ap- 
propriate companion 
of modern office fur- 
niture and _ tasteful 
decorations. The 
compartment for used 
paper cups and the 
convenient waste 
container help keep 
the office neat, clean 
and ship-shape. 


House Organ Philosophy 


Don’t test your market’s capacity for absorption with a 





wet blanket.—The Coach (published co-operatively by the 
Boorum & Pease Company, Eberhard Faber Pencil Com- 
pany, C. Howard Hunt Pen Company and Sanford Manu- 
facturing Company). 





Good business doesn’t make a successful salesman, but 
a successful salesman makes business good.—Faultless 
Loose Leaf Bulletin (The Stationers Loose Leaf Com- 
pany). 

* 

Water on the knee has become a common occurrence for 
those girls who are out in the rain—Typing Tips (The 
Miller-Bryant-Pierce Company) 

‘ * * A welcome feature in 
operating economy 
... this cooler holds 


| Great Opportunities come to those who make use of 
smaller ones.—“Uncle Dick” in the Berloyalist (The Berger 
Manufacturing Company) 


. : , ice twice as long as 
ql The essence of courtesy is regard for the feelings of the the ordinary type. 
| other fellow. The “Y and E” Idea (Yawman and Erbe There is also space 
Manufacturing Company) ee for an extra bottle of 
| Knowing that you don’t know much is knowing a lot water, out of sight. 





Fritz-Cross Service (The Fritz-Cross Company) 


The purchaser of this Cordley Cooler 
In one respect men are like automobiles—self starters are receives free a handsome paper cup 


im great demand.—Quality (Clarke & Courts) dispenser which attaches to the cabinet. 
2 < 2 








One man’s poetry is another man’s poison—The Office 
Cat (The Richmond & Backus Company). 


This coupon brings the full story 


ee Ae oan an aw anes en enanan me ee ae ee oe oe oe oe ee ee ee ew 
Many people mistake activity for efficiency.—Office CORDLEY & HAYES, 
Tonice " 8 : ; 12 Leonard St., N. Y. 
opics (Baker Printing Company). 
Please send full information about the new Cordley 20th 
, 8s Ss Century Cabinet Cooler, Model 800, with prices and plans for 
Vj . . , , me to cash in on the aroused interest in drinking more water. 
irtue is largely a matter of temptation.—Bramwords 
(The Bramwood Press). 
Name . Séecuteunlsaehe 
. _— = 
Petting Chicago Again 
_ : : — 2 “a . = Street & No neacesenenaendees tae 
Phe Gill-O-Gram (The J. K. Gill Company) offers this 


kindly thought to the metropolis of the midwest: 
“Harold Samuelson’s idea of an optimist is a man who 
will buy a ‘Lifetime’ 


City. State... 











pen in Chicago.” 
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The new Hotchkiss 
Wire-Stapling Machine. Loads instantly 
with strip of 100 pre-formed wire staples. 
Binds up to $0 sheets. Easily operated by 
light presrure or « blow on the plunger. 














For Every Business Need 


Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
is a Hotchkiss Automatic Paper Fastener for every busi- 
ness need. And the Hotchkiss name and reputation are 
known throughout the world—making Hotchkiss prod- 
ucts the accepted leaders, easy to sell and profitable. 


HOTCHKISS 


STAPLING PIACHINES 


Comprise a complete line, recently increased by the 
addition of the new Model 2A Hotchkiss Wire-Stapling 
Machine. From this line your customers can choose 
just the models they want, just the machines they 
need—that's why so many leading stationers standard- 


ize on Hotchkiss, the leading paper fasteners. All sta- 
tioners are invited to write for price lists, catalog and descriptive 
circulars giving full particulars about the Hotchkiss line. Let 
us prove to you that standardizing pays 


THE HOTCHKISS SALES CO. 
Norwalk 














must be fastened 


Guar- 


Used wherever papert 
together. Binds wp te 25 Sheets. 
non-clogging with Hotchkiss 

§ . 
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Industries and the Town 

A word of warning to communities intent upon acquiring 
industries by building new factories or expanding the old is 
sounded by E. W. McCullough, manager of the department 
of manufacture of the Chamber of Commerce of the United 
States. Vacant plants in many places stand as a mournful 
reminder that many towns were more intent upon expan- 
sion than upon the industry. 

He sums up the most important considerations facing the 
proponents of industrial expansion in this way: 

1. The commodity, or what is to be made. Its selection 
is of the utmost importance. 

2. The markets to absorb enough of the product to keep 
the plant in constant profitable operation. 

3. Factory location that will meet all demands for efficient 
and economical production and distribution. 

4. Capital ample for continuous operation. 

5. Management, experienced, and of past proven success 
in the line chosen. 

It is not profitable for any community to establish or help 
to establish an unprofitable industry. In many places in 
this country the vacant factories stand as tragic reminders 
of a too exuberant desire for industrial expansion and a 
disregard of the economic factors that govern normal and 


sound industrial growth 


_ el 
Badger Uses Straw in Making Printing Ink 
The Daily Herald, Merrill, Wis., produced an edition 


| some weeks ago, the ink used having been produced from 


| Oats 


carbon black from straw should offer a 


| other 





straw George H. Harrison, president of the Harrison 
Paint & Chemical Company of Merrill, uses straw to pro- 
black. His process secures 640 pounds of 
from a ton of straw, as well as from fifteen to 
pounds of straw oil, 400 pounds of pitch and a 
small amount of tar. In the process employed straw “gas” 
is developed. This off, compressed, and 
burned to supply heat, effecting a material saving in coal. 
[he carbon black produced in this process is made up into 
a printing ink. A farmer in Lincoln county was paid $162 
for straw from a field which yielded but $82.00 worth of 
Expansion of manufacturing facilities for producing 
remunerative field 


duce carbon 
carbon 
twenty 


gas is drawn 


for farm by-products or wastes 

The use of corn stalks for producing print paper is an- 
instance of industry utilizing farm waste. While 
pulp from corn stalks is not suited for fine writing papers. 
a Chicago paper dealer has made up a bond employing a 
small proportion of corn stalk pulp 

en 
Genesis of “Cooper Black” 

“Cooper Black” is a display type of 
much used in present day advertising display. The designer 
used a Parker “Duofold” fountain pen, according to Gilbert 
Farrar, a consulting typographer. He brought out this 
interesting fact in an address before the New York Club 


rugged strength, 


of Printing House Craftsmen. 

There’s no good reason why a fountain pen should not 
be an effective instrument in design. In fact, its depend- 
able and uniform flow takes away the mechanics of drafts- 
manship, and permits the mind to concentrate on design. 
It may not be many months before the old conception of 
the designer changes to the user of the modern fountain 
pen Meanwhile, there lingers mind the pen design 
worker with an old wooden penholder, well chewed at its 
tip—and every dig by a tooth a symbol of some tough 
problem solved. The new fountain pen barrels won't be a 
visible record of obstacles overcome, incised by the artist's 
teeth. He may make the effort, but the barrel won’t show 


in 





| the mental tussle. 
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Courtroom Furniture 








THE IMBELLING THRRUSTIT 
Of Globe=Wernicke PROGRESS eee 


Carries Globe-Wernicke Dealers to the 
Bigger Profits of Special and Contract Work 


Every profit possibility—every market of interest to 
the office equipment industry—is now brought to 
the Globe-Wernicke Authorized Dealer. 


Besides commanding his local market with a world 
famed line of steel and wood office equipment, he 
has opened to him the big profits of special and 
contract work. 


By the most far reaching program of cooperative 
selling offered, that actually brings business to 
him—the G-W dealer is now helped to sell; Library 
Equipment, Steel Movable Partitions, Contract and 
Special Built equipment for Courthouses, Banks, 
Municipal Buildings, Public Utilities, ete. 


These opportunities are open to alert dealers in a 
few select territories. Write for details today. 


Globe-“Wernicke 


Cineinnati 


Preston-Noelting, Lid., Stratford, Ont.. Canada, 
Canadian Representatives for Globe-Wernicke 


Steel Storage Shelving 


Steel Office and Factory 
Partitions 






















Complete Library Equipment 











i—Top and sides are of 
one continuous 
sheet of steel. 

2—The frontisofheavy 
reenforced steelcon- 
struction. 

—The bottom is re- 
enforced withstrong 
steel angles. 

i—All joints are weld- 


ed. No screws, 
bolts, nuts, or rivets 
are used. The file 


and the jacket are 
solid rigid units. 

3—The closed back re- 
enforces the case 
and keeps out dust. 

&—The drawer top ix 
of double thickness 
and beaded, which 
insures greater 
strength. 


Globe“Wernicke MPRANSE 





7—The heavy steel 
solid drawer back 
adds to the rigidity 
of the case and pre- 
vents the drawer 
from being jerked 
from the jacket. 

8—Drawer sides are 
made half-height 
for filing conven- 
ience. 

9—The legs securely 
straddle the cases 
beneath when the 
cases are stacked in 
batteries. The bat- 
tery is thus held 


firm. 

10—Thedrawerpull and 
the label holder 
aresecurely welded 
to the drawer. 

ll—Safety stops pre- 
vent the drawer 
from being pulled 
out of jacket or 
pushed back tov 
fi 


ar. 

12—Roller bearings in- 
sure smooth, easy 
operation of the 
drawer. 


L SEASON EQUIPMENT 


SETS THE DACE TO BIGGER SALES 


he ripened market for Globe-Wernicke nation- 
ally known Transfer Equipment is building big- 
ger profits for Globe-W ernieke dealers through- 
out the year. 


Steel Transfer Cases, equal in @Omstruction and 
quality to many filing eabinetsy The Safeguard 
Filing Plan that grows with Hie business and 
simplifies transferring; Cellal@id Angular Tab 
Guides and Folders that offer you—larger unit 
sales and more satisfied eusfomers, are bul a 


few of the profit possibilities open to Globe- 
Wernicke Dealers at this time. 


Transfer s@ason is bringing your prospects 
close to their filing and finding requirements. 
Now is the time to win their confidence and in- 
creased patronage by helpful suggestions. 


We will be glad to help you with any of the 
difficult filing problems. Some interesting trans- 
fer season profit suggestions are waiting your 
inquiry. Write today. 


Globe-“Wernicke 


“"*A**? LINE AND VANGUARD LINE OF FOLDERS 


New Prices--Offer You Bigger Transfer Season Sales 





\" and Vanguard Line 
Folders are packed in at- 
tractive, labeled aray boxes 

100 folders to the box. 


The Globe-Wernicke **A™ 
Line of Standard Tabbed and System Tabbed 


Line and Vanguard 


Folders, are now offered at NEW mass production 
prices. These leaders in uniform quality weight 
and color are now packed in attractive gray boxes, 
for larger unit sales. Write for copy of the new 
prices—in the new Filing Supply Catalog and price 


list, No. 628—just off the press. 


Globe-Wernicke 


CINCINNATI 








— v=] 





“4” and Vanguard Line Folders are 
made in Standard and System Tab- 
bing, in three weights, medium, 
heavy and extra heavy. 
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Above—For 90 years S. D. Childs & Co. have been 
successful stationers in Chicago—their merchandising is 
right as you can see by this window. 

Right—Keen merchandising—pushing of profit makers— 
windows like this—have made Horder’s —Chicago—one 
of the most popular stores in the country. 


Profitable Windows! 


These three are making money 
for their owners 


OUR windows are as valuable as any All Autopoints are made of Bakelite, in a 
part of your store. It’s your greeting to wide range of colors—models and prices to 
your customer. meet every need. 


Ask your wholesaler’s salesman, or write 
us. Stock Autopoint and display it. The 
fastest moving nationally advertised pencil! 


Three modern Chicago stationers have 
found Autopoint the ideal article for a real 


display. Handsome, colorful pencils, beautiful, 


artistic displays, make attractive windows. B Fe - 4 Bs AN N t) S 


And how they sell! The windows attract, 
but Autopoint is its own salesman. Your 
sales effort is cut to a minimum. 


wary 


wre 
Feature Autopoint like these dealers—re- i ) © oe” 
sults will delight you. Fe 








7, 





The “Better Pencil” Made of Bakelite 


AUTOPOINT COMPANY 
4619 Ravenswood Avenue Chicago, Illinois window ‘and is a striking example of a superb sales producer. 





Brentano’s have five large stores. This picture is of their Chicago 
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Large Trust Companies use cabinets in their record vaults instead of open shelving 
The advantages in cleanliness, privacy, neatness, etc., are obvious. 


Terrell Cupboards 
Meet Every Storage Need 


Terrell steel cupboards represent a line that 

is complete —a line that will satisfy your 
customers desires and pay you a very 
good profit always. 25 styles and sizes 
for 1,000 purposes — that's Terrell! 


Offices, factories, public buildings, 
homes, garages, schools, etc.— they 
all need Terrell’s storage equip- 
ment. Hundreds have already 
purchased; thousands will in 
the future. Its a splendid 
profit opportunity. Take 
advantage of it! 
Our catalog? Certainly! 
Where shall we mail it? 


TERRELL’S EQUIPMENT CO. 
Grand Rapids . . Michigan 


929 
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Government Considers Dropping Half-Cent Stamps 
The National Council of Business Mail Users, 160 Broad- 


way, New York, N. Y., has sent a questionnaire to its | 
members on the proposal of the Post Office Department to | 


discontinue the issue of postage stamps of one-half-cent 
denomination. The need for economy is the basis of this 
proposition. 

Many advertisers sending out mail under one-cent postage 
have found that two one-half-cent stamps are more effective 
in bringing home replies than a single one-cent stamp. The 


two stamps appear to make mailings more attractive. It} 


costs the Post Office Department about $65.00 per million 
to print the stamps. Where two are used the cost for 


producing stamps is double that where a single one-cent 
| 


stamp is affixed to the envelope. 

Computations by the National Council of Business Mail 
Users shows that to affix two half-cent stamps costs mailers 
approximately sixty-eight cents per thousand. Many adver- 
tisers are willing to pay this increased cost for the im- 
frovement in returns from their mailings. 

ipicnties 
Stationers on St. Louis Printers’ Board 

\ number of stationers have been appointed to the com- 
mittee of the Associated Printers of St. Louis. 

These include membership on the following committees: 
Trade Relations—J. S. Skinner (Buxton & Skinner Printing 
& Stationery Company); Credit and Collection—C. A. Woods 
(Comfort Printing & Stationery Company); A. B. Dewes 
(A. B. Dewes Printing & Stationery Company). Legal and 
Legislative—J. S. Skinner (Buxton & Skinner Printing & Sta- 
ttionery Company). Trade Economics—Warren Skinner (Skin- 
ner & Kennedy Stationery Company). Membership—Clarence 
R. Comfort (Comfort Printing & Stationery Company); Leo 
Painter (Model Printing & Stationery Company). Finance— 
J. S. Skinner (Buxton & Skinner Printing & Stationery Com- 
pany. Publicity—C. C. Crossman (Skinner & Kennedy Sta- 


tionery Company ). 
a 


Stationers Blamed for Collapse of Pocket Knife 


“A Column or Less” is a feature by Ashton Stevens in | 
the Chicago Herald and Examiner. Its miscellany a short 


time ago included the following: 


“I am worried about the pocket knife industry. Where | 
is the carried cutlery of yesteryear? Five men couldn’t | 


muster a single knife among them the other night when 
one was needed. One man said he used to carry a knife 
on his watch chain; but it was only a gold one, and a 


long time ago, anyway. I wonder if the patent pencil- 
sharpener has killed mumbley-peg, too.” 
oe . 


Simplification of Shipping Tags Proposed 
A conference was held at New York April 26 at the 
invitation of the division of simplified practice, United 
States Department of Commerce, to consider a proposed 
simplification program for shipping tags. To it were in- 


vited manufacturers, distributors and users of shipping tags. | 


The agenda of the meeting proposed reducing sizes of tags 
from sixteen to eight; grades of stock from twenty-one to 
nine; thicknesses of stock from seven to five; colors from 
thirty-two to fifteen 
, ie : 
Gaily Beribboned 

From the Honolulu Item (Mercantile Printing Company, 
Ltd.)] The expense sheet was before the committee. 

“This seems a needless extravagance—ribbons for the 
typewriter,” protested one member. “She may be a very 
deserving girl, but I do not think she should be provided 
with finery at the expense of this company.” 

—_ 


Cold feet often carry a hothead away from trouble.—Faultless 
Loose Leaf Bulletin (The Stationers Loose Leaf Company) 











Every idea caught— 
Each thought recorded 


One of the outstanding conveniences over 
which Dictaphone users enthuse is its con- 
stant availability as a “thought-trap.” Every 
usable idea you have is so easily transmitted 
from thought to paper via Dictaphone. 


The stress of executive work is relieved in 
countless ways by the Dictaphone method, 
Instructions, memos, reports, delegated as- 
signments, all off your mind and sped to 
their destination with hardly an effort. 


Only trying it yourself, in your own office, 
can demonstrate the Dictaphone’s value 
to you and your business. No obligation 


whatever. 


DICTATE TU 


TAE DIC TAPAUNE 


and double your ability to get things done 


The word DICTAPHONE is the Registered Trade-Mark 
of Dictaphone Corporation, Makers of Dictating Machines 
and Accessories to which said Trade-Mark is Applied 


DICTAPHONE SALES CORPORATION 
GRAYBAR BUILDING NEW YORK CITY 
Cable Address: Dictaphone, NY. Code: Bentley 
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WHAT PRICE 
QUALITY 


A lot of things enter into 
this price question. 


“B and G” are careful to put 
in qualities that insure first- 
class service a long time. 
But every dollar of the cost 
is represented in value easily 
demonstrated. 


The “B and G” factories are 
ideally situated with respect 
to shipping, labor and basic 
materials. Full value for 
the money is a natural result. 


BENTLEY & GERWIG 
FURNITURE CoO. 


PARKERSBURG, W. VA. 
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Merchandise Mart Sprouts with Spring 

The Chicago Merchandise Mart now under construction 
is the subject of an impressive brochure descriptive of the 
project, and the facilities offered to manufacturers requiring 
display and sales facilities at Chicago. Months after the 
site was prepared, the only evidence of activity was work 
on the caissons, which will carry the immense load of this 
tremendous building. In recent weeks the setting of steel 
has been in progress, giving a conception of the size of the 
structure. The brochure is a “tall” book of twenty-four 
pages, garbed in a blue cover with end sheets to correspond 
It describes the “Collosus of Market Places,’ centrally 
located with regard to the United States, and the pivotal 
center of Chicago’s retail and wholesale business, trans 
portation, hotel and recreational facilities. Transportation 
facilities for tenants are unrivaled. The building occupies 
“air rights” above a Chicago & Northwestern Railroad 


switch yard, and has dock facilities for receiving shipments 


by water 





EASTWARD VISTA OF THE SECTION OF THE CHICAGO 
BUSINESS DISTRICT ADJOINING THE MAIN BRANCH OF 
THE CHICAGO RIVER—(1) The Merchandise Mart, now unde: 
construction; (2) Reid, Murdoch & Company building; (3) 
Steele—Wedeles Company building; (4) The Wrigley buildings 
(5) The Chicago Tribune Tower; (6) American Furniture Mart 
(7) Hibbard, Bartlett & Spencer Company building; (8) 333 
North Michigan avenue building; (9) London Guarantee & Acci 
dent building; (10) The Mather Tower; (11) Pure Oil building: 
(12) Builders’ building; (13) Engineering building; (14) Chicago 
Evening Post building; (15) La Salle street bridge; (16) Wells 
street bridge; (17) Orleans street bridge; (18) Chase & Sanborr 
Company building The Wacker Drive development, on the 
south (right) side of the river, replaces the South Water street 
market, a former eyesore The Merchandise Mart is set back 
from the river so that when the north bank is provided with a 
companion to Wacker Drive in the future, there will be no 
change necessary in the Merchandise Mart structure {Illustra 
tion from brochure descriptive of The Merchandise Mart 


Manufacturers interested in receiving a copy of the 
brochure can secure it on application to The Merchandise 
Mart, 215 West Wacker drive, Chicago. The high stand- 
ard set for tenants is indicated by the fact that four entir« 


floors will be occupied by the wholesale department of 


Marshall Field & Company Chis will bring the entire 
wholesale department, now scattered in various buildings, 
under one roof, with unrivaled facilities for displays, and 


tor the receipt and shipment of merchandis« 


The main floor of The Merchandise Mart will contai: 
the buyers’ service departments, bank, restaurant, barber 
shop, cigar and newsstands, telegraph offices, telephone 


facilities, branch postoffice, drug store and convenience 
shops. Exhibition halls will occupy the entire second floor, 
providing space for fashion shows and special exhibits 
arranged by tenants of the Mart. The third to eighteenth 
floors, inclusive, will embody merchandise displays and 
sales quarters. The nineteenth floor will house the main 


dining room and roof garden. This is at the foot of the 


1 
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* The prospect 


gets the point at once: 


‘Duco is the modern finish for the modern office’” 


ANUFACTURERS say: ‘Office con- 
ditions require an extremely durable 
finish: we chose Duco because it keeps its 
good looks.”” The chances are the buyer will 
add: “Yes, it certainly stood the gaff on my 
ee 
You have a big sales advantage at the start 
with Duco. Abuse and wear that soon make 
the old-style finishes old and shabby do not 
affect this flint-like film. 


Duco gives a smooth surface that can be eas- 
ily cleaned and polished. Itkeeps an office spick 
and span a lot longer. Here are extra value— 
satisfaction—that mean business for you. 


Everywhere you see alert dealers featuring 
Duco-finished furniture, typewriters, filing cases 
and a great many other kinds of office ap- 
pliances. Furniture in Duco finish comes to 
them in excellent condition: the usual touch- 
ing-up is virtually eliminated. 





We should be glad to send you a list of 
manufacturers who make Duco-finished office 
equipment. You will find the du Pont plan of 
cooperation interesting. Drop us a line. 


E. I. DU PONT DE NEMOURS & CO., INC. 


Industrial Finishes Division, Parlin, N. J. 








The Duco oval on tag or seal helps buyers 
identify a Duco finish on many leading lines 


DUCO. . . made only by du Pont 
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Deal with the 


LEADER. 


and be one! 


Sheaffer sales volume leads the entire American pen industry. Which 
means that merchants handling, Sheaffer's sell more pens and make 
more profit than those who handle competing lines. And similarly, 
merchants handling, Sheaffer's exclusively sell more and profit more 
than those who carry other lines in addition to Sheaffer's. 
Why PUSH second-raters when there's so much PULL in the active 
Sheaffer line? Why not deal with the leader and be one? 
From the start Sheaffer has been committed to a policy of progress. 
Practically all the important innovations in dealer policy and in 
writing, instruments for 15 years have been Sheaffer's. Consequently, 
Sheaffer dealers have prospered more than others, and Sheaffer's un- 
paralleled leadership is the result. 
Deal with the leader and be one! Write, now, for the Protected Exclu- 
sive Sheaffer Dealer Proposition! 

“Merchandising Down to Date’’ stimulates sales. 

Get your copy! 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKR 


W. A. SHEAFFER PEN COMPANY . FORT MADISON, IOWA, U.S. A. 
New York ‘ , : Chicago ‘ : ° ° San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd. : 169-173 Fleet Street —Toronto, Ont. 
Wellington, N. Z. " Sydney, Australia 199 ReBent Street —London 
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Identify the 
Lifetime pen by 


~<—- PENS AND PENCILS 








——— 







Practically all writin’, improvements durin3, the past fifteen years 
have been Sheaffer's, and Balance in Lifetime® pens and pencils is 
the latest. Scientific placement of weight toward the writing, point 








makes Sheaffer Lifetime® pens and pencils balance in your hand 






—lets you write swiftly, in full character, with an effortless 
ease that is new and truly wonderful. Yet, three carbon rec- 







ords may be made. See the Lifetime® Balance Test at your 






Sheaffer dealer's, and try these fine instruments. You will 






be won to Sheaffer's Lifetime® pens and pencils for life. 







Lifetime® pens are Ruaranteed unconditionally for your life against everything 
except loss. Other Sheaffer products are forever guaranteed against defect. 
Green and black Lifetime® pens, $8.75; Ladies’, $7.50. Black and pearl 
De Luxe pens, $10; Ladies’, $8.50. Pencils, $5. Others lower. 






At better stores everywhere 


SHEAFFER'S 


PENS -PENCILS-DESK SETS-SKRIP 


W.A.SHEAFFER PEN COMPANY ~ Fort Madison, Iowa, U.S.A, 
New York ° . Chicago : ° San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet St. ,Toronto,Ont. 
Wellington, N. Z. « Sydney, Australia - 199 Regent St., London 
~~ P "Reg. U.S. Pat. Off. 
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Full Check Protection 


with one stroke of the handle 


Here, in the new Instant Safe-Guard Check Writer, are all of the 
requirements that the business world needs for the complete protection of 
checks from alteration and forgery. 


The New Instant Safe-Guard Check Writer 





retains the features that made the 
older models famous but incorporates 
a number of new ones. 

The big unalterable figures printed 
in indelible ink eliminate the possi- 
bility of changing the amount. 

Every machine comes to the buyer 
equipped with a registered numbered 
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NOT NEGOTIABLE 








Lansoate. Pa. Wha L0_\929_ 


REED & ke & TOD 8205 2 7 CTS 


plate. Special name and trade-mark 
plates are available to increase the 
advertising value of checks. 

Payee's name—a vulnerable part 
of the check —is macerated with 
the stroke that imprints the amount 
—an exclusive patented feature of 
the Safe-Guard. 

Instantaneous clearance of key- 
board by depressing release bar ; also 
individual column correction keys. 
Gravity feed for checks. Great speed 
and ease of operation. A delight to 
users. Preferred by leading banks 
—who know. 

Some territory open to progressive 
distributors and salesmen.  Corre- 
spondence invited. 


Safe-Guard Check 


Writer Corporation 


Lansdale, Pennsylvania 








bic = $/098 72% - 
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great central tower. A merchants’ club with facilities for 
the accommodation of visiting retailers will occupy the 
next four floors. The topmost floor of the tower will pro- 
vide accommodations of large capacity for conventions, 
trade meetings and business conferences. 

The merchandise and display floors will be divided by 
corridors, forming miles of display windows where visiting 
buyers may examine at ease and comfort the varied prod- 
ucts of the world market, and select items for their own 
stores according to the anticipated demand. 

This splendid example of promotional literature was 
designed and produced by Will Howell & Associates, Chi- 
cago, and materialized by the craftsmanship of R. R. Don- 
nelley & Sons Company. 

—— ae 
Annual Report of W. A. Sheaffer Pen Co. 

Stockholders of the W. A. Sheaffer Pen Company re- 
ceived notice recently that, for the fiscal year ending Febru- 
ary 28, 1929, the company had made a profit of $1,209,204.88 
after taxes, or at the rate of $6.21 per share on outstanding 
common stock. This is a decided increase over the pre- 
ceding year’s earnings which amounted to $5.75 per share 
of common stock, and represents the largest earnings in 
the history of the company, as well as the greatest sales 
Surplus and undivided profits of the company amount to 
$3,387,800. 

Holders of Sheaffer shares were also informed by direc- 
tors of the company that the dividend payment plan had 
been changed from an annual to a semi-annual basis, pay- 
ments in the future to be made March 15 and September 15 
to stockholders of record February 25 and August 25. At 
a recent meeting of the board of directors the regular divi- 
dend of $2.00 per share of common stock was declared, 
and all of the extra being paid March 15. Balance of the 
regular dividend declared for the last half of the year, and 
any extra dividend declared, will be paid on September 15 
to stockholders of record of August 25. 

Executives of the company report a big increase in sales 
since the first of the year with the introduction of the new 
“balanced” Lifetime pen and pencil lines, and also announce 
the opening of the new Sheaffer factory in Toronto, which 
will serve the British empire. The W. A. Sheaffer Pen 
Company, Ltd., of Canada, will operate a factory turning 
out complete Sheaffer lines of pens, pencils and desk sets 
and “Skrip.”’ 

A 
Donahue Advanced by “Y and E” 

}. E. Donahue has been advanced in the sales organiza 
tion of the Yawman and Erbe Manufacturing Company 
He devotes his time to the development of specialized busi 
ness in branch and agency-dealer territories. He operates 
under the direction of H. P. Rockwell, the sales manager. 
Mr. Donahue has been with “Y and E” fourteen years. He 
worked through the various departments of the home office. 
\t one time he was manager of the Syracuse branch, and 
also a salesman for the Rochester branch. The past six 
vears he had been assistant to H. P. Rockwell in the 
agency-dealer department 

> 

Bigelow Returns from Mexico and Cuba 

H. Bigelow. president of the Bigelow McGill Com 
pany, Midway, Quality Park, St. Paul, Minn., returned to 
his home early in April from a short trip to Mexico and 
Cuba. He encountered no difficulties while in Mexico, as 
his visit was at the capital, which was not involved in the 
revolution. The trip to Vera Cruz from Mexico City was 
uneventful, although there was evidence of careful precau- 
tions against interruption to rail traffic. From Vera Cruz 
Mr. Bigelow took a vessel to Havana, and thence home. 
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The Stationer who 


‘“‘knows his Pencil 
Sharpeners’’ would 
be lost without |the 


“GIANT” 


|= 





The Big Seller—the good old 
“Bread and Butter” model that 
sells—and sells—and _ sells. 
—Competitionless at the price— 


Stationers who do the 
Biggest Business carry 
COMPLETE LINES of 


APSCO 


AUTOMATIC PENCIL SHARPENERS 


There’s a model at every 
price for every purpose 





Feature Pencil Sharpeners for Home Use 





WRITE FOR CATALOG 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 


6-- -} 
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Bank Survey of Chain Store Development 

Phat the chain store is an element of revolution an 
evolution that is rapidly becoming characteristic of retail 
trade not alone in the United States, but in many other 
countries, is the conclusion of a survey prepared by the 
Central Union Trust Company of New York. In the 
United States practically every line of retail trade is cov 
ered by this form of distribution, and from one store i 
1858 the number is estimated as high as 100,000 today 
with a turnover of from eight to ten billions of dollars, or 
from fifteen to twenty per cent of total retail trade. 

“In face of this solid, compact accomplishment, the 
existence of a function for the chain and of consistent 
support from the consumer is indisputable,” the survey 
states. “Slowly gathering impetus during the first two 
decades of the present century, the past few vears have 
shown a speeding up of the new force that is making 
for radical change in methods of distribution, is crowding 
out of the picture commercial factors of age-old sanction, 


bringing the manufacturer face to face with an entire) 




























new line-up in his sales work It presents competitive 
The situations of extreme novelty and significance, revamping 
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» Jersey ie Sd phage le ay 7 
New Jer the chain store will be more intensive than extensive, and 


whereas the saturation poimt tor chaim practice has by no 
means been reached the weight of authority is in favor of 
the belief that increase in the future will be rather in sales 
per store than in number of stores The next decade will 
ea period of consolidation for the chains and they will 


be able to more nearly determine their place in the great 


function of distribution, and will also free themselves from 
much of the exaggerated optimism that makes claims of 
100 per cent of retail trade. Development will be in line 


ith growth of the country and population, rather than in 
the sensational advance so far mad 
It is quite evident that distribution is to become more 
ighly mtegrated and that an entirely new school of mer- 


ndizing will develop, both as related to chain practice 





and to the independent merchant The machinery of dis- 

tribution will go into high gear, and much of the complaint 

now voiced about the weight of distribution costs will be 

silenced by more economical practice The sales volume of 

certain chains will greatly increase as retail trade increases, 

and an annual turnover of $1,000,000,000 will not be start- 
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ling for some systems Distribution through outlets con- 
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‘SCOTCH 
SEAMS” 


Efficient as those of 


the strongest steam boiler 


5 pe body of the Improved 
Columbian Clasp Envelope 


is made from paper stock so strong 
that one inch of it supports 93 
pounds weight. Its strength is as 
great as that of an equal thick- 


ness of steel, 


Yet if you try to pull its seams 
apart, so tight are they that even 
the tough stock will give way be- 


UNITED 


STATES 


ENVELOPE 


fore the seams do. That’s why we 
call them “‘Scotch seams”—because 
they never give. Any engineer will 
tell you that the best quadruple- 
riveted steel boiler joint is no 
more efficient than that. 

Sell your customers Improved 
Columbian Clasp Envelopes for 
their mailings. Get the 32 stock 
sizes from your paper merchant. 


COMPANY 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, 


COLUMBIAN CLAS 


MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 


] 


oe Vail 
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FIBRES. Photo- 
micrograph show- 
ing finely matted 
fibres which com- 
bose Improved 
Columbian Clasp 
stock. The “Scotch 
seams” bold to- 
gether even more 
closely than the 
fibres. 





SEVEN REASONS WHY THE 
IMPROVED COLUMBIAN CLASP 
ENVELOPE IS THE STANDARD 


1. Made from extremely tough, 
flexible stock. 
2. “Scotch seams” —they never give. 


Clasp of malleable metal that 
resists breaking. 


4. Clasp anchored to envelope at 
all points through double 
thickness of paper. 


5. Hole-in-flap reinforced with 
fibre-tough patch. Lines up with 
clasp every time. Inspection at 
factory makes certain of this. 


Identified by the name “Improv- 
ed Columbian Clasp,” and size 
number printed on Sound flap of 
each envelope. 


7. 32 stock sizes, to fit practically 
any job without making to order. 


P ENVELOPES 
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GREAT AS ITS MAGNITUDE, LOCATION 
IS THE MEASURE OF ITS INFLUENCE... 


\ $32,000,000 building, indeed—but what ideal Jloca- 
lion for a project designed to cut manufacturers’ and 
wholesalers’ distribution costs! 

How favorably placed for a market intended to effect 
“less lime buying, more time selling” for retail mer- 
chants. Situation contiguous to the business heart of 
Chicago means that the Merchandise Mart will occupy 
a place of vantage in the ‘Great Central Market” of the 
nation, accessible in shorter time and at less expense 
than any other great wholesale distributing point. 
I:xhaustive surveys of possible areas for the neces- 
sary extension of Chicago's wholesale district revealed 


Wrile now for new de luxe 
brochure, conlaining pert- 
inent facts aboul the Mart. 








OFFICES: 215 WEST 


no other location at all comparable to that chosen for 
the Merchandise Mart. Years of adjacent development 
can only serve to accentuate the specific importance of 
this location. 

Make your plans now to occupy space here when the 
Mart opens next Spring; your offices, showrooms, 
salesrooms and flexible storage space all on one floor, 
under one roof. 

Many important sections of the building have already 
been leased by firms of unquestioned leadership in the 
industries they represent. 


Send today for floor plan and complete details. 


THE 
MERCHANDISE 
MART 


WACKER 








DRIVE , »« ss CHICAGE 
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A Famous Name 
that has a broader meaning today 


to the world of business 
































ODAY, as for almost fifty years, 


The substitution of efficient business 


‘" cash registers mean National machinery for the slowness and in- 
4ee Cash Registers throughout the world. accuracy of band methods. 
— Yet, in addition, The National Cash To meet this problem how produce 
se a Register Company is serving thou- bank posting machines that myer 
—— sands of businesses with machines ‘°rrect entries. Fare registers, for 
tance of other than cash registers motor-coaches and interurban cars. 
Credit authorizing systems. The fin- 
hen the — motor-coaches and laundries est cash registers ever built. Special 
wrOOent, Nest little in common, yet each has a registers, for filling stations. Ac- 
re floor, Pee Cash Register product, counting, analysis and bookkeeping 
esigned to meet its needs. machines for every office. 
already Hotels, instalment houses and gas- Wherever there is a need for efficient 
» in the oline stations present problems as business control—wherever records 


varied as the merchandise and service 
they sell. National Cash Register 
products provide each with accurate, 
detailed information and records. 


Their common problem is one not 
of individual conditions but of uni- 
versal importance to all business: 


are kept and money handled—there 
is a National Cash Register system 
to fill the need at a price to fit 
every purse. 

Thus, a famous name takes a new 
and broader meaning to the world 
of business. 




















THE NATIONAL CASH REGISTER COMPANY 


DAYTON, OHIO, AND PRINCIPAL CITIES THROUGHOUT THE WORLD 


Modern machine systems for every business, priced from $60 up, in the U. S.A. 


AGO 
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hen YOU think of. Numbering. 


ink of this , | 

EXTRA DOLLAR. 
272 

PROFIT 


When it comes to ordering numbering 
machines, think of the “Force” Model 
No. 150. Think of the satisfaction such 
a machine gives your customer for only 
$8.50. Think of the repeat business each 
machine will bring. 




























And think of the big profits it means 
the extra dollar above your regular profit 
that you ring up on every sale. 


If you do not know the full profit story 
of the “Force” No. 150 Automatic Num- 
berer, let us send you the details at once. 
And let us show how we help you te 
merchandise it. The “Force” proposi- 
tion is of interest to any retailer—partic- 
ularly the thinking retailer. You owe it 
to your business to at least find out about 


the Model No. 150 now. 


IFO IRCIE 


Model */50 
AUTOMATIC NUMBERER 


WM. A. FORCE & Co., INC. 
105 Worth Street, New York 

180 No. Wacker Drive, Chicago, III. 

573 Mission St., San Francisco, Calif. 
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trolled by manufacturers will grow, and closer co-operation 
between chains and manufacturers will be effected. However, 
the independent store will continue, but on a different mer- 
chandising basis than at present. 

“The chain store will also become an important factor in 
financial operations. It is estimated that in 1928 offerings 
of chain store securities amounted to $237,000,000, while the 
issues of a number of chains are among the most active on 
the New York Stock Exchange. Some of the issues leave 
little to be desired from an investment standpoint, and with 
increased knowledge both on the part of the public and 
the chains of the economics of the situation, public partici- 
pation will increase. Altogether the outlook is hopeful 
both for the continued progress of the chain system, and 
for those older industrial and merchandising elements that 
have had to modify practice and organization, to the end 
that the public be served in a more satisfactory fashion.” 

on . 


Liaison for Dealers in Sheaffer Ad Campaign 

The most comprehensive advertising campaign ever 
undertaken by the W. A. Sheaffer Pen Company has been 
arranged. Dealer helps and merchandising materials, news- 
paper and magazine advertising afford a complete service 
in 1929, according to C. K. Hart, advertising manager for 
the company. 

Only the 1928 campaign, a year in which Sheaffer sales 
and profits went higher than ever before, can even dis- 
tantly be compared with the 1929 publicity effort already 
scheduled and started. In 1928, according to impartial 
statistical authorities, Sheaffer ranked high among the 150 
leading advertisers of the country. According to the adver- 
tising survey of these authorities Sheaffer expenditures last 
vear, for all kinds of advertising—of which the most impor- 
tant was newspaper and magazine—represented a greater 
per cent of increase than that of any other company in the 
industry 

The Sheaffer 1929 program is planned to carry along on 
an even keel every month of the year, and is not particu- 
larly emphasized in any one or more seasons, in order to 
keep dealers’ sales from showing pronounced bulges above 
or below the normal sales line. To level up consumer 
demand as near as possible, Sheaffer advertising will run 
in more than thirty of the important national monthly and 
weekly magazines and in nearly 250 principal newspapers 
in al! metropolitan and larger towns of the country. 

A recent survey of the domestic fountain pen industry, 
based on figures secured from the Department of Com- 
merce, brought out the fact that Sheaffer dealers during 
1928 got more than twenty per cent of all the pen and 
pencil business going. And sales results for the first three 
months of 1929 are said to indicate that a greater propor- 
tion of the business is forthcoming this year under the 
stimulus of the latest advertising campaign and of the new 
Sheaffer idea in pens and pencils, introduced the first of the 
year with the “balanced” pen and pencil lines. 

netuitinstiiiiliensislian 


Jury Decision Against Stationer in Damage Suit 

Early in 1928 the stationery store of H. C. Netherwood, 
on State street, Madison, Wis., was damaged while exca- 
vation was under way for a new building next door. Mr. 
Netherwood brought suit for damages in $2,500, based on 
the collapse of the rear wall of his store. He held that 
due to the excavation adjoining, the foundation of his 
building was weakened, causing the wall to collapse. In 
addition to the damage to the building, much stock was 
rendered unfit for sale. 

\ jury in this case decided against Mr. Netherwood. 
The jury found that the excavators did not work beyond 
the lot line, and declared that the collapse was due to a 


joint in the wall. 
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A Distinguishing Feature 
Reinforced Forms 


for the 


B & P VISIBLE LEDGER 
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iis zal Sa SERIE TRESS a . 
In 


the following specially adapted forms 


(Size 45% x 104,”—List $13.50 per M.) 








— 








Emotalenemt Meeerd «2. cccscccccccceseoccces Form No. V78/60 
Dble. Dble. Ledger Balance................-; Form No. V78/61 
Gin TEE once cab a6 05s 0600 enskbenerel Form No. V78/62 
Seats Teambler Lea. . ices ccccccscccende Form No. V78/63 
Caste TG. 6.6 0c ccdkccpccnsneneeuact Form No. V78/64 
ERP ore arr re Form No. V78/65 
eee GO OP eee eee Form No. V78/66 
SE NE nds ds ected ic cov onecenhen abn Form No. V78/67 
Pee CD so hsnarncccnentsandnebeee Form No. V78/68 
Dee MEE wcacwses bicccoccnoebessaen Form No. V78/69 
Dble. Ledger End Balance ..............+. Form No. V78/70 


Dble. Ledger End Balance, no printed head..Form No. V78/71 


rhe strong reinforcements at the top and bottom holes of the sheets fortify 
these stock forms for the Standard B & P Visible Ledger to withstand hard use 
without tearing at the holes-——-thus definitely overcoming the usual weakness i 
Visible Records 


FREE TO STATIONERS 


Because of our confidence in their superior qualities, we will supply, without 
charge, 200 sheets of Form V78/67 to stationers buying V782 Binder and Untabbed 
Index V7821A for their own use in keeping store records. This will convince you 
of the greater values in these forms and permit demonstration to customers. 


Order yours now. It will be the means to greater profits. 


BOORUM & PEASE CO. 
P. O. Box 272, City Hall Station, New York City 


349 Broadway 29 Otis St 
NEW YORK CITY BOSTON, MASS 











84 Hudson Ave 212-214 South 7th St 
BROOKLYN, N. Y¥ ST. LOUIS, MO 
$00.532 S. Throop St., at Harrison, CHICAGO, ILL 
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Every Customer the Best! 


Your customers are your 
friends or want to become your friends. 
Sell them, always, the thing that will 
serve their needs best and that friend- 
ship will become your greatest asset. 


In the purchase of filing sup- 
plies, nearly every customer that comes 
into your store is seeking information. 
Show him how Wabash Supreme Qual- 
ity Filing Supplies at a little higher cost 
will give double value because they 
serve longer and better. The name “‘Su- 
preme Quality” was given to Wabash 
Supplies because they really are Su- 
preme in Quality. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 








The Wabash Cabinet Co. 


Wabash, Indiana. Date —<—.sos 19 


Please place my name on your list to receive new Sales Ideas, and 
tell me about your plans to help increase Supplies sales. 





Nume 
Addres s 


Firm 
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Million Boys Co-operate Using Old Boxes 

Over a million boys will soon be enlisted in a project 
promulgated by the National Committee on Wood Utiliza 
tion of the Department of Commerce, which calls for the 
utilization of second-hand boxes and odd pieces of lumber 
now largely wasted. 

These boys are members of the Boy 
Club Federation, the Y. M. C. A., the 
| Recreation Association of America, 
Schools, Junior Achievement, Inc., 4-H 
organizations which have pledged co-operation 
National Committee on Wood Utilization in its 
Steps are now being taken by these organizations to open 


Scouts, the Boys’ 

Playground and 
Vacation Church 
Clubs, and similar 
with the 


project 


up and equip woodworking shops in order that the boys 
| may have a place to make some of the 1,200 interesting, 
useful, and entertaining camp, home, and garden articles. 
and amusement devices, directions for which have been 
| prepared by the committee and incorporated in an attractive 
booklet under the title, “You Can Make It.” This booklet 
a series containing the committee’s sugges 
illustrated 


summer sessions of 


is the first of 


tions It is simply written and copiously and 


will be released in time for use in the 
playground and vacation schools 
Chambers of commerce and other civic organizations 1n 
terested in boys’ work and in clean-up campaigns are als: 
joining the movement started by the committee. The object 
behind the project is to help eliminate at least a part ot 
most of which 


served their original 


the waste of boxes and crates, are either 


thrown away or burned after they have 


purpose 


“Practically every commercial establishment has boxes 


or crates which it is willing to dispose of at little or no 
the “The only 


cost,” from committee. 


reason why these containers have not been more universally 


Says a Statement 
utilized in the past is because no individual or organization 


has taken the initiative in calling attention to them, sug 
gesting ways and means of putting them to good use, and 
that they into the hands of 
could use them 
trying to do. The total 
for box and crate purposes would, if suitable for construc- 
build 


nation’s capital 


were 
This the 


taking steps to see put 


committee is now 


of lumber 


persons who 


annual quantity used 


tion use, a city of frame houses four times as large 


as the It is obvious, therefore, that any 


plan by which the waste of lumber in old wooden boxes 


ope ration.” 
Wood Utiliza 


and 


may be reduced should be put into 
National Committee on 
second-hand 


The drive vf the 


tion to bring about the use of boxes 
crates and scrap lumber is under the supervision of a sub 
committee, of which T. J. Wilcox, of Eau Claire, Wis.. is 
chairman 

No other project undertaken by the wood utilization body 
main 


this 


practical or bears a closer relation to its 


the 
National Committee on Wood Utilization, whose 


is more 


objective elimination of wood waste—than does 


The 


membership comprises 150 leading citizens, was organized 


one 


by Herbert Hoover, as Secretary of Commerce, and has its 
Department of Commerce 
> 


headquarters in the 


Burnap-Meyer Increasing Distribution 
City Mo., is 


the establishment of 


Burnap-Meyer, Inc., Kansas working out 


the expansion of its business through 
branches. Those outside the congested business district 
are located where facilities for automobile parking are not 

One, 
Club 


art wares, 


customers, is on the 
gitt 
leather goods, etc., are 


restricted. catering to home 


social stationery goods, 


books, 


Country plaza, where 


loose leaf memo 


on sale. 

Space has been leased on Tenth street, in the heart of 
the business district, for a commercial stationery and loose 
Additional locations secured 


| : 
leaf store have been 
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LARGER 
VOLUME 





MOPRE SALES andMORPE 
. 7 PROFIT fo: 
DIEBOLD SAFES FVERY 
DIEBOLD 

DEALER 











CHART FULL OF MEANING 





This straight line chart is simple yet its 

message is direct from the beginning to the 

result. It means but one thing to a dealer 
More Profit with The Diebold Line 





BURGLAR PROOF CHESTS 
Carry lowest mercantile 
burglary insurance rates. 


THE COMMERCIAL 
LINE 


Two Hour Safes for the 
smaller business office, 


| 
. 
| 
| 


THE VICTORY LINE 
The most up-to-date line of 
vault doors on the market. 


NRE TERRE EO TI” 


oe oe 


THE COMMANDER LINE 
Two Hour Safes carrying Underwriters’ 
Laboratories Labels “B” and ‘“‘T-20.” 


BAN KLE R. 
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Why take chances 


on your figures ? 















PP EI OT OORT 


tl 


Assure ouick, 
accurate 
answers for wea. Maree cneatste taaina aii ais 


plies, divides and subtracts—all for $125. 


Performs all calculations, yet so simple to operate that anyone can 
master it in 10 minutes. No mental work. No checking and re-check- 
ing. Portable—slips into a handbag or the file drawer of a desk. 
Weighs only 16 pounds. Occupies a desk space of only 634” x 12”. 
Efficient and durable. Carries standard Marchant guarantee. Mail 
coupon for full details. 


There is a Marchant for every business need. Before you buy any 





ott cere: 






qa * 


a | 


calculator—see the Marchant. See the New Electric Marchant Full- 
Automatic, which reduces figuring to little more than a matter of 
tapping keys and pulling levers. Mail coupon for details. Or consult 
telephone directory. Offices in all principal cities of United States 
and Canada. Representatives in all foreign countries. 


Y MARCHANT 


Calculator” 


| MARCHANT CALCULATING MAcHINE COMPANY, OAKLAND, CALIFORNIA 
| Please mail booklets on: New Portable (1) New Full-Automatic [ | 






sf 








| Name 








Service 


Export 
Situated in Philadelphia 
and only ninety miles 
from New York, Colum- 
bia is remarkably well 
equipped to supply the 
export trade. Inquiries 
are invited. 





! 
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Three Columbia trucks unloading part of a large 
shipment for the Pacific coast at a Philadelphia pier! 
This picture helps to visualize how a fortunate location 
enables Columbia to render unusually satisfactory ser- 
vice to dealers along the Atlantic and Pacific seaboards. 


Frequent sailings from Philadelphia and daily ship- 
ments to New York provide prompt and economical 
delivery to all such ports, including: 


PORTLAND, ME. NEWPORTNEWS HOUSTON 
BOSTON CHARLESTON LOS ANGELES 
CHESTER SAVANNAH SAN FRANCISCO 
WILMINGTON MOBILE PORTLAND, ORE. 
BALTIMORE NEW ORLEANS SEATTLE 

NORFOLK GALVESTON VANCOUVER, B.C. 

Combination water and rail facilities also furnish 
excellent service to numerous inland points. 

Dealers situated in these places are especially urged 
to consider the Columbia line. Prompt and economical 
shipment, as well as many other attractive features, 
make it decidedly worth while to handle Columbia 
steel office equipment. 


Full information—including catalog, price list, dis- 
counts and terms—will gladly be sent upon request. 


Columbia Steel Equipment Company 
Office and Showroom O. Box 2244 
1735 Chestnut Street Philadelohis Pa. 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 
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(San Francisco Business Show— Continued from Page 42.) 


factories, offices, homes, apartments; Sta- 
character plank floors; 


Sam Humphrey was in 


finishes for stores 
Well oak floors; Layrite 
floors in mastk 


Layrite wood 
directly on concrete 
charge 

LEWIS ADVERTISING COMPANY San 
explained direct mail advertising in all its phases. 


Francisco, Calif., 
Leandro 
N. Lewis was in charge 

LIGHTNING LETTER OPENER COMPANY, Rochester, N. 
j (See Gimmel Bros. Inc.) 

LIN-MAY COMPANY Chicago, 
ledge Company.) 

MADDUX AIR LINES, San Francisco, Calif 
airplanes, accessories and pictures Robert M 


INinois.—(See Ingrim-—Rut 
showed model 
Smith was in 


charge 

MANI-FOLD COMPANY, THE, (See United Autographic Reg- 
ister Company.) 

MARCHANT CALCULATING MACHINE COMPANY, Oak- 
land, Calif., demonstrated hand and electrically operated mod- 
els. There are several new models including a ten bank key- 
board machine giving enlarged capacity, one equipped with 
automatic shift in multiplication and a fractional model for 
stock and bond brokers whereby the decimal equivalents of 
eighths are set up by depressing the key expressing the par- 
Walter F. Bourne, factory serv- 
ice manager, and H. F. CC. Hoffman, district manager, San 
Francisco, were in charge President Joseph H 
Lund and Secretary W. C. 


ticular fractional part desired 


King, General 
Sales Manager John M Koch were 
also in attendance 

MARIETTA-MURPHY FINISHING SYSTEM, Oakland, Calif. 

(See Layrite Floors Corporation.) 

METAL OFFICE FURNITURE COMPANY, Grand 
Mich.—(See Schwabacher-Frey Company). 

MONROE CALCULATING MACHINE COMPANY 
N. J., demonstrated various models of adding-calculators, fea- 
turing the new Series KAS, which is equipped with double 
permitting accumulations and gives even more 
Division on it is an 


Rapids, 


Orange, 


ipper dials 
proof of accuracy 
entirely automatic operation The latest development of the 
Series 3 is the thirteen-bank machine This is similar to 
others of this type with the distinctive feature that the lower 
Both sec- 


than former models. 


dials of twenty places are split into two sections 
tions may be cleared simultaneously or either the right or the 
left hand section may be cleared while the figures are retained 
in the other one A new interest figuring machine was on 
exhibition which attracted much attention from visitors to the 
booth Also a Monroe for handling the figure work of stock 
and bond houses proved interesting. In addition to these ma- 
chines. Defiance writers both general utility check writers and 
machines for payroll, dividend and specialized billing work were 
shown L. D. Greason was in charge. L. D. Taggart, assistant 
treasurer, and A. H. Ridgley, Pacific division manager, were 
also in attendance 

MORTON & COMPANY, San Francisco, Calif., official pho- 
tographers, had an interesting exhibit of commercial photog- 
raphy applied to modern merchandising and business practices 
and in addition carried on a demonstration showing the devel- 
opment of actual photographs Laurence B. Morton was in 
charge 

MULTIPLEX DISPLAY FIXTURE COMPANY, St 
Missouri, exhibited efficiency Multiplex fixtures for map service, 
photos of all types of merchandise, printing and 
lantern 


Fein- 


Louis, 


chart service 
all light display and service material, literature racks 
slide cabinet, dealer helps and dealer merchandisers M 
tuch, division manager at San Francisco, was in charge 
MULTIPOST COMPANY, Rochester, N. Y (See Gimmel 
gros. Inc.) 

MY BOOK HOUSE, San Francisco, Calif.—(See 
Company.) 

NATIONAL BUNDLE TYER COMPANY, Blissfield, 
(See C. W. Hunt, Jr.) 

NATIONAL BUSINESS SHOW COMPANY, New York, N. Y¥ 
various exhibits was obtainable 


Neville Book 


Mich 


Here information as to the 
Waldo T. Tupper, Western manager, was in charge 

NATIONAL CASH REGISTER COMPANY, Dayton, Ohio 
displayed National accounting. bank posting, analysis, hotel and 
machines; the new National-Ellis model ac 
counting machine and a full line of cash Frank 
Thompson, Western manager accounting machine division, was 
in charge 

NEOSTYLE SALES COMPANY 
bacher-Frey Company.) 

NICKEY BROTHERS, INC.—(See 
tion.) 

NEVILLE BOOK COMPANY, San Francisco, Calif., exhibited 
& collection of story children, which are literary, 


building and loan 
registers. 


Dayton, Ohio (See Schwa- 


Layrite Floors Corpora- 


books for 
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SEAL PRESS 





CROWN LETTER BAND 
NUMBERER 
Illustration at right shows 
new, one-piece aluminum 
actuating roll now used on 
all self-inking stamps and 
Crown Line Daters and 

Numberers. 


What’s the Biggest Little Item 
In a Stationery Store 


Ask many dealers and you'll 
get a fair share of answers 
that the rubber stamp is the 
biggest little item. 
Inconspicuous, seldom given 
much thought, but it goes 
right on day in and day out 
piling up a sales record. 
These little workers are 
popular because they soon 
pay for themselves. Take in 
a bank, for example, a rubber 
stamp pays for itself every 
few minutes. 

For rubber stamps, stencils, 
dating and numbering ma- 
chines your every require- 
ment can be filled accurately, 
promptly and profitably from 
our stock or special order 
department. For more than 
forty years Stewart stamps 
and inks have been accepted 
world wide. 

Information sent cheerfully 
on request. Can we help 
you now? 


eso 


80 Duane St. New York, N. Y. 


Selling Agents for the B. G. Volger Mfg. Co. 
of Passaic, N. J. 









Volger’s Inks and 
Excelsior Stamp Pads 


embed ” : 
el 


NEW DEPARTURE 
PENETRATIVE /NK 
Es. tack ot 4) 


EWILL.NOTLJINJURE STAMPS 




















120 OFFICE APPLIANCES May, 1929 











f - : ethical and international in scope Miss Eleanor Furney was 
in charge 
| NOISELESS FOLDER COMPANY, Minneapolis, Minn.—(See 


Polar Interlaced Hair | «iim: 


| . OFFICE APPLIANCE COMPANY, Chicago, Ill., explained the 
bd service of Office Appliances, the news and technical journal of 
| Filled Cushions office equipment R. J. Dehn was in charge. 
OSTHOFF & COMPANY, San Francisco, Calif., explained 
MADE OF GENUINE OR IMITATION LEATHER their advertising display and sign service. J. L. Osthoff was 
in charge 
PACIFIC CARBON & RIBBON MANUFACTURING COM- 
PANY, San Francisco, Calif., exhibited carbon papers, carbon 


Calif., showed sales books, Wiz autograph registers, continuous 
interfolded and interleaved forms, carbon ready statements and 
a complete line of Rediform products. E. R. Wilcox, sales pro- 
motion manager, was in charge R. P. Templeton, general 
manager; G. M. Doolittle, production manager; W. H. Mordy, 
comptroller, and Harry Stevens, representing D. W. Yale, gen- 


a — who have not yet adopted our rolis, typewriter ribbons, actual manufacture of inked ribbons 
'g race and electrically operated ribbon and carbon testing machines 
INTERLACED HAI ; > ‘Tre 1c D. M. Scoville was in charge. 

| R FILLED CUSHIONS PACIFIC MANIFOLDING BOOK COMPANY, Emeryville, 


May we have your order for one sample, that you 


may convince yourself of their merit and quality? 





No. 200F—Du Pont 
Fabrikoid Imt. 
Leather. 

List $4.50 







eral sales manager, also were in attendance 

PACIFIC TELEPHONE & TELEGRAPH COMPANY, San 
Francisco, Calif... exhibited a special model of the Morkrum- 
Kleinschmidt teletypewriter, manufactured in accordance with 






specifications made by the Beil System The Buyers Guide 
Service detailing the trade mark service for information of 
nationally advertised commodities was on display Examples 


of wiring plans, also private branch exchange service, order 
tables and order turrets were demonstrated, showing how the 
individual concern is helped to most economically secure ade- 
. = quate telephone service Cc. W. Lattin, district sales super 
Colors—Brown, Maroon, Green or Black ; 
visor, was in charge 

" . : OSTAL TELEGRAPH COMPANY, San Francisco, Calif 
No. 300L—Genuine I rAl TEI iRAT ANY in incisco 
Leather Top. t xhibited complete trans-continental printing telegraph sending 

and receiving equipment. also complete trans-oceanic cablk 


| List $7.50 





sending and receiving equipment in full operation, world map 
| showing cable routes throughout the world and telephoto pic- 
| ture telegraphy. In charge of this exhibit were Thomas Gut- 
terson of the engineering department: Frank Hammon, cable 
bureau manager, and George J. Scott of Commercial Cable 
Company Also in attendance were H E. Patton, general 
superintendent; B. W. Fields, division engineer; H. C. Shaw 
superintendent; G. S. Middleswort! manager and Mr. Me- 
Kenna, cable superintendent 

PRESTOCOPY COMPANY, San Francisco, Calif showed 
Prestocopy stencil duplicators M. L. Black was in charge 

PURCHASING AGENTS ASSOCIATION OF NORTHERN 
N TERLACED Hair-filled Cushions give CALIFORNIA, INC., San Francisco, Calif., showed their pub- 


their buyers the comfort they are entitled to lication “Pacific Purchaser,"’ which is distributed to member 
purchasing agents. C. W. Whitney. editor and manager, as- 


Colors—Brown, Maroon, Green or Black 


when ae cushions. Interlaced Hair = sisted by W. A. Knapp, advertising manager, was in charge 
new, being the latest achievement of the curled hair RC. A. COMMUNICATIONS. INC.. San Franciseo, Calif., 
industry for uniform high-grade upholstery work. exhibited a map of radio circuits, controlled by R. C. A. Com- 
By means of this recently invented inter-lacing munications, Inc., rending and receiving operators handling 
h j led h - s h h radiogram Traffic. F. Wilhelm, commercial representative. was 
machine, the curled springy hair is woven throug in charge. Also in attendance were G. Harold Porter, Pacific 
a sheet of coarse burlap, both top and bottom, thus division manager of the Radio Corporation of America; L. W 


Yule, division sales manager, and R. R. Beal, division engineer 
RBINER’S ROTAPRINT, INC., New York, N. Y (See O. C 
Haney Corporation.) 


producing this uniform sheet of upholstery filling. 
This form of filling will not shift inside the cushion 


over and no ing 1: red. 

- tufting “ required RODCOMPRESSOR CHICAGO COMPANY INC Chicago 
. P lll., exhibited the Rodcompressor, an all metal interdivisional 

The Seven Exclusive Features of filing device designed to eliminate all the hindrances to speedy 


filing. It can be installed in any make of filing drawer, old or 


POLAR CUSHIONS new wood or steel It is said to be flexible in every way, Sav- 


ing time, space and labor. This device was shown for the first 


/ All new interlaced, curled hair fillings. time on the Pacific Coast Mrs. F. K. Hinckley was in charge 
2. One and one-half inches thick. SAN FRANCISCO BULLETIN, San Francisco, Calif This 
3. Entire surface perfectly flat. exhibit consisted of a set-up of the editorial page of the San 
, ; ° . Francisco Bulletin of April 8 and a mat of it. also one of their 
4. No lufting (filling can not shift). files of old Bulletins of 1857, which proved of interest to the 
>. Felt on one side, Genuine Leather or Fabri- visitors. Different stages in the make-up of a newspaper were 
koid on the other side. shown. Arthur R. Koenn was in charge 
6. Welt edge rope cord top and bottom. SAN FRANCISCO CALL & POST, San Francisco, Calif., dis- 
7. In four colors of Leather and four colers of played posters ane other matter illustrating the business news 
. -_ s service offered by the publication 
Fabrikoid. SAN FRANCISCO CHRONICLE, San Francisco, Calif., in- 


Both grades made in all standard chair sizes. cluded in their exhibit posters and other matter which ex- 
plained their service. 


Write for Complete Catalog illustrating 60 Office Items SAN FRANCISCO NEWS, San Francisco, Calif., displayed 
Mergenthaler linotype, stereotype plate, newspaper matrix, type 
form and Scripps-Howard Lighthouse emblem. Metal slugs 


POLAR MFG. COMPANY | were run off on the linotype machine with visitors’ names on 


} 119-125 N. Fourth Se PHILADELPHIA, PA them as souvenirs. Promotion Manager C. H. Massey was in 
. an ~ , ; charge. 


- SAN FRANCISCO TYPEWRITER EXCHANGE, San Fran- 
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‘By all odds 


our most valuable connection’— 


says successful New 
Orleans dealer 











~ 
wets ORLEENS 


H. C. PARKER, 
President 


Shaw-Walker dealers the country over are 
forging ahead and sharing generously in 
the profits assured by the Shaw-Walker 
Exclusive Selling Franchise . . . Several 
excellent territories are now open. Write 
us today. Your inquiry will be held in 
strictest confidence, 





SHAW-WALKER, Muskegon, Mich. 
I'd like to know more about the new Shaw-Walker Selling Plan 
and how it can make more money for me as an exclusive dealer. 

Name 





























The modern way of reducing office overhead is to 
cut labor costs—for man-power is the greatest single 
item of expense. 


Irving-Pitt Machine Posting Equipment fits defi- 
nitely into any plan for reducing expenses where 
accounting machines are used. I-P trays and devices 
actually increase the efficiency of workers by speeding 
up the entire bookkeeping process. 

The I-P line of Machine Posting Equipment is 


complete. It offers four distinct types of trays and 
equipment— to meet almost any requirement. 





Ares 


Sell This Line as 


a Labor 





IANCES 


Sell this line as a labor-saver. Point out to your pros- 
pects this new, scientific way of reducing expense. 


I-P Machine Posting Equipment is being consis- 
tently advertised to the consumers who use accounting 
machines—in a carefully selected list of magazines 
reaching the “live” prospects in your community. 


The I-P Machine Posting Line offers the dealer a 
really big opportunity for constructive selling—be- 
cause, with this line, you can meet ary customer's 
needs. Link your efforts with I-P Machine Post- 
ing Equipment. It’s a money-making line. 


IRVING-PITT MANUFACTURING COMPANY 


NEW YORK 


KANSAS CITY 


CHICAGO 








Machine 
Nment and Accounting Systems 
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cisco, Calif., featured Royal portable typewriters, of which they 
are the distributors in San Francisco This exhibit was in 
charge of H. J. Hastings and F. W. Hustedt Mr. Hustedt has 
the Pacific Coast territory for the portable department of the 
Royal Typewriter Company 
SCHWABACHER-FREY COMPANY, San 
exhibited Acme visible card record equipment; Hooven auto- 
math ypewriter; Neostyle rotary 
Irving-Pitt and Wilson-Jones loose leaf devices H 
President 


Francisco, Calif., 


duplicator; Steelcase files and 
furniture 
Ee. Ingram was in charge Also in attendance were 
James H. Schwabache vho was very favorably impressed with 
the entire exhibition: Plant Manager H. BR. Wade, General Man- 
Crandall and F. A 


ager kk. EF Farnum, sales manager 


SECURITY BANK NOTE COMPANY—(‘See Schwabacher 
Frey Company.) 

SET-O-TYPE SALES COMPANY—(See ©. C. Haney Corpo- 
ration.) 

SIKES-CUTLER DESK COMPANY, Philadelphia, Penna 


See Ingrim-Rutledge Company.) 

STANDARD MAILING MACHINES 
Frank EK. Wilber Company.) 
COMPANY, D. G San Francisco, Calif 


COMPANY Everett, 
Mass (See 


STORY displayed 


Steel—-Stroneg ou teller Satt'ev coin countet! lorgensen coin 
counter, Hoefer change makers, Hercules check certifier, Her- 
cules time stamp and other coin handling equipment Db. G 


Story was in charge 
SUNSET-McKEE 
played fanfold forms 


COMPANY San Francisco, Calif dis- 
carbonized forms and auto- 
Barber was in charge Also in attend- 


Abbott, Jr Vice-President G 


sales books 
graphic registers H.R 
anc were President Frank H 
F. Milenz: Vice-President W. Fisher and Secretary Munson 
SUNDSTRAND ADDING MACHINE COMPANY, Rockford, 
th (See General Office Equipment Corporation.) 
TABULATING MACHINE COMPANY, New York, N. Y 
(See International Business Machines Corporation.) 
TICKETOGRAPH COMPANY, New York, N. ¥ (See Inter- 
national Business Machines Corporation.) 
TRINER SCALE & MANUFACTURING 
ago, Ill iSee C. W. Hunt, Jr.) 

TURKO PERSIAN RUG COMPANY, San 
Here were shown Oriental Rugs Konate mothproofing for rugs 


COMPANY Chi- 
Francisco, Calif 


and furniture et was also demonstrated F. Z Rice was 
in charge 

TYPOGRAPHIC MACHINES COMPANY INC 
Haney Corporation.) 
UNITED STATES POST OFFICE DEPARTMENT, San Fran- 
4 model post office was shown, including canceling 


Dayton, Ohio 


(See ©. C 


cisce Calif 
of mail. distributing proper packing display, air mail map and 
pictures; display of incorrectly illegibly and insufficiently ad- 
John J. Lane, post office station examiner, was 
Todd and Assistant Post- 


Burke were also in attendance 


dressed mail 
n charge Postmaster Harry L 
master William F 
UNDERWOOD TYPBWRITER COMPANY, New York, N. Y 
displayed portable typewriters with standard four-bank kKey- 
hoard; complete line of standard Underwood typewriters; con- 
tinuous fanfold billers and bookkeeping machines Emil A 
Trefzger Pacifie district manager, was in charge assisted by 
J 4. Johnson, in charge of the 
F. G. Fink, San Francisco branch 


bookkeeping machine depart- 
Pacific district 
\lbert Tangora, four times world’s champion typist, 


ment in the 
manager 
nstrations afternoon and evening during the show 
Wilson of the 
bookkeeping machine department of the home office 

UNITED AUTOGRAPHIC REGISTER COMPANY 
lll.. showed autographic registers, continuous forms, rolls, flat 
pack, fanfold and multiply rolls Otis Harper was in chargé 
Also in attendance were Vice-President Lewis Barker of the 
Chicago office, and Carter Norris, Oakland plant manager 

CARCO BUSINESS SYSTEMS, Chicago (See United Auto- 
graphic Register Company.) 

VARITYPER INCORPORATED, New York, N. \¥ 
including a new 


gave dem 
at the boot! Also in attendance was R. Q 


Chicago, 


displayed 
the Varityper with numerous improvements 
paper rest, scale, variable line spacer, tabulator, one-half inch 
ribbon, et: The condensing feature which makes it possible 
to condense all typewriten matter into a very small space as 
well as the writing of different languages, was of special inter- 
est to visited this booth San Francisco Manager 
R. M 
Im attendance were 
and Miss Mae Lennon of the general sales office 
VELVETONE POSTER COMPANY, San Calif., 
showed posters and counter cards for display advertising, all re- 
produced in actual oil colors Mr. Brant was in charge 
WEDGE LOCK BINDER COMPANY, San Francisco, Calif., 
Wedge lock binder J. R. Mossman was in 


those who 
Tapping was in charge, assisted by Miss Green Also 
General Sales Manager W. J. Hausman 


Francisco 


demonstrated the 
charge 
WESTERN 


cisco, Calif 


UNION TELEGRAPH COMPANY, San Fran- 
lemonstrated the fast New York ticker equipment; 
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JIM WARD’S SPECIAL | 
IMPROVED RENTAL 
UNDERWOODS 







No. 5; Pica ONLY 


K-1 Model 
Serial 1,610,000—1,750,000 





With or Without 
RISING SCALES 


EXPERTLY 
ADJUSTED AND 
ALIGNED 


(Ready for you to 
RENT or SELL) 


K-1 Model Underwoods are very late style, 
curved fronts and rounded corners. We 
will furnish these machines with or with- 
out the Rising Scale. These are ideal 
machines to sell against mail order com- 
petition. 


HERE’S WHAT WE DO 


1. We select only the Best Grade Ma- 
chines. 

2. Partially dismantle and clean them. 

3. Re-Nickel the Typebars, Cover Plates, 
“T” Plate, Lateral Guide Paper Fingers, 
Marginal Pointers, etc. 

4. Re-Transfer Tie Bar, Re-Enamel and 
Re-Transfer Front Plate and Paper 
Table and then touch up and Varnish 
the entire machine. 

5. Equip with New Keyboard, New Platen, 
New Ribbon, New Rubber Feet, and 
New Rubber Cover. 

6. We then Adjust and Align the machines 
so when you receive them, they are 
ready for use. 


A HIGH QUALITY, LOW PRICED 
MACHINE TO MEET MAIL 
ORDER COMPETITION 


WRITE TODAY FOR LATEST PRICES 


SHIPMAN-WARD MFG. CO. 


1775 Shipman Building 4401 Ravenswood Ave. 
CHICAGO, ILL. 
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The new 


PHILCO 
HUMIDOR 


packing for 
typewriter _rib- 
bons and— 


CARBO. 
GRAPH 


carbon binders 
will build a 


ORIGINAL ANO SECOND SHEETS 
UNE UP AGAINST STITCHING 


SPECIAL 
LONG LIFE 
CARBON 





UNCOATED 

aDGE 
CUSHION 
Backing 
Sreer 


ROCHESTER, 

















PROFIT 
WITH 


PHILCO 
PRODUCTS 


BIG DEMAND 
EASY TO SELL 
GREATER PROFITS 


AIR TIGHT 
COVER 


CHEMICALLY 
TREATED PULP 
LINING 


TPEWRITER Se". 
RIBBONS | 


repeat business 
that no one can 


you. 


MODERN, 
CLEVER 


NOT 
FOUND IN 
OTHER 
LINES. 





THUMB HOLE FOR 
REMOVING ALL 
COPIES AT ONCE 


Send for Samples and Dealers’ Proposition 


Phillips Ribbon & Carbon Co., Inc. 


61 Halstead Street 


NEW YORK 


take away from 








FEATURES, | 




















two Simplex automatic telegraph machines operating in series; 
naval observatory time service by Western Union; cable map 
of world and new Permalloy cable; Western Union messenger 
call circuit equipment James G. Decatur was in charge 

WILBER COMPANY, FRANK E., San Francisco, Calif., ex- 
hibited Standard mailing machines and Beck duplicators A 
complete line of modern mailing equipment, including Standard 
stamp affixers, Standard envelope sealers, hand and motor 
driven; Standard postal permit machines and the Standard 
Junior envelope sealer which seals any size, shape and style 
of envelope; Beck Speedograph duplicator; a complete line of 
gelatine duplicators in all sizes and supplies were shown. Frank 
E. Wilber was in charge. 

WILLIAMS HEALTH SYSTEM, AL., San Francisco, Calif., 
showed moving pictures of Al Williams’ conditioning system to 
improve the body. W. W. Walters and V. C. Williams were in 
charge 

WILSON-JONES COMPANY, Chicago, MUlinois (See Schwa- 
bacher-Frey Company.) 

WISCONSIN LAND & LUMBER COMPANY—(See Layrite 
Floors Corporation.) 

>_> ~ 

Schwartje to Manage N. Y. Furniture Agency 

H. C. Schwartje, for the past fifteen years connected with 
the Milwaukee Chair Company, Chicago, has taken over the 
management of the Metropolitan Furniture Service, 86 
Dey street, New York. N. Y. This organization- was 
formed to assist manufacturers in the sale and distribution 
of their products in the metropolitan district of New York. 

\ sales staff, distribution connections and wareroom 
facilities are maintained by the organization for the pur- 
pose of establishing a service link between the producer 


and the consumer. Mr. Schwartje’s experience fits him 
admirably to direct the activities of the Metropolitan Fur 
niture Service He is now making arrangements for his 


company to act as New York agents for a number of fur 
niture manufacturers 
Seattle Office Equipment Company Moves 

April 1, 1929, the Seattle Office Equipment Company 
moved into its new quarters at 1103-05 Fourth avenue, 
Seattle, Wash. The new location has a total floor space of 
20,000 square feet. It is in a two story concrete structure 
120 feet wide by 108 feet deep. The company’s address was 
formerly 1624-26 Fourth avenue 

It is stated that the move brings the company closer to 
the business district, particularly the financial, shopping 
and office building sections of Seattle. The Gillam-Bird 
Company, the Ward Bindery, the Typewriter Corporation 
of Washington, and the Commercial Blueprint Company 
also occupy space in the building. 

The officers of the Seattle Office Equipment Company 
are as follows: K. R. Terry, president; E. A. de Voss and 
A. L. Croonenberghs, vice-presidents, and L. T. Alexander, 
secretary and treasurer.—C. R. 

_— 
D. C. Neuhaus Transferred to New York 

D. C. Neuhaus, who has traveled the territory surround- 
ing Kansas City, Mo., for the Carbon and Ribbon Division 
of The Ault & Wiborg Company, Cincinnati, Ohio, during 
the past seven years, has been transferred to New York 
City 

A. D. Rice has been appointed to succeed Mr. Neuhaus 
as representative of the Carbon and Ribbon Division of the 
company in Kansas City. Mr. Rice formerly sold the 
Reflex line of inks and adhesives, made by Ault & Wiborg, 
in the Kansas City territory. 

a 
F. K. Rhines Returns from Cuba 

F. K. Rhines, general export manager of The General 
Fireproofing Company, has returned to his home at 
Youngstown, Ohio. He had spent several months in Cuba. 
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Flexi-Post Binder, two inches of working 
space are always available—just turn the key. 
— wn'ine Sheets easily removed or inserted—no need to “dig 
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cal PULL DOWN in” with your fingers. No danger of tearing the 
ie THE COVER 7 punching, or your finger nails. Pages held in accu- 
wa : rate alignment, on rigid posts. 
Other outstanding selling features of FLEXI-POST 
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ing pearing) posts—direct screw compression—trouble- Binder 
3ird proof operation. ei Mites 
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POST. Write for details of our exclusive dealer — 
any franchise—your territory may be open. 
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Long after the price 
is forgotten 


They repay again and again 


The Indiana desk is a lasting proposition. Long after 
the price is forgotten, the desk continues to serve. 
Long after it has given full value for the money, an 
Indiana desk continues to repay again and again. 


These Indiana desks might easily sell for more money. 
And be worth it too. But our policy of giving a little 
extra has proved profitable all the way ‘round—to the 
user, to the dealer, to ourselves. 


Would you like to represent such a line? 


INDIANA DESK COMPANY 


JASPER, INDIANA 


* JASPER is located here 
on the Southern Railroad 


Vay, 192! 
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Window Dedicated to Memory of L. G. Wetmore 


As part of the service Sunday morning, April 14, 1929, 


in the Brick Presbyterian Church, Rochester, N. Y., a fav- . l 
rille glass window was formally dedicated to the memory 1 rsto a esmaker 
of Lansing G. Wetmore and his wife Amoret Southworth 


; a i 
Wetmore, both of whom were active and highly esteemed f I h e M icl 
members of the church ag an 


Mr. Wetmore passed on in March, 1928 He was a ey 
pioneer stationer in Rochester, beginning his business of Merchandising 
career in the employ of Steele & Avery in 1866. For many 


vears he was a partner in the business of Scrantom, Wet- 






more & Company, now Scrantom’s, Incorporated 


a Easy 
O. C. Haney Corporation in Ground Floor Store 
The O. C. Haney Corporation, San Francisco, Calif. to 


recently moved from the Greenwood building to a ground Sell 
floor location in the Rialto building, where the Reiner’s 
Rotaprint, for which the concern is the Pacific Coast rep- 
resentative, can be displaved to better advantage. The 
salesroom entrance is at 116 Minna street, but the mailing 
address used is 106 Rialto building. 

\ report from the O. C. Haney Corporation states that 
several Rotaprints have been sold recently to large cor- 


porations in San Francisco. One of the purchasers was 





the Pacific Gas & Electric Company, which found the 
Rotaprint particularly adaptable to the requirements of 
its engineering department. 

By doing the reproduction work of many firms in San 
Francisco and other Pacific Coast cities on the Rotaprint 
in its own office, the Haney Corporation has demonstrated 
the versatility and utility of the machine and aroused a 
favorable interest in it in the territory. 








The magician would not look half so magic 
if he were scrutinized through slow mo- 
tion pictures. The Salesmaker is the same 
kind of magician. When it is watched 
closely during business hours—the remark- 
able FiberstoK returns are not in the least 
unexplainable. 





Many customers in the busy hours have to 
wait—and it is during this time that they 
look for interests to occupy them. It is 
then that the Salesmaker does its work. 
It displays prices and describes so that 
everyone can quickly grasp the many prac- 
tical uses of the high quality FiberstoK En- 
velopes—and it is among these numerous 


. TYIICAL INSTALLATION OF GLOBE WenInCER: 12 customers that the Salesmaker performs its 





BRARY EQUIPMENT.—On page 69 of the April issue of Office 2 . 
\ppliances, appeared a reference to the new catalogue of library magic in getting so many returns. For 


ot mg A gg — = ag Mle Bh gh gt Envelopes are needed for carrying, filing, 








cinnati, Ohio. This picture hows one of the many installations 
Hustrated in the catalogue record keeping, mailing, etc., by every 
business man and through the Salesmaker 

Business Cartoon Service Issues New Catalogue many are reminded of these various needs. 
\ catalogue of action cuts has just been published by the 

Business Cartoon Service. Inc.. 30 N. Dearborn street. Write to us for our generous proposition on this 

Chicago, Ill. The book measures eight and a half by eleven cabinet. The two-cent stamp you use will be 

and a half inches and contains 112 pages. An index of worth many dollars to you. 

cuts lists 272 subjects dealt with in cartoons. The topics 

range all the way from accidents and airplanes to winter 

So National FiberstoK Envelope Co 
Che catalogue is conveniently divided into sections cov d 10na l ers 0 ve ope 4 

ering different general subjects as follows: Business, finan 427-447 Moyer St. Philadelphia, Pa. 

cial, sales, house organs, collection reminders, Booster Pup 


New York Office—150 Nassau Street 


series, Wild Cat series, conventions, letterheads, direct mail, 








associations, Lion clubs, sports, holidays and miscellaneous 
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GF dealers are in this 
enviable position 








They have 
a line of SAFES to 


meet any possible 
requirement 


GF builds three separate lines of Underwriters’ 
labeled safes—Class “A”, class “B” and class “C”’. 


The interior equipment of any of these safes— 
shelves, pigeon holes, drawers, etc.—can be so ar- 
ranged as to meet the needs of any individual or 
any business. 


This means that the GF dealer is always prepared 
to get the safe business in his community—regard- 
less of competition. 


A and B SAFES NOW CARRY 
UNDERWRITERS’ T-20 LABEL 


This gives you an opportunity to sell the burglar protec- 
tion provided by these high quality safes, as well as their 
recognized fire resisting qualities. 
THE GENERAL FIREPROOFING COMPANY 
YOUNGSTOWN, OHIO 


Canadian Plant, Toronto 
Export Dept., 438 Broadway, New York 
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Nothing else 
like it in all 
the world 


s 







A multi-purpose machine 
of outstanding merit 


Not only will this wonder machine do all that any 
adding or subtracting machine will do, it does every- 
thing easier, more swiftly and with absolute 
certainty. 

The remarkable speed of Model 45 is the result of 
easy key depression, quick handle return, auxiliary 
levers and a smoothly functioning mechanism. 

In beauty, sturdiness and number of new features 
it is typical of the Allen-Wales line of precision figur- 
ing machines—each of which is a leader in its class 
| whether portable or heavy duty, small or large capac- 













ity, hand or electric. 
There are Allen-Wales machines for every purpose 
at a wide range of popular prices. 








VIS Eg gay cE eee 


P. SS. Some excellent 
territories still open. 
Write regarding yours. 
g £3 President 


ALLEN @ WALES 


CORPORATION 
ADDING - BOOKKEEPING AND CALCULATING MACHINES 
233-245 SPRING ST 
NEw YORK CITY 
Telephone 
Canal 1155 
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A. F. Scott Takes Hoosier Desk Line for Chicago 
Alfred F. Scott, 7603 Sheridan Road, Chicago, Ill. has 
been appointed representative for Chicago and the local 
district by the Hoosier Desk Company, Jasper, Ind. 
Mr. Scott was formerly connected with the Newton & 


Hoit Company, Chicago. Eight years ago he opened an 





ALFRED F. SCOTT 


ofiice furniture department for that concern and remained 
as manager of the department until March | of this year 
when he severed his connections to take up field sales work 
> . 
Governor Patterson Enthroned in Walnut 

Governor Patterson of the state of Oregon was enabled 
to celebrate the seventieth anniversary of the state’s ad 
mission to the Union by occupying a new suite of office 
furniture designed and made in Portland. This is a native 
product even to the material. The walnut veneer used 
came from a tree transported as a sapling from Missouri 
in the covered wagon days. Contrasting inlays of madrona 
burl came from Lane county, Oregon. 

The suite was designed by Roi L. Morin, of the West- 
Made Desk Company, and produced in the company’s 
shops. It includes desk, council tables, chairs, bookcase 
and accessories 

> 
Richard Jonas, Jr., Takes Interesting Trip 

Richard Jonas, Jr., sales manager for Oxford Filing Sup 
ply Company, returned to Brooklyn on April 8 from a six 
weeks’ trip “around and across America.” Mr. Jonas pro 
ceeded by rail from New York to San Francisco, making 
short stops at Detroit and Chicago enroute 

The journey from the Pacific Coast back to Brooklyn 
was made on one of the fine new steamers of the Panama 
Pacific Line, via Panama Canal. This provided an ocean 
voyage of two weeks. This was prescribed for Mr. Jonas 
by his physician as an aid to recuperation from a serious 
operation which it was necessary for him to undergo re- 
cently 

Mr. Jonas visited some of his dealer friends in San Fran- 
cisco and Los Angeles, where the Oxford line of filing 
supplies enjoys a good distribution. 

The trip through the Panama Canal was a very interest- 
ing experience as were also his visits to Panama and 
Havana, where passengers spent some time ashore, and Mr. 
Jonas has returned to his desk with a good coat of sun 


burn and a fresh interest in the work awaiting him 


a 
Lutter Is New Chicago Agent for Evansville Desk 
©. J. Lutter was recently appointed representative for 
Chicago and the surrounding territory by the Evansville 
Desk Company, Evansville, Ind. Mr. Lutter’s headquar 
ters are in the Furniture Mart, 666 Lake Shore Drive, 


Chicago 
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MR. AUDITOR 


MODERN BUSINESS 
Calls for 
MODERN EQUIPMENT 








' 
; Table and pigeonhole sorting are antiquated 
{ and a needless waste of time and space. 
; An inexpensive device that breaks a series of 
{ 1000 pieces into 10s in one sorting. 
INDEXES 
Numerical, Alphabetical, Geographical 
Special Wording 
Made in any size and indexed to fit your needs. 
] 
, 
On desk only when in use 
Standard equipment for such concerns as: } 
Montgomery Ward Stores 
Chicago Surface Lines 
Diamond T Motors 
General Motors 
Associated Gas & Electric 
New York Telephone 
DePinna Department Store 
Abrahams & Straus Store } 
7 
18,000 Banks all over the world 
, 
We shall be pleased to give you the ideas we have ; 
gathered in the twelve years we have specialized in 
this work. Catalog and full details upon request. ?— 
; 
THE KOHLHAAS CO. 
Manufacturers of Instant Reference Files 
183 N. Dearborn St., Chicago, Ill. 
S- = 
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An Important 


Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 

Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street 
Established 1896 


Cleveland, Ohio 
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Goes Buys Monasch Lithographed Blank Line 

April 1, 1929, the Goes Lithographing Company, 42-48 
West 6lst street, Chicago, purchased the entire lithographed 
and steel engraved blank department of the Monasch Com- 
pany, Minneapolis, Minn. The purchase included good 
will, all stock merchandise on hand, all stock engravings 
and stones—everything pertaining to the lithographed blank 
department. 

Ultimately the Goes and Monasch lines will be merged 
into one, but for the present they will be handled sepa- 
rately. The moving of the purchased stock and equipment 
has been completed. All orders for Monasch blanks should 
be addressed to the Goes company at Chicago. 

wncisigheslitndatigaaiss 
A Progressive California Stationery House 

The firm of Stockwell and Binney, San Bernardino, 
Calif., was established two years ago by R. H. Stockwell 
and Frank Binney. Both men possessed a thorough knowl- 
edge of the commercial stationery and office equipment 
business, and under their able guidance the company ex- 
panded rapidly. Today it is one of the important office 
supply houses in Southern California. 

The main salesroom in the Stockwell and Binney store 
is fifty feet wide by seventy feet long. Displays in this 
room are changed frequently, so that practically every 
different type of article in stock is brought into sight at 
least once a month 

The store’s large show window is divided into two 
sections, twelve by fourteen feet in dimensions, each of 
which has been transformed into a replica of a model office. 
Frequent changes of displays afford suggestions for group- 
ing to provide maximum convenience and effect to suit 
any business 

One of the most attractive displays in the store is that 
of office furnishings. Within specially arranged quarters, 
sets of office furniture, including desks, chairs, cabinets and 
smaller pieces, are artistically grouped in such a manner as 
to show that harmony as well as efficiency can be secured 
in office equipment. 

The company employs an efficient corps of salesmen whe 
are able not only to sell, but also to install and apply the 
products that the store offers for sale. Each man is a 
specialist in some particular phase of the business, and has 
been given charge of a department, for the success of 
which he is held responsible. 

The most outstanding of these departments is the com- 
plete shop for the repairing and rebuilding of office equip- 
ment. This department is housed in a special building 
equipped for the purpose. In it, old furniture that is taken 
in as part payment on new equipment sold, is completely 
renovated. Twice a year a large and well advertised sale 
is held, at which the rebuilt furniture is offered at prices 
that are well within the reach of men of most limited 
means. 

Aside from the publicity given the semi-annual sale of 
renovated furniture, very little advertising other than large 
display advertisements from time to time in the local news- 
papers is used by the company. A few of the larger papers 
of the surrounding towns are also used occasionally as 
advertising media. 

The rapid growth of the firm’s business is undoubtedly 
due to the progressive methods of the partners and the 
enthusiasm and pep that they bring to each day’s busi- 


ness.—V. A. R. 


a 
Erickson and Jung Join Smith Premier Staff 
Werner A. Erickson and Joseph Jung recently became 
connected with the Smith Premier Typewriter Company 
organization at 205 East Forty-second street, New York, 
N. Y. Both of these men have had many years’ experi- 
ence in the typewriter business and the export field. 
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THE PRESIDENT SUITE 
Exemplifying the fine craftsmanship and correct style of Leopold installations 


OFFICES CORRECT AND CHARMING 


ICHNESS . . beauty . . charm. . correctness . . these are 
things that men of achievement, in business and in the pro- 
fessions, now definitely seek in the furniture and appointments of 
their offices. They find them, invariably, in suites by Leopold and 
appointments by Leopold. 

In your city the firm which enjoys the Leopold franchise can 
skilfully aid you in achieving an office in tune with today’s accepted 
standard. If you do not know this firm your request to us will 
immediately bring you their name. 

We will send you, too, a beautiful and inspiring brochure on the 
modern trend in office furnishing and decoration. The title is 
“The Spirit of Gracious Living Moves Down Town”. 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 
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The LEOPOLD | 
7 
» 
FRANCHISE ) 
( 
To hold the Leopold dealer franchise ( 
is to possess certain definitely desir- 4 
’ able advantages. ‘ 
’ 
4 The Leopold dealer, in any commun- 
? ity, has the reputation of being mod- ‘ 
é ern—abreast of the times. > 
? He has the reputation of being suc- 
? cessful—of knowing his business and \4 
; knowing it thoroughly. , 
? He has the reputation of being able to 
é render a service so flexible and so 5 
, authoritative that he is the logical man ? 
? to turn to for the complete planning, ¢ 
; furnishing and decoration of a suite of 4 
‘ impressive private offices or for assist- 5 
ance in the selection of a simple single \ 
{ piece of equipment. ) 
M 
4 il ; _ 
\ THE LEOPOLD COMPANY | é 
? BURLINGTON. IOWA S 
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patter-selling” is what spills the profits 
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An editorial by 


W.C. Dunlap, Vice-President in Charge of Sales, 
The American Multigraph Sales Company. 


Business is awakening to the fact 
that “‘spatter-selling”’ is too expen- 
sive. Viewing markets as largely a 
matter of geographical division,cover- 
ing them promiscuously with a high- 
pressure sales force is like painting 
fine furniture with a whitewash 
brush. It is wasteful and ineffective. 

Selective selling is the answer. 
Selective selling recognizes that a 
business does not have one market 
but many markets—separated along 
lines of industrial segregation, finan- 
cial strength, and class of service. 
These markets vary widely in their 
ability to absorb the product. To 
sell with economy of time and 
effort, the most fruitful 
must be selected for most intensive 


markets 


cultivation. Some mar- 


applying the principles of selective 
selling to the problems of our own 
business. We have concentrated our 
sales promotion effort on preferred 
prospects. To co-ordinate with this 
policy we have developed Multigraph 
equipment which easily adapts itself 
to any plan of selective sales effort. 
Here is what has happened: 
i. Our total sales volume has 
climbed to new heights. 
2. Our net profit has increased in 
marked degree. 
3. Our salesmen now earn more 
money. 
1. Our collections have improved. 
We are not making a trade secret 
of our methods. We shall be glad to 
discuss them with any business execu- 
tive who is interested. If 





kets, perhaps, must be 
rejected altogether. 
For the past two years 
we have been studying 
and experimenting, and 





Do You Know 
Your Market? 


you would like to have 
further details, address 
a letter to W. C. Dunlap, 
1836 East 40th Street, 
Cleveland, Ohio. 








There is a new MOLT: v/ LHAF, 7 for 


today’s new selling conditions. 
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Exclusive Advancements 


The models shown here illustrate only a few 
of the many popular types built according to 
specifications of modern business requirements 
Each type includes features of construction 
exclusive in Invincible Desks 


Why Dealers Can Do a Better 


Desk Business on This Line 


Here is a line built to fit the needs and price considerations of the big desk 
market. Not only will the Invincible line outpoint the average in its beauty and 
remarkable strength— but in its drawer arrangements, greater facilities are available. 


The smoothly working, noiseless closing drawers demonstrate well. The refined 
details frequently lacking in steel furniture show up to advantage. The fittings 
are of handsome design and impressive proportions. 


When vou sell an initial installation you can rest assured that future orders will 
come to vou. And you know that you can fill them because the wide variety of 
types enables you to satisfy every want. 


Write today for the Invincible Catalog and choose several outstanding numbers 
for your display. 
INVINCIBLE METAL FURNITURE CO. 


MANITOWOC, WISCONSIN 


NEW YORK CHICAGO LOS ANGELES 
R. Orthwine, 344 W. 34th Street E. E. Blankmeyer, 133 W. Lake Street M. Corbett, 1206 Santee Street 


Stenographic desks 
of all types in single 
and double pedestal 
models Write for 
catalog 


Note the extra 
drawer in the pedes 
tal One of many 
exclusive Invincible 
Features 
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1929 
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W. H. Rice on a Two Months’ Business Trip 

William H. Rice, president of the Peerless Carbon & 
Ribbon Company, New York, N. Y., left the latter part of 
March for a two months’ business trip covering practically 
every city of larger size in the Middlewestern, Southwestern 
and Pacific Coast territories. It is by making similar pil- 
grimages every half year that Mr. Rice keeps in personal 
contact with dealers in all parts of the country. 

_ " 

Catalogue Describes British Oliver Typewriter 

he British Oliver typewriter, made by the Oliver Type- 
writer Company, Limited, London, England, is illustrated 
ind described in a catalogue published recently by the 
Oliver Typewriter Sales Company of London. 

Some improvements have been made on the machine 
which is basically the same as American models. A sup- 
plementary device, controlling the typebars at the moment 





the type reaches the printing point, prevents blurring and | 


secures a sharp impression from the type. The device is 


said to prevent punctuation marks, even when struck with | 


unnecessary force, from piercing the paper or indenting the 
platen. The lid of the ribbon box has been superseded by 
a revolving disc that keeps the tension of the ribbon con- 
stant at all times. The addition of ball bearings to the 
carriage-race makes the carriage return lighter and easier. 

A special model No. 16 Oliver typewriter with ninety-six 
characters is likewise described in the catalogue. It is de- 
signed for use by engineers, stockbrokers, architects, scien- 
tists and others who require a large number of special signs 
in addition to those on the regular keyboard. 

—  ——————— 

Huffman Typewriter Company Opens New Store 

\ branch store has been opened in Watertown, S. D, 
xy the Huffman Typewriter Company, Inc., Aberdeen, 
Ss. D. L. C. Smith and Corona typewriters, Victor adding 


machines and a general line of typewriter supplies will be | 


handled in the new store 

rhe location of the establishment, 11 East Kemp avenue, 
is said to be ideal. It is on the main street of the pros- 
perous little South Dakota city, in the center of bus‘ness 
ictivities 

Kenneth Peckham is in charge of the store and Walter 
Schneider is his assistant Both of these men have had 
several years’ experience in the typewriter and adding ma- 
chine business and are expected to make “Elsie” type- 
writers and Victor adding machines well known in Water- 
town. 

_ 
Burglars Fail to Crack Safe 

\n attempt was made recently to crack the large safe in 
the office of the Zimmerman Office Supply Company at 
118 South Fourth street, Evansville, Ind. Robbers entered 
the building and marks found on the safe the next day 
ndicated that efforts had been made to open it. It ts 
believed the robbers were frightened away before they 
succeeded in their undertaking.—W. B. ( 

inn 

Wattel Inaugurates Business in Daytona Beach 

\. P. Wattel recently started in business under the name 


of the Typewriter Sales & Service Company, in Daytona 


Beach, Fla. Mr. Wattel was formerly connected with the 


Daytona Book & Stationery Company for about four and | 


a half vears, in charge of the typewriter department. 
an 


Wholesale Typewriter Announces New Price Lists 

J. W. Galland, manager of the Wholesale Typewriter 
Company, 428 Broadway, New York, N. Y., has announced 
two new price Ists, one for the export field and the other 
tor distribution in the United States. Interested dealers are 


invited to writer for copies 













QUALITY PARK ENVELOPE Co. 


Originators of’ Neur Styles 


ST. PAUL, MINN. 
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automotive industry, — big 
quantity users—have adopted 
LEATHEROID after compar- 
ing the line with competitive 
makes. 


Invite your big buyer—the 
banks, industrial houses, brok- 
ers, insurance concerns— 
quantity consumers—to com- 
pare LEATHEROID point for 


point with other makes. 


When your 
buyer sees 
this test — 


Lay LEATHEROID samples and 
other makes before your customer. 
LEATHEROID appeals immediately 
because of these superiorities. 


factured of best materials, 
4 constructed. It is 
LE. Compare it 


Parts and surfaces subject 
2 to strain and wear have 
ented DOUBLE CON- 


1 LEATHEROID is manu 


STRUCTION. 
Leatheroid offers the rein- 
3 forced C GUSSET 


feature. An exclusive fea- 
ture, and convincing to 
buyers. 


tz 





YOU HAVE THE ADVANTAGE 
WHEN HANDLING LEATHEROID 






162 N.Franklin St., 
CHICAGO 
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Tells the whole 


story at a glance 





The Burns Display Stand on your 
counter or in your window gives a com- 
plete story of the convenience of the Burns 


Hi-Lo Bracket. 


IT DEMONSTRATES— 
—the up and down feature 
—how it swings on the base 


—the simplicity of the extension 
—the many ways it may be mounted 


—ALL AT A GLANCE. 


It requires only a few feet of space in 
return for a constant, untiring selling 
effort. 


—And it costs you nothing — 


When you get the Burns Bracket Dis- 
play, you pay for only those parts as may 
be resold, the base and dummy telephone 
are free. 


1—H87 Hi-Lo Bracket $5.75 
1— 98 Mounting 75 
I— 85 Ka 75 
I— 94 ” 75 
I— 83 oe 75 
I— 86 “ .. 1.25 
1—Oak Base No Charge 
1—Dummy Telephone No Charge 

Total $10.00 


Less your usual discount 


American Electric Cempany, Inc., 
State and 64th Sts. 
Chicago, Il. 


Gentlemen: 
Please send me No. 30 Dealer Displays as 











Gift Presentation Box for “Endura” 

The Conklin Pen Company, Toledo, Ohio, has designed 
a box of modern type for “Endura” imperial purple and 
gold pen and pencil sets. In designing this new con- 
tainer for presentation sets the company has ignored all 
traditions. The conventional designs which satisfied the 
trade heretofore have been supplanted by a box which is 
distinctively modern in lines and color. 

In the new package “Endura” holds its head high. Pen 
and pencil are shown erect, standing out like a skyscraper 
among four and five-story buildings. Merchandisers con- 
sider that the new “dress” marks the beginning of a highly 
modern era in pen and pencil merchandising; a period of 
intensive merchandising in which the appeal of the pack- 
age will help sway the decision to buy. 

“The new set box for this particular number is only a 




















GIFT PRESENTATION 
BOX FOR CONKLIN 
“ENDURA” IMPERIAL 
PURPLE AND GOLD 
PEN AND PENCIL SET 


start,” said Tom Emerson, sales manager of The Conklin 
Pen Company ‘Conklin recognizes the fact that the sale 
ability of pens and pencils rests squarely upon the appear 
ance and character of the product. Improvement of the 
product has its limitations, or ‘Endura’ would be still bet- 
ter. Beauty and modernity are the most powerful selling 
forces in retailing today, and Conklin is going to give the 
merchant the maximum measure of these profit-producing 


elements.” 


oo 

Grand Rapids Desk Company’s New Catalogue 

\ thirty-six page catalogue was recently issued by The 
Grand Rapids Desk Company, which is owned and oper 
ated by The Stow-Davis Furniture Company, Grand Rap 
ids, Micl The catalogue is end-opening and has a cover 
of heavy mottled gray paper. With the exception of one 
illustration which is reproduced in natural colors, the text 
and pictures are printed in dark brown ink on cream col 
ored stock 

Chere are three sections in the catalogue, each dealing 
with a different group or series of the general line. One 
group is made in mahogany or walnut only, another in 
walnut only, and the third, a Jacobean suite, in English 
pollard oak 

Two pages in the forward part of the catalogue carry 
illustrations showing the combination wood and steel con 
struction of Grand Rapids desks. The frames are of metal 
with wood top, sides, panels and legs rigidly fastened 


into position over them 
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This is the sign of 50 years 
‘eadership in the office equip- 
ment industry. lt is the 
mark of quality .. . high 
standards of workmanship 

. integrity of purpose and 
onstant service to customers. 
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HIS attractive line provides economical storage for sta- 

tionery, samples, supplies and other articles. Models 
suitable for offices, stores, garages, schools, hospitals and 
homes. Illustrations show the four heights—Desk, Counter, 
Standard and High Line. One or two-door models in sev- 
cral different widths and depths are available. Models come 
with one wardrobe shelf, several plain shelves or with ward- 
1obe shelf, partitions and several half shelves. 


“Y and E” Steel Storage Cabinets are finished in olive green, 
mahogany or walnut. They are strong and rigid. Atirac- 
tive auto-type nickel plated steel handles are used, with lock 
in the handle. 


Investigate this line—you will be surprised at its inexpen- 
siveness. 
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YAWMAN4'D FRBE MFG.©. 
555 Jay Street, Rochester, N. Y. 
Export Dept., 368 Broadway, New York City 
Cable Address: “YAWMANERBE,” New York 


STEEL AND WOOD FILING CABINETS — STEEL SHELVING — DESKS — SAFES 
OFFICE SYSTEMS AND SUPPLIES BANK AND LIBRARY EQUIPMENT 
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This story will be told to readers of 
‘‘THE SATURDAY EVENING POST”’ 


twelve times in 1929~—~and “big business” will read it ten 
times 1n 


“THE MAGAZINE OF BUSINESS” 


This advertising will bring new business to Stationers—an 
opportunity to build up repeat sales. Be ready to takeadvan- 
tage of the prospects which it will develop. 

Scripto Pencils and allied products have been used for years 
as standard equipment by the leading business houses of 
America and foreign countries. Over five million in use— 
and the demand is steadily growing. They have stood the 
test of time and service. 


Efficient ~ Economical ~ Convenient 


The ideal pencil for office, factory, home, school—wherever 
pencils are used. Write for descriptive price list. 


Scripto MANUFACTURING Co., ATLANTA, GA., U. S. A. 


DEPT. O- 5 
Canadian Representatiwes 
Whitelaw, Dickinson & Co., Ltd., Toronto, Ont. 
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Safe-Guard Corporation Acquires New Factory 

A steady increase in the business of the Safe-Guard 
Check Writer Corporation, Lansdale, Penna., made neces- 
sary the securing of enlarged quarters. Instead of erecting 
a new factory or building an addition to the old plant, the 
corporation was fortunate in acquiring a building adjacent 
to the original plant. The new building is admirably suited 
for the manufacturing of Safe-Guard check writers and is 
large enough to permit considerable expansion Only a 
driveway separates the new building from the old. 

Che new tactory was recently constructed by the Frank 


lin Pottery Company, and is a handsome and well-built 




















NEW FACTORY RECENTLY ACQUIRED BY THE SAFE- 
GUARD CHECK WRITER CORPORATION, LANSDALE 
PENNSYLVANIA 


brick and concrete structure, two stories high It has a 
frontage on one of the principal streets of Lansdale, has a 
railroad siding and provides an additional 35,000 square feet 
of floor space Its purchase has placed the Safe-Guard 
Check Writer Corporation in a position to carry through 
without interruption its plans for enlarged sales and in- 
creased production 
_— e 

Milwaukee Chair Issues Catalogue Supplement 

A supplement to catalogue No. 54 was recently issued by 
the Milwaukee Chair Company, 666 Lake Shore drive, 
Chicago, Ill In it are depicted several new model chairs 
that have been added to the Milwaukee line. Of the 
twenty-four pages in the booklet, the center four are de 
voted to the Milwaukee “health comfort chair.” Illustra- 
tions of this chair are reproduced in natural colors by 
four-color process printing 

. — 
C. H. Roemer Goes with Ault & Wiborg 

Clarence H. Roemer, for the past twenty-two years con 
nected with The National Cash Register Company, Dayton, 
Ohio, as a manufacturing chemist, has joined the Carbon 
and Ribbon Division of The Ault & Wiborg Company, Cin- 
cinnati, Ohio, as production manager. 

Mr. Roemer’s duties will include the full supervision of 
the manufacture of Ault & Wiborg carbon papers, type 
writer ribbons, writing fluids, show card colors and 
adhesives 

oe 
M. S. Eylar Spends Three Weeks in Cuba 

M. S. Eylar, vice-president of the Underwood Elliott 
Fisher Company, New York, N. Y., accompanied by Mrs. 
Evlar, visited Cuba in March, remaining on the island for 
about three weeks 

Mr. Eylar had several business conferences with Vda. 
de J. Pascual-Baldwin, Underwood agents, and Gomez de 


Garay Company, Elliott-Fisher agents in Havana, Cuba. 
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You can 
concentrate 
your buying in 
one New York 
market 


The Fifth Avenue Building can be 
reached, easily, from any part of New York 
City. Buses and surface cars pass the door. 
An elevated line is within a block. The 
building is ten minutes by subway from the 
Pennsylvania Station, and thirteen from 
Grand Central. The New York shopping 
district is a few minutes in one direction, the 
financial district in another. A booth in the 
lobby of the building supplies full informa- 
tion about places of civic interest and amuse- 
ment. 


Situated at the intersection of Broadway 
and Fifth Avenue, this building has a well- 
known address. But, more than that, it is 
well-known throughout the mercantile 
world ...as a buying headquarters. Here, in 
one building, many of the country’s leading 
manufacturers have their office and display 
rooms. You can find paper, stationery, men’s 
wear, women’s wear, fine laces, pottery, glass. 
toys, greeting cards, novelties and kindred 
lines. Products so numerous and so diversi- 
fied that you can complete many of your sea- 
sonal requirements on one buying trip, in the 
Fifth Avenue Building alone. 





THE FIFTH 
AVENUE 
BUILDING 


@ Broadway and Fifth Avenue 
at Madison Square, New York 


“More than an office building”’ 
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_ Are You Getting) 7 
Your Share? |? 


Dealers handling Steelcase Business [quip- 





ment have done many a concern a good turn by 








+ 
equipping their ofhces with numbers from this 11 
great line. Character, efficiency and refine-| ] 


° ' 
ment — vet rugged construction — are embod-| 


ied in each piece. 


Sometimes quality is not tully appreciated 





at the start. But just let a man enjoy Steelcase U 
companionship for a year! ‘Then it is a dit- 
ierent story. He knows that he has bought 
good equipment and has not been “sold.”} 
There’s a world of difference, as Steelcase} 
dealers have found out to their own good M 


profit. 





The Steelcase line is comprehensive. It 
“fits” every office requirement. With its un- 
questioned reputation for quality, leadership 
and salability, it has been a “leader” fof 
years with many of the country’s best 
office furniture dealers. Catalogs, ete, 
covering the complete line are available 

You owe it to yourself to learn the latest 
details about Steelcase Business Equip 
ment. Drop usa line now. 
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STEELCAS eee 
ee Metal Office Furniture Co. 


Grand Rapids, Michigan 
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There are only three 
paragraphs on the 
opposite page, but 
every reader owes 
it to himself to read 
them, to remember 





business 
 \ succeeds 











Metal Office Furniture Company 
Grand Rapids, Michigan 
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Wuat Do You Go AFTER...10% or 100%? 
~~ 
When you spend time and money in making a contact 
with a big user of filing supplies, what are you aiming 
.10% or 100% of his business? 


Of course! And the way to get 100%...is to sell him 
the F. E. Bee-Line and F. E. B. Service. For F. E. B. 
has everything...not only a famous group of exclusive 
and use-proven innovations but the most complete, 
the widest line of filing supplies manufactured any- 
where in the world. 


Join the fast-growing ranks of F. E. Bee-Line distribu- 


tors and enjoy a bigger percentage of every customer's 


orders. 
= 


HERE’S ANOTHER F. E. B. FEATURE 





Larger Label 
| Legible to the Top 
| Easy to Insert 

















Top-O-Graph Guides 


Larger labe!-area—entire tab-area Stronger—made so simply by die- 
and more made useful and visible at cutting the press-board to form the 
a glance, simply by discarding the old rigid, integral, non-breaking backbone 
end-insertion idea for the new F. E. of the transparent tab. A very defin- 
B. push-up lock-label-slot. Labels ite improvement in principle and 
can be handled in strip form—in- design, in service and simplicity. All 
serted more easily. standard sizes. Send for samples. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 
F. E. B. Building Aan. 27 Melcher Street y Boston, Mass. 
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Texas Firm Equips Local Newspaper Office 


Gresham's, office outfitters in Temple, Texas, recently 


made an installation of furniture and equipment in the office 
the Telegram, a local newspaper. 

The installation included three Art Metal counters ar- 
ranged in a “U” shape, the inner part of which is for the 
use of customers and the publi rhe counters are made 
up of a series of counter fle units, finished with a continu- 
ous “Artolin” top with bronze trimmings The various 
files in the units are adaptable to the particular purpose for 
which they are intended and are adequate to house all of 
the records of the advertising, circulation and business de- 
partments Cen Art Metal steel desks and one steel table 


were also included in the installation. Sikes chairs were 





4 VIEW OF PAI 
GRESHAM’S, TEM 
LOCAL NEWSPAI 


t{T OF THE INSTALLATION MADE BY 
"LE, TEXAS, IN THE OFFICES OF THE 
I “Art Metal’ desks and “Sikes” chairs. 


likewise supplied and were stained green to harmonize with 
the olive green finish of the fixtures, desks, letter trays 
and other equipment 

Several of the desks were equipped with “Clemco” type- 
writer stand mechanisms which permit storing the type- 
writer in one of the pedestals of the desk when the ma- 
chine is not in use. To suit varying requirements, three 
Sikes chairs were installed —F. H. W. 

= - _ 
Butterfields Return from Winter Vacation 

Mr. and Mrs. A. S 

spent several weeks recently with their son, Dyer Butter- 


tvpes ot 


Butterfield, of Evansville, Ind., who 
held, at Chattanooga, Ten following their return from 
Florida where they spent the winter, now are back at their 
home in Evansville Mr. Butterfield is a member of the 
firm of Smith and Butterfield, office supply dealers at 310 
Main street, Evansville, and well known to the trade in 
southern Indiana, southern Illinois and western and north- 
ern Kentucky W. B. ¢ 
> 

Engel and Washburn Form Typewriter Business 
The Chico 


Calif., was recently organized by Messrs. Engel and Wash- 


C'ypewriter Company, 440 Broadway, Chico, 


burn, who have been in the stationery and news business 


n Chico for many years The new company handles all 
makes of rebuilt typewriters and new Underwood portables, 
adding machines and office equipment. 


oe - 
Indiana Stationer’s Daughter Wins Oratory Prize 
Miss Tane 


Howard, owner of an office supply store at Boonville, Ind., 


1 


Howard, talented daughter of Mrs. Margaret 
won the oratorical contest for Warrick county at Boonville 
on Friday night, April 5. The contest was sponsored by 
the Warrick L ounty Bat 
W. B. ( 


\ssociation ol Boonville 
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It pays to display 
FOX Specialties 


Office supplies that sel] themselves 
—that make repeat sales—are the 
kind the progressive dealer is look- 
FOX specialties set the 
style and 


ing for. 
standard for design, 
quality. 


No. 297 
Embossed 
Work Distributor 











Leather 
Tray 





Send For 
Complete Catalog 


GEO. E. FOX & CO. 


325 W. Ohio St. Chicago, Ill. 
A. H. Denny, 356 Broadway, New York 
New York Representative 
Schubert Office Specialty Co., 1405 S. Hill St. 
Les Angeles, Cal., Pacific Coast Distributor 
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A GOOD 
SAFE 
TO SELL 


You can get an S. F. SAFE lab- 
eled by the Underwriters Labora- 
tories —as to size and interior 
arrangements, to meet the needs 
of your most exacting customer. 








| THE CONSTRUCTION and fin- 

ish of our safe is the very best— 
» 50 years of knowing how has 
taught us this—and our PRICES 
are such that it allows the dealer | 





a nice margin of profit. 


OUR PRODUCTS 


STEEL SAFES, A and B Label and Commercial 
STEEL RECORD CABINETS 

SAFE DEPOSIT BOXES, VAULT DOORS 
STEEL BANK EQUIPMENT 

STEEL FILING DEVICES 


Write Us Today 
Catalog and full details upon request. 


Stiffel- Freeman Safe Co. | 


Lititz, Penna. | 
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Jasper Claims to Be U. S. Desk Center 

Jasper, Ind., the county seat of Dubois county, located 
about eighty miles northeast of Evansville, Ind., prides 
itself upon being the “desk center of the United States.” 
[he thriving little Indiana city will have a firmer claim to 
that title by the end of 1929 

For with the rapid growth of its existing desk manufac- 
turing companies comes the announcement of the establish- 
ment of two other like concerns, each to have a capital 
stock of $200,000 


ve 


Both concerns have been mentioned in 
former issues of Office Appliances. Both new companies 
hope to have their plants in operation by the first of 
(ctober of this year. 

So firm is the belief of Jasper residents in the integrity 
of this business that the stock in both new companies were 
over-subscribed in two days’ time. The new concerns are 
known as the Jasper Seating Company and the New 
Indiana Chair Company Charters have been issued to 
both companies by the secretary of state at Indianapolis. 

\t present there are four desk companies operating as 
The Jasper Desk Company, the Indiana Desk 
Company, the Hoosier Desk Company and the Jasper 


follows: 
Othce Furniture Company All these companies manufac- 
ture office and school desks. It is estimated that when the 

her two companies are in operation Jasper will have an 
innual payroll from these six companies of more than one 
million dollars. All the woodworking industries in Jasper 
ire in a healthy condition and are growing rapidly. Among 
other wood products industries are the Jasper Chair Com 
pany, one of the largest manufacturers of office and school 
chairs in the country; the Jasper Wood Products Company, 
which makes tops and panels and radio and phonograph 


cabinets; the Jasper Wood Turning Company, and the 
lasper Veneer Company.—W. B. C 
> 


Graver Stationery Company Takes Larger Space 

The Graver Stationery Company, Chicago, Ill, moved 
April 22 from 529 South Franklin street to 515 South Wells 
street The new location, which provides much larger 
space, is on the fourth floor. 

A feature of the new headquarters is a large display 
room for office furniture, in both wood and steel. General 
lines of desks, chairs, filing cabinets, etc., are shown here 
for the convenience of buyers. 

The company, which makes a specialty of selling to large 
users, is now equipped to handle efficiently its steadily in 
creasing business. 

iiiaieilliatasccbiaiian 

C. L. Mitchell’s Suggestions for “Farm Relief” 

In a three-page letter, written on paper made from corn 
stalks, C. L. Mitchell, secretary and sales manager of Crane 
& Company, Topeka, Kans., makes sixteen suggestions as 
to how Congress can legislate an effective “farm relief” 
program. If Mr. Mitchell’s suggestions are accepted, we 
shall go “back to the farm.” 

The last paragraph of the letter suggests that while wait 
ing for Congress to take action, orders for printing, bind- 
ing, lithographing, embossing, stationery and office equip 
ment be sent to Crane & Company. 

J siieiniaes 

Lounsberry Buys Ouellette Stationery Stock 

The stationery stock of Ouellette & Company, Duluth, 
Minn., has been purchased by F. H. Lounsberry & Com- 
pany, 408-410 West First street, Duluth. A. E. Ouellette 
is retiring from business after having operated in one loca- 
tion for over twenty-three years 

F. H. Lounsberry & Company have made many improve- 
ments in their store, including the acquirement of some 
additional space, and are now in a position to handle eff- 


ciently their increased volume of business 
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Utility « Beauty and Strength « 
ee make LYON Office Cabinets EASY to SELL 


THE LYON line of Stee! Cabinets includes every popular style—fifteen sizes—and six finishes. 
(Lyon Steel Tables are in two styles, three sizes and six finishes.) Beauty of line and finish fit 
them for fine offices. Strength and durability suit them for general office use . .. National adver- 
tising puts them in demand. Sales helps aid you in selling them... This valuable franchise 


may be available in your city. Ask us, please. 
LYON METAL PRODUCTS, INCORPORATED - AURORA, ILLINOIS 


uccessor 
Durand Steel Locker Co., Chicago He line Tl. heats Metallic Manufacturing Co., Aurora, Ill. 


LYON 


sent ESM $ Tt ts 
ca C A 8 eee 
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COUNTER-HI 


Combines counter and 
storage use 


| 
| 
' 
l 
WONn-DOR 
age or wardrobe 
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The Widest Carriage Range of any Typewriter 


10.6" to 42.6" Paper Capacity 


A DEALERSHIP 
will open NEW FIELD 


Place YOU in a position to 
compete in the 


NEW MACHINE FIELD 


with a typewriter that holds 
its own in any and all compe- 
tition. 


LARGE INVESTMENT 


Unnecessary! 


WE FINANCE 
YOUR SALES 


Dealerships Open 


For particulars write to IL 


AMERICAN WRITING MACHINE COMPANY 


Sole Distributors U.S. A. & CANADA 


SMITH PREMIER 50 & 60 


449-455 Central Avenue - - Newark, N. J. 
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Features of Commerce Chamber Program 

Che Chamber of Commerce of the United States will hold 
ts seventeenth annual meeting at Washington, D. C., 
April 29-May 1. The following foreign trade features are 
a part of the program 

At the general session, beginning 9:40 a. m., Wednesday, 
Mav 1, the following addresses will be given “Our Stake 

the Pacific,” by Chester H. Rowell, publicist and writer 
it Berkeley, 


Calif.: “Business Problems Common to Can 
ida and the United States,” by Hon. C. H. Cahan, mem 


ber of Parliament of the Dominion of Canada, who is 
uttending the meeting as member of a special delegation 
from the Canadian Chamber of Commerce; “Making a 
Tariff.” by Hon. Willis C. Hawley, chairman, ways and 


eans committee, House of Representatives. 
Beginning at 1 p. m, Wednesday, May 1, a round table 
onterence, with no set speeches, but open for free discus- 


sion by all in attendance, on the subject of “Tariff Princi- 


ples.” The following topics and questions are among those 
slated for discussion 1. Tariff and Industrial and Agri 
cultural Stability (a) What is the relationship between 


present rates of duty and United States prices of major 


igricultural products? (b) To what extent have present 
tariff rates succeeded or failed in maintaining industrial 
stability? (c) How limited should present readjustment 
be? (d) What is likely to be the effect of increased rates 
upon the sale abroad of American-made products? 2. The 
Flexibility of Our Tariff (a) How flexible should our 
tariff be? (b) How successful have been the present flex 


ible provisions? (c) Whose should be the final decision as 
to making effective proposed changes under the flexible 
provisions? 3. Parcel Post with Cuba. (a) On what 
grounds does Cuba refuse to conclude a parcel post con 
vention with the United States? (b) To what extent has 
American export trade to Cuba suffered from the absence 
of such facilities? (c) What is the basis of the opposition 
of tobacco interests to the amendment of our statutes to 
meet the Cuban suggestions? 4. The Need for Foreign 
Zones: (a) To what extent is re-export business hampered 
vy the non-existence of foreign trade zones in the United 
States? (b) What advantages would accrue to economical 
operation of ships through the existence of foreign trade 
zones? (c) What are the arguments against foreign trade 
zones 5. World Wide Movement to Abolish Export and 
Import Prohibitions and Restrictions: (a) To what extent 
ire American exports to foreign countries subjected to 
import prohibitions and restrictions? (b) Can agreement 
be reached among the nations to abolish export and import 
prohibitions and restrictions: 

This round table will be presided over by Charles W 
Lonsdale, president, Simonds-Shields-Lonsdale Grain Com 
pany, Kansas City, Mo., and chairman of the chamber’s 
foreign commerce department committee. The following 
have agreed to be present at this conference and take part 
in the discussion H. L. Derby, chairman, tariff commit- 
tee, National Association of Manufacturers, New York, 
N. Y.; A. M. Loomis, secretary, National Dairy Federation, 
Washington, D. C; G. R. Parker, former president, Amer- 
can Exporters’ and Importers’ Association, New York, 
N. Y.; Hon. Richard J. Welch, House of Representatives, 
Washington, D. C.; O. K. Davis, secretary, National For 
eign Trade Council, New York, N. Y.; H. H. Rice, assist- 
ant to the president, General Motors Corporation, Detroit, 
Michigan 

Beginning at 1 p. m., Tuesday, April 30, a round table 
conterence on “Government Influence on Transportation,” 
which will include discussion of Rail and Ocean Rates 
and Export Markets (a) Are lower ocean rates essential 
to retain our export markets? What markets? and (b) Is 
there need for a greater differential between export and 














SELL STEEL 


The Serviceable Equipment 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- 
ciate the superiority of steel office files. Above 
is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be 
equipped with general lock. 





THE BENTSON 


Steel Transfer Cases 


operate easily and stand rigid, even when 
stacked right up to the ceiling, by reason of cur 
stacking interlocking arrangement. They are 
made in four sizes: Letter, legal cap, invoice and 
ledger. They can be fitted with sanitary leg base. 
with rollers, or with follower block and rod. 


The BENTSON line also includes a com- 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index 
sections. 


Write us for circular and discounts. 


The Bentson Mfg. Company 
AURORA - ILLINOIS 


A. H. Denny, Inc., 356 Broadway, near Leonard St., New York, 
N. Y. Representative 
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“SUNRUCO” 


that line you can 
safely follow to 


profits! 


SPONGE RUBBER CUSHION 


Our most popular selling 
cushion— 


ML ull MA I] 





—_ 


The ribbed depressions 
in the Felt Covered 
sponge rubber Cushion 
afford ventilation, adding 
to comfort. This cushion 
is manufactured in three 
sizes, with either Brown 
or Green all-wool felt 
upper surface. a @ 
11/16” thick—Can supply 
it with plain surface if 
desired. 








This all-rubber Sponge Cup is unbreakable. The 
flared base prevents cup from tipping. Special 
designed grooves carry excess water back into well. 
Cup furnished with Sunruco sponge. 
Colors—Brown or Green. 


RUBBER DESK GUARDS 


Every desk should be 
equipped with “Sun- 
ruco” Desk Guards, as 
they protect not only 
the furniture but also 
eliminate the possibil- 
ity of the office worker 
tearing clothes or 
snagging hose. 


Each pair packed in 
box with small nails 
for fastening. They 
can be had in two sizes 
and in brown color. 





WRITE TODAY 
FOR CATALOGUE AND PRICES 


UDPRERRLDY 101) EF. oMSDAMNA A MONA: EAT a wT} 








OR RI ARAENET | Aa 


The Sun Rubber Company 
Barberton, Ohio, U.S. A. 


MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAA 
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domestic rail rates? There will be also discussion of the 
relationship of our merchant marine to foreign trade re- 
quirements, the report on “Handicaps to American Ship- 
ping” which has already been distributed, serving as the 
basis of this discussion. 

The ninth annual dinner of the American section of the 
International Chamber of Commerce at 7:30 p. m., April 29 
Addresses by internationally known speakers will be part 
of the program. 

_— a — 
“Noter” Stenographic Pencil Announced 

The No. 525 “Noter,” made by the American Lead Pencil 
Company, Hoboken, N. J., is a pencil produced especially 
to meet the requirements of the American stenographer. 

The lead in the “Noter” is just soft enough to make 
shading easy, yet hard enough to insure clean outlines and 
please the speed writer. It is finished with edgeless cor- 
ners, which investigation proved is preferred by most 





‘NOTER,” A NEW STENOGRAPHIC PENCIL MADE 
BY AMERICAN LEAD PENCIL COMPANY 


stenographers, and is colored yellow. The “Noters” are 
packed six to a slide box, with a protector and eraser in- 
cluded. Each pencil is sharpened at both ends. 

The new pencils are retailed at five cents each. Early 
sales reports are said to indicate a demand for the set of 
six in a box in addition to a steady trade in single pencil 
sales. Inquiries for further particulars are invited by the 
manufacturer. 

sesinsaansiilteliaeids 
Royal Typewriter Man Becomes an Editor 

Donald S. Taylor, formerly connected with the adver- 
tising department of the Royal Typewriter Company, New 
York, N. Y., became, on March 27, editor of the “Business 
School Journal and Journal of Commercial Education,” 
located in New York City. 

Mr. Taylor’s experience fits him admirably for the work 
he has undertaken. 

News Notes from the Boston Territory 

William D. Paine, a stationer in Brookline, Mass., who 
was president of the Brookline Board of Trade at the time 
of the “Opening of the Lighted Way,” fifteen years ago, 
was one of the speakers at the recent annual meeting of the 
board. 

> * * 

Thomas S. McCrae, recently returned from a trip to 
Canada, expresses the opinion that Canada is having the 
best vear since the war. He found Montreal stationers 
anxiously awaiting the annual convention next fall when 
they will act as hosts to stationers from the United States. 

+ . * 

Bill Chaplin, New England representative for the L. E. 
Waterman Company, has returned from Florida in im- 
proved health and is now resting at the New England Sani- 


| tarium in Melrose, Mass. 
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Rand Mak-ur-own, the Index 
Tab That Sells on Sight 


Write, type or print the label-- 
insert in Mak-ur-own strip--then 
cut the tab to fit the label 


No Waste--No Bother 





= 


Miller, J.C. 


—-—-<--“8— «-*# + +e. 





Makurown comes in 6-inch strips, and in the three widths or exposures and six 
transparent colors shown above. Patented construction assures uniform exposure 
of tabs—easy to use and easy to sell. 


AKUROWN ecelluloid-protected Index on sight. So easy to use that a child can apply it 
\ Tabs supply the modern demand for ACCURATELY. 

neater, more efficient and longer-wearing Get in step with the times—sell your cus- 
indexes. tomers the tab everyone needs. Makurown will 
bring you attractive profits. 

If you are not already acquainted with Rand 
Makurown and the many advantages of the 
celluloid tab, a free sample awaits your request— 
mail the coupon. 


The day of dog-eared, frayed and hard-to- 
read tabs is past. Makurown, with its clean, 
durable, celluloid protected, removable labels, is 
rapidly replacing the older types. Brilliant colors 
are available for signalling classifications. 





Practically every business uses index tabs of Mail the Coupon for 
some kind. You can get this profitable business Free 6-inch sample-- 
for yourself with Makurown—the tab that sells No obligation ----- 


; EQUIPMENT COL Oe 
EQUIPMENT CO. SIE 


MARIETTA, OHIO 
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Every Telephone Marks a Good 
Prospect for Rand Calldex 


No trouble at all to 
sell this practical 
and attractive 
telephone 
index at 


$1.00 


Calldex 
Hangs 
Re oe rig ht 
a “peti 
ca ad on the 


‘phone 











|_JERE is the telephone index you have been 
* looking for! 


Rand Calldex has all of the qualifications 
that make it a profitable and easily-sold item— 
Attractive appearance, instant reference, ample 
capacity, unusual convenience and low cost. At 
$1.00 Calldex is a real buy. 


Of course, you can’t expect to sell a Calldex 
for every telephone—but every ‘phone marks a 
good prospect. This rich and extensive market 
can be made to produce a very profitable sales 
volume for you on this item. 


Calldex has fifteen pockets made of the 
same high grade material as the model “F” 
pockets used in the Rand commercial units. 
There is no stitching or binding to fall apart. 








Your customers will appreciate the cellu- 
loid-protected visible margins of Calldex that 
prevent the unit from becoming soiled or worn 
by frequent handling. They always look neat 
and attractive—almost no wear-out to them. 


Calldex, the practical telephone index, is 
also an ideal gift. Another new Rand item that 
will bring bigger profits to dealers who display 
it. Each unit is attractively sealed in moisture- 
proof cellophane. 


Write jor dealer proposition 


THE VICTOR SAFE & EQUIPMENT COMPANY 
MARIETTA, OHIO 
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There is money to be 
made from a Rotaprint 
agency. It takes a hard- 
hitting office appliance 
man to make the most 
of one. Also it wants a 
man of standing and 
general stability. 


Today Rotaprint is 
known. Hundreds of 
them are being sold to 
the largest and most 
progressive business 
concerns in the country. 
These have been quick 
to see that Rotaprint of- 
fers the fastest, finest 
and cheapest means of 
reproducing maps, 
charts, diagrams, office 
forms, factory forms, 
letters, bulletins and a 


REINER’S 


INC. 
One Park Avenue 








wide variety of adver- 
tising matter. 


Easy to operate, Rota- 
print is an office print- 
ing plant that does 
everything possible of 
other duplicating de- 
vices and plenty more 
besides. 


If you are a wide- 
awake office appliance 
man you have heard of 
Rotaprint’s amazing re- 
ception by progressive 
business houses. But 
has it ever occurred that 
there might be for you 
the chance of a lifetime 
by taking the Rotaprint 
agency for your ter- 
ritory? 


If you are the right 
kind of man we want to 
hear from you. 


New York City 
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Steel Transfer Case 


Closed Back Flange of 
Back Plate, Spot Welded 
all around to the sides. 


Back Rollers, showing Strength 
of bracket—welded to sides 
and back of corner. 






Rolled Edge Sides, 
giving great stiff- 
ness. 





* ik 





Closed 
Drawer 
Back 








wit 


Interlocking pins 

holding cases  to- 
gether and preventing 
back of case tipping up. 


Angle lapped brac- 
ing-front, backs and 
bottoms. 








Flush sides and top. 








Channels welded to 

upper corners of 

case body in which back rollers run. Weight 
of drawers sus- 
pended 


Heavy Re-inforcing frame 
on inside of case. 








Button Hole punchings into 
which the interlocking pins 





fit. 
‘Follower Block 
Cases locked to- s I A a 
gether by connect- Connecting links. Bottom Rollers on 
ing links. . which drawer runs. drawer. A small bolt at 


the back, a guide rod at 
the front fastens it se- 
curely in place. 


Do Not Overlook the Opportunity 


When correspondence is transferred the current files must have new 
guides and folders. The Browne-Morse line is one of the most complete 
lines manufactured. Ask for catalog. 


BROWNE-MORSE COMPANY 


MUSKEGON, MICHIGAN 
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Acme Card Systems Treks North 


Acme Card Systems, which has been at 116 South Michi- 
gan avenue, Chicago, is now located in the new Willoughby 





























att ul i! 








tower, 8 South Michigan avenue. The new offices permit 
a more convenient arrangement than was possible hereto- 








fore, the space now occupied being approximately square. 
This permits the various departments to center on the 
reception room, making possible quick service for visitors 
and saving many steps for the staff. Suite 2005 contains 


the private office of F. H. Johnston, president, and also a 


display and demonstration room, secretary's office, account- 
ing department, office for the secretary and for conferences, 
reception room, record department, sales and advertising Et ér 


department, city sales room and storage. 


Luo 






































The factory of Acme Card Systems has been improved 











to care for the increasing volume of business. 
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C. D. Bills Takes New York Addometer Agency aA Qua lity 
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The Addometer Sales Company, 55 West Forty-second 


li 


























street, New York, N. Y., which was recently formed to be 

a. 
the exclusive distributor of Addometers in New York City — 
and surrounding territory, is in the capable charge of Clar- yy — 


ence D. Bills, who was formerly connected with the school 
department of the Underwood Typewriter Company branch 








i 








in Chicago. 
During the few weeks that Mr. Bills has been directing 
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the activities of the Addometer Sales Company, he has y 

made a record of selling several hundred machines. = Fa- 
pra. = = 

Prizes Offered for Weis Window Displays = 
The Weis Manufacturing Company, Monroe, Mich., has = vas 

instituted a window display contest during May and June. = = ’ 

Window displays showing the company’s “Clear Index” — ls 

filing system are eligible in the contest. This system has I = ; 

seen service in hundreds of offices during the past five = 

years. Photographs of displays should be made by dealers an = L 


and two prints of every display submitted sent the com- 


Monroe July 1, 1929. ; One grade key 
only—the best 


NT 
1 





pany, to reach 


uu 


If the “big boss” does not trim the window the employe 


Ll 





who dresses the display is eligible to enter the contest. 
This will enable him or her to participate in a competition 
of window trimming ideas with a good chance of winning 
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Munson Inter- 
national Rubber 
Typewriter Keys are 
the choice of dealers 


some prize money. 

Free display material will be furnished by the manufac- 
turer. This matter is to be used with “Clear Index” outfits. 
Other Weis products may be shown if desired. Eight prizes 
First, $50.00: second, $30.00: third, $20.00; five 
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are offered: 























































































































prizes of $10.00 each who build business on AES 

To assure fair decisions, three capable men have been satisfied customers =F 
selected as judges: W. H. Flint, president, The Flint Dis- { : =S 
play Company, Toledo, Ohio; Charles F. Dowd, president, E — 
Chas. F. Dowd, Inc., Toledo; Vern Kettle, sales manager, 
the Lamson Department Store, Toledo. “Blood,” they say, A 

> “will tell.” E 

American Numbering Moves Chicago Branch ! So does Quality. 

The American Numbering Machine Company’s Chicago £ iS 
branch has been moved from 123 West Madison street to = ==" 
104 West Madison, in the Loop Center building. This is ? = 
just east of the old location, in one of the newest and io 
finest loop structures. Suite 1305 is occupied, facing both Munson Supply Company 7 
Madison and Clark streets, with ample daylight and fine j The Largest Rubber Key Factory in the World 
ventilation. The general office has a linoleum tile floor. EE 348 Hudson Street New York 
The private office of C. O. Lindgren, Chicago manager and “A x 
secretary of the corporation, is carpeted and fitted with a7 
fine new furniture. A commodious vault provides safe 

















Storage of hand and typographic numbering machines, and 
hand daters. A service room is provided in which adjust- 














| 7 a Tt v pe 
HTT 























ments and repairs can be made for the convenience of 














customers in the Chicago area. 
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HILADELPH'® 


Number Five 
of a Series 


A Chair Made 
To a Doctor’s 
Prescription 


Before the Fidelity Mutual Life Insurance Co. of 
Philadelphia moved into their new building, the execu- 
tives called their Medical Department into consultation 
on the matter of chairs. These executives realized the 
close relation between a correct sitting posture and the 
ofice worker's health and efficiency. 


The medical men having decided the exact posture which 
was most desirable, the next step was to construct a chair 
that would promote this posture. As pioneers in the 
held of comfortable and hygienic seating, the Sikes 
Yr ga was awarded the commission of making the 
chairs. 


As a result of some six months’ collaboration between 
Sikes and the Fidelity Mutual physicians, the first Sikes 
Perfect Posture Chair was evolved—a chair that quickly 
won the enthusiastic approval of business men, every- 
where, who appreciate the very real relation between 
correct posture and efficient office work. 


SIKES COMPANY 
Philadelphia 
Chairmakers for 70 Years 
A complete line of matched office suites 
ind commercial desks is manufactured by 


the Sikes-Cutler Desk Corporation at 
Buffalo, New York 





See the 
May 18th 


Saturday Evening 
Post 
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National Cash Plans Newspaper Campaign 

In the New York World of April 18, 1929, appeared a 
report stating that newspaper advertising space to the ex- 
tent of nearly twenty-five full pages will be used by The 
National Cash Register Company, Dayton, Ohio, in pre- 
enting to the business world its National accounting 
machine. This device was formerly known as the Ellis 
adding-typewriter, but will be designated in the future as 
the Class 3,000 National accounting machine (Ellis model). 

J. H. Barringer, general manager of the company, said in 
reference to the campaign, “The press through its adver- 
tising columns, furnishes an ideal connecting link between 
industry and prospective customers. We have decided on 
this newspaper campaign because we want the new National 
accounting machine introduced simultaneously in a score 
of American and Canadian cities so that newspaper readers 
may be acquainted with the fact that The National Cash 
Register Company, in this age of business machines, offers 
every function through its products in the keeping of rec- 
ords and the handling of money.” 

a 

Ames Supply Co. in Bigger San Francisco Office 

Owing to the increase of the Ames Supply Company’s 
business on the Pacific Coast it has been necessary to take 
larger space to provide for the expansion. Therefore, their 
San Francisco office will be located at 583 Market street 
on and after May 1, 1929. 


[h’s remarkable growth in t bu 


he Ames 








E. S. WHITE 


small way due to the ability and untiring efforts of their 
Coast manager, E. S. White, who has been with the con- 
cern for eighteen years and is one of the best informed men 
in the typewriter supply business. The trade on the Coast 
all know Mr. White as “Earl” and from the boosters he 
has it is evident he is fully entitled to a share of the credit 
for the increase in the company’s business and in making 
popular their slogan, “Ames Means Excellent Service.” 
>_> 


Dictaphone Records Radio Market Reports 


Through the combined efforts of John Loehr, manager 
of the Office Equipment Company, Corvallis, Ore., and 
Raymond Parslow, Atwater Kent dealer in Corvallis, farm- 
ers in that vicinity are enabled to profit by market reports 
broadcast during working hours when it is impractical for 
them to listen in. 

A Dictaphone was hooked up with a radio receiving set 
and made a permanent record of the market reports broad 
cast by the Oregon Agricultural College. The Dictaphone 
cylinders reproducing the broadcast were transcribed in the 
office of the Dictaphone county agent and copies sent to 


every farmer in the district 

















Welded construction, progressive roller 
suspensions, positive lock type compres- 
sors, solid bronze hardware, olive green 
or grained enamel finishes. Available in 
letter and cap size with and without 
general locks, regularinserts can beused. 
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THE 9600 LINE @ 


TO LIVE DEALERS: The 9600 Line 
of Files now places you in a more ad- 
vantageous position than ever before to 
get the volume of File business in your 
market. Write for details. 

VAN DORN METAL FURNITURE 


2685 East 79th Street Cleveland, Ohio 


A Division of 
THE BERGER MANUFACTURING COMPANY, CANTON, OHIO 
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c An Addition to the Cesco fine ] 
‘PRONG Binder Type ata ts. Price. 
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VISIBLE 


The New Junior Visible Binder illustrated above, 
is an amazing step forward in Visible Record 
Equipment. It is unique in its field, offering the 
Prong Binder construction—conceded to be the 
most desirable—at a price comparable with the 
less efficient Ring Books. 


With the addition of the New Junior Line, the 
Cesco Visible Equipment now offers a choice of 


states Inc. 
Os. & Co. lev 


| Oakes 
—_, =oKe 
10 Co. 


| Oak cin? Co. 


Oakbrook 


“ity 
vy York City 
York Gt 
.__New York City 
New York City 


k Stationery Co. New York City 


Obert ssi 


New. y York Cit 'y_ 


RECORD 


The ‘JUNIOR 
EQUIPMENT 


two grades—the Master Prong Pinder for large 
installations, and the Junior Line for the smaller 
and medium price requirements. 


Send for Catalogs 


Every Dealer should know about the Cesco Vis- 
ible Equipment. Catalogs and details of our ex- 


clusive agency plan mailed on request. 


THE C. E. SHEPPARD CO. 


Long Island City, N. Y. 


271 Van Alst Ave. 
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Prior Typewriter Exchange Moves Into New Home 
building now houses the 
Trenton, N. J. 
was designed 


Prior 


modern, three-story 


Typewriter Exchange in 


A new, 
Walter W. Prior 


At a cost of about $150,000, the Prior building 


and built especially to suit the requirements of the 


business [he first floor contains a show room, sales de- 


partments, offices and work shops, and has a large garage 


in the rear. The show room is impressively furnished and 
decorated, with rugs, lighting fixtures and general equip- 
ment all in graceful harmony. The second and third floors 
are apartments, one of which is occupied by Walter W. 
Prior, owner of the business 


Typewriter Exchange handles Sundstrand 


is the exclusive representative of the | 


The Prior 


adding machines and 
Royal Typewriter Company 
Mercer, Hunterdon, 
Monmouth, New 
Large advertising space was used by the latter com- | 


Trenton and the counties of 
Middlesex, Somerset and 


Bucks county, 


Burlington, 
Jersey, and in Pennsyl- 
vania. 
pany in local newspapers to announce the opening of the | 
which occurred on April 22. On that | 
occasion floral pieces added to the 
effect of the store interior. Officials of the Royal 


writer Company were present at the opening celebration. 


new Prior store, 
numerous attractive 
Type- 


[he various contractors and building material dealers 


combined efforts brought the Prior building into 


whose 
being, told in advertisements in local newspapers of their 
contributions toward the construction of the building 
These advertisements were placed next to the Royal Type- 
news report of the 


writer Company announcements and 


opening. 
Walter W. 
1910. During the 


Prior established his business in February, 


succeeding nineteen years the business 


grew steadily until today it is one of the largest in the 
East devoted exclusively to the distribution of typewriters 
A branch office has been maintained 


eight years. The 


and adding machines 
in New Brunswick, N. J., for the past 
organization is composed of sixteen persons, 
Thomas H 


all specially 


trained in their respective lines. Prior, brother 
of the owner, is general manager of the business. 
W. W. 


airplane 


what | 


\s an instance of the enterprise of Prior, | 


was perhaps the first commercial delivery in| 
Trenton was received by his company. 
sisted of typewriters and was made a few years ago. 


Prior’s time has been de- 


The shipment con- 


Though the majority of Mr. 


voted to the building up of his business, he reserved enough 
active in civic and recreational affairs. He is a 
of Commerce and belongs 


to be 
Trenton Chamber 
to several fraternal orders, including Column Lodge No. 
120, F. & A. M.; Forest No. 4, Tall Cedars of Lebanon, 
and Trenton Lodge No. 105, B. P. O. E 
: iieteeie | 

Chicago Firm Celebrates Twentieth Anniversary | 
The month of April marked the twentieth anniversary of 
Aigner, 


member of the 


the bookbinding and index tab business of G. J. 
For the past two decades the business has been | 
operated under the name of G. J. Aigner & Company. 
Recently it was incorporated and the name changed to the 
G. J. Aigner Company. 

On May 1, the business was moved from the third floor 
at 521-523 West Monroe street to the sixth floor at 503) 
South Jefferson street. The floor space is increased from | 
about 7,500 feet in the old location to 15,000 feet in the| 
new. 


Chicago. 


See 
Criswell Opens Mercedes Agency in Detroit 
W. T. Criswell, for the past eight years connected with 
the New York office of Ralph C. 
recently opened an agency at 307 West Fort street, Detroit 
Mich., 


State of 


Coxhead Corporation, has 


for the sale and service of Mercedes machines in the 


Michigan. 


A Step 


to BETTER 
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Ahead 
Prorirt! 


The modern Barr Typewriter is a step ahead in everything the 


dealer and his customers want. It will fit into any home, go on 
the road with a salesman, step into the largest office and carry 
a full load of work at racing speed. It’s designed right, priced 
right, looks right, is right. @ The Barr Typewriter is un- 
challenged in its field. It has all the standard features, 
and new ones no other machine can show. Every 


help will be given the dealer so that every 


dealer can make real money with the new Barr. 
Write today for the Barr dealer proposition. 


BARR-MORSE CORPORATION 
202 Barr Building Ithaca, New York 


as) 


TYPEWRITER 4) 


Five 4 OO  Suail enough to 
Beautiful Colors carry off—Sturdy 
to Show enough to carry on 
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| 2 " H F 2 Twenty Years in the Typewriter Business 
. ne ; i # fot s ‘ : A. B. Brightman, assistant sales manager in charge of 





3 

i a «“ ; \ aur distributor sales of the Woodstock Typewriter Company, 

i eae \ Chicago, IIL, is celebrating his twentieth anniversary in the 

y = 4%, , typewriter business. As we go to press, “A. B.” is on a 

fet Pi x two months’ business trip covering the Pacific coast states. 

' 24 ; 4 r : ie ‘ He expects to return to Chicago via Canada, calling on 

® : 4 rake \\ - aan 5 ‘ Woodstock dealers and establishing new contacts enroute. 
eet} ; 
A 4 y - So! 1 
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L A. B. BRIGHTMAN 
| ; Pea RS Ss | During the past twenty years, as a member of the type- 
P bis ty writer fraternity, “A. B.” has been contacting dealers most 
AE : $3 ; ‘y 4 of the time. He is known to typewriter distributors in all 
A S| . °_s . : 
ay -4 parts of the United States as well as in Canada and parts 
sag of Mexico. Mr. Brightman’s personality is at once forceful 











8) |8) and attractive. 
j Ferris Wheel Used to Display Typewriters 


| C. A. Isham, manager of the Wholesale Typewriter Com 
designed and in- 


a 





























pany branch at Sacramento, Calif., has 


stalled in the window of the Sacramento store a large ferris 












































& 
} \ wheel that holds ten typewriters. It is painted in several 
bright colors and is attracting unusual attention. As it 
U 0 ie rolls slowly around it effectively displays the typewriters, 
"1 e bringing each machine to the front of the window for a 
i 5 m@ short time 

: é > 
‘e Henry Kass Exhibits at Albany Industrial Show 
“ f Fa At the third annual Port of Albany Show and Industrial 
T i 7 Exposition, held in the Tenth Infantry armory, Albany, 








N. Y., April 6 to 13, 1929, Henry Kass, Incorporated, promi- 
nent office equipment concern in Albany, N. Y , was one of 
aa the exhibitors. The Addressograph Sales Agency of Albany 























also had a booth at the show. 

In the Knickerbocker Press of April 6, 1929, in which 
appeared a story of the opening of the Industrial Exposi- 
tion, Henry Kass, Pee used space to advertise its 
products and invite the readers of the paper to visit the 
exposition and call at the Kass booths. 

_ 
Myers Made Smith Premier Advertising Manager 


Ira H. Myers, who was formerly connected with the 





Smith Premier Typewriter Company, 205 East Forty-sec- 
ond street, New York, N. Y., for a number of years, re- 





cently returned to the organization as advertising manager. 
Mr. Myers is well known in the advertising field. 


ar ity 


: fae 
3 APA 2 Sp ike 
“proposition 4 V. S. Jones Finds Business Conditions Good 













hy, 

\ 5 Li ee SS V. S. Jones, sales manager of the H. M. Storms Com- 
LS = ; ne : 4 pany, Brooklyn, N. Y., returned the first part of April from 
ALL-STEEL-EOQUIP = an extensive trip through the Middle West and the Pacific 
COMPANY Py Coast territory. He reports that he found business condi- 





200 Griffith Avenue _ 


Aerore .. Illinois ions very favorable 




















May, 1929 OFFICE 


t em endo usly appealing 
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to busy busizess men 






























Salesmen and distributors West 
of Mississippi please write to 
Schnell Penselpen Sales Corpora- 
tion, 1125 Locust Street, St. Louis, 
Mo. Those East of the Missis- 
sippi, to 150 West 42nd Street, 
New York, N. Y. 





— is the d istinctive, durable 


SCHNELL 
ALL IN ONE 
PATENT No. 1526365 


IN POPULAR COLORS—AT POPULAR PRICES 


ERE is a new and better writing acces- 
sory that is “going over big’ with busy 
executives and salesmen the country over. 


Every one needs a pen and pencil. But 
when they see a Schnell Penselpen, they say 
“Fine! It’s a pen and pencil all in ONE! 
Why carry two? . . . Vil take a Penselpen.” 


They like Penselpen’s oversize barrel for 
ink—the “shifter” filler action that com- 
presses and fills the ink chamber entirely— 
the compartments holding 6 inches of lead 
— the handy eraser — the non-breakable, 
attractive Opalite barrel — the dependable 
every day writing service it gives. 

From your standpoint the Schnell Pensel- 
pen is not only a sight-seller—but what’s 
more it’s priced to meet ordinary pen compe- 
tition and give you a liberal margin of profit. 


Convincing advertising has been scheduled 
to back up alert distributors. Capitalize now 
on the popularity of the Schnell Penselpen. 
Striking dealer helps and local cooperation 
are included in the Schnell plan. Full details 
on request. Write our St. Louis or New York 
office today. 





== PENSELPEN CORPORATION, | 
Dept. 14, 150 West 42nd Street, New York, N. Y. 
| Please send me, without obligation, the whole story about 


| Penselpen dealer plan and details on displaying and selling 
this new and popular writing accessory. 


| FORTE. on os conviness¥eecandbeeuaee bee eee bee | 
| ROE. oe so 0b 8.40 6066660ns10600008000 08 eRe | 
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You can “sit-in’ 
on this card game 
and be sure to win! 














Q W rite 
xo. 


FILING SUPPLY 


500 DRIGGS AVE. 





APPLIANCES 


this plan. 


Just follow these simple rules: 


THE WINNING GAME is to push 
better grades of index cards for over- 
the-counter sales and for all average 


needs. Sell the same quantity but make 
a better profit on a larger percentage of 
your sales. There’s a big difference 
when you give the customer something 
better; if he is a price buyer he will 
then have to ask for something cheaper. 

This isn’t theory, it’s fact—and many 
OXFORD dealers are profiting through 
You'll be surprised to find 
out how few of your customers are price 
buyers and how many will really appre- 


ciate their needs for better grade cards. 


Of course, you should have “under- 
the-counter” a stock of popular priced 
cards for corporation bidding and the 


occasional, “price only” buyer. 


The OXFORD proposition makes it 
easy for you to get the benefit of Jowest 
quantity prices on both grades through 
combination orders. It’s not necessary 
to buy cards from two sources to satisfy 
We'll 
gladly send you details on this plan to 


these different types of buyers. 


concentrate your purchases, save on 


your stock investment, and increase 


your index card profits. 


COMPANY 


BROOKLYN, N. Y. 


May, 1929 
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(Detroit Business Show—Continued from Page 49.) 6é *¢ 
lie flat on a desk and permit crossfooting with a calculator 
much easier and quicker Error-No is adaptable for use with 
all makes of typewriters, billing, posting, calculating, bookkeep- 


ing, tabulating and key punching machines. Error-No is said easily 7 
P 


to induce proper posture for the machine operator and indicates 





the correct reading area in every instance with micrometer ac- | 

curacy A new device shown was an Error-No which may be 

operated by the foot as well as the hand, leaving the hands 

free for other work. M. R. Matthews was in charge ‘ea 
FELT & TARRANT MANUFACTURING COMPANY, Chicago, 


lil., exhibited the Comptometer A new twenty-column Compto- 
meter was demonstrated by Miss Grossberg of Chicago Miss ® 
Grossberg made an adding record of 9.4 key depressions per + AWS 
second while adding columns of thirty amounts, five figures to 
each amount Carlos Wittenmyer, local manager, was in charge 

FISHLER, INC., BENNETT H., New York, N. Y The adver- 
tising and publicity for the First Detroit Office Equipment Ex- 
position was designed, written and placed by this company 

GENERAL FIREPROOFING COMPANY, THE—(See Greg- 
ory, Mayer & Thom). 

GREGORY, MAYER & THOM COMPANY, Detroit, Michigan, 
showed the General Fireproofing Allsteel desks and filing equip- 
ment, safes: also machine posting equipment; visible record 
binders and sheets; Universal Pressteel visible equipment; Arlac 
stencils and the 500 Rotary Slipsheeter, as well as the rotary 
Lettergraph T. Cc. Joyes was in charge. Also present were 
c. A. H. Thom, Harry Koehn, Frank Stephens, A. J. Mayer and 
Robert Hamilton. 

GUILD BUSINESS CORPORATION, Detroit, Mich., explained 
the Stock Market Barometer; general business movements of 
United States, and cities production movements; color move- 
ments and miscellaneous statistical information in chart form. 
E. H. Griffith was in charge 

HAMILTON AUTOGRAPHIC REGISTER COMPANY, Ham- 
ilton, Ohio, had on display continuous form “Composit” station- 
ery for billing, order writing, etc. M. S. Roosevelt was in 
charge. Sales Manager J. R. Cook was also in attendance. 

LONG'S SALES SERVICE, Detroit, Mich., showed Mun-Kee 
stamp pads; Eziglide pen points; Speed stapling machine; 
Staedtler pencils: Wolverine type cleaner. W. N. Hunter, L. 
Frankenstein and Harry M. Raden were in charge. 

MARCHANT CALCULATING MACHINE COMPANY, Oak- 
land, Calif., displayed their complete line of calculating ma- 
chines, including ten-bank machine with automatic shift in 


This is No. 1 Stenographer’s Chair ball bearing 
multiplication, automatic division, and the new fraction ma- (Swivel), genuine Spanish leather upholstering, 
chine. Dean S. Patton, assistant sales manager, Oakland, ana OPTIONAL NEW SADDLE SEAT, Rubroid oil- 
less casters, standard olive green finish; height 


t ir etroi str anage rere j ‘harge Ss 7 
R. A. Brown, Detroit district manager, were in « harge. Also 17” to 21%4”. No extra cost for mahogany, wal- 
in attendance were the following representatives: H. E. Shifflette, nut or black finish. 


Chicago: A. H. Goodwin, Buffalo; M. J. Griffin, Cleveland: L. E 
Newton, Toledo: William Grepp, Indianapolis; H. D. Bedford, 


H. <. Parker, Grand Rapids b 

MC CASKEY REGISTER COMPANY, Alliance, Ohio—The O Serve your 
products of the industrial division were shown. These included 

equipment and carbon back forms used in connection with in- own workers 
dustrial control methods for manufacturing establishments, 
municipal institutions, transportation and public service organ- 


Are they comfortably seated and 


izations. C. Swoboda, manager, from the home office, was in 


charge. | supported in the correct posture? 
MC MILLAN BOOK COMPANY—(See Richmond & Backus). | Are they sitting up to their work 
MONROE CALCULATING MACHINE COMPANY, INC., or slouching into it? 

Orange, N. J., displayed their line of calculating machines, in- I - 

cluding a new bank interest machine and a new fraction ma- t costs no more to corectly seat 

chine, as well as Defiance check writers. KR. F. White, district your office or factory workers and 

manager, was in charge L. B. Taylor, division manager, and it pays big dividends in increased 

Kenneth Howard, advertising manager, from the home office, efficiency. 

were also in attendance 2 


MUN-KEE PRODUCTS CORPORA TION—(See Long's Sales 


Service) i | EF &C 


NATIONAL BUNDLE TYER COMPANY, Blissfield, Mich., “Scientifically Correct Chair” 


exhibited the Saymayer tying machine which is said to do the 
work of from two to five tyers and save about fifty per cent 


of the twine usually used in hand tying — USE THIS COUPON — 


N ATIONAL OFFICE SUPPLY cm IMPANY,. Detroit. Mich.. ——— 
showed the products of the Canton Art Metal Company includ- ‘“ a 2 _—. - OA 
ing their 1600 line walnut suite Sterling J Price was in F RITZ-C ROSS ( OM PANY » Manufacturers, 
charge. A W Stecke rranc! anager ‘ recto Oo rig ° ° » 2 . 

ur St ert, bran manager lirector f plant Guardian Bldg., Saint Paul, Minn. 
operations, was also in attendance | 


OFFICE APPLIANCE COMPANY, THE, Chicago, IIL, ex- Please send me your booklet, “What Under- 
plained the service of Office Appliances, the news and technical , 7 


4 . ee > nap 99 . > ~- 
trade journal of office equipment Circulation Manager J. Alan lies Efficiency, also name of local dealer. 
Palmer was in charge 
PARROT SPEED FASTENER CORPORATION—(See Long’s Name 


Sales Serv we) 


POLK & COMPANY, INC., R. L., Detroit, Mich Explained 


their direct mail advertising campaigns and showed Polk 


| 
Address 


processed letters as we is local and national business prospect | 
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These Pamphlets 


will sell pencils 


for You! 


iy ) SIMPLIFY pencil selections for various 
types of business, Eberhard Faber has now 
supplemented the already famous chart with 
three pamphlets containing the most practical 
pencil assortments for office uses. 





































ei eure 


These assortments are based on a thorough 
study of actual office requirements. The selec- 
tions were made by experts—so that business 
men will find these pamphlets practical, useful 
time-saving. 

And these pencil selections are being specially 
featured this month in all Eberhard Faber 
national advertising. 

Mail in the coupon today. Put the folders on 
your counter, and mail them to your customers. 
And with them give a free copy of the new 
chart for proper pencil selection. 


Have You a Supply of the 
New Eberhard Faber Charts? 


Your customers will want this valuable 
chart. In May there will be 6,000,000 ad- 
vertisements in leading national magazines, 
describing these new pencil-buying helps. 
This is only part of a sustained advertising 
drive. Send now for a supply of “The 
Right Pencil for the Right Use” charts and 
issortment pamphlets. 








Congressman James T. 
Igoe of Illinois, who in 
private life is president 
of a large and success- 
ful printing organiza- 
tion, says: “Vou hare 
made < real contribution 
to business efficiency. 
Careful buying is more 
|| tmportant today than 
ever. Your plan is 
wholly practical.” 

















Dept. 0- 


Eberhard Faber Pencil Co., 
$7 Greenpoint Ave., Brooklyn, N. Y. 


Please send me free sample copies of the chart 
“The Right Pencil for the Right Use"—and 
also of the new assortment pamphlets illus- 
trated. 
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ists; automobile owner lists; business analysis and sales re- 
ports. G. G. E. Raley was in charge. 

POSTINDEX COMPANY, INC., Jamestown, N. Y., exhibited 
Postindex visible filing devices; Art Metal safe desk, Planfile, 
transcribing desk and aluminum chairs. In charge of this ex- 
hibit were E. E. Fowler, W. R. Carlin, R. L. Thackeray, George 
jackson, A. G. Louton, R. K. Knipschild, Joseph Garlick and 
\. L. Williams Also in attendance was Charles E. Attwood, 
vice-president and sales manager. 

PRINTING REGISTER COMPANY, Detroit, Mi , displayed 
self-printing autographic registers The outstanding feature 
of this device is the saving in the cost of forms, it being only 
necessary to purchase blank paper on whi the printing and 
numbering is done within the register. H. A. Putnam was in 
haree., 

REINER’S ROTAPRINT, INC., New York, N. Y., showed the 
new Rotaprint, an office lithographic machine which prints from 
a thin metal sheet A letter, drawing or a photographic nega- 
tive is made directly on the metal When this metal sheet is 
rubbed with a solution, any number of actual copies can be 
quickly made on paper 

REMINGTON TYPEWRITER COMPANY—(See Detroit Office 
Equipment Company). 

RICHMOND & BACKUS COMPANY, THE, Detroit, Mich., 
featured visible records by McMillan and Tatum, Are and Be 
step tab index; Are and Be binders; machine bookkeeping steel 
trays and tray binders by Tatum Featured especially was the 
new McMillan automatic visible record. R. R. Cook, manager 
of the systems service division, was in charge Also in attend- 
ance were President C. F. Backus Lamont C. Begole, vice- 
president and sales manager; F. A. Richmond, vice-president ; 
W. E. Barrie, treasurer and secretary 

RIVET-O MANUFACTURING COMPANY (See Weibert & 
Pfeil Company) 

ROACH-REID COMPANY, Detroit, Mich., displayed Ediphone 
lictating equipment, including the Executive Ediphone, com- 
plete electrically controlled super-sensitive recorder; Secre- 
tarial Ediphone with supersensitive reproducer These ma- 
hines can be had in any one of five colors A shaving machine 
was also shown. 

ROYAL TYPEWRITER COMPANY—(See Detroit Office 
Equipment Company). 

SMITH-CORONA TYPEWRITERS, INC., L. ¢ (See Detroit 
Office Equipment Company). 

SORTERGRAF COMPANY, Detroit, Mich This sorting de- 
vice, designed to reduce the “reach,” the “layings down" and 
the “cleanups” in sorting, was featured. In charge were J. H. 
Davies and R. Jaeger. 

STAEDTLER, INC., J. S. (See Long's Sales Service). 
STANDARD MAILING MACHINES COMPANY, Everett, 
Mass., exhibited a new model Standard stamp affixer; new 
Standard Junior envelope sealer; Standard copyholder and a 
complete line of Standard envelope sealers in hand and electric 
models as well as Postal Permit machine. Shown for the first 
time was the new Standard copyholder, said to be a simple 
device for holding note book or sheet copy in the stenographer's 
direct iine of vision above the typewriter carriage and for 
spacing the copy a line at a time. The predetermined spacing 
unit assures accurate and uniform spacing and allows the copy 
to be moved either up or down one line at a time or several 
lines at a time George A. Georgeson of the Detroit district 
was in charge 
TOLEDO SCALE COMPANY, Detroit, Mich., exhibited mail- 
ing and parcel post scales to take care of all mailing require- 
ments Clear reading charts for air mail, first, second, third 

class and parcel post. 

UNDERWOOD TYPEWRITER COMPANY—(See Detroit Of- 
fice Equipment Company). 

VICTOR ADDING MACHINE COMPANY, Chicago, Ill., dem- 
onstrated Victor adding machines and Victor stands. x. 
Dunn was in charge 

VIVID, INCORPORATED, Chicago, Ill, exhibited the Vivid 
duplicator, which has an automatic moistening device and auto- 
matic roll conveyor. E. E. McNally and R. M. McGuire were 


in charge. 
WEIBERT & PFEIL COMPANY, 
products, Speed-Mo stamp pads, ring 
O Duroflex 
the first 
driven 


Detroit, exhibited Bostitch 


moisteners, Bind- 
all-metal 


Type E 


ink and 


Sets, 


telephone 
time 


bracket, 
was the 
for 


stands. 
foot and 
chicken 


display 
Bostitch 
cleaning 


Shown for new 


motor machines use in dry plants, 


hatcheries, box manufacturers, accounting departments of large 
corporations Also shown was the new type Textile fastener, 
ten inches; new C tackers and fasteners carrying 019 wire in 
quarter inch and three-eighth inch staples and 023 wire in three- 
eighth and one-half inch staples In charge were George H. 
Pfeil, Edward P. Weibert and G. F. Ebers. 

WOLVERINE PRODUCTS COMPANY—(See Long’s Sales 


Serv ice). 
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Te New stTanparp 
copy HOLDER! 


The line to be copied is 

directly above the line 

Va ~~ . owe time in 
— nding the ace, no 

decreases typing costs chance of lines being 
sf omitted or repeated. 









increases production 


decreases errors 





\improves quality of work 


a 


HE New Standard Copy 

Holder holds the notebook 
or sheet copy just above the type- 
writer carriage, in the stenogra- 
pher’s direct line of vision. Its 
simple, convenient spacing mech- 
anism brings the copy into sight, 
line by line, as it is transcribed. 


The copy, and the work in the typewriter, | The operator’s whole posture is one of ease, com- 
are not only in the same line of vision, but fort, and efficiency. Relief from fatigue allows 
also at the same distance from the eyes. Thus her to maintain a uniform output each hour 
there is not the constant changing of eye focus, of the day, with a better quality of work, fewer 
and eye strain is eliminated. errors, and consequently increased production. 
OPPORTUNITY FOR REPRESENTATIVES 

For nineteen years, Standard has successfully manu- the new Coen and other new machines being 
factured and marketed an extensive line of mailing developed, Standard has many attractive opportunities 
equipment—Stamp Affixers, Envelope Sealers, and for representatives. A brief description of these 
Postal Permit Machines. Now with the addition of openings is given below. 


Field Supervisor 
An exceptional ——— is available for an experienced 
office appliance man of proven ability for the position of Field 
Supervisor. He must be capable of training and directing 
Agents and Salesmen, and willing to travel. 


District Agents-Salesmen 


The expansion of the line opens many attractive positions 
for additional District Agents in various parts of the country. 
Several Salesman positions are also available in established 
agencies. This x se a permanent connection in a rapidly- 
growing organization, with opportunities for advancement to 
those who can qualify. 





Dealers 


All Standard Machines are so simply and durably con- 
structed, so easy to operate, and require so little service that 
they can be handled very conveniently and profitably by Dealers. 
Standard machines are guaranteed and nationally advertised. 





Write for particulars 


THE NEW STANDARD 
COPY HOLDER 
STANDARD 


Copy can be moved either up or down, 
a line at a time or several lines at a 


time. Equally practical for notebook Mailing Machines Company ~ 


or sheet copy. 


Revere Boulevard Everett, Mass. 
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Horder’s are Sold on 
Dietz Desks and 
Dietz Service 


Horder's know Dietz Desks 
—have sold them for years. 
Naturally they turned to 
Dietz in fitting up their new 
offices and purchased two 
carloads for that purpose. 
Mr. Seymour, vice-president 
of Horder’s in his Dietz 
equipped office tells the re- 
mainder of the story in the 
accompanying letter. 


[he Dietz line offers real 
profit making possibilities to 
enterprising office furniture 
dealers. Write for catalog 
and investigate. 


E APPLIANCES May, 





POROER Bu 





WART HOUSE AND GENERAL OFFICES 
LONG. JEFFERSON ABO QUINCY STS AT JACKSON BL VO 
onONE FRANKLIN 6760 TWENTY TeUNK LINES 


March 21, 1929. 


| Mr. Le W. Proehlich, 


President 


The J. FP. Diets Company, 


4851-48171 Spring Grove Avenue, 


Cincinnati, Ohio. 


Dear Mr. Froehlich: 


We thank you for your letter of March 20. 


I think all of us will have even greater conficence than we have 
ever had before, in selling Diets desks since our lence of 
equipping our private and general offices with your recent two- 


car shipment. out 
a single complaint 


of a couple of our 
a little later on, 





of all these desks and tables I have not heard 
as yet, and that seems to me most unusual. 

Would you care to-have'a couple of photographs 
private offices as at present equipped? Also, 
if you desire it, when all the railings are 


installed, we can have a photograph of our general offices made 
for you, showing the equipment of the solid walnut Dietz desks 


throughout. 


We very mich appreciate the good service you 


gave to us in getting your shipments here in time for us t 
jn our new building. 


f your 


With kindest regards and appreciation 


ood wishes, we remain 


FPS:fda 


Yours very truly, 


HORDER'S, wee . 
‘ fo Horde,’ 
Stevice sroecs 


etm noame 


“we ~ 


THE J. F. DIETZ COMPANY 


4851-4871 Spring Grove Ave. 
CINCINNATI, OHIO 


1929 
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New York Group Enjoys “Stationers Night” 


The annual “Stationers Night” of the Stationers Square 
Club was held April 20, 1929, at the Level Club, New York, 
N. ¥Y. Louis H. Tavernier, president of the organization, 
inaugurated the festivities by introducing Charles P. Garvin, 
general manager of the National Stationers’ Association. 
Mr. Tavernier then presented the master of ceremonies for 
the evening, L. Wolfe Gilbert, a composer of popular songs. 








TAVERNIER 


LOUIS H 


Num- 
bers on the program were given by Dolly Kay, delineator 
Murray 


The entertainment was provided by professionals. 


John Anderson’s 


Eva Shirley, vaudeville head- 


of rag and hotsy-totsy songs; 


Revue, singers and dancers; 
liner: The Wolfe and the Bear, radio feature artists, and the 
Selections were 


Hanley Sisters, tap and eccentric dancers. 


also given by Miss Peggy English. 
the 


introduced 


Toward the end of the performance, “Taps,” man 
for the of 
presented with a robe on which were pasted trade-marks 
The had 


a southern travelers’ meeting in 


responsible array talent, was and 


of all the different companies in the field. robe 
been used previously at 
connection with a regional meeting of the National Station- 
ers’ Association. 

About 2,000 members and guests of the Stationers Square 
Club were present and enjoyed dancing to the music fur- 
nished by the Ipana Troubadors. 

ee Say ee 
Addressograph Has Improved Location at Boston 

The Boston branch of the Addressograph Company has 
moved to 26 High street, where the ground floor space is 
The 
window display facilities, enabling E. C. 


occupied, together with the second floor. store has 


excellent Haw- 
kinson, the manager, to acquaint the populace with the 
The 


Boston branch was located formerly at 88 Kingston street. 


machines that make Addressograph service possible. 


The second floor is occupied by the several departments 
the to 
minimum effort. 


on a 
Desk Man Made Hospital Trustee 


Gilbert H 


of branch, arranged render maximum service with 


Bosse, vice-president and general manager of 
Ind., 
elected a member of the board of trustees of the Deaconess 
Hospital Association in that city to serve the ensuing two 


vears W. B.C 


the Imperial Desk Company at Evansville, has been 


— . 
John Knell Tours South on Business 

John Knell, president of the All-Steel-Equip Company, 
Aurora, Ill, and Mrs. 
ness and vacation trip to Florida and Southern Gulf points. 
At Orlando, Fla., they met Mr. and Mrs. C. H. Lembcke, 
who spent the entire winter in the South. Mr. Lembcke is 
A-S-E 


Knell, recently returned from a busi- 


secretary and treasurer of 
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So FAST, 
so VERSATILE, 
so EASILY OPERATED 




















The new Century Protectograph is built for 
speed... . It is surprisingly versatile. ... Its easy 
operation and fine balance distinguish it immedi- 
ately as a different kind of check writer. Business 
throughout the country has given this latest Todd 
machine a very enthusiastic reception. 


The universal acceptance of the new Century 
Protectograph is evidence of how thoroughly this 
rapid, adaptable, new check writer has met every 
modern business need for such an appliance. Its 
quick visibility, its finger-touch control, its perfect 
work, its handsome, sturdy, business-like appear- 
ance—these are all new features doubly welcome at 
such a moderate price. 





You must actually see and try the splendid new 
Century Protectograph to realize what a value it 
is—to understand what new standards of perform- 
ance it establishes for a moderately priced check 
protector. 


Todd Expansion Creates Opportunity 
for Salesmen 


National advertising identifies the Todd name with the protection 
of bank accounts—business and personal. New models are being 
made for a constantly widening market. This era of expansion 
means opportunities for men who can qualify to represent a pro- 


gressive organization. If you are interested, write to us at once. 
The Todd Company, Protectograph Division. (Est. 1899). 1129 
University Ave., Rochester, N. Y. makers of the raph, 


Sole 
Checks and Tedd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The 
check 


Super-Safety 


Protectograph 
frauds by 


eliminates a large percentage of all 


preventing raised amounts. 


Todd Greenbac Checks, with their patented self-canceling 
features, prevent change of payee’s name, date and num- 
ber and “counterfeiting.” 


Standard Forgery Bonds cover the remaining check-fraud 
possibilities, namely, forgery of signature and forgery of 
endorsement. 
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The Machine with the Blue Knob 


With the new Hoge Stapler, you can 
demonstrate the unique jammed staple 
ejector to your customers. Jammed 
staples are eliminated in one simple 
operation. Rugged construction, easy 
action and attractive appearance are 


built into the Hoge Stapler. Price $5.00. 


Hoge Vitrocoted preformed wire staples 
provide you with a repeat sales item for 
every Stapler sold. Send in the coupon 
today for complete description and trade 
discounts. 


Your jobber can supply you with the 
new model Hoge Stapler. 


THE HOGE MANUFACTURING CO. 
23-25 East 21st Street New York, N. Y. 


COUPON 


Please send me complete description and trade discounts on the 
Hoge Stapler and Vitrocoted wire staples. 


Name ... be 6006006000556 056s 60-4060-60465.0660 00 0660006b0008 


DR cad cenddocccncecddnbaeevehbdenabcdaencesceecsansceabaes 
GEE cocecccccecceccseocuecéocscecs BUROB. cc cccccccoccceessece 


BO nh 65606000 6860006055 0600660 chcéees tec eeceeeseac ct ans 
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General Fireproofing Business Increasing 

In the issue of April 16, 1929, the Youngstown Indicator, 
Youngstown, Ohio, reported that the business of The Gen- 
eral Fireproofing Company for the first quarter of 1929 
shows a substantial increase over the amount transacted 
during the same quarter in 1928. W. H. Foster, chairman 
of the board of directors said, according to the news report, 
that sales for the first quarter had increased twenty-four 
per cent, and that net profits, after deduction of all charges, 
including provision for federal income taxes, had increased 
forty-six per cent. 

The General Fireproofing Company does not publish 
quarterly earning statements, but it is probable, judging 
from last yéar’s results, that the quarterly earnings will 
amount to about eighty cents per share or $3.20 per share 
for the year. 

“We made the new sales record without recording a 
large contract in the first quarter,” said Mr. Foster. “It is 
gratifying to see the ever-widening distribution of our prod- 
ucts from the sales volume. 

“Our total busimess so far is at the same pace. We are 
jammed with orders and are working at top speed.” 


——E— 
New “Regal Rebuilt Royal” Display Card 

The Regal Typewriter Company, 524 Broadway, New 
York, N. Y., has prepared an attractive display card for 
dealers that may be used either in a window or on a 
counter. The colorful card is printed in green, blue, black 
and orange. Two flaring wings supplement the effect of 
the center piece which has a rounded top outlining the 
circular Regal seal. A large reproduction of a “Regal 
Rebuilt Royal’ typewriter is centered at the base of the 
seal. The card is thirty inches high and twenty-three 


inches wide. 


—— 
Arlac Goes on the Air 

Arlac Dry Stencil Corporation, 424 Fourth avenue, Pitts- 
burgh, Penna., began augmenting its National advertising 
program April 8, 1929, by broadcasting from radio station 
WJJD, Mooseheart, Ill. The Arlac hour is from seven to 
eight o’clock, central time, every Monday night. A delight- 
ful program of music is offered with which are interspersed 


announcements concerning Arlac products. 
actin 


Wiener Takes Allen-Wales Agency at Pittsburgh 
Milton Wiener has been made district manager for the 
Allen-Wales Corporation, New York, N. Y., in the Pitts- 
burgh territory. Mr. Wiener operates under the name of 
the Allen-Wales Corporation of Pittsburgh and has head- 
quarters in the Law Bulletin building, 210 Grant street. 
Mr. Wiener has been prominent in the office machine in- 


dustry in Pittsburgh for a number of years. 
—@—_—— 


Russell & Cockrell Print Shrine Booklet 
A Shrine booklet was received recently from Russell & 
Cockrell, Incorporated, Amarillo, Texas. It was designed, 
engraved and printed in the Russell & Cockrell plant. The 
printing was done in red and black from wood cuts on thin, 
bright yellow paper. The booklet was French folded and 
saddle stitched with an auxiliary decorative fastening of 
a red silk cord. 
- wo 
C. R. Senior on Five Weeks’ Business Trip 
April 21, Charles R. Senior left on a five weeks’ business 
trip in the interests of the American Numbering Machine 
Company, Brooklyn, N. Y. In addition to selling the regu- 
lar line of American numbering machines, Mr. Senior is 
making a special showing of the new “Five-in-One” ma- 
chine, which is known as Model 110 and 111. This machine 
is described elsewhere in this issue 
aia 


Modesty, like a blue serge suit, is always becoming.—Office 
Topics (Baker Printing Company) 
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TRADE MARKS REGISTERED 


_ “Red Fdge'DESK CALENDARS 
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Series 17 


Jumbo Book Style No. 3117 Olive Green Complete 


Protected by U. S. Patents Nos. 1,509,269 Issued Sept. 23, 1924 and 1,699,878 Issued Jan. 22, 1929 


THE PERFECT CALENDAR 

















Columbian-Success—Handsomely Lacquered Bases With Lock Arches and 
Permanent Rubber Feet. No Metal Touches the Desk 





Series 13 Series 19 
Upright Style No. 3013 Satin Black Book Style No. 3219 Mahogany Brown 





All Pads Are Lithographed and. Red Edged 





Bases in Choice of We Also 
Four Colors Manufacture 
Satin Black Series 25—Upright 
Olive Green Petite Size. 

Mahogany Brown Series 27—Book Style 
Chinese Red Petite Size. 

Series 12 
Double Desk Style No. 3312 Chinese Red 
TODA f I S Columbian-Success Lithographed Red Edge Pads Are Also 


Manufactured to Fit All Standard Bases. 


The Only Improvement in Years in Desk 
Calendar Stand Construction. 





Columbian Tear Kleen Daily Date Wall Calendars. 


Backs of Fine Green Panel Board. Title Today Is 
Handsomely Embossed. 


All Calendars Equipped With Green Metal Canopy 
Write for Complete Illustrated Catalogue 
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COLUMBIAN ART WORKS, INC. 1024-1032 Juneau Ave., Milwaukee, Wis. 
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Here is the 
Adding Machine— 








—that takes care of 
those “Cost Objectors” 


There are hundreds of offices by people long noted for the 

’ in every appliance dealer’s ter- excellence of their products. 
ritory where at least one add- CORONA “9” is portable, eas- 

ing machine could be sold if it ily carried to any job, and ex- 

were not for one fact: that tremely simple to use. It will 

le heretofore regular, standard- operate perfectly in any posi- 
size machines have cost more tion or temperature. Its key- 


than many people felt they board is flexible, with indi- 
could pay. The real need for vidual column control. Re- 
an adding machine exists in Capacity peat, error, non-add, sub-total 
practically every office. and total keys are conveniently 
$99 999 999 99 placed for rapid, one-hand op- 

CORONA “9,” the latest prod- : + ° eration. The printing is in 
uct of L C Smith & Corona clear, large type, always vis- 
Typewriters Inc, is designed to ible. There are 9 banks of 


widen the dealer’s field of sales by supplying a thor- keys, but the mechanism adds and prints 10 
oughly high grade adding machine with standard columns, so that the actual capacity of CORONA 
keyboard, full-size key tops and large adding ca- “9” is $99,999,999.99. At the low price of $80 
pacity at a price so low that it largely removes the (slightly higher in the West and in Canada) it 
cost objection from the prospect’s mind. is truly the greatest value in standard adding 
machines ever offered. Dealers are invited to 
In CORONA “9” there is no sacrifice of quality write for our unusual proposition. Just mail the 
to price. It is built under high precision methods coupon below. 


CORONA “9” 


COUPON FOR DEALERS 
Portable Adding Machine Co., 
Dept. 29-Ma, 51 Madison Ave., New York, N. Y. 
Please send me, without obligation, full facts about the 
| Corona dealer plan. | 
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Facts Instantly Available 
for these great companies 








ONLY FLAT-BOOK visible 
file with cabinet. Used where 
thousands of cards are kept. 





TWICE THE SPACE in these 
drawer cabinet files, because 
each card is double. 


FASTEST POSTING ME. 
DIUM is this Postindex Rapid 
Stack. Demonstrates easily. 


Cr TA eS Ese FS eer ee 








A DIVISION OF 


CRUCIBLE STEEL CO. OF AMERICA 
WESTINGHOUSE LAMP CO. 

AETNA LIFE INSURANCE CO. 
INGERSOLL RAND CO. 

OTIS ELEVATOR CO. 


1 PROCTER & GAMBLE CO. 
SHERWIN WILLIAMS CO. 
AEOLIAN CO. 

UNDERWOOD TYPEWRITER CO. 
UNITED DRUG CO. 
« 


They demand the speed 


and accuracy that Postindex gives 


.-.-and thus pave the way to greater 
profits for all Postindex dealers 


re run your eye over the list 
of names above. |Many of them 
are household words. Each is a 
nationally known leader in its field. 
And every one of them has chosen 
Postindex Visible Files. 


Dozens of other well-known 
Postindex users could be given. 
But they would only strengthen one 
significant fact . . . the demand of 
modern business leaders that vital 
operating facts be instantly avail- 
able. Not just guessed at. Not ap- 
proximated. But known accurately 
and exactly. 

It's a sign of new standards of 
business practice. Literally thou- 
sands of other companies will fol- 
low these modern business leaders, 
who set the pace for the country. 
Right now — Postindex dealer 
can step in and get his share of 
this market. 


4 strong sales points 


Tell your prospects the convincing 
Postindex story. 


Sostindex 


Show them how Postindex Files 
make vital facts instantly known 
. . » how their capacity is double 
that of any other visible file system, 
because there are four ates to 
write on... how Postindex per- 
mits group transferring and is the 
only visible system that has cards 
up to a generous 16-inch width. 

If you want to take on a fast- 
selling line that will bring in 
steady, increasing profits every year 
write us today. 


Real dealer help 


We will send franchise details in 
your territory and give you the 
story of our pace-setting sale pro- 
motion plan, dealer helps, ial oo 
tional advertising. 
Postindex Company, 
Jamestown, New York 
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ART METAL STEEL OFFICE EQUIPMENT 
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“ART METAL STEEL 
SHELVING” — a catalog 
that offers real sales belp 
and gives all details on lat- 
est developments in shelving. 


CONVENIENT RULE 

for salesmen makes lay- 

ing-out quicker and easier 
and prevents errors. 


1929 Art Metal Shelving 
Opens New Markets 


An improved line and 


new sales helps now offered 


HIS booklet opens new markets for the sale 
i» steel shelving. It tells and gives pictures 
of the latest developments in Art Metal 
Shelving. The single type of post . . . the ease 
of layout . . . the convenience of stocking .. . 
these features make Art Metal Shelving an even 
better seller than in the past. 

As further assistance to its 
Agencies, Art Metal supplies 
a sales manual on steel shelv- 


Arz MNaral 


JAMESTOWN ~ NEW YORK 


ing, and a very useful rule for making layouts. 
The manual tells, clearly and simply, all about 
shelving for every possible purpose. The celluloid 
rule makes layouts easier and prevents errors. 
We invite correspondence with responsible 
dealers in territories where the complete Art 
Metal line is not now represented. If you would 
like details of the Art Metal Agency franchise 
and sales co-operation, a letter will bring you 
full information. Just address 
Agency Division Art Metal 
Construction Company, 
Jamestown, New York. 


THE WORLD’S MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 
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The Sun Never S 


RIBBONS 
and CARB me) y 





Ribbons and Car- 
bons for every use 
—with an infinite 
variety of colors, 
combinations and 
quality. 


23 years of manu- 
facturing skill back 
of all products. 


Consumer’s  satis- 
faction guaranteed. 


——— -.9 — 


Samples and Prices on request 


—— — 


Dixon, Holmes & Dixon 


69-71 Wooster St., New York 


the United States 


Also 
London England Milano 
Madrid Spain 








COLUMBIA RIBBON & CARBON MFG. CO., Inc. 


Branches and Agencies in all Principal Cities in 


Italy 
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Keane Printing & Stationery Company Organized 

The Keane Printing & Stationery Company, Inc., 517 
Montgomery street, Oroville, Calif., was recently organized, 
and on April 1 opened a store with a stock of rebuilt type- 
writers of all makes, stationery and a line of office supplies. 
Mr. Keane and Mr. Hardaway, partners in the firm, are 
men who have been successful in the printing business in 
Sacramento, Calif. They opened the store in Oroville, 
which is the center of the olive district and a big lumbering 
district, because they believe that the town has possibilities 
for great commercial expansion. 

; — = 

Sales Conference Held During Detroit Show 

In conjunction with the Detro:t business show the Stand- 
ard Mailing Machines Company of Everett, Mass., con 
ducted a regional sales conference on Friday and Saturday, 
April 26 and 27 at the Hotel Statler, Detroit. 

The primary object of this conference was to announce 
the new Standard copyholder, and to complete various sales 
and organizational plans in connection with the steady 
development and expansion of the Standard line. 

Company executives attending this regional conference 
were President F. M. Holmes, General Manager F. W. 
Storck and Sales Manager A. W. Vanderhoof. 

The company district agents present at this conference 
were from Detroit, Cleveland, Chicago, Milwaukee, Minne- 
apolis, Omaha, Kansas City, St. Louis, Pittsburgh, Roches- 
ter and Buffalo. 

ft 
Rockford Distribution for Smith-Corona 

H. S. Gilbert, manager at Chicago for the L. C. Smith 
& Corona Typewriters, Inc., has arranged a sub-agency 
at Rockford, Ill. The Rockford Typewriter Service Com- 
pany has taken on the Smith-Corona lines. It also has 
distribution for the A. B. Dick Company and the Art 
Metal Construction Company. The Rockford concern is 
well established in its territory, and has a strong organiza- 
tion to meet the requirements of its customers. 

<< —_ 
Addometer Sales in Chicago Increasing 

Through the efforts of A. B. Froehlich, the man who 
brought the machine into being, the sale of Addometers in 
the Chicago territory is increasing rapidly. Such con- 
cerns as Marshall Field & Company, The Fair and the 
Boston Store are now handling the machine. Horder’s sta- 
tionery stores are also selling it. An active advertising 
campaign being carried on in local newspapers is helping 
these dealers to turn over their stocks of machines fre- 
quently 

a ee 

A-S-E Vice-president Visits Eastern Branches 

A. F. Erickson, vice-president of the All-Steel-Equip 
Company, Aurora, IIl., recently returned from a trip to 
New York City. He contacted dealers and branch offices 
en route, and while in New York instituted extensive en- 
largements of office, warehouse, and installation facilities, 
necessitated by company developments. 

a 


Bates Trade-In Contest Drawing to a Close 

On May 31, 1929, at midnight, the numbering machine 
trade-in contest being held by The Bates Manufacturing 
Company, Orange, N. J., will close. Word has come that a 
great many salesmen have been competing for the prizes by 
tagging old machines returned with their names. The 
Bates Manufacturing Company believes that the chief pur- 
pose of the contest—to draw attention to the trading in of 
old numbering machines instead of having them repaired— 


has been accomplished. 
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You are regar 
Business Equipment Expert. 











While many business men look upon 
the stationer as a business equip- 
ment expert—and turn to the sta- 
tioner for a solution of their prob- 
lems—you don’t have to be an 
expert to operate Acme Visible 
Records. 


Are You Prepared? 


Since you are expected to be in- 
formed on everything for the office, 
have you, at your finger tips, full 
information about the advantage of 
Acme Visible Records? 


Acme has twelve points of superior- 
ity. And you can know these ad- 
vantages—and demonstrate them— 
as easily as a factory trained spe- 
cialist. A demonstration invites 
confidence and is a sure gateway to 
future business in all lines. 


Acme is the largest organization of 
its kind. It is not competitive be- 
cause Acme specializes only on vis- 
ible equipment. It is the visible sys- 
tem you should know about. 


Send for free 48-page treatise of 
helpful information. 











| ea O. A. 5-29 | 
} ACME CARD SYSTEM COMPANY | 
| 8 South Michigan Avenue, Chicago | 
| Gentlemen | 
| CT] Without obligation you may send your Book—PROFIT- | 
| + ABLE BUSINESS CONTROL | 
| | 
| NAME »anvsdatebierad cree | 
| | 
| PTR NAME .nc cc ccccewssessvcccescccccsescseswasssésese | 
| | 
; CITY GRATB. «0020000500 
Se ee ee ee ee oe ee - 
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F. E. HAYWARD 


General Sales 
Manager 








Cc. L. STRAIN 
26 Cortlandt St., New York City 
Eastern Dist. Sales Manager 





M. C. CONSTANS 
64 N. Broad St., Atlanta, Ga 
Southern States Dist. 
Sales Manager 





F. BE. UHI 
302 First National Bank Bidg 


Hutchinson, Kansas 
Dist. Sales Manager for Okla- 


homa, Nebraska and Kansas 
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A GREAT PENCIL 
backed by 


A GREAT ORGANIZATION 


Dur-O-Lire 


Reg. U. S. Pat. Off. 


Amber t fack_ 


The Famous Dur-O-Lite 
AMBER JACK comes to you 
through a nation-wide organ- 
ization directed by men long 
and nationally known in the 
mechanical pencil field. Thus 
Dur-O-Lite is not only the 
pencil you want to sell but it 
is brought to you by men 
LIST ‘from whom you like to buy. 
PRICE “Amber Jack” dominates the 
mechanical pencil market. 
It is making new friends, attracting 
new business and new profits for every 
dealer on whose counters its amber 
beauty, its perfect writing ease and its 
popular price are displayed. 
You can ask no finer recommendation of 
the great “Amber Jack” than the reputa- 
tions of the men through whom it is 
nationally distributed. 








, 


Write today for complete 
information and discounts. 


Dur-O-Lite Pencil Company 
4541 Ravenswood Avenue 
CHICAGO 





ANDERSEN 
A. L. JONES, Ineorporated 


A. L. JONES AL 


149 New Montgomery St., San Francisco 
Western States Representatives 


The Dur-O-Lite “Jack” Line 


The Complete Dur-O-Lite “Jack” Line 
includes “Handy Jack” at 60 cents,— 
“Memo Jack” at 75 cents,—“Amber 
Jack” at $1.00 and the aristocratic “Royal 
Jack” at $1.50. 





8 S. Dearborn St., 


2508 Wheeler St., 
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Ww. E. SMITH 
Chicago, Il., 
and STUART G. BARRET, 
associated as Central States 
Representatives 











F. G. RUNGE 
Houston, Tex. 
Texas Dist. Sales Manager 


M. H. STEINER 


5447 Harper Ave., Chicago, Il. 
Dist. Sales Manager for Ohio, 
Indiana, Kentucky 
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J. L. EVANS 
Dist. Sales M f 
New Denk Meas » ol Seite : ‘A M BER- 
Maryland, Virginia and JACK”’ 


West Virginia 
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Trefzger District Manager for Underwood Pacific 
District | 

Emil A. Trefzger has been appointed Pacific Coast man- 
ager of the Underwood Elliott Fisher Company. Mr. Trefz- 
ger’s offices will be in San Francisco. The Pacific district 
includes the following branches and their sub-offices: Den- 
ver, Los Angeles, San Francisco and Seattle, and the terri- 
tory will include California, Oregon, Washington, Colorado, 











New Mexico, Wyoming, Utah, Arizona, Nevada, Montana } 
and Idaho. | 

Mr. Trefzger began his typewriter career as a speed | | 
typist. He soon, however, developed marked executive 





_How the GRAND PRIZE Tester 
: Can Increase Your Sales of Car- 
' bon Paper & Typewriter Ribbons 


capacity and for a number of years last past has held re- 





HE Grand Prize Tester (an 
exclusive Grand Prize de- 
vice—patent applied for) dem- 
onstrates by impartial tests... 
the superiority of Grand Prize 


products. 


| Grand Prize users know their 
durability, their clean and sharp 





writing qualities, their effi- 
ciency and economy. This class 


E. A. TREFZGER 


of business automatically re- 


sponsible managerial positions in the Underwood organ- peats. But there are others 
ization. not now using Grand Prize 
As a corollary to the appointment of Mr. lretzger are who can be convinced of Grand 
the following appointments in the principal cities where Prize quality by the tester. In 

sub-offices are locate : 
ub-offices are located: other words, the tester widens 
r. L. Sloat has been transferred from managership at - : 
the scope of the _ dealer’s 


Buffalo, N. Y., to be manager at the Los Angeles branch 


* business. 
othce 
F. G. Fink has been transferred from the managership 
at Seattle to be branch manager at San Francisco. | Typewriter Ribbons and Car- 


J. L. Hoyt, salesman at Los Angeles branch, has been bon Paper is being bought on 


made branch manager at Seattle, while A. W. Eaton con- performance ... and the deal- 
tinues as branch manager at Denver. er handling the Grand Prize 
> | 


Cleveland Typewriter Notes line, will lead in business done, 
especially if he has the Grand 


Mrs. L. W. Adler, whose husband is a well known office . 
machine dealer in Cleveland, president of the Cleveland Prize tester. 
Typewriter and Adding Machine Dealers’ Association, and 
a director in National Association of Typewriter Dealers, 








is leaving for an extended trip to Europe, sailing on the S.S. 
Munchen on May 9, 1929. 


Oscar Pfelsch, formerly in the typewriter business in GRAN D PR 1Z E 
Ashtabula, Ohio, is now with the Cleveland branch of the 
American Writing Machine Company. 

Charles Keiser has been made manager of the portable CARBON AND RIBBONS 
division of the Remington Typewriter Company's branch at Pacific Carbon & Ribbon Mfg. Co. 





Cleveland.—A. E. D. J. Francis O’Connor, President 
Gewese 1451 Harrison St. San Francisco, Calif. 
Todrank Adds L. C. Smith Typewriter on” 396 Flinders Lane, Melbourne, Australia 





G. A. Todrank, who for several years past has been the 
agent at Evansville, Ind., for the Corona typewriter, has 


taken over the agency of the L. C. Smith typewriter. 7 
ae ay ste ei = Seem details of the Grand Prize plan 


for dealers, and how you can 
obtain this costly tester free. 


| 
Write us on your letterhead for 


Pearl J. Branch, a well-known typewriter repair man for- 
merly connected with the L. C. Smith typewriter agency 




















in Evansville, now is associated with Mr. Todrank.— 


. W. B. ¢ . a: 
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ACCO 
BINDER 
FOLDERS 


Are You Ready? 


HE half year point is here. Lots and lots of 
i ew customers are transferring their corre- 

spondence and other papers to permanent files. 
For safety’s sake these papers should be bound with 
ACCO Fasteners—and the new files started off 
right with ACCO Binder Folders. 


ACCO Folders represent the “shield of protec- 
tion” against wasted time, inaccuracy and loss. 
They bring modern efficiency in filing to its zenith. 
They make your customers’ filing cabinets ready 
reference libraries of easily handled, safely bound 
“books of correspondence”. And at the next trans- 
fer time the papers are ready bound and indexed— 
need only to be slipped from the folder and stored. 


Naturally your customers will appreciate your 
service in modernizing their offices with ACCO 
Binder Folders. And naturally you will welcome 
the handsome profits of big sales now and steady 
repeat sales later. So be sure your stock of ACCO 
Folders is ready. Write for complete details, 
prices, sizes, etc. NOW. 


AMERICAN CLIP COMPANY 


Beebe Ave. and William St. Long Island City, N. Y. 


EUROPE: CANADA: ARGENTINA: 
Acco Co., Ltd. Acco Canadian Fred Berg. & Co. 
18 Whitefriars St. Co., Ltd. 448 Sarmiento 
London, E.C.4 454 King St. W. Buenos Aires 
Toronto 
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Important Chicago Institutions and “G-F” 

Excellent installations of “G-F Allsteel” equipment have 
been made at Chicago recently by A. C. Tobin, district 
manager for The General Fireproofing Company. The 
Continental & Illinois Bank & Trust Company has a com- 
plete installation of the company’s standing card ledger 
desks, with a capacity of more than 300,000 accounts. This is 
said to be the largest installation of this kind in the United 
States. 

Lord & Thomas and Logan, a pioneer Chicago advertis- 
ing agency, installed a complete layout of “G-F” steel 
equipment when it moved its Chicago organization from 
the Wrigley building to the new Palmolive building on 
North Michigan avenue. 

>_> —a= 
Dr. Klein Moves Up 

Dr. Julius Klein, who has been director of the Bureau of 
Foreign and Domestic Commerce, Washington, D. C., has 
been appointed assistant secretary of the Department of 
Commerce. He succeeds Walter F. Brown, who is now 
postmaster general. 


_ ee - - 
Wedding Bells 
“Al” Scholes Selects New General Manager 
Alfred Scholes, for many years general representative of 


the Underwood Typewriter Company in York and Lan- 
caster, Penna., made Miss Evelyn B. Moore of Williams- 





port, Penna., his lifetime manager. In doing this, “Al” 
insisted that Evelyn change her name to Mrs. “Al” Scholes. 
The happy couple are now enjoying their honeymoon. 

All the members of the York and Lancaster Clubs join 
in congratulating their old friend “Al,” an active member of 
both, and in wishing him and Mrs. Scholes happiness and 
success in their new “organization.” 

- >  —- 
Landauer-Binder 

Miss Marian Landauer was married April 7 to Albert 
Binder at Congregation Anshe Lebovitz, Chicago. Miss 
Landauer had been with the Irving-Pitt Manufacturing 
Company at Chicago five years. Mr. Binder is connected 
with the Chicago & Northwestern Railroad Company at 
Chicago. 

The good wishes of a host of friends accompanied Mr. 
and Mrs. Binder on their honeymoon trip, which included 


New Orleans and Mammoth Cave, Ky. 
- >— 


Goetz-Geupel 
Mr. and Mrs. Louis Geupel, of 519 Oakley street, Evans- 
ville, Ind., have announced the marriage of their daughter, 
Marian, to Omar Goetz of New Albany, Ind. The bride is 
a graduate of Central high school in Evansville. Her father 
is a member of the firm of Geupel Brothers, well-known 


office supplies dealers in Evansville—W. B. C. 


Ol’ Doc. Stork 


Miss Margaret Patricia Casey 
A daughter was born to Mr. and Mrs. Frank F. Casey, 
195 Maple street, Brooklyn, N. Y., on Saturday, April 20, 
1929. The young lady’s name is Margaret Patricia. She 





tipped the scales at seven pounds and twelve ounces. 

Mr. Casey is a well known advertising man handling 
several accounts in the commercial stationery field. He is 
vice-president of LaPorte & Austin, Incorporated, adver- 
tising agents in New York City. 


Master “Woodstock” McMahon 
O. A. McMahon, Columbus, Ohio, has been receiving 
congratulations on the birth of an eight-pound boy. Mc- 
Mahon, Sr., is manager of The Acme Typewriter Company 
at Columbus, which is distributor there for the Woodstock 


Typewriter Company. 
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(the desk companion) 


0,000 sales in one year 


A phenomenal turn-over with a phenome- 
nal profit — and you have the same oppor- 
tunity in your own city. 


The Desk Companion organizes and holds 
securely, within easy reach of the side of the 
desk, all of those personal papers which are 
too important to send to the file or which 
must be kept close at hand for frequent 
reference. 













Every business executive, every doctor, law- 
yer, school teacher, judge and minister is a 
live prospect for a Desk Companion in his 
office and in his home. 


Just return the coupon for complete infor- 
mation on this profitable specialty or on the 
complete Automatic line of files, desks or fil- 
ing systems. 


*Name furnished on request. 


THE AUTOMATIC FILE & INDEX CO. 


General Sales Offices 
1320 Steger Bldg., 28 E. Jackson Blvd. 
Chicago, Illinois 


Factory: Green Bay, Wisconsin 
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Your orders are large when 
you sell Royal folding chairs 


Seldom less than one dozen at a time 


(We received an order last month for 
12,000 Royal Folding Chairs) 


Every School, College, Club, Church 
Lodge and Hall is a good prospect 


Our advertising brings hundreds of inquiries which 
are sent to territory dealers. Large production 
permits an unusual low price. Royal folding 
chairs have many features of superiority. They 
carry a ten-year guarantee, they are surprisingly 
comfortable, fold very flat and stack perfectly. 














Also manu- 
facturers 

of School 
Furniture 


an 
Adjustable 
Steel 
Factory 
Chairs and 
Stools 


Sample sent without expense or obligation 


ROYAL METAL MFG. CO. 


Metal Furniture Since ‘97 


1135 S. Michigan Blvd. CHICAGO 











More Profit for Printers 


Goes Bordered Blanks have been designed for type overprinting. They will 
help you to turn out high grade printed products quickly, easily and eco- 
nomically—and to secure better prices for your work. 


And it is so easy to turn out jobs this way. No type borders 
to set, make up and lock up—no tint blocks to make up— 
no presses to wash up and make ready—no colors to run. 

Merely turnto your Goes sample book, select the appropriate bor- 
dered blank, order it when you receive your order. By the time 


you get your forms set up, your proof o. -k’d, you will have your 
ART blanks— because orders are shipped by us same day received. 


ADVERTISING Goes line of Bordered Blanks includes an assortment of more 
BLOTTERS than 100 styles, ranging in size from 234x614 inches to 17x22 
Send for Sampies i ches—-something for practically every conceivable purpose. 


Send today for Goes wall display illustrating a diversified assortment of Goes 
———— Bordered Blanks and their uses. It will work as a silent salesman for you. 


Goes Lithographing Company 


49 West Gist Street 


(421b 
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Edmund M. White 
Edmund M. White, for forty-three years proprietor of 
White’s Book Store, 406 Brady street, Davenport, Ia., died 
March 19, 1929, from a lingering ailment from which he 





had been a sufferer for a number of years. Mr. White 
would have been seventy years old in June. He was a 
friendly man and he was liked by all with whom he came 
in contact. For thirteen years he was secretary of the 
local Rotary organization and held what is said to have 
been a national record for consecutive attendance at meet- 
ings. 

Mr. White was born at Meadeville, Penna., June 4, 1859. 
At the age of eighteen he left home and headed west. In 
1883 he married Miss Jennie Craig. Three years later he 
settled in Davenport and purchased the business of 
H. McPike and continued as its proprietor until his death. 

During the forty-three years Mr. White spent in Daven- 
port, he was prominent in Masonic circles and was a very 
active member of several commercial associations. He was 
a member of the Unitarian church. Surviving, besides the 
widow, are a daughter, Miss Frances Scott White, and a 
White, of San Francisco, Calif. 

' + + 

William S. Yeo 


Philadelphia lost one of its oldest and most respected 


brother, Harry L. 


stationers in the death of William S. Yeo, by uraemic 
April 3, 1929. 

At the age of twenty-five, Mr. 
salesman by Yeo and Lukens, the firm organized by his 


po:soning, 


Yeo was engaged as a 


father, Samuel Yeo. He spent almost forty years help- 
ing to build up the business not only in general stationery 
but also in legal blanks and building and loan supplies. 
The company now has three stores in Philadelphia. Mr. 
Yeo was secretary and treasurer of the corporation at 
the time of his death. 


He always took an active interest in association affairs, 





WILLIAM S. YEO 


attending many of the National Stationers’ Association con- 
vention and was vice-president of the Philadelphia Station- 
ers’ Association from 1920 to 1925. He was elected presi- 
dent of the Philadelphia group in October, 1925, and served 
actively until late in January, 1926, when he was stricken 
with apoplexy and was rendered inactive for about a year. 
As soon as he could get around he visited his offices and 
even attended the stationers’ meetings. 

Mr. Yeo was always fond of the water, and at the time 
of his death owned the Margaret II, a fifty-foot cruiser. 
Hie was a member of the Manufacturers’ Club, the Commo- 
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COMPLETENESS 


is a big feature 


of the PEERLESS LINE 


There are so many reasons for the popularity of 
Peerless Key products with dealers that we some- 
times forget to mention the completeness of 
Peerless service. 























Quality, consumer acceptance, advertising, dealer 
helps, cooperation, profitable turnover—these are 
all Peerless features—features that make money 
for Peerless dealers. And the completeness of the 
Peerless line is another. 


For all your rubber key requirements—for all 
the calls of your customers—there’s a quality 
Peerless product to fill the need. Besides the reg- 
ular Peerless Rubber Typewriter Keys the com- 
plete service offers you Peerless Rubber Key Tops 
for adding, calculating, billing machines, National 
Cash Register Accounting Machines, also a great 
variety of sizes and kinds of twirler rings and rub- 
ber cushion feet for all office machines. 


One way to find out all about Peerless Keys 
quick is to mail the coupon for a sample key and 
the Peerless proposition. 

If you are not already a Peerless dealer do 
that now. 


Peerless Key Company, Inc. 
176 Fulton Street New York City 


Peerless Key Company, Inc., 176 Fulton Street, New York City 

Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 
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Saves $6 to $24 


On Yearly Telephone Bill 


The Dormeyer Extension Bracket makes one phone 
serve two or more people with greater convenience, 


Five other advantages 


1—Phone and cord kept from tangling with papers. 

2—An easy pull brings phone to speaking distance. 

3—A slight push disposes of phone when conver- 
sation is over. 

4—One hand free for writing at all times. 

5—Phone always in one place—no delay when phone 
rings at a moment of deep concentration. 


The Dormeyer 


Telephone Extension Bracket 


is handsomely finished in rubberized black for years 
of service. Never rusts or loses good appearance or 
efficiency Prices low as $4.00 include mounting. 
Longer extensions a trifle more. Universal attach- 
ment $1.50 extra. Mail coupon for full information. 








Large offices and industrial concerns are demanding 
the Dormeyer. Have you the stock to cash in on 
this business? 


If your dealer or jobber, as the case may be, cannot 
supply you with the Dormeyer Telephone Extension 
Bracket, write us. We will see that you are supplied. 


THE MAC LEOD MFG. CO. 


Dept. 103, 2640 Greenview Ave. CHICAGO 


—Only one stock for trade 
to carry 











Standard Model 
2—Wiéith Universal attachment 
3—Makes Standard Bracket 


Universal 





so ee ee 
| THE MacLEOD MFG. CO., Dept. 103, ! 
2640 Greenview Ave., Chicago. ; 
Send complete information on Dormeyer Telephone | 
Bracket | 
Your Name 
Address | 

! 

| 
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dore Club, the Camden Motor Boat Club, the Delaware 
River Yacht Club, and was vice-president of the Sherman 
B. & L. 


He died at the age of sixty-one at his residence, 1114 
He is survived by 


Association. 


Melrose avenue, Melrose Park, Penna. 
his widow, Margaret H. Yeo; a sister, Mrs. Samuel Boggs, 
and three brothers, George S., Edwin A., and Samuel P. 
Yeo. 
President 
ation says of him, “He was pre-eminent in firmness of 


Irwin of the Philadelphia Stationers Associ- 
character, had high ideals in everything and was thoroughly 
co-operative with his fellow stationers.” 

Charles A. Connell, also an officer in the Philadelphia 
association, says in a beautiful tribute, “Bill, we will miss 
you at our meetings; we will miss your genial smile and 
warm handshake. We honored ourselves when we elected 
you our president, a place which you started out so ably 
to fill, only to be stricken down in a very short time.”— 


. Be. 
+ + + 


Anders Skog 
Anders Skog, for many years Smith-Premier typewriter 
dealer in western Sweden, with headquarters in Gothenburg, 
died April 11, 1929. Mr. Skog also had the Studebaker 
automobile agency and successful in 
as he was in selling Smith-Premier 


for Sweden was as 
marketing automobiles 


typewriters. 


' - + 
Fred Shaw 
Fred Shaw of The Howard Boyer Company, typewriter 
ribbon and carbon paper manufacturer in Baltimore, Md., 
died suddenly on Monday, April 15, 1929. Mr. Shaw was 


one of the partners in the business and had been connected 
since its establishment. 

+’ & 
Waldo E. Plummer 


Plummer, for the past twenty-five years en- 
Monday, 
Boston, 


with the organization 


Waldo E. 
gaged in the stationery 
March 25, 1929, at the Eye and Ear 
Mass. Mr. Plummer, at the time of his death, was manager 
of the wholesale department of William M. L. McAdams, 
Boston. 


business, passed away 


Infirmary, 


Office Appliances joins with many friends in the field in 
extending sympathy to the bereaved family 
' & € 
Albert J. Martell 


Albert J. Martell, who had been president of the Proudfit 
Loose Leaf Company the past two years, passed away some 
weeks ago at Quebec, Canada. He was visiting with his 
parents there at the time. Mr. Martell was born at Quebec 
During the world war he served with the Canadian forces, 
attaining the rank of captain. After a general commercial 
career he joined the Proudfit Leaf 
Grand Rapids, Mich., January 1, 1926, and became president 
Elks and of the 


Loose Company at 


a year later. He was a member of the 
Shrine temple at Grand Rapids 

Surviving, in addition to his parents, are his widow and 
two sons, a daughter, a sister and a brother. 


+’ F $ 
Merle Audley Drake 


Merle Audrey Drake, vice-president and treasurer of the 
General Manifold & Printing Company, Franklin, Penna., 
succumbed to pneumonia some weeks ago. He was born 
Chicago, becoming a member of the public schools teaching 
staff. During a school vacation he took a position with the 
Chicago plant of the General Manifold Company and re- 


mained in that employ permanently. 
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««if it were not for VICTOR 


_ if it were not for Victor, the bulky, costly machines of a 

dozen years ago might still hold sway. And if it were not for 

Victor, the small or medium sized business might still be bound 

by inefficient, wasteful figuring methods. It remained for Victor 

to pioneer a low-cost, portable adding machine with standard 

features. In ten years there has been no challenge to Victor's 

leadership ...NOW, as then, Victor offers the supreme value of 

$ 75 the adding machine field—the most complete list of features, 
Poh A and unsurpassed quality. A Victor on free trial from any Victor 
6,8and 10 columns agency. DEALERS: Write for the new 1999 dealer proposition. 


including direct 


subtraction models VICTOR ADDING MA CHINE COMPANY, 3900 N. Rockwell Street, CHICAGO 


VICTOR 


Standard Adding Machine 
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SUNNY SPAIN USES 











Special Patent 


Lowers Cost--- 
Increases Sales! 


—_—_ 





“GREEN EDGE” 


STORAGE FILES 


Close, snug and dust-proof without the use, time and cost 
of fasteners. Simply tuck in. Save time, costs less. Made 
of double thickness of highest grade corrugated fibre. Used 
in quantity by large institutions Leads from our adver- 
tising referred to you open new accounts on your books 
Write us for details 


FRED H. JONES & SON 
2340 North Racine Ave. CHICAGO, ILL. 





—— ~ 




















ANNOUNCING 


The well-known line of 
Ryan Products, including: 
The Ryco Sealer, the 
Parsul Sealer, the Bank- 
ers’ Sanitary Moistener 
and the Adams Memo, are 


now being sold by 


THE SEYMOUR 
PRODUCTS COMPANY 


Seymour, Conn. 


We intend to maintain 
the same high quality 
that has characterized 
these products in the past, 
and we shall strive to give 
our friends in the trade 
the very best service 


pt »ssible. 


SEYMOUR PRODUCTS CO. 
New York Office: 
Room 2660 Woolworth Bldg. 
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A. W. Michner 
A. W. Michner, a veteran printer, who had been con- 
nected in years past with George E. Cole & Company, Chi- 
cago, and The Baker-Vawter Company as print shop super- 
intendent, passed away at Grand Rapids, Mich., April 8. 
+ + + 


Andrew Kellogg 
Andrew Kellogg, many years president of the American 
Writing Machine Company, passed away some weeks ago. 
+ + + 
Mrs. John W. Fricke 
The sincere condolences of the trade were extended to 
John W. Fricke, president of C. F. Weber & Company, on 
the death of his wife, Birdie E. Fricke, April 4. The 
deceased, who was a native of California, is survived by her 
husband and by two children. 
' F + 
H. B. McMaster 
H. B. McMaster, who was manager of agencies for The 
Berger Manufacturing Company, Canton, Ohio, and editor 
of the “Berloyalist,” the company’s house organ, has an- 
swered the last summons, passing away on Friday after- 
noon, April 12. 
Last fall while attending a meeting of Berger agents in 
Kansas City, Mo., Mr. McMaster contracted the “flu,” 
which left his heart in a weakened condition, making it im- 





THE LATE H. B. McMASTER 


possible for him ever to return to the office for active 
duty. About the middle of February of this year, Mr. 
and Mrs. McMaster went to live with their daughter, 
Mrs. Gail Hamilton, in Warren, Penna. 

Prior to his connection with The Berger Manufacturing 
Company, Mr. McMaster was associated with The Gen- 
eral Fireproofing Company of Youngstown, Ohio, and after 
that, until he joined the Berger organization, he held a 
responsible position with the Art Metal Construction Com- 
pany of Jamestown, N. Y. Some years ago he spent 
considerable time in Mexico, selling steel equipment. 

Mr. McMaster was a graduate of the United States Mili- 
tary Academy at West Point, N. Y., and was a member 
of St. Paul’s Episcopal church of Canton. At the time 
of his death, he was about fifty-nine years of age. He was 
a man of exceptional character and attractive personality. 
By habit quiet, he nevertheless was a forceful and convinc- 
ing speaker and a capital host. We recall him at conven- 
tions of the National Stationers’ Association, which he 
made it a point to attend. On occasions when the Art 
Metal Construction Company gave convention dinners, Mr 
McMaster was usually at one end of the table and H. C. 
Chadwick at the other, and they never let a moment drag 

In the passing of Mr. McMaster the office furniture in- 
dustry loses an able, fearless and conscientious man. 
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Wagemaker Co., Pat. July 30, 1918, No. 1273960 


THE ORIGINAL 


INSERTABLE 
CELLULOID 


ANGLE TAB 


VISIBILITY 


Insert always shows through clear celluloid, regard- 
less of color of tab. Tabs slanted backward, to look 
you square in the face. Insert wide enough for large, 
bold type, or two lines of typewriting. 


STRENGTH AND DURABILITY 


Three plies of celluloid, all cemented solidly to guide 
stock. No eyelets or loose celluloid to catch papers 
and become torn. No right angle projection. Pat- 
ented construction gives strength and durability of 
metal, without producing a guide breaking point—not 
bulky, nor do they obstruct free withdrawal of papers. 


INSERTS 
Easily changed, as they lie between two layers of 
celluloid. 


COLORS 
Black, Red, Green, Blue, Buff, Clear. 


NOW BLACK CELLULOID 


Wagemaker tabs are the only ones that permit the 
use of black celluloid. This distinctive feature is 
made possible by Wagemaker patented construction 
and black has already exceeded all other colors in 
popularity. Black celluloid tabs are used as master 
or alphabetical guides in the working out of systems. 
Five other colors are available for supplementary 
positions. This gives perfect uniformity of tab con- 
struction in the file, the striking effect of the black 
without using metal. Positions of lesser importance 
may have '%” tabs. 


SEND FOR SAMPLES AND PRICES 





“The Line of Least Resistance” 
GRAND RAPIDS, MICHIGAN 
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DIEMER 
PRODUCTS 


SATISFACTION ano SERVICE 
ENVELOPES for 


filing, mailing and 





carrying purposes, 
in RED ROPE and 


JUTE, for flat or 
folded papers. Also 
Metal End Filing 


Boxes. 


The 


show a few of the 


illustrations 





designs carried in 


stock. 
furnished 
on request. 


Samples 






JOHN F. DIEMER COMPANY 
519 Broadway (Est. 1869) New York, N. Y. 
SEND FOR CATALOG NO. 30 




















Price 


15 


Complete 


F Liberal 
S Dealer 
Discounts 


Jax Service Stamp 


The Ajax Service Stamp comes to you with date 
wheels good for TEN YEARS’ USE, without re- 
placement; any reading matter, and with any of 
the five colors of ribbon you may select, and pro- 
tected against breakdown by our guarantee! 


[po a iy) 


























* * 
Write , Wire or Mail Coupon 
4 
Ajax Time Stamp Co., 
2 354 Broadway, New York 
Please send complete information on 
dealer proposition ry 
Please ship my order for.....se«s. Ajax y, 
— Service Stamps 
FOND oc ceedctecsesdecvicceéiccsseesesecec —_—_ 
N PED. «ob one 0e660cbebeee coensecesess R 
Cit _ coo BRBCOcccccccccse 











APPLIANCES 





|} Company, 


'200 Hudson street, New York, N. Y., March 15. 


May, 1929 


(Fifth District Stationers Meet at Columbus—Continued from 


Page 53.) 
L. A. Baer, Baers’, Canton; Roy Baker, Dennison Manufac- 
turing Company, Columbus; Harry Balch, Quality Park En- 
velope Company, Chicago; A. F. C. Beckford, The Clemetsen 


Company, Chicago; Alfred E. Besser, J. G. Shaw Blank Book 
Company, New York; Nelson Bushnell, Alvah Bushnell Com- 
pany, Philadelphia; G. S. Chafin, F. J. Heer Printing Company, 
Columbus; C. M. Conger, Irving-Pitt Manufacturing Company, 
Kansas City; E. P. and L. W. Cott, Cott Printing & Index 
Columbus; W. J. Dalton, Geyer’s, Chicago; C. F 
Denzer, C. F. Denzer Company, Sandusky; William R. Diehl. 
The Diehl Office Equipment Company, Columbus; Frank P 
Dodd, Ohio Valley Office Supplies, In Parkersburg; John H 
Duncan, The Diehl Office Equipment Company, Columbus; John 


J. Duncan, E. H. Sell & Company, Columbus; E. L. Dunne, 
H. G. McFaddin Company, New York; Paul W. Folzer, Baers’, 
Canton; W. S. Fulton, The Berger Manufacturing Company, 


Garvin, general manager, National Sta 
Washington; H. E. Hawkins, Stationers 
Loose Leaf Company, Milwaukee; S. R. Hawley, Sanford Manu- 
facturing Company, Chicago; R. Hengge, Columbia Ribbon & 
Carbon Company, New York; P. . Hoffman, Smead Manu 
facturing Company, Hastings: C. B. Horr, Wilson—Jones Com 
pany, Chicago; J. W. Ide, L. E. Waterman Company, New 
York; M. Johnson, Jackson, Mich.; Hal Johnson, Wahl Com 
pany, Chicago; M. B. Johnson, Standard Printing & Publishing 
Company, Huntington, West Virginia; Walter Johnson, F. S 
Webster Company, Chicago: C L Kaufman, represent 
ing Moore Push Pin Company and Koh-—I-Noor Pencil Com 
pany, Chicago; E. A. Keeling, Art Metal Construction Com 
pany, Jamestown; W. H. Kessler, W. H. Kessler Company, 
Grand Rapids; Joseph S. Kral, The Buckey Office Supplies 
Company, Cleveland; O. T. Law, James and Law Company, 
Clarksburg, West Virginia; C. W. Leonard, Leonard & Com 
pany, Detroit; O. W. Lintner, State Office Supply Company 
Columbus; E. L. Little, Wabash Cabinet Company, Wabash: 
W. H. Logan, Logan College Supply Store. Columbus; E. J 
Lund, Art Metal Construction Company, Jamestown; John H 
Mandeville Wilson-Jones Company, Chicago; Charles M 
Marshall, president, National Stationers Association, Atlanta, 
Ga.; B. O. Martin, The Conklin Pen Company, Toledo; Ho 
bart W. Martin, Office Appliances, Chicago; Matt Massot 
Browne-—Morse Company, Muskegon; C. B. Mathes, The Conklin 
Pen Company, Toledo; D. McConnaughaughey, Roth Office 
Equipment Company, Dayton; W ’. MeCue, Standard Print 
ing and Publishing Company, Huntington; J. T. McLaughlin. 
Filing Equipment Bureau, Boston; J. H.. Meyer, Van Dorn 
Metal Furniture, Cleveland; D. C. Miller, Office Appliance. 
Chicago; W. S. Miller, The General Fireproofing Company 
Columbus; Harry L. Morgan, Harry L. Morgan Company 
Columbus; M. H. Morreau, Morreau Heater Company, Cleve 
land; A. R. Morrison, Central Ohio Paper Company, Colum 
bus; Frank C. Morse, Browne—Morse Company. Muskegon; C. J 
Nachtigal, Maul—-Nachtigal Company, Detroit J Kk. Neary, 
Geyer’s Stationer, New York; R. L. Nelson, Columbus Blank 
took Manufacturing Company, Columbus; Harry L. Nichols, 


Columbus; Charles P. 
tioners Association, 


Weis Manufacturing Company, Columbus; G. W. Nieder, Ault & 
Wiborg Company, Cincinnati; Andrew Nitschke Nitschke 
Brothers, Columbus; John O'Keefe, The Ault & Wiborg Com- 
pany, Cincinnati; Walter M. Otto, Davis Chair Company, 


Marysville; 


H. B. Perkins, Columbus Blank Book Manufacturing 
Company, i me 


Columbus; N Peterson, Jr., Columbus Blank 


Book Manufacturing Company, Columbus; H./C. Pratt, Emery 
Pratt Company, Lansing; H. . Prescott, Associated Station 
ers Supply Company, Chicago; H. W. Ray, Jamestown Meta! 
Desk Company, Jamestown; J. F. Robinson, Wabash Cabinet 
Company, Wabash; H. H. Rodecker, Rodecker’s Book Store 
Washington C. H.; Charles C. Rosson, Central Paper Con 
pany, Columbus; Francis. Rudolph, Frank Mashek Company, 
Chicago; Harry J. Schick, Harry L. Morgan Company, Colum 
bus; F. W. Schrader, Baers’, Canton; Carl M. Schutz, Browne 
Morse Company. Muskegon; E. H. and John M. Sell, E. H. Sell 
& Company, Columbus; Harry L. Short, Columbian Art Works 
Milwaukee; R. W. Smith, Ault & Wiborg Company, Cincin 
nati; T. C. Smith, Columbus Blank Book Manufacturing Com 
pany, Columbus; J. S. Sprott, The Berger Manufacturing Com 
pany, Canton; H. KE Squier, Columbus Blank Book Manufac- 
turing Company, Columbus; Steve Stout, Irving—Pitt Manufac 
turing Company, Kansas City; A. F. Taylor, Columbus; Harry 
Tehan, Charles M. Higgins Company, Brooklyn; R. C. Thomp 
son, Linn B. Emery Company, Detroit; L. W. Turley, F. J 
Heer Printing Company, Columbus; H. A. Tuttle, Tuttle Corp 
oration, South Bend; J. J. Walsh, State Office Supply Com 
pany, Columbus; A. C. Widner, F. J. Heer Printing Company, 
Cc. A. Wilger, General Fireproofing Company, Youngstown; J 


F. Wilson, Sanford Manufacturing Company, Chicago 


Registration—Ladies 

Canton; Mrs. Benedict, 
Book Company, Columbus; Mrs. William R 
Mrs. John J. Duncan, Columbus; B 
Blank Book Company, Columbus; Mrs. Walter 
Mrs. E. A. Keeling, Jamestown; Mrs. Joseph 
Mrs. E. L. Little, Wabash; Mrs. C. B. Mathes, Toledo; Mrs 
D. McConnaughaughey, Dayton; Mrs. William S. Miller, Colum- 
bus: Mrs. Harry L. Morgan, Columbus; Mrs. A. R. Morrison, 
Columbus; Mrs. F. C. Morse, Muskegon; Mrs. R. L. Nelson 
Columbus; Mrs. H. B. Perkins, Columbus; Mrs. N. M. Peterson 
Jr.. Columbus; Miss Edwina Richardson, Birmingham, Ala.; 
Mrs. J. F. Robinson, Wabash; Miss Gale Roof, Columbus Blank 


Columbus Blank 
Diehl, Columbus; 
Heckert, Columbus 
Heer, Columbus; 
Kral, Cleveland 


Mrs. Leonard Baer 


Mrs. J 


Book Company, Columbus; Mrs. C. C. Rosson, Columbus; Mrs 
Carl Schutz, Muskegon; Mrs. E. H. Sell, Columbus; Mrs. John 
M. Sell. Columbus; Miss Mary Katherine Sell, Columbus; Mrs 
T. C. Smith, Columbus; Mrs. R. C. Thompson, Detroit; Mrs 
B. A. Tuttle, South Bend 


Endlok Parts Company in New Location 
The Endlok Parts Company moved into new quarters at 
The re- 
moval resulted in securing much larger space and provides 


means for increased manufacturing facilit‘es. 















































New . . 
design, adaptability, performance, qual- 
ity .. . AND price! 

This combination of fabulously low 
price and exceptional quality is the result 
of huge quantity, production facilities 

. and a keen understanding of the 
sales needs of stationers and rubber 
stamp dealers. 

This new machine is in no sense a 
cheap machine. It conforms in every 
respect with our policy to make only the 
best numbering machines on the market 
today. It is a universal machine, finished 
in a beautiful combination of attractive 
colors. You can sell with full confidence 
to any prospect for any numbering job. 

And this exceptional price will move 
it. . . will give you the fastest turn-over 
In your experience. 

Order now to protect your deliveries! 


American Numbering 


Machine Company 


224 Shepherd Avenue 
Brooklyn, New York 


Model 110 - - §S-wheels - - $7.50 
Model 111 - - 6-wheels - - $8.50 


. In conception, appearance, 
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12345 


Fac-Simile Impression 
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1 Duplicates 















Numbers Triplicates 









Sonsecutively 






















Y, 


Quadruplicates 











Repeats 
Continuously — 


3 MOVEMENTS. 


A simple shift of the pull-button on 
the back and tne machine numbers con- 
secutively, duplicates, triplicates, quad- 
tuplicates and repeats continuously. 

Prints clear-cut, easily read figures 
from long-wearing, specifically designed 
steel type. 

Change-over from one continuity to 
another is almost instantaneous. Im- 
proved base plate is an accurate guide 
for positioning the imprint quickly. The 
5-in-1 contains drop-ciphers, which allow 
for wheels with 10 equal divisions—a 
feature found only in the highest grade 


Model 110, §-wheels, $7.50 hand machines and on all numbering 
Model 111, 6-wheels, $8.50 devices for printing presses. 











One machine, with five movements, designed 
to handle every numbering job likefy to arise in 
any office. 

And for only $7.50! (Slightly higher on 
Pacific Coast and in Canada.) 

This supreme adaptability makes the NEW 
AMERICAN 35-in-l so utterly and constantly 
useful; and the low price makes it so easily and 
rapidly saleable. 

This machine marks a new era in numbering 


Pi devices. It is in line with the “American” idea 
Dd of money-making economies. It reduces your 
,— stock of slow-moving wares. It provides you 
ae qu with something to sell. 
Order in time to meet the heavy demand .. . 


a” d o” , already here. 





NUMBERING MACHINE COMPANY 


224 SHEPHERD AVENUE, BROOKLYN, NEW YORK 
CHICAGO, ILL. Canada: S. S. Stafford & Co., Ltd., 146 King St., W. Toronto LONDON, ENG. 
PRINTED IN U.S.A. 
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In more than 100,000 homes 





TRADE MARK 


| if less than two years the PORTABLE thought expression it encourages. 


Royal Portable Typewriter TYPEWRITERS Give the family the advantages 


has been welcomed into more of the Royal Portable Type- 
than 100,000 homes. What a splendid tribute to the writer. Quickly and faithfully it will fill a definite, 
constant helpfulness of this fine little writing useful place in the home. Royal dealers, unlock 
machine ... to its simplicity of operation, its the doors to an unfailing large amount of business 
dependability. To grown-ups and children alike by going into the homes with Royal Portables. 


it brings a new joy in writing ... inspires greater poyalL TYPEWRITER COMPANY. INC. 
accomplishment. All thrill at the easy, fluent More than 1500 Royal Portable Dealers in United States 
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: ORPIN DESK | 
} } 
j 
} ‘ 
' Full Size 
' ‘ 
It Takes 
' The Eye 
} ‘ 
A Stout ' 
Frame ‘ 
} ‘ 
Capable , 
} ‘ 
' ‘ 
} { 
} Here is clean dignity of line, smooth, simple carv- ‘ 
, ing, withal a high power desk for a vigorous pro- { 
' ducer. It is made either in mahogany or walnut, 4 
; and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. F 
} It is priced at a figure in range of practically every- 
} one needing office furniture, a great desk for office ' 
} equipment dealers. Write the Orpin Desk Com- ‘ 
} pany, 121 Medford Street, Charlestown, Maass., ‘ 
‘ for details. ‘ 
' { 
i 
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NOTE BOOKS 


Qualities—rulings —bindings—sizes 
to meet all requirements 


STOCK BOOKS — 6x9 and 4?x9 
60 or 80 leaf—full count 


SPECIAL sizes—bindings—imprints 
—promptly to order 








May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 
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A case hardened steel drawn 
cap that cannot wear out— 
carries an inverted pivot on 
which the caster rides easily, 
silently. 

In swiveling the stem never 
touches the spring socket— 
that's the reason Faultless 
Casters can’t fall out. 


deWilde Elected Head of M. S. Ginn & Company | rhe horn of this new caster 
L. F. deWilde, for the past twelve years manager of ee 


the Atlas Stationery Corporation, New York, N. Y., has/i a beautiful 
, . " he “ 4 in appearance. 
been elected president of M. S. Ginn & Company, Four-| 4 wpeetof“Ruberex”—solid 
teenth and F streets, Washington, D. C. Mr. deWilde’s |‘tom bushing to tread—un- 
< a - : - | affected by water, acid, heat 
headquarters are at 500 Fifth avenue, New York City, jor cold. Soft tread for tile 
: typ - . 4 : fr cement floors—hard tread 
where he supervises the activities of the New York buying | for carpets or linoleum. 
office. 

M. S. Ginn & Company is a subsidiary of the Washing- | 
ton School of Secretaries, and is the stationery division of | 
the parent organization. The store, which was opened in| 

. . . ° | 
March, 1929, is located on the second floor of the National 


Press building, Washington It is the plan of the com- 
















Good 
“ee! Office 
™ Furniture 
9 Rolls on 

~ FAULTLESS 


Designed to carry the loads 
in the office —smoothly — 
rapidly —quietly. This 
modern caster, built for 
twentieth century business, 
embodies many unique fea- 
tures that make it the finest 
caster for office use. Dealers 
have found a large sale for 
this new Faultless Caster. 


FAULTLESS CASTER 
COMPANY 
EVANSVILLE, INDIANA 


New York Chicago Grand Rapids 
Los Angeles High Point, N.C. 


Canadian Factory: Stratford, Ontario 














L 





STORE OF M. S. GINN & COMPANY, WASHINGTON, D. C. 

—In the background, left to right: W. R. Lewis, general man- 

ager; R. A. Murdoch, manager of the stationery division, and 
Miss Eugene Dietz, store manager. 


pany to get into ground floor space as soon as suitable 
arrangements can be made. 

The company has the Woodstock typewriter agency for 
Washington and also for all of the departments of the 
United States Government. Three outside salesmen are 
already employed and it is expected that others will be 
added to the staff shortly. 

Mr. deWilde was also recently elected vice-president of | 
Walters & Mahon, 43-49 Bleecker street, New York, | 
N. Y. He acquired an interest in the company by purchas- | 
ing the Walters’ holdings in the business. The establish- | 
ment has been running under the name of Walters &| 
Mahon for the past forty-seven years and has been dealing 
in printing of all kinds. 

The Gardner Clock Corporation of New York City is also 
served by Mr. deWilde. He is treasurer of this concern. 
The Gardner clock is of the type that indicates the time in 
all principal cities on the world. It is made in many 
forms, with radio and other attachments. 














>  --— 


New Rotaprint Agency in Cheyenne 

Reiner’s Rotaprint, Inc, of New York City, has estab- 
lished a new agency, the Midway Rotaprint Corporation, ; 
106 East Fourth avenue, Cheyenne, Wyoming. This new- \ 
est expansion of Rotaprint will be under the direction of | é 
E. J. Neuman, who has been in business in Cheyenne as 3 
a stationer for many years, operating under the name of 
the Wyoming Book Store. Mr. Neuman, who was in New 
York late in March making final arrangements with Harry 
S. Sanders, vice-president and general manager of Reiner’s 
Rotaprint, Inc., will now devote his time exclusively to the 
Rotaprint agency. 


National advertising is acquainting busy 
executives with the advantages of Fault- 
less Casters. Tie up with this campaign. 
Let it help sell more casters for you. 


The Midway Rotaprint Corporation is the eighteenth 
agency established by Rotaprint since the introduction two 
years ago of this small offset lithographing machine for FURNITURE e HARDWARE 


office use. Makers of Quality Casters for a Third of a Century 
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FOPPHOt Ot Dt GtDtOt+ Ot G+ Gt+St+St+S+St+y Thornton Joins Kansas City Rotaprint Company 
Seth Thornton, well known throughout the middle west 
Eye-Ease at the Snap of the Switch in printing and office appliance circles through his twenty- 
ve year connection with Barnhart Bros. & Spindler, has 
joined the staff of the Kansas City Rotaprint Company, 
Graphic Arts building, Kansas City, Mo. Mr. Thornton 


Wherever Desk Lamps are needed, sell 





STILL ANOTHER 
NEW DEPARTURE! 


Parchment Shades may now be had 
on all period designs. 





SETH THORNTON 


Height 21'2 inches; 
shade 10 inches by 13 


. . ‘ ‘4 . ‘ ‘ ~ 
inches. Copper Bronze is thoroughly experienced both as a salesman of general 
I 
finish. printing equipment and as a printing plant engin 
Roval R Jones is head of the Kansas City R ‘taprint 


Company 
- ~ 
Stationers’ Slogan in Plate Form 
The winning slogan in the contest organized by The 
Coach has been worked up into an attractive design 





No. 32—Metal Shade 

No. 30—Parchment Shade ; . ‘ 
effective for use in the printing and display advertising of 
stationers. It will be recalled that The Coach—which 1s 
issued co-operatively by the Boorum & Pease Company 


Eberhard Faber Pencil Company, C. Howard Hunt Pen 


Company and Sanford Manufacturing Company—offered 
a cash prize for the best slogan applicable to the stationery 
business. From the multitude of slogans offered the fol 
lowing was selected “The Stationer \ Service Statior 


for Othce and Home.” This wording, with simple decora 


tion, has been made into a line design, which can be used 


Height 22 inches; 





shade 8 inches by 
17 inches: Antique tor printing on any sort otf paper. Phere are three sizes 
, available in electrotvpe form x34 inches, 1x34 tmches 
Brass Gnish. and 14%x1"'%4 inches. Stationers can secure an electro wit! 
if charges The ( oac 1315 Cherr’ street, Phila 
de i, Pre i 
Sal 


Individuality in Office Desks 


The cold, formal straight line in office furniture is on 





No, 48—Metal Shade 
No, 45—Parchment Shade 


the wane in tavor ot effects that ofter more latitude for 
ndividuality,”’ commented Gilbert H Bosse, vice president 
Send for Illustrated Booklet and Prices. and general manager of the Imperial Desk Company rr 
Evansville, Ind., the other day. “As in other lines of furni 
ture, the vogue of the t'me in desks is toward more strik 


Silverglo Lamps, Inc. 


ing contrast, wondertul effects being realized through dec 


300 East Federal St. Baltimore. Md. orative teatures in tancyv veneers, A pronounced favorite 
“The Modern Genii of the Lamp”’ is the combination of such veneers with walnut finish. Flat 
top desks continue to be the most popular selection.” 


No replacement of glass lenses or other breakable 


" . ’ he peri les Companv is planning for S lation 
parts required. All parts approved by Underwriters Che Imperial Desk wey ee eee installat 


FOPDIDP Sts Pt Dt PtP G+ Dt Gr Bt Gt Bsr Gt Git Dt Gt Gt Gt Gt Gt Gt Gt St Gt G+ D+ G+ G+ G+ G+ G+ G+ O+S+S+S+S+S+S+S+S+o+o 
PPPDPDH St Pt+ Ot Dt D+ D+ Gt Gt Gt Gt G+ G+ Gt Gt Dt Gt G+ G+ G+ Gt G+ G+ Gt G+ G++ GtO+ G+ S++ G+ S++ G+ S+S+S+S++S+S+S+o+ 


Laboratories. this vear of mechanical features, which will incorporate t 
latest ideas in cabinet construction and assembly to facili- 
4 44+ O4+S+ S++ 1+ S+S+ S++ O+O+O+ tate production.—W. B. ¢ 
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AMES MEANS EXCELLENT SERVICE 








Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames Means ixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


. ow 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 








__ Ne Line of Lowest Ultimate Cost 
























An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 
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TYPEWRITERS 











EXTERIOR OF NEW STORE OF AMERICAN WRITING 
MACHINE COMPANY AT DENVER 








New American Lead Pencil Display Pieces 

[The American Lead Pencil Company, Hoboken, N. J., 
is offering to the trade a group of colorful display helps. 
The group consists of three new cut-outs featuring the 
Venus, Velvet and Unique pencils. They are designed for 
either window or counter use. 

Although the boxes of pencils illustrated on the Unique 
thin lead colored pencil card are reproduced in twenty 
actual colors, the cut-out is made to serve also as a display 
stand for the pencils themselves. The card is twice slotted 
so that the flaps of two open Unique boxes may be inserted 
and thus display the actual merchandise instead of the 
pictures 

The oversize rubber that lasts during the life of the 
Venus pencil is spotlighted on the new Venus card. The 
harmonious combination of green, yellow and orange tones 
gives this card an eye-catching sparkle. 

On the Velvet card, strong yet soft blues enliven the 
background against which the Velvet pencil in natural 
colors and the Velvet name in a vibrant red stand out. 

Color is lavishly used on all three cards 

uinisoiiiiamiiaglds 

Selling goods is only a small part of the merchant's job. 
Selling the kind and giving the service that'll make steady cus 
tomers of transient buyers is the big part.—The Coach (pub- 
lished co-operatively by the Boorum & Pease Company, Eber- 


hard Faber Pencil Company, C. Howard Hunt Pen Company 
and Sanford Manufacturing Company) 

















INTERIOR OF AMERICAN WRITING COMPANY'S STORE 
AT DENVER 


























JA-ME-CO 
BUILT-TO-ORDER 
EQUIPMENT 





INTERIOR 


METAL FIXTURES 


FOR OFFICES, BANKS, 
LIBRARIES, HOSPITALS 
AND PUBLIC BUILDINGS 


STOCK and SPECIAL 


First quality products and 
careful cooperation make the 
Ja-Me-Co Line attractive to 
dealers who wish to furnish 
complete installations of equip- 


ment. 


WRITE FOR CATALOG 
AND PARTICULARS 


JAMESTOWN METAL EQUIPMENT CO. 
JAMESTOWN, N. Y. 
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The h 


order 
Heavy 
sheet; 


white 


{NDE* 


Duplica 
SIX 
OTHER 


on request. 





igh quality 


book 
hinged cover; 
round hole 


and 


yellow. 


RULED. 


ORIGINAL | 


soeY eee 


EE 


ting numbers 


POPULAR 


line. For 
years the standard. 








AMERICAN 
Repeating Order Books 


Duplicating or Triplicating 


Salesmen’s 


forty 


stylus 


perforated; 
good grade sulphite bond paper; 


PEN 


> 


int 


rf’? 
wd 


DI PLic AT | 


| 


have 75 





sets, triplicating 50 sets, of forms. 


SIZES 


PROFITABLE 


WESTAB 


COLUMNAR 


Every dealer should have our catalog. 


ITEMS FOR THE 
COMMERCIAL STATIONER 


American Line of Notes, Drafts, Receipts 
and Business Forms. 


PADS 


Free 


Kalamazoo Stationery Co. 
Kalamazoo, Mich. 
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Washington Firm Sponsors Basketball Team 


During the season of 1928-29, the United Typewriter & 


Adding Machine Company, Inc., 1227 New York avenue 
N. W., Washington, D. C., sponsored a basketball team 
called the United Typewriter Grays. The team played in 


the unlimited amateur class and lost only three games dur 
The Washington Community Center 

The 
Atlan 


ing the entire season. 
Championship was won without losing a single game 
Grays won the Washington district title in the South 





UNITED TYPEWRITER GRAYS BASKETBALL TEAM 
SPONSORED BY THE UNITED TYPEWRITER & ADDING 
MACHINE COMPANY, WASHINGTON, D. C Left to right 
neeling Lou’’ Horowitz, Jack Fones, ‘“‘“Mickey MacDonald 
(captain), Sam Gordon ‘Buckey"’ Buscher Standing: Henry 
Brow! Nelson Colley Bill Banta. Jack Forney, Tom Peck 
Wally” Wolowitz,. H. H. Fones, manager 
e Cl ship, but lost the latter title by a slim margin 
1 game with the Baltimore Celtics 
H. H. Fones managed the team, the members of which 
are all prominent in Washington amateur athletics Phe 


usiness end was handled by W. H. Wolowitz, manage: 


e United Typewriter & Adding Machine Company 
At the close of the season, the sponsors staged a banquet 
for the members of the team. Managers of the Washing 
offices of the Underwood, Remington, L. ¢ Smith, 
Royal and General Typewriter Companies were invited 
R. L. Miller of the American Writing Machine Company 
of Baltimore, Md., was also present. 
Other celebrities in attendance were “Lou” Little, coach 
of Georgetown University’s famous football team, the 


the Washington head 


é ditors ot 


evening; E. L. Spitzer, 

Athletic 

the local newspapers 
Che 


the United Typewriter Uniteds. 


t the 


' 
spcakcT ¢ 


of the Amateur Union, and the sports 


company has also sponsored a baseball team called 
scheduled 


Wash 


ington and has already registered two victories over George 


This team has 


games with the leading colleges in the vicinity of 


Washington University. 
oan - 


E. Y. Horder Subject of London Newspaper Item 


In the issue of April 7, 1929, the Sunday Express, Lon 
don, England, referred to Edward Y. Horder, head of 
Horder’s Incorporated, Chicago, as an “Errand Boy Who 
Realized All His Ambitions.” The item quoted from a 


Horder to an old schoolfellow, Alder- 
Weymouth, “All 


realized I reme 


Mr. 


Guppy of 


letter written by 
man T. J 


ish aml tiONs< 


England my boy 


have been do not mber one 


th: vas 1 gratified,” said Mr. Horder 
The art‘cle presented a brief outline of Mr Horder’s 
ree embodving references to events in his life already 


(or ¢ Apphatr es readers AY account of Mr 





ty ’ . } ’ 1 } »? 
Horder’s e appeare n the April issue n page 2? 














197 





May, 1929 OFFICE APPLIANCES 
eS give them the 


IDM A 7, RIGHT Picture 
iy =a of Comfort 


i qv HE FAN at 
Eom Vi) | the left is 
: (es working — but 


| 7 SSS not the MAN. 








74 VANS 


UTLM\\\ 
\ | 


That’s rather ex- 
pensive comfort; especially when thousands are already enjoying perfect 
ventilation, 100 per cent air circulation, without drafts or fan blasts. 


ATRATOR 





j j 


Draws the air IN and revitalizes it. 
Establishes com- 


Ventilates by silent radial diffusion. 
No blasts or drafts—-set AIRATOR right on the desk. 
fort currents in all parts of the room. No 
Get the par- 


stuffy corners; no lazy oxygen. 


ticulars t« day " 


SAVORY, Inc., Dept. 152,90 Alabama St. 


Owned and Managed by The Republic Metalware Co. 





New York BUFFALO Chicago 





























“Old| 
Town” 
Garbon aper 


¥ 













Are You Acquainted with 
Old Town Products? 


Why Not Sell Old Town ‘Hermetic’? Typewriter Ribbons and 
“Triple-Wear’’ Carbon Papers? They Will Increase Your Good Will. 


LD TOWN Rison ¢ Carson Co. ine., 














a BROOKLYN, N.Y. —_, Wazhington 
San Francisce England 
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DOR ONE OF THE CADDO aur 


“GEM” INKSTANDS 


WITH COMBINATION PEN RACK AND TRAY 








OF 





Heavy Flanged Covers That Cannot 
Slip Off, Turn to a Stop at Either 
Side. 








— 


No. 100. Each $1.25 








These inkstands are in demand everywhere. 
If you aren't selling them, your neighbor is. 
Write for new schedule of Trade 5c 
discounts and_  electrotypes toi AY No. 50. Each 
your next catalog. / iy ER 

ATION Distributors for 


= Thoroughly Inspected—Carefully Boxed 
J and Packed—Prompt Delivery. 


Cushman & Denison Mfg. Co. 











New York City 









































the service we offer will meet the most 
exacting requirements. Our customers 


As pioneer desk makers of Jasper, Indi- 
ana, we can offer you the best in high 


] quality desks, time tried and quality 
| tested for fifty-two years. 


We are large enough to serve you and 


are the judges and they have been sat- 
isfied. The Jasper Chair line is the out- 
standing line. 














| THE JASPER DESK CO. and JASPER CHAIR CO. 


| Desks and chairs can be purchased from us in pool cars at carload discounts, lower freight rates and 
the assurance that goods arrive in frst class condition, without damage. We solicit your inquiries. 


| JASPER Wr tae INDIANA 


JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue \ 
CHICAGO, ILL. 








eR CHa), 






VASPER, NO“ 
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(New Machines and Devices—Continued from Page 28.) 
Wark-Beacon Line Expanded 
The Wark-Beacon Steel Furniture Company, 1410 South 
Wabash avenue, Chicago, Ill, has brought out a new type 
of steel folding chair, which can be sold at lower prices 





WARK-BEACON FOLDING 

CHAIR—A NEW MODEL 

WITH FRAME OF FLAT 

STEEL WITH ROLLED 
EDGES 


than its initial design. The frame of the new type is formed 
from flat steel stock with rolled edges, instead of tubular 
steel used in the previous models. The new type is made 
in the same range of sizes, colors and finishes as the earlier 
members of the Wark-Beacon line. 

tian 


“Y and E” Storage Cabinets Can Be Knock Down 

The Yawman and Erbe Manufacturing Company, 
Rochester, N. Y., is prepared to ship its olive green steel 
storage cabinets knock down when specified by dealers. 
This is a convenience which dealers and users will appre- 
ciate when economies of shipment and storage are a con- 
sideration 

ee 
New “Easy Reading” Thermometer 

The “Easy Reading” thermometer, distributed to the 
stationery trade by the Defiance Sales Corporation, New 
York, N. Y., has a magnifying glass face that can be read 





: \> 
“0ING THERMO™ 
PATENTED 


“EASY READING" 
THERMOMETER 


through easily from various angles at a distance of from ten 
to fifteen feet. The usual numbers on the scale are sup- 
plemented by larger ones on the sides of the indicator 
with lines leading to the corresponding points on the degree 
scale. The numbers are distinct and will not fade. 
a 
“Rollo” Letter Folder 

Messrs. Roto & Debego Werke, Konigslutter, Germany, 
have put on the market a new letter folding machine called 
the “Rollo.” The machine is operated by an electric motor 






































COLOR PRODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 
REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 





THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands nas been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
ay that surpass the A. & 

. Line. 
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No. 260 “Paragon” 


Reservoir Ticket Punch 


A good, clean-cutting ticket punch to retail for 35c. Has 
reservoir for retaining the clippings, which makes it de- 
sirable for home and office use as well as for punching 
ticket Spring acti Size, 5-inch Punches 8 designs. 

No. 250. a milar punch without the reservoir, retails 

; kh | stock; they move steadily. 











BERNARD 


TRADE MARK REC 


STATIONERS 


TOOGS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 


New Haven, Conn. 








LPPLI 


\ N ¢ Vay, 1929 


ES 


and the paper is conveyed automatically to the folding 


mechanism. By a simple mechanical change, the folder can 


be made to produce one, two or three folds, as desired. 


All operating parts of the machine are enclosed to prevent 
J 


the operator from being injured.—E. R. B 


7 i —_ 
A Handsome New Desk Set 
The “Desk Executive,” made by the Norton Laboratories, 


Loc kport N. \ 


is an artistically designed desk set with a 


molded “DUREZ” composition base It is finished in 
ebony black or mahogany. The material from which the 
base is made has a handsome, lustrous appearance. It is 


strong and its colors are permanent. 


The eight-day clock mounted on the “Desk Executive” 








SS 














THE “DESK EXECUTIVE” MADE BY THE NORTON 
LABORATORIES 
is a twelve movement New Haven works set in a case to 
match the set 


The pen socket swivels that support the molded ebony 
pen receptacles are of highly polished brass The fountain 
pens are Corona automatics 

A special feature of this set is a permanent calendar set 
in a recess in front of the clock and protected by a trans- 


parent cover. The over all size of the base is seven and a 
half by 


The “Desk Executive” is priced to reta:l at $50 


thirteen and a half inches 


_ ae = 
“Neo-Clip,” an Elastic Paper Holder 


An expanding, large capacity paper clip, called the “Neo- 





Clip,” is made by M. Vogel & Company, A. G., Frankfurt, 
a. M., Germany Che clip is of a new construction and is 
A NEW GERMAN PAPER 
CLIP 
very strongly made It is designed particularly for use on 
the desk of an executive, but it is also recommended for 

use by ar desk worker.—E. R. B. 


> 
Lincoln “Al-Rubber” Typewriter Key Announced 
The Lincoln Rubber Key Company, 27 Thames street. 


New York, N. Y., is placing on the market the “Al-Rub 





LINCOLN “AL-RUBBER 
TYPEWRITER KEY 


' ~?? 


eI entirely of rubber and specially 


bottom 


typewriter key, made 
de Ss gned 


, . oe 
which holds it 


with a complete flange ring around the 


firmly on the typewriter key 
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Cooperation 


The dealer who 
handles Imperial 
Desks gets co 
operation. First 
the Imperial Line 
1S designed to & 

' meet the needs of large 
'{ and small business of- 
fices. It is priced to sell 
and make a profit for 
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ui «the dealer. | 2 
a —_ oo = ” . atthe: 
| eer. sera A LINE IT PAYS TO TIE TO i 
HH mailing literature, en- , : ; alae : 1} 
i velope enclosures, etc., You will increase your desk business and your profits if you tie to \ UL ul 
—i; bring customers into the Imperial Line. Let us tell you more about it. AA Wii 
. your store. Send for Catalog No. 28-S Ml Hi 


we 








= IMPERIAL DESK COMPANY, EVANSVILLE, IND. ./@]ill 


‘SPHASTENER. 


For Getting Things Done 
BABE is right there 


Speed is the ““Babe’s’’ middle name—‘‘Babe”’ Speed 
Fastener. And “Babe” is a speed fastener — the 
fastest made. 


The low price, only $3.00, makes the “Babe” an 
over-the-counter item. No elaborate demonstration 
required; no hours of talking; no high pressure work. 


a ee Just set up the counter display and watch the “Babe” 
40 cents per 1000. go to work. Sales begin almost immediately. 


A handsome counter display accompanies each initial 
order. Better send yours in today, if you haven't 


$ 3 0 0 P already done so. 


PARROT SPEED FASTENER CORP. 


388 Broadway New York, N. Y. 


List Price 
$3.50 West of 
Mississippi River 
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The new Lincoln Typewriter Key, of 
wholly of A-1 rubber, with the well- 


emer 
= 4 
Announcing the New 
special all-ring rubber design, is ready 
known Linco!n concave top, it is a 


OFFICE APPLIANCES 
Lincoln Key 
for the office supply trade. Made 
distinct improvement in typewriter 


service. We make our own compound 
and supervise production of our raw 
material—we can guarantee the quality 
of our product. The principle of bal- 
loon-type tires for easy-riding is 
adapted to typewriting by this new 


Lincoln Rubber Key. For full details . 
and prices, write Office Chairs 


Made to stand long service 
at minimum price 


Lincoln Rubber Key Co. ‘ ; 
‘fe Wades tn, tiie Yad Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
Space 1526 — 1527 — 1528 Chicago, Il. 














Now--Ink Duplicates JRBIPRNIN PATNA: 
with the Copy Writer 
Hold ’em? You bet 


One original and four ribbon duplicates can now be 6 
' ? 
nial Ga lar “nal seianiilien, Wi iv eidreion F-B will hold ’em 








attached, without the use of carbon paper. Time, . :, 
ae Pay The F-B Loose Leaf Holder is ideal for transferring 
labor and money saved. And this speedy, modern all sorts of loose leaf records—invoices, receipts, orders, 
cece Ole —_— . . 1] etc. It is fully adjustable: made with 5, 6, 8 or 10 inch 
atta ent, t Copywriter, 1s for vou to sell. 
I ; posts; regular size accommodates any punching up to 
8% inches center to center and a large size is provided 
[he Copywriter creates immediate attention wherever shown and for wider centers. 
your ¢a x y selling it can be large and continuous This F-B provides a secure, efficient method of binding at a 
eal | ss man’s opportunity to establish an independent low price. Leading concerns throughout the U. S. have 
. vitheut cowspetitior Retails for $25.00. been using it for more than ten years. 
7 < Price-list and discounts for Stationers on request. 
y j tiv in scr I8iy nterested, write or wire 


NATIONAL COPYWRITER SALES CORPORATION 
Sole Distributors for Original Copywriter Co., Inc., 
Liggett Bldg., Seattle, Wash. 


The Copywriter 





EB.MANUFACTURLNG CO. 
1228 INTERVALE AVE. NEW YORK 
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The compound from which the keys are made is manu 
factured in the Lincoln plant, permitting supervision o! 
the production process from the raw rubber to the finished 
article. The new key has the regular Lincoln concave top 
It is so designed that a cushioning air space is left between 
the under side of the striking surface of the rubber key 
and the top of the typewriter key. The “Al-Rubber” keys 

are easily attached to the keys of a typewriter. 

ee 

Some New E. Faber Items 
The new Eberhard Faber assortments A, B and C have 
been specifically designed to save the time of clerks and 
customers and to increase the size of the units sold. The 
A assortment is for the The B assortment is 
for the office with two employees and the C assortment 
includes the right articles in the right quantities for the 


individual. 


office with ten or twelve people. 

Folders have been prepared with 
designs and these folders are offered imprinted by Eber- 
hard Faber without charge to dealers. 
be used with monthly 
closures, or counter distribution. 

The three assortments above mentioned are now being 
Digest 


novel and arresting 


as enclosures bills, package en- 


advertised in the Saturday Evening Post, Literary 


and other publications of wide circulation 











FOLDERS ON E. FABER 


ASSORTMENTS A, B 


AND C 


The Eberhard Faber Pencil Company of 37 Greenpoint 
avenue, Brooklyn, N. Y., state that the 
leads introduced by the house are meeting with much suc- 
cess. These the 
effects when with 
popular with artists, architects, draftsmen and engineers, 
likewise Artists 
find them useful and teachers, it is said, are utilizing them 
in place of water colors. 
pose the Mongol colored indelible line are now offered in 
attractive gold embossed snap-button clasp, stand up boxes 
known as No. 741. These boxes fold up and can be slipped 
into the pocket with ease. 

The Faber organization has also brought out what is 


colored indelible 


leads have property of producing wash 


moistened water. These pencils are 


with accountants, students and others. 


The twelve colors which com 
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TELKEE 


is welcomed by 
office equipment 
dealers—because 


TelKee Identifying and Protecting De- 
vices for Keys offer You a 100° Dealer 
“Set-Up!” Here’s the Office Equipment 
Product that has no competition! Quick 
Sales ... Easy Sales... Profitable Sales! 
Convenient Eastern Warehouse Stocks! 
Dealer Literature 
and Sales Promo- 
tion that is real 
selling assistance! 





TelKee Sales Await 


You Everywhere! 


Office executives marvel at the ingen- 
uity of TelKee—and wonder why a 
standardized system for keys has never 
been thought of before. Wherever keys 
are used—and misplaced—TelKee De- 
vices put these valuable keys in order 
and keep them identified—under per- 
fect control! go“ of ali TelKee orders 
are taken on your first sales approach! 
Every office, office building, industrial 
plant, apartment, club and school in 
your territory is a live, waiting prospect 
for your salesmen for TelKee! 





Tel Kee MarKer— basic 
unit of the TelKee System 
---instantly self-locking on 
keys-—defies destruction. 
Fibre or brass tag—fine 
writing surface, or may be 
die-stam ped. 


Order this Dealer’s Demonstration 
Equipment for Your Sales Work 


Check the coupon below for our 
Introductory Working Set of Tel- 
Kee Devices. It quickly shows 
your prospect the need for Tel- 
Kee—it shows you how easily 
TelKee is sold! This demonstra- 
tion equipment—less than $10.00 
—produces immediate, profitable 
sales! One Dealer writes—‘“sam- 
ple layout received. We were suc- 
cessful in selling to the State 
House three wall safes of various 
sizes, together with a quantity of 
supplies.” 


Sales range from a few dollars to Aun- 
dreds of dollars . . . the profit margin is 
all you could ask! 





No. 102 Wall Safe, each side 9%x 
14 inches, total capacity 60 hooks, 


©Thayer TEL K EE Corporation 


LOS ANGELES - CALIFORNIA 


GET GOING FOR YOUR TELKEE PROFITS TODAY 
PIN THIS TO YOUR LETTERHEAD 


THAYER TELKEE CORPORATION 
656 South Los Angeles Street, Los Angeles, California 
[] Send Complete Dealer Data [] Send_ Dealer Working Set (OPs529) 
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known as the Star refill leads packed in twelve tubes on 
a handsome colored easel back counter display card of 
smart design. Tubes are so arranged that they can be 
quickly and easily withdrawn from the cardboard magazine 
in which they are placed. Six cards, being one-half gross 
of tubes, are in each carton 

' - = - 

Atlas Stationery Corporation Reorganized 

The Atlas Stationery Corporation, 109-111 Leonard street 
New York, N. Y., has about completed extensive reorgan 
ization plans toward greater efficiency in the handling ot 
its bus‘ness. Under the direction of the president of the 
company, the various departments have been carefully sys- 
tematized Realizing that the demands of today are pri- 
marily service, every effort has been made to provide means 
for quick and accurate information regarding stock, prices 
etc. 

Among other things, an order department has been cre- 
ated to facilitate the handling of telephone orders and in- 
quiries with a visible card index and a complete library ot 
descriptive catalogues covering every known item of sta 
tionery 

es , 


The shipping department has been rearranged with a 





HUNT PENS—Nationally Advertised For Over A Quarter Century 





When they want the BEST | 


**e* A 


BOSTON 
BALL BEARING 


| 
| 

. 7 ’ 
give them the best. | 
| 





OFFICERS OF THE ATLAS STATIONERY CORPORATION, 
NEW YORK. N. Y.—Top: City pick-up department with the 


List president’s office at the rear on the right Bottom Ge neral 
$5.00 offices with salesmen’s desks lined up in orderly array The 
F order department is at the rear under the balcony, on which 


is the billing department and the telephone operator 





view to eliminating waste motion. A metal chute, used ir 
connection with a “Callophone” system to all floors makes 
mot ment *ncil Sharpeners, eliminating friction } . . » ite ; he shi , ) for pack- 
greatest ement in Pe emg . it possible to assemble items in the shipping room tor pac 
wear, The cutter carrier revolves in a BALL BEARING. The ea. , ; whee 
extra length, long life cutters are made of perfectly hardened ing and prompt delivery. Stockrooms have been caretully 
‘ nium plated steel (a process never before used - pened chaspenes laid out so that stock is easily accessible and at all times 
manufacture ) The new six hole pencil guide enables it to sharpen 
all sizes of pencils. BOSTON machines are the only ones that an ample supply of fresh merchandise is kept on hand 
mt ee wD the largest sized pencils perfectly. The chip receptacle, ' wre “et . al al : 1e cooperatio! 
nd and t k re highly polished, heavily nickeled, rust proot die The pre sident has een very gratified at th 0 P < 
castings. The entire machine is readily taken apart for cleaning he has received from the organization and he is a firm be 
Ca © furnishe with ral pink or transparent celluloid in the recep ’ : - 4 ' 
tacle. Can be attached to a horizontal or vertical surface, as desired. liever in cooperation as vital to success [The benefits de- 
Automatically stops sharpening wh genet fe pointed, rived from the reorganization are almost immediate as ev! 


' - 1 
denced by a substantial reduction in overhead as well as a 





Cc. HOWARD HUNT: PEN CO., CAMDEN, N. J. 





. , 
very Satisfactory increase im sales 
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| Tested 
and 


| Proved 









No. 8350 
and No. 8460 
Commercial 
Files 


by actual 
use 





The IDL Eyeleter 


All ID L products are 
tested and proved by 
actual use. You take 
no chance in selling 
them,—and the user is 
not gambling with his 
money. There'll be no 
kick back from selling 
IDL products. 
The scale, calendar, 
eveleter, file boxes, etc. 
all have been thor- 
oughly tried and 
proved satisfactory. 








These little items are 
needed in every office 
and sales run high. 

Is your stock com- 
plete? 








The 
l ptedate 
Calendar 
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PELOUZE POSTAL SCALES | 





HEY tell automati- 
cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post rates 
by zones. Warranted ac- 
curate. Beautifully finished 
in French gray or gold 
bronze enamel. 





Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers supplied 
by principal job- 
bers. 






New 
“Standard” 


ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 
Original Manufacturers of Reliable Automatic Postal Scales 


“The Best Scales to Use Are Made by Pelouze” 














EJECTOR 
BAR 


makes the 











Hard daily use by girls and men, for many 
hours at a time, in thousands of offices, is the 
basis for Neva-Clog’s boast that the stapling 
pliers never clog in actual use. If misused, 
Neva-Clog alone has a device to instantly and 
easily remove all jammed staples It’s the 
Ejector Bar Merely to depress it for an in- 
stant is to clean out all jammed staples. It 
never fails to work and it never fails to sell 
Neva-Clogs. It's the neatest thing you ever 
saw. Send for a sample Neva-Clog, the stapling 
plier that will be unconditionally repaired or 
replaced free of charge for three years from 














date of purchase 





.\ 
\ 


\_NEVA-cLoG PRODUCTS, INC. 
\. BRIDGEPORT, CONN. 4 
~ Dept. OA-2 Ad 




















STAPLING PLIERS 


U.S. and FOREIGN PATENTS 


il 


| 
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QUALITY 











CARBON PAPER 





( 





















































For holding trade 
there is “Much in Little” 


Satisfied customers always return. Good 
merchandise and courteous treatment bring 
them back. And ribbons and carbons can be 
builders of friendship and lasting business. 
“Little” dealers have found that customers 
familiar with the line generally ask for it by 
name. The line is complete for every 
purpose. 


A.P.LITTLE, Inc., ROCHESTER, N.Y. 


New York Office—Bible House, Astor Place 
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101 YEARS OF MANUFACTURING EXPERIENCE 


“a ON 





This chair is 
No. C 3003 CXY 


There is aside 
chair to match 
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A NEW SALES MAKER 
HIS new H-W office chair 


has gracefully turned arms, 

a conakowae shaped back, 

and an easy-working trouble- 

proof mechanism. It is attrac- 

tive and you will find it easy 
to sell. 











Baltimore, Md. Los Angeles, Calif, 
Boston, Mass. New York, N. Y. 
Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 





Kansas City, Mo. St. Louis, Mo. 
San Francisco, Calif. 
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. | 
Ordinary Costumers | 
—but 12 distinctive 
patterns that meet 
your every day re- 
quirements with 
prices; (list) rang- 
ing from $6.00 to 
$90.00. 


Single costumers are 
standard equipment 
with the largest users 
thruout the coun- 
try; principally be- 
cause the hooks stay 
secure, the base does 
not rock, the pole is 
straight and graceful 
in design, finish 
shows workmanship 
and the base spread 
is only 20 inches. 

Our prompt shipping 
service is a real asset 
for our customers. 


The Quigley 
Furniture Co. 


Whitesboro - New York 


New York Office: 
130 W. 42nd St., Room 414 











The Presto Moistener 
—ADJUSTABLE! 








Just enough moisture is assured by the patented 

valve. No danger of flood or drouth. This impor- 
tant feature engages attention and helps 
the demonstrator to sell. Ask for descrip- 
tive matter and discounts on Presto 
Moisteners and Inkstands. 


BACHRACH SPECIALTY Co. 
2275 Third Avenue 
NEW YORK 











Roller spreads mois- 
ture where you want it 


Sanitary—all parts non- 
corrosive. 





As Handy 
as Your 
Fountain 
Pen 





$6.00 per doz. list. 
discount to the trade. 


Liberal 





























QuickasaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Melilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Meilicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Blectric Bill Extenders 
ice Checkers 
Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 


Melilicke systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
money for your business. Write now. 


Agente—Some valuable territories are still open. Write today. 


Meilicke. Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 
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Chicago, I!l.—The Western News Company, 17 East Austin 
avenue, has joined the Chicago Association of Commerce 

Chicago, iil.—Fred Christensen, of S. E. & M. Vernon, re- 
turned April 15 from an extended tour of his territory. 


Chicago, !t!.—Schiller & Schmidt, formerly at 172 North Frank- 
lin street, have moved to West Jackson boulevard. 

Chicago, Iil.—The United States Leather Goods Company, 564 
West Monroe street, taken a membership in the Chicago 
Association of Commerce 

Chicago, I!l.—The System Slide Corporation, 
Street, has chartered to do a printing 
business; capital stock, $15,000; incorporators 
stein, Harry Sax, Edward Kaufer. 

Chicago, I!!.—The Illinois Ink Corporation, 2251-55 West Grand 
avenue, has been chartered to manufacture and deal in inks 
of all kinds; capital stock, $15,000; incorporators—P. A. F'ech, 
G. V. Sorenson and Abraham Greenfield. 

Chicago, Ili.—S. S. Stafford, Inc., of Illinois, 
fifth floor of the building at 217 North Desplaines street 
the third floor heretofore. In 
for the 
branch 


999 


has 
448 North Wells 


bookbinding 
Gold-— 


and 
Charles 


been 


has moved to the 
The 
company had occupied space 
the new location the 
stock room, and good 
office 

Chicago, I!l.—The E. E. Blankmeyer Company has installed 
equipment for the manufacture of blotter desk pads, work clas 
sifiers and like products. The plant is on the third floor of the 
building which the company occupies at 133 West Lake street. 


on 
company has increased 
light and ventilation 


space 


for the 


The plant is equipped to undertake special work in allied lines. 
Cleveland, Ohio.—The Forman-Bassett Company has discon- 
tinued its retail stationery store, and will move the printing 


plant to the Power Warehousing Terminal building, West Nine- 


ty-—fourth street and Detroit avenue. The company’s retail store 
will continue as a link in the chain of the Burrows Brothers 
Company, which is a subsidiary of The Forman-—Bassett Com- 


pany. 
Danbury, Conn.—The 
Stationery and 


partnership of Porter & Finger, Center 
has been dissolved. Fred L. 


street news store, 


Porter will continue the business. Clyde M. Finger has taken 
an outside position, selling automobiles and radio appliances. 

Danville, til.-The Illinois Printing Company has been reor- 
ganized. J. E. McDermott was elected president; B. H. Bus- 
sing, vice president and treasurer, and William Dolan, secre- 
tary The former corporation of the same name, which went 
into bankruptcy in January, was taken over by the interests 
now in control. The company conducts a stationery store in 
addition to the printing and binding business 

Los Angeles, Calif Becker & Shappell, 443 South San Pedro 
street, is a new printing concern W. H. Becker of the firm has 
been superintendent of the printing plant of the Cahen Sta- 
tionery Company. 

Los Angeles, Calif.—Raynes Davis returned late last month 
from a trip through Utah, Nevada, Colorado, Texas, Oklahoma, 
Arizona and New Mexico His lines include the products of the 
Jaclin Stationery Company and the Parrot Speed Fastener Cor- 


poration 


Los Angeles, Calif.—Donald Kean, 636 South Manhattan place, 


is now covering the Pacific coast for the Atlas Stationery Cor- 
poration He took the place of John Kleff, who has retired 
from the road Mr. Kleff has spent over fifty years traveling. 


He had represented the Atlas lines since 1922 
New York, N. Y.—The Udell Stationery & 
chartered; capital stock, $75,000; 


charter representatives, 132 Nassau street. 


Printing Company 


has been Levy & Hershon, 


New York, N. Y.—Albert Gritz has incorporated a business to 
deal in stationery; capital stock, 100 shares common; B. I. 
Ehrlich, charter representative, 50 Court street. 


New York, N. Y.—The New York General Stationers Corpor- 
ation chartered; capital stock, common; 
R. B. Dawson, charter representative, 35 

New York, N. Y.—The United States 
chartered to deal in stationery; 
Kellogg, Emery, Inness & Brown, 


has been 100 shares 
Nassau street 

Company 
capital stock, 100 


charter 


News has 


been shares 


common; representa-— 


tives, Manhattan. 

New York, N. Y¥Y.—The United States Envelope Company has 
established a division here, distributing imported papers and 
specialties. This is known as the Thomas N. Fairbanks Com- 
pany, import division, United States Envelope Company. It is 
in charge of Thomas N. Fairbanks, who had been vice—presi- 
dent and general manager of the Japan Paper Company of this 
city. 

Milwaukee, Wis.—The Columbian Art Works, Inc., 1024 Juneau 
avenue, has filed an amendment to its charter changing the 
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Not ONE 
COMPLAINT 


FROM THOUSANDS OF SALES 





RE tables a source of increasing profit 
for you? They would be if you were sell- 


ing ST. JOHNS BUSINESS TABLES. 


Every office, every store, every shop in your 
community and for miles around needs tables. 


St. Johns quality and St. Johns prices en- 
able you to meet and beat any competition. 


No matter how small your store, you can 
easily add many dollars to your monthly 
profits by taking orders for St. Johns Tables 
for shipment direct to your customers. 


Write today for our liberal proposition and 
easy selling plan. 


ST. JOHNS TABLE CO., CADILLAC, MICH. 


ST. JOHNS 


BUSINESS TAUGUES 


eee eee eeoeeweweweeeeeeeeeeee ee 
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LOOSELEAF 


.. + but they have no rings 





Can Be Used Everywhere ....That’s Why 
They Sell to Everyone 


EST POCKETS, coat pockets, brief cases, desks, 
are just four of the many places where lack of room 
prevents people who would use a loose-leaf book 
from doing so because the rings of the ordinary 
loose-leaf book make it inconveniently bulky. To such 
people you can now offer NO-RING, a loose-leaf notebook 
as perfectly adapted to their purpose as if made to order 
for them 
\ No-Ring Li 
flexible as a fine 
held in place by 
on a brass trac! 


filler. Ccusto 


wose-Leaf Notebook is as slim, trim and 
bound book Che standard-sized filler is 
a spring brass tube that slides on and off 
ick. Soft, Keratol covers. Hammermill Bond 
mers buy quickly when they realize that here 


at last is a lo leaf notebook without rings;—rings that 
add bulk, tear sheets, cause lost notes. Specimen book 
ent on request. Use coupon below 


Neva-Clog Products, Inc. 
Bridgeport, Conn., Dept. OA-5-29. 

G m -W t gati ! 
k her 


with pric a 


Vag 
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shares 
value 


stock 
common 

Mittineague, 
aget 


apital to 1 
no 
Mass.—Cy 
by the 

this 


stoc« kK 


par 
sales man 


Riggs, formerly with 
vertising manager 
San Francisco, Calif.—A 
In¢ has just completed a 
considerable with 


other 


by 
had 


card 


success 


lines, together with 
the 


shades 


gift 
pastel manufactured 
Tenth New York, N. Y¥ 
San Francisco, Calif.—Isaac 
of the new 
equipped with 
receivers 


cluding wrap 


street 
diate advantage 
automobiles be 
Sphinx’’ ash 
Francisco 
In 
of ft 


ment Company, San 


adhere to glass, metal, et 
California, 
$2,415,000, 
meeting 
held 
fires 
new 


539.000 acres 


to 


in 
of 
annual 


according 
of the 
sociation, in Seattle, 
the 
hence 
office 


in California 


law 


forest 
the 
appliance 


Lumber 
industry 
in many lines, such 
Wash.—The Biggs 


ry; capital 
Griffin 


ing wood 
Seattle, 
deal stations 


Rundle and T. E 


stoc 


in 


pre 


Norton |} 
Strathmore 


company 


B. Willoughby, 
tour 


package 
by 


| 
California 
ash 


manufactured 


1928 
rest 
official 
Western 

March 
were 
preservation 
in spite 

as 


Company 
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ferred at $100, and 3,000 shares 
assistant 
Harry 


ad 


been appointe a 


as 
Company 


becoming 


Paper 
has rejoined, 
W illough-— 
where he 
greeting 
in 
in 


of Walter 
Northwest, 
Companys 


the 
« 


of 
A. Little 
of 
fancy 


lines stationery items, 
napkins 


él 


s and tissue 


Amy East 


Drevenstedt, 
imme 
requiring that all 
by featuring the 
National Equip 
trays for 
4,171 forest 
land burned 
proceedings of the 
Forestry and Conservation 
per cent 


"‘pham & Company took 
law 

containers, 
by the 
These little 
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fires 
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were at a loss 
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On the Outside Looking In 


Current Comment on the Copy and Plans of the Manu- 


facturers and Distributors of This Field, 


and Brief 


Reviews of Magazine Articles of General Interest 


International 


Business Machines Corporation. 


Sales Manage 


ment and Advertisers’ Weekly presented ‘“‘International Business 


Machines Inaugurates a 


Future 


Demands Department,” by 


Clement Ehret, vice president. 

Monroe Calculating Machine Company.—‘‘Why Some of Us 
Want to Stay Unmerged” in Printers’ Ink was an interview 
with J. R. Monroe, president of this company. The article was 
so important that it received “lead” position, with editorial 
comment on the significance of Mr. Monroe’s viewpoint. * * * 
A subsequent issue contained a “follow story’’ by Carter D 
Poland, president of the Poland Soap Works He told of his 
policy in “I, Too, Want to Stay Unmerged.” * * * - Z 
Norton, vice president and general manager of the Howell Elec 
tric Motors Company, added to this series in a later issue of 
Printers’ Ink, “Why We Prefer to Stay Small.” 

United Autographic Register Company.—Sales Management 
and Advertisers’ Weekly told of a successful direct mail cam 


paign conducted by this 


sults. 


company, 


which produced unusual re 


Articles of General Interest 
Printers’ Ink conducted a symposium, ““‘What Advertisers Re 


D. Mailing Privilege.” The 


National Cash 


port About the C, O. 

tegister Company was among the contributors to this article 
“The Advertising Gallery’’ of Sales Management and Adver 

tisers’ Weekly, commented favorably on representative ads of 


the Addressograph Company, 


and the 


Remington-—Noiseless 
Royal Typewriter Company, 


typewriters 
Inc 


Printers’ Ink published “An Analysis of Some 1928 Newspaper 


Appropriations.”’ 


Advertising 
* the article 


fice Appliances’ 
this field spent 
A list of advertisers 
1928 showed an increase 
Company and the L. E 
prepared by the bureau of 
paper Publishers’ Association 


showing 
over 


Under 
showed 
$1,055,000 during 


Waterman 
advertising 


classification of “Of 
six manufacturers in 
newspaper advertising 
appropriations for 
Th Parker Pen 
This list was 
American News 


the 
that 
in 

whose 

includes 
Company 
of the 


1928 
those 


1927 


—— 


Domestic Service Stations 


of Commerce Department 


Branches and co-operative offices of the United States’ Bu 
reau of Foreign and Domestic Commerce are located in the 
following cities: 

Atlanta: 538 Post Office Bldg. ,Memphis: Chamber of Com- 
Baltimore: Association of Com- merce. 

merce, 22 Light St. Milwaukee: Association of 
Boston: 1801 Customhouse Commerce. 

Buffalo: Chamber of Commerce. | Minneapolis: 213 Federal Office 
Chattanooga: 1301 Market St. Bldg. 
Chicago: Room 845, 33 S. Clark | Mobile: 317 Meaher Bldg. 

St Newark: Chamber of Com- 
Cincinnati: Chamber of Com- merce. 

merce. New Orleans: 225-A Custom- 
Cleveland: Chamber of Com- house, 

merce |New York: 734 Customhouse. 
Des Moines: 121 Federal Bldg. | Norfolk: 406 E. Plume St. 
Detroit: 607 Free Press Bldg. Philadelphia: Room 812, 80 S 
Galveston Cotton Exchange 15th St 

Bldg Portland, Ore.: 215 New Post- 
Houston: Chamber of Com- office Bldg 

merce Rochester: 55 St. Paul St 
Jacksonville 308 Greenleaf-|St. Louis: 1201 Liberty Central 

Crosby Bldg Trust Co Bldg 

F San Francisco: 310 Custom- 


Kansas City: Chamber of Com- 
merce 

Los Angeles: 

Louisville 
Bldg 


1163 S. Broadway 
Board of Trade 


house 
Seattle: 820 Skinner Bldg. 
| Wilmington. Del.: Suite 
Du Pont Bldg 


13000, 
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[a ar be 
Quality Built 
Motors 


100% Overload Coeaity 


The ratings of Emerson motors are con- 
servative. In addition, each motor (except 
where load conditions are definitely fixed) 
must meet a 100% overload test before it 
leaves the factory. 





No one, of course, expects a motor to op- 
erate continuously beyond its rating. But 
this margin of protection built into Emer- 
son motors may be a valuable asset to your 
appliance in the hands of careless or un- 
skilled operators. 


AC and DC, 1/30 to 2 hp. 


THE EMERSON ELECTRIC MFG. CO. 
2018 Washington Ave., St. Louis, Mo. 
806 W. Washington Blvd., Chicago, III 
50 Church Street. New York City 





Emerson Motors 
a e 
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1830 Hercecraft 1929 


| BOSTON 











PERFECT CLERICAL EFFICIENCY 


By using the OFFICE CHAIRS that have been built on the 
experience of nearly a CENTURY. 





S. K PIERCE & SON CO. | 


GARDNE = _NEW YORK K | 











Grif-Ho 


VISIBLE 
THE PERSONAL RECORD FILE 
ATOZ 
ATA 
GLANCE 
Six 


NEW FEATURES 


Attractive Colors 
The Visible Index 
Active Cardholder 
Pen or Pencil 
Ledge 
Wall or Desk 
Mounting 
Expanding Folder 
Guides 
A SPEEDY 
TICKLER FILE 





WRITE FOR 
CIRCULARS AND PRICES 


REPRESENTATIVES AND SIDE LINE 
SALESMEN ARE FINDING OUR 
PROPOSITION A PROFITABLE ONE. 


GRIFFITH-HOPE CoO. 


WEST ALLIS (MILWAUKEE) WIS. 


PERFECT “REBUILT 











“Gold Standard” 





NEW NEW 
In InN 
APPEARANCE Bbeeste= EFFICIENCY 


Underwood Typewriters 


WRITE AT ONCE 
FOR NEW PRICES 
NOW EFFECTIVE 


GREAT PRICE REDUCTION 


The quality is higher. 
Our service the best. 


ON 
OWER UNDERWOODS IGHER 
SMITH BROS. 
PRICES || anp ALL OTHERS VALUE 
EXPORT---WHOLESALE 


GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY NEW YORK, U. S. A. 
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Signals Sell Systems 


Ts 


Cook's 
No. I 


"THE proper signal applied 
to any card index or book 
visible makes the system by 
which sales, credit or shipping 
data is available at a glance. 





NV ILLIONS of these col- 
4 ored metal indicators are 
used, and Cook’s Signals are 


often preferred because they 
“Stay Put.” 
THE H. C. COOK CO. 


Stays Flush 


ANSONIA, CONN. 


COOK’S 
eight styles F { L E 
“ume SIGNALS 


coos cooks 
NO.22 No. 24 


Twelve col- 
ors and over 

















ow” 
’ THs TYPEWRITER RIB 


FREE OFFER 


Yards of Satisfaction 












T) test of wae iter ribt 2s is—do the us ayn 

< And ~~ ther the do or not de spends on 
tisfaction 

n we <« ~ im ~ outs Ribb “vards of satis- 

th the: y’'re repeat sellers— 


is ,* , quninese. 


Nor its tl reason hard to find es iperial Ribbons 
' n ! f mn the finest quality r bbe yn fabric and 
In consequence they st longer; they 


riy and cleanly 
Y in prove al thi ding See a free sample 
! amining it yours elt “Th ‘mn you can order a 
gross, boxed, with your imprint or our or in 144 yard 
reels We't sure j find them your most pre yfitable 
typewriter ribbons, so send for the s: nple now. No 


Imperial Manufacturing Co. 
295 Washington St. Newark, N. J. 


Pn bs wend Choe cdebosescees 


DD “Sk cb ds bn Sn ded i ON460 0 06 0' cd 6b cheb SOR mse sc cetees 





Address .... 






5 NFORO: 
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NO BUSINESS 
in Business 


Even 99 year leases 
are safely written 
with Sanford’s—the 
Ink that never 
fades. 





/mportant 
Records 


ave Usually 
a ms. Written with, 


FORDS 


PREMIUM WRITING FLUID 
“The Ink That Has Defied Time for 70 Years" 


They sell 
on sight 


DECORATIVE 


~ Moore Push-Pins 


| For Office Displays 
awn 4 Colors 


Rose Amber 
Blue Green 
Gilt Decorations 


PAs 
er: 3 Sizes 
Large - - - 3 for 10c 
Medium - - 4 for 10c 
Small - - - 6 for 10c 














Packed 48-10c Blocks in Display Case 


Attractive Dealers Discount 





MOORE PUSH- PIN COMPANY 
Wayne Junction 
PHILADELPHIA 
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' PENS AND PENCILS % 


Chicago, Ill.—W. A. Sheaffer, president of the W. A. Sheaffer 
Pen Company, visited the general sales offices here in April 
J. G. Orr, assistant general sales manager, made a trip into 
the Southern states in April 

New York, N. Y.—The Majestic Pen Company, 1214 Broadway, 
has organized for distributing fountain pens and mechanical 
pencils at moderate price, especially to the department store 
trade. 

Portiand, Ore.—Harold Samuelson has been assigned to out 
side sales on fountain pens and desk sets by The J. K. Gill 
Company. He spends part of his time in the store. 

San Francisco, Calif.—The American Crayon Company, which 
now has its local offices in the Rialto building, is making quite 
a feature of ‘“‘Permex,”’ the writing fluid paste which comes in 
tubes and is mixed with water for use. Many of the coast 
stationers have added ‘‘Permex”’ to their lines 

Vancouver, B. C.—M. D. Otty, western Canadian representa 
tive of the Joseph Dixon Crucible Company, returned some 
weeks ago from a trip to the factory at Jersey City, N. J 

om —<—__—__ 
Lithuanian Market for Fountain Pens 

Commerce Reports] The specialties division of the United 
States Bureau of Foreign and Domestic Commerce has received 
a complete report from Vice Consul Paul J. Reveley on the 
market for fountain pens in Lithuania. This is a small mar 
ket, but it is believed that the sale of fountain pens can be 
increased. The report will be loaned to interested manufac 
turers upon request to the specialties division, under Loan File 


oe— HHL 


Chicago, Ill.—The McBee Binder Company has moved its 
Chicago branch from 8 South Dearborn street to Suite 503, 173 
West Madison street 

Chicago, Ili.—C. L. Barkley & Company, formerly at 655 South 
Wells street, has moved to 517 South Jefferson street A five- 
year lease has been taken 


Chicago, Iti!|.—The Peerless Loose Leaf Company has been 
chartered to manufacture and sell loose leaf binders, sheets, 





stationery, office supplies, etc.; capital stock, $5,000; incorpora- 
tors—Cecile Gehant, J. G. Hamer (charter representative, 33 
South Clark street), Nacy Peterson 

Columbus, Ohio.—-H. L. Finkle has become loose leaf and sys 
tems specialist for The Columbus Blank Book Manufacturing 
Company He had been connected with the company hereto 
fore, and has returned to familiar surroundings 

Detroit, Mich.—Roger Connor, formerly with the McBee Bind 
er Company and the Burroughs Adding Machine Company, has 
joined the Campbell-Ewald Company, an advertising agency. 

Kansas City, Mo.—Burnap—Meyer, Inc., has established a loose 
leaf and commercial stationery store in the heart of the busi 
ness district on Tenth street The company has plans for addi 
tional retail expansion 

San Francisco, Calif.—J. F. Dunkin is now with the loose 
leaf department of Neal, Stratford & Kerr. He was in charge 
of this department when the company carried the Kalamazoo 
line of loose leaf, and went over to Remington—Rand Inc. when 
that corporation took over the Kalamazoo. He has returned 
to his former affiliation The Tatum is the leading loose leaf 
line of Neal, Stratford & Ker though they also give some 
prominence to the S. S., the latter a San Francisco lin 

San Francisco, Calif.—Walter Willoughby, of Walter Wil 
loughby, Inc., finds increasing interest among stationers and 
office supply firms in the lines of Neva-—Clog Products, In 
manufactured in Bridgeport, Conn. Mr. Willoughby has just 
received a large order from the new San Diego Office Supply & 
Equipment Company for a device recently brought out, known 
as the ‘““No—-Ring’’ loose leaf memorandum books, which enabk 
one to bind together, in a pliable binding, all kinds of loose leaf, 
cards, manuscript, etc., without any punching. This is a product 
of the Neva-Cleg concer! 

a 
East Indian Imports of Stationery 

Imports of stationery into East India during February, 1929 
seemed heavier than in February, 1928, according to Commercs 
Reports 

- ae — 

United States Consulate at Alvaro Obregon Closed 

Commerce Reports] The American consulate at Alvaro Ob 
regon, Frontera, Mexico, has been closed. The records and 
archives have been deposited in the United States consulate at 
Vera Cruz. 
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No. 33 


QUALITY 
CUSPIDORS 


(Formerly made by Ireland & Matthews) 


A GOOD 
THOUGHT 


TODAY! 


Send for our catalog 


Detroit Metal 
Specialty Corp. 


DETROIT MICHIGAN 





No. 108 
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An identified, uniform 
adding machine paper 
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You depend on 
QUALIFIED tor constantly 
See 


can 






uniform good quality. 





that the name is on the 


core. At 
write us for free samples. 






stationers or 







CENTRAL PAPER CO. 


Menasha 





Wisconsin 










THe NAME 


ATIONERS If you are not 
rea stocking QUALIFIED, ON THE CORE 
write s for detailed information 114 balal 43 





which it 





ways n 





TTO YOUR 
USTOMERS 





ADDING MACHINE 
PAPER 


~ 









CENTRAL PAPER CO., Menasha, Wis. 
‘lease send free samples of QUALIFIED. 





am a stationer. 











| The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 
DEALERS: 

You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 












If you have mot received our 
Dealer Book “Why & 
How,” write for i now. 


Multipost Company 


ROCHESTER, N. Y. 
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Atlantic City, N. J.—The General Office Equipment Company 
has appointed John H. Mustard district agent here. His 
offices are located at 500 Schwehm boulevard. C. M. Harrison, 
Jr., is handling the Elliott-—Fisher sales for Mr. Mustard 





BIO 





sales 


Albuquerque, New Mexico.—Charles Novari has become cor- 
salesman here for the L. C. Smith & Corona Type 
has taken over the George C 
Blyth, 122 North Third street. Mr. Blyth has 
work because of ill health. This operates 
Denver branch of the Smith-Corona organization 
Beaver Falis, Penna.—Herb and Paul Brink have 
representation in this territory for the Woodstock 
Both are accomplished in the typewriter 
fully equipped service department 
Cheyenne, Wyo.—The 
which is operated by 
is the Cheyenne 


respondent 
writers Inc He business of 
given up active 


business under the 


undertaken 
Typewriter 
Company field; a 
is operated 

Wyoming Typewriter & Equipment 
Oscar Stanfield, was established 


Company 


Company, 
fifteen years ago Stamp & Novelty 
The sales of office 
discarded Mr. 
Woodstock typewriters are 


machines and equipment predominating, the 
associated 


sold 


old name was Stanfield’s sons are 


with him in the business. 


Chicago, Ill.—J. C 
by the Woodstock Typewriter 
of Kentucky. 


Hull has been appointed a district manager 


Company, operating in the state 


Bertil Stenbeck, representative of the Swedish 


Royal Typewriter Company, Inc., 


Chicago, Ill. 
dealers of the visited the local 


branch while on a honeymoon tour 


Chicago, Ill.—Retail 
the Barr typewriter has been undertaken by the Reliabk 
Machine Corporation, 170 West Washington 


distribution for Chicago and vicinity for 
Type- 
writer & Adding 
street 

Chicago, tll._—A. B. Hendrickson city 
H. S. Gilbert, manager here for the L. C. Smith & 


writers Ine He had with the Woodstock 


has been assigned to a 
territory by 
Corona Ty! been 


organization previously 


Chicago, Iil.—The Han-ley Manufacturing Company of Chi- 
cago, 641 South Wells street, has been chartered to manufac- 
ture and sell mimeograph and typewriter supplies and office 


equipment; capital stock, $5,000; incorporators—W. C. Hanigan 
L. F Harry J. 
Chicago, IlI.—E. C. Goerlitz of th: 
Rockford, IIL, 
His concern includes in its representation the 


A. B 


Veara and Hanigan. 

Rockford Typewriter Service 
Company, visited with Chicago manufacturers 
April 25 
of the L. C. Smith & 
and Art Metal Construction 
Chicago, Ill.—F. H 


Woodstock Typewriter 


products 


Corona Typewriters Inc., Dick 


Company Company 


Morse, manager of the Chicago branch, 


Company, reports additions and a pro 


motion in his sales staff Austin Clauson and T. R. Jackson 
ire new salesmen H. O. Hagen has been placed in charge of 
in important loop territory. Paul W. Watson has been pro- 
moted from junior to full charge of a city territory 

Chicago, Il!l.—H. S. Gilbert, manager here for the L. C. Smith 
& Corona Typewriters In¢ returned early in April from a trip 
to the general offices at New York City He was highly im 
pressed with the new location of the offices While East Mr 
Gilbert spent a day in Boston and in Syracuse, getting in touch 


with the production department of the typewriter plant at Syra 
cuse 

Chillicothe, Ohio.—C 
of the Chillicothe Typewriter 
tributor for the Woodstock Typewriter Companys 

Denver, Colo.—Harry A. 
the Woodstock Typewriter Company. 

Des Moines, lowa.—P. Rizzo, who had been 
kee branch of the Woodstock Typew riter Company 


joined the sales organization 


& Service 


Day has 
Sales Company, dis 


Craig has joined the local branch of 


with the Milwau- 
is now sell 
ing locally. 

Fort Morgan, Colo.—J. C 
tive here for the Woodstock ympany 

Golden, Colo.—F. B Woodstock type 
writer to his lines of portables and office supplies 


become 


has 
Typewriter C 


Stapleton representa-— 


Robinson has added the 


Indianapolis, ind.—J. P. Costello has transferred his experi- 
ence and salesmanship to the Woodstock typewriter. He has 
joined the local branch after an extended and varied experi 


ence in the typewriter field 
Kansas City, Mo.—A. W 
Denver branch of the Royal 
been transferred to the local branch 
Los Angeles, Calif.—The Bushnell 
has moved to 124% West Third street 
Minneapolis, Minn.—W. A. Prain been 
of an important Minneapolis territory by the Woodstock 


"16) 


Nelson, who had been cashier of the 


Typewriter Company, In has 


Manufacturing Company 


charg: 
Ty pe - 


has placed in 


(Continued on Page 
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THE OUTSTANDING TYPEWRITER VALUES 


ALSO 


Select Rough Typewriters--All Makes 


REBUILDING SERVICE — EXCHANGE SERVICE — INSTALLMENT FINANCING 
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Write for Latest Price List and Complete Details of Our Service 
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SMITH TYPEWRITER SALES CORPORATION 


469 EAST OHIO STREET CHICAGO, ILL. 












World’s Largest Rebuilder of the L C Smith 
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or Are Under Construction 
There Is a Market for 
IMPERIAL Built-in 


Steel Furniture 


Banks, courthouses, stores, public 
institutions, buildings of all kinds 
require a certain amount of special, 
built-in furniture. Imperial dealers 
are enabled to bid successfully for 
this business because Imperial 
installations are built right and in- 
stalled at a cost that rivals stock 
lines. The dealer carries no stock, 
simply outlining the requirements. 
Plans, prices and suggestions that 
will help close the contract are sup- 
plied as part of our co-operative 
service. Your inquiry is invited. 


IMPERIAL 


STEEL CABINET COMPANY 
2130-2152 Fulton Street 
CHICAGO, ILLINOIS 
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i! My 
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i! it 
i! No. 721 double \ 
i( Shipped by direct route thet ono te Gale. \ 
i i 
i EDCO DESKS : 
i! i! 
i Most of the principal U. S. markets are in And no refinishing involved! When EDCO i! 
direct rail connection with Evansville. DESKS reach you, they are ready for deliv- i! 
“| Whether you have ordered a single desk for ery; we use best approved methods in pack- x 
y. special requirement or a carload for stock, ing. Variety? EDCO DESKS include “i, 
\ you want your shipment quick—transfer the right desk for every purpose. Quality? ye 
i! delays are costly. Let us demonstrate. Ask for catalog. i 
i! \, 


i} Evansville Desk Company . Evansville, Indiana _ ¢ 

















May, 1929 OFFICE 


xe —— ix 
be FURNITURE - 4 


Aurora, tll.—A. J. Finnegan has been appointed representative 
in Davenport, Moline and Rock Island by Lyon Metal Products, 
Incorporated 

Chattanooga, Tenn. The Sterchi-Fowler—-White Company, 
Inc., has been appointed distributor for The General Fireproofing 
Company 





Chicago, I!l.—George E. Vinton, manager here for the Yaw- 
man and Erbe Manufacturing Company, attended a sales con 
ference at the home office and factory, Rochester, N. Y., in 
April 

Chicago, Ill.—L. C. Mellivain and R. F. Campbell have re- 
ceived recognition by the 100% ‘lus club of the Yawman and 
Erbe Manufacturing Company. Mr. Mellvain has received the 
third bar for his plain fob, and Mr. Campbell has the plain fob, 
the first step into the club 

Chicago, !il.—The Colonial Chair Company, 1740 North Maple 
wood avenue, has been chartered to manufacture and deal in 
furniture and manufactured products of metal, wood, leather, 
etc.; capital stock, 40,000 shares common no par value and 
$250,000 preferred stock; incorporators—Paul Barnes, Clarence 
N. Boord and James A. C. Kelly. 

Miami, Fla.—The Dunham Office Furniture Corporation has 
moved from 1212 8S. W. Second street to 337 N. E. First avenue 

New York, N. Y.—The Ennis Desk Company has been char- 
tered; capital stock, $10,000; N. Tolk, charter representative, 
1440 Broadway 

New York, N. Y.—Charles Mahrenholz has received the third 
bar to his plain fob, betokening advance in the membership 
ranks of the 100% Plus club of the Yawman and Erbe Manu- 
facturing Company. 

New York, N. Y.—C. Ball, T. J. Fitzgerald and A. L. Nessels 
have joined the local organization of The Berger Manufacturing 
Company Mr. Nessels works with stationers and ‘“Berloy”’ 
agents in that portion of New Jersey covered by the New York 
branch 

Oakland, Calif.—Rucker-Fuller Company announces that Mr. 
Quinn has become a member of the sales personnel of the Oak 
land store 

Philadelphia, Penna.—J. P. Skidmore has received the dia- 
mond fob of the Yawman and Erbe 100% Plus club 

Philadelphia, Penna.—The Shaw-—Walker Company has leased 
an entire floor in the Merchants’ Warehouse, Federal street and 
Delaware avenue, for storage purposes. 

Pittsburgh, Penna.—E. G. Saller acquired in three months the 
first bar for the plain fob of the Yawman and Erbe Manufac 
turing Company's 100% Plus club. 

Rochester, N. Y.—J. E. Donahue has been assigned to special 
ized business in the branch and agency-—dealer departments of 
the Yawman and Erbe Manufacturing Company. 

Rochester, N. Y.—H. N. Chariton has been appointed assist- 
ant to the advertising manager, Yawman and Erbe Manufac 
turing Company. He attended Phillips Exeter academy. and 
graduated from Dartmouth college. He was assistant registrar 
of his college seven years. In 1917 he entered the first officers’ 
training camp at Plattsburgh, and spent two years in war 
service. Mr. Charlton has had several years’ experience in 
advertising and general sales work, and has edited a house 
organ. The “Y and E” Idea is one of his new responsibilities. 

San Francisco, Calif.—Charles H. Victor, manager of the Yaw- 
man and Erbe Manufacturing Company, left San Francisco early 
in April to attend the convention of managers in Rochester, N. 
Y., April 8 Mr. Victor was expected back before the close of 
the month 

San Francisco, Calif.—Ingrim-—Rutledge Company have taken 
over for sale in the store, 419-423 Montgomery street, and for 
coast distribution, the RodCompressor for vertical filing, man- 
ufactured by the RodCompressor-—Chicago Company of Chicago 
Richard Glissman, vice-president of the Ingrim-—Rutledge Com- 
pany, and O. A. Auld, of the furniture and filing departments, 
are enthusiastic regarding their new product, which can be used 
equally well in steel or wooden filing cases, and eliminates en 
tirely the follower block. 

San Francisco, Calif.—Rucker-Fuller Company is still playing 
host in its new Market street location to the many visitors 
being attracted to the novel new store. Attractive displays 
have encouraged the sales of many office suites, and as a con- 
sequence business has increased steadily during the first month 
in the new store.—B. A. Theile has joined the sales organiza- 
tion, taking charge of the newly created drapery and floor cov- 
ering department. tay Schwartz is being transferred from the 
Oakland store to join the sales department of the San Fran- 
cisco store. 
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The Metropolitan Fur- 


niture Service of 86 Dey 
Street, New York, N.Y.., 


has recently been formed to assist manufacturers to 
keep pace with the present day factors in effecting 
the economic and rapid distribution of their com- 
modities 
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Our Sales, Distribution 
and Wareroom Facilities 
are aservice link between 


producer and the consumer, enabling the manufac- 
turers to ship in carloads, thereby reducing excessive 
labor and freight charges resulting in spot stocks, 
immediate delivery and increased sales. 
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This service is managed 
by H. C. Schwartje, for- 
merly connected with 


The Milwaukee Chair Company of New York and 
Chicago for the past fifteen years and who ear- 
nestly solicits the representation of high grade man- 
ufacturing companies for the Metropolitan district 


of New Yor 






































WIDEN PROFIT MARGINS 
WITH ADD-A-UNIT PARTITIONS 


We present a record of forty years of 


service manufacturing and furnishing 
ADD-A-UNIT PARTITIONS to office 
supply dealers. Are you getting your share 
of this service and profit? If not, write us 
for the information necessary to secure it. 
Large manufactured Partition stock, quick 
shipments, rapid erection, interchangeable 
features—that’s why ADD-A-UNIT PAR- 
TITIONS are the choice for all types of 
buildings. 
ADD-A-UNIT PARTITION COMPANY 
872 West North Avenue, Chicago 
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San Francisco, Calif.—H. W. Wentworth, formerly one of the 
leaders in the office furniture and equipment business in this 











city, is now enjoying life with his family in Egypt. He expects 
to return in ‘the fall, following his long trip abroad 

San Francisco, Calif.—C. F. Weber, the office furniture and 
public seating concern of this city, has opened and is now 
operating its new branch store at 1013 Sixth street, Sacramento 
carrying the firm's full line of equipment and desks. The Leo 
pold is the firm's leader in office desks This new store is to 
give special care to the capital city and to the upper Sacra 
mento Valley 

Springfield, Mass.—R. T. O'Neil, of the Yawman and Erbe 
Manufacturing Company has received the first bar for his 
plain fob, the insignia of the company’s 100% Plus club 


(Typewriters—Continued from Page 212) 
writer Company) Andrew Anderson has joined the Minneapolis 


branch, and taken on a thriving territory in St. Paul 


Newark, N. J.The Continental Typewriter Company has 
This 


TI iS moved from Broed street to Washington and New streets 
business is owned by James Majorell, who operates a branch at 


Asbury Park, and contemplates establishing others in various 





The 1930 Bu € Dates Cal a parts of the stats \ repair shop is operated at Irvington 

‘ New Haven, Conn.—Victor Machutas has joined the local 
ready and we suggest early Peres o orcere. sales organization of the Royal Typewriter Company, Inc. He 
These calendars are greater en an — is a graduate from the speed class, having been awarded a 
They are the ly calendar of their type with standard Royal typewriter in the state typewriting contest two 





ude with stands of nickel, brass, 
‘ : . years ago 

glass, or leather; finished in red, blue or green. New York, N. Y.—John K. Wightman has been appointed traf 
Supplied in three different sizes fic manager of the foreign sales department, L. C. Smith & 
We als unufacture the famous Paragon Corona Typewriters Inc. He has been with the organizatior 
ilendars tw addition carry a since 1905, most of the time in sales work 
‘ stat und glassware. New York, N. Y.—Bruce Whittier, who had been with the 

.; P P vdvertising department of the L. C. Smith & Corona Type 
send 3 ters ea _— © season writers In« has been appointed assistant advertising manager 
gets too late by the American Piano Company Recently he had been pub 


licity manager for the American Car & Foundry Company) 


FRANK A. WEEKS MEG. Co. handling publicity for “A. C. F.” cruisers 


, oO —t y - Philadelphia, Penna.—Hooven Letters, 308 North Americar 

93 JOHN ST., NEW YORK building ats been registered in the common pleas court as a 

commercial title by C. E. Hooven, Hamilton, Ohio, and L. 8S 
Zorek 

Pine Bluff, Ark.—Ernest F. Phillips has established a type 

writer business at 1000 West Twenty-second avenue, handling 


























lL. C. Smith-—Corona machines and parts He covers southeast 
Arkansas 

Rockford, !ii.—The Rockford Typewriter Service Company 
has been accorded distribution of the Smith—Corona typewriters 


operating through the Chicago branch of the L. C. Smith & 










This is a 
Conrades 
No. 1007 


Corona Typewriters Inc 

Sandusky, Ohio.—S. C. Strickfaden, distributor here for the 
Woodstock Typewriter Company, has had the city of Lorai: 
added to his territory 

San Francisco, Calif.._Fred L. Guy and A. J. Perry, partners 
in Typewriter Guy, report a marked increase in their shop busi 
ness since they installed an oven for baking ind enameling 
Irames 

San Francisco, Calif.-W. J. Hausman, president and general 
sales manager of Varityper Incorporated, was a visitor to this 
city during the National Business Show Miss Mae Lennon 
was here from the factory for the first showing of the new 
model Robert M. Tapping, San Francisco representative for 
Varityper Incorporated, states that Mr. Hausman looks forward 
to a very prosperous year. Demand is so good that the factory 
is now behind on orders for its new model. 

San Francisco, Calif._—KE. J. Sheehan, general manager of the 
(mes Supply Company, was in California for a couple of weeks 

April, enjoying his first vacation in several years It was 

also his first trip to California, so Earl S. White, manager for 


the company drove Mr. Sheehan around to as many points of 


EXHIBIT 


1718 Washington 
Avenue 


St. Louis, Mo. 


interest as it was possible to cover in a short space of time 
» move from 507 


The Ames Supply Company is preparing t 
Mission street to 583 Market street, where it will have larger 
ind more centrally located headquarters 

San Francisco, Calif.—F. G. Fink, the new San Francise: 


manager for the Underwood Typewriter Company has come 
this city fror Seattle where he was for four and one-half 
irs manager of the Underwood branch Previous to that Mr 











pr “ntat mr . uality no : ~ 
It is presentative of Conrades quality made Fink was manager at Butte. Mon He arrived here in time 
possible by nearly a century of chair building - agape 
to follow with keen interest the ictivities of the Underwood 
Are you handling Conrades Company at the National Business Show Among Underwood 
visitors during the National Business Show were E. A. Johr 
CC INRADES MFG Ci ) Sor Pacific coast representative of the Underwood bookkeeping 
> . me , 
machine and Albert rangora the world’s champion speed 
1942 N. Second St. St. Louis, Mo. tvpist 
San Francisco, Calif.—Many members of the public gathered 
‘ a t read a great nlurged pv of t rram displaved 
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Pecan, Ea 


and other MARKING DEVICES Not Necessary— } 
i H 


Kary-All eliminates ex¢ess baggage. Anyone 
















can now travel light, particularly on those so- ! 
frequent overnight trips. For Kary-All com- | 
bines the advantages of a brief case and a i 
POCKET SEALS § SPECIMEN IMPRESSION _—LEVER SEALS traveling beg. ; | 
Genuine cowhide, black or brown, at various | 
prices. ‘a 
Kary-All is available with the nationally ad- | 
| vertised SESAMEE keyless lock. | 
Send for complete details. 
NATIONAL | 
Brief Case Mfg. Co. [ 

500 S. Peoria Street 





Cooke Self - Inking Numbering WAX SEALS 


Rotary Dater Rubber Stamps Machines CHICA GO, ILL | 





NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY | 


MEYER & WENTHE - CHICAGO | — 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. \ 

ae 4 lar extension 


Catalogue of Complete Line will be sent upon request 8. | 


ee —s 
FREE HAND 


Pat. Off. 


Besides Kary-All we | 
have a complete line { 


of brief cases with 




































ERE is a new artistically designed and beautifully 
finished Desk Tray. 


Costs no more than the ordinary kind. 


Positive 
But Free Instantly 





No. 19 


Furnished in legal size only. Outside dimensions 1444” 
long, 10” wide, 234” high. Oak, Mahogany and Walnut 


That’s the Free Hand. It has a posi- 
Finishes. 


tive grip, but at a touch—with one 


] 


hand Put a dezen assortment in stock ard get your share of 


the new business this tray is creating. 


IMPERIAL METHODS CO. 


FOREST PARK 


papers are free for removal. 


Papers are held firmly and securely. 
Efficient and universally liked. A quick 
seller and a good money maker. Write 


us today. ILLINOIS 
: SCHUBERT OFFICE SPECIALTY CO. 
228 S. Los Angeles St. 580 Market St. 
FREE HAND BINDER CO. Los Angeles San Francisco 
GERARD D. WHITE 


227 Pearl Street New York, N. Y. 
2235 Bassford Ave. New York City 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 814 inch blade. No. 5. 15 inch blade. 

No. 3. 101% inch blade. No. 5%. 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 














Compact as this unique service of Rotospeed is, 
it alone has done much to show users of stencil 
duplicating machines the possibilities of their 
equipment. Even though it represents years in 
accumulation and thousands of dollars spent, it is 
furnished at no cost to Rotospeed customers under 
a unique cooperative plan. 


A Tool for Dealers’ Use 


Rotospeed Dealers know the value of “Art and 
Ideas” in promoting the sale of duplicating sup- 
plies and machines. Ask for Booklet Al2 today 
and get full particulars. 


“Che 
ROTOSPEED Co, 


DAYTON, OHIO 














tn 


Unit No, 131-L-B 


33 drawers, de- 
signed for legal 
blanks, forms 
cuts, blue prints, 
drawings, etc 


Fire resisting 
lust proof, rust 
proof No bolts, 
rivets, or open 
joints Drawers 
cannot fall out 





(4174) 


Systematic andUnsoiled! 


That’s what keeps down the cost 
of legal blanks, office forms, etc. 
Unless they are stored properly, 
they will be scattered here and 


Live Dealers there; and if broken packages of 
Wanted— forms are allowed to stand on 
Write today. shelves, they gather dust and many 


sheets are wasted. 






Service Steel Storage 
Units prevent waste and 
save time, space, and effort. 
They pay for themselves many 
times over even in small offices. 


Send for Folder 
Showing Complete Line 
of Adjustable Drawers 


Style B Drawer 


As used in above 
unit, 8 11/16” wide; 
1 3/16” high; 15” 
deep inside. 


SERVICE STEEL PRODUCTS CORP. 


914-918 W. North Ave., Chicago, Ill 


QUALITY! 


BUILDING A REPU- : 
TATION ISCOSTLY. 
But when a manufac- z 
turer builds office ¥ 
chairs of exquisitely & 
fine QUALITY, over s 
a long period of years, ¥ 
he is destined to have & 
a reputation. 


woe 





No. 676. Code—Pirate 
Width between arms. 20 inches 
Depth of seat, 19 inches 
Height of back from seat, 19 inches 


We value our reputa- 
tion for finely de- 
signed office chairs, 
well built. 

QUALITY counts 
with your trade. You 
should be selling our 
office chairs. Agencies 

in some good towns Width between arms, 20 inches 
se Depth of seat, 19 inches 
still open. dhe af task thee cue, 40 tin 


Colonial Chair Co. 


CHAIR MAKERS FOR HALF A CENTURY 
1740 N. Maplewood Ave. Chicago 
RRR RAF RRA RR RRARAARM! 





No. 675 Code—-Pippin 
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in one of the windows of Lester Secor, of the Guaranty Type- 
writer Company, 17 Second street It was from Ben S. Hunter, 
executive vice-president of the Lockheed Aircraft Company, 
to C. J. Harris, care of the L. C. Smith & Corona Typewriters 
Inc., New York. The telegram was dictated in the air, at an 
altitude of 4,000 feet above Los Angeles, and was transcribed 
on a Corona typewriter, aboard a Lockheed model airplane, 
going at a speed of 150 miles an hour. The telegram stated 
that all the Lockheed models of this type are to be equipped 
with Corona typewriters. 

Seattle, Wash.—James C. J. Martin of the University Type- 
writer Company has joined the local Chamber of Commerce. 

Trenton, N. J.—The Shilling-Lake Company has been char- 
tered to deal in typewriters, calculating machines, cash reg- 
isters, etc.; capital stock, $100,000; James R. Lake, charter rep- 
resentative, Wilmington, Del. 

Utica, N. Y.—J. A. DiPerna, distributor for 
Typewriter Company, has appointed a salesman 
in caring for business in this territory. 

Washington, D. C.—Two salesmen of the local branch, Royal 
Typewriter Company, Inc., have switched territories. Miller 
has taken over government sales, and Dahl a commercial ter- 


Woodstock 
him 


the 
to 


assist 


ritory 

Watertown, S. Dak.—A branch has been established here at 
11 East Kemp avenue by the Huffman Typewriter Company. 
Aberdeen. O. K. Peckham is in charge of sales, assisted by 
Walter Schnider as service man 

Wilmington, Del.—The Gurr Typewriter Company has been 


chartered to deal in typewriters and writing machines; capital 
stock, $250,000; Mackey, G. D. Clark, H 


Kennedy. 
Bok 


KG —___—— 
§ ADDING MACHINES % 


Chicago, iil.—The Portable Adding Machine Company has 
filed an amendment to its corporate charter, changing the num- 
ber of directors from five to seven. 

Chicago, IIl.—W. C. Lothrop of the Adding & Calculating Ma 
chine Exchange, 26 South Wells street, has recovered suf- 
ficiently from a recent illness to spend half of each day at the 
office. 

Detroit, 


incorporators—S. L., 





Mich.—J. L. Soutter, sales manager for the Add- 
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Index Corporation, has appointed the Business Equipment Com- | 


pany representative in Detroit and vicinity. A. E. Roberts is 
manager. 

New York, N. Y.—Arthur H. Little, who had been connected 
with the publications of the Burroughs Adding Machine Com- 
pany, has become a member of the editorial staff of the Printers’ 
Ink publications. 

San Francisco, Calif.—The Corona portable adding machine 
is in great demand and Lester Secor, who handles it in San 
Francisco, had to hide some of them in the basement of his 
store at 17 Second street to have enough to display in his 
exhibit at the National Business Show. His salesmen had been 
taking the machines out of the window and selling them sur- 
reptitiously, bringing back checks as peace offerings. Mr. Secor 
states the demand at present being greater than the supply. 


ERA ——— 7K 
§ OTHER MACHINES % 


Binghamton, N. Y.—F. W. Nichol has been appointed assistant 
to the president of the International Business Machines Cor- 





poration. He started with the company as stenographer, and 
has progressed to become the right-hand man of Thomas J. 
Watson. 


Boston, Mass.—The local branch of the Addressograph Com- 
pany, formerly at 88 Kinsington street, has been moved to 26 
High street. E. C. Hawkinson is manager. 

Chattanooga, Tenn.—Charles Manning, who established The 
Dictaphone in the local field ten years ago, has returned to the 
organization and is now manager of the Chattanooga branch. 

Los Angeles, Calif.—Chas. H. Smith has become Pacific coast 


representative of the Automatic Pencil Sharpener Company, 


Chicago, Ill. He has taken the territory covered formerly by 
Frank Milner. 
Milwaukee, Wis.—The local office of the International Busi- 


ness Machines Corporation has moved to 383 Milwaukee street 
W. P. Westfall, the manager, has secured increased space in 
this removal. 

San Francisco, Calif.—C. E. L. Shaw, western sales manager 
for the Addressograph Company, came in from traveling over 
his large western territory for the National Business Show. He 
found that there was especial interest in the dual—color printing 


(Continued on Page 220) 

















Sherman-Manson 
Stands are made of Tu- 
bular Steel to make 
them Stronger . . . In- 
cidentally they are 
Cleaner and Lighter. 


In Black, Green or Ma- 
hogany with Oak or 
Mahogany Tops. 


Mail the coupon for full particulars and 
our New Lower Prices on 7 New Models 
to meet every office and factory demand, 


Style 
23-A 


SHERMAN-MANSON MEG. CO. 


621-31 S. Kolmar Ave., Chicago 


Please send folder with full information regarding your new, lower prices. 


Name 























The Cure For All Stamping Ills 
The ‘‘Mun-Kee”’ is guaranteed to elim- 
inate all your stamping troubles. 
This superior stamp pad gives good, 
clean, clear-cut rubber stamp 
all the time because of its scientific con- 
8 
You will find it more economical, too, 
to use the ““Mun-Kee”’ because of its 
great durability. 
Further Informanen At 





Sreciac Re-rwarnc Process «lean emple- 
mono 


ae 
Every Pad Bears Guarantee of 
Satisfaction 












A Constant Reminder For Your Customers 


Carrying your name as a “Mun-Kee” deal- 
er—these useful blotters serve as a constant 
reminder to your customer that you are sell- 
ing Mun-Kee Pads and Inks. 

Included in your daily mail or distributed 
over your counter, they will increase “Mun- 
Kee” sales for you. 


| Attractively printed in two colors and im- 
printed with your name and address, these 
blotters are sent to our dealers free of 
charge, in reasonable quantities. 

| 


HAVE YOU RECEIVED YOUR 
SUPPLY? 


Or, if you prefer circulars for distribu- 
tion—and display material for counter 
and window—simply write to us for your 
requirements. 


MUN-KEE PRODUCTS CORPORATION 


Newark, N. J. 
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WE OFFER THE FINEST §§ RIBBONS AND CARBONS ‘ 


LINE OF Brooklyn, N. Y¥.—The Old Town Ribbon & Carbon Company, 


Inc., Johnson and Prince streets, has joined The Merchants’ 











Association of New York 

Chicago, Ill.—E. D. Roberts & Company, formerly at 19 South 
Wells street, has moved to Suite 1010, 173 West Madison street 

Chicago, Ill.—The Miller—Bryant-—Pierce Company, 20 East 
Jackson street, has takem a membership in the Chicago Asso 
ciation of Commerce 

Chicago, !li.—The Pacific Carbon & Ribbon Company, formerly 
at 37 West Van Buren street has moved to Roo 572, 608 


oes 


,* 


South Dearborn street 

Chicago, lil.—J. A. White, manager here for the F. S. Webster 
Company, is expected back at his desk early in May He has 
been spending the early spring at Ocean Springs, Miss., with 
Mrs. White His daughter, Miss Ethel, went to Ocean Springs 
for a vacation and will motor back to Chicago with her parents 

Chicago, li.—The Carbon & Ribbon Corporation, 605 West 
Washington street, has been chartered to manufacture and 





TYPEWRITER 


4 
‘ deal in office supplies of all sorts, mimeograph and duplicator 
‘ RIBBONS supplies, printing and other inks, stationery, etc.; capital stock, 
4 $1,000; incorporators—Harry M. Peifer. Elsie M. VPeifer Edith 
_ Birmingham and William E. Birmingham 

) EXCLUSIVE FOR San Francisco, Calif.._-Robert Pinney, president of the San 
4 Francisco Carbon & Ribbon Association, announces that the 
, new secretary of that organization is Mrs. G. W. Williamson, 
} THE DEALER 320 Market street Mrs. Williamson is local representative fon 


The Miller—Bryant—Pierce Company 


AND STATIONER 


— oan —_—— 


Market in Chile for Typewriters and Carbon Paper 
Commerce Reports] There is «a rapidly increasing sale of 
n Chile 


Allen & Company 


11-13-15 Vandewater Street 
New York 


| _rrrrrrvreyeererrrrrryryreyryeyrrrrrrrweyrveevre,wr 
_rvrvrvrvrvrveVvYvevwvrvwvrevrevwvwrvrvrvwevwvrevwvwvwvvwvwvweewt te'"rT™rly! 


typewriters, typewriter ribbons and carbon paper i 
American typewriters, both standard and portable, dominate the 


PP 


market Last year German machines were sold at prices lower 


pe 
a lt 


than the American products However, American exporters are 
well entrenched, and their dealers state that they anticipate no 
serious inroads into this market by German manufacturers 


7 
-~. RE i i i i i i i i i i i i i i i i a i i i 


Tv, 


MW 




















(Gierman exporters continue to occupy second place in the quan 
tity of carbon paper marketed in Chile, although they find it 


es of 





necessary to quote lower prices than do representatiy 


American paper 
- > 





TRADE MARK 4.4 





(Other Machines—Continued from Page 219) 
“Dupligraph"’ and also in the full line of Speedaumat machines 
displayed 

San Francisco, Calif.—J. H. Best, Pacific coast manager of 
the Dictaphone Sales Corporation, calied a conference of the 














branch managers throughout the district April 11-13, in San 
Francisco. The branch managers attended the exhibit of The 
Dictaphone at the National Business Show while in the city 
N. J. Wilcox of the executive offices of the Dictaphone was at 
the conference Branch managers in attendance were: R. J 
Malcolm, manager of the Seattle branch; Arthur McGrew, man 
ager of the Los Angeles branch, and J. E. Allen, manager of 


2 for the price of 1 


A Girt EspeciALLy Prizep 
For COMMENCEMENT Day 


the Portland branch 

Seattle, Wash.—R. P. Howell, formerly manager for the Ad 
dressograph Company at Butte, Mont., has been promoted to 
the sales managership for the company in Seattle. C. E. L 
Shaw, western sales manager, who promoted Mr. Howell, states 


# STAMPS + STENCILS « SEALS ‘# 


Cheyenne, Wyo.—-The Cheyenne Stamp & Novelty Company 
has changed its name to the Wyoming Typewriter & Equip 
ment Company This business has been operated fifteen years 
by Oscar Stanfield, and the office machine end has been grow 
ing so important that the old name was not comprehensive 


that he made a very remarkable record in Montana 


Stationers who feature “Vise- 
on” Duplo for the June com- 
mencement will find a ready 
reception. The novel combi- 
nation of high grade fountain 
pen and magazine pencil wak- 
ens interest and pride in every 
graduate. The high quality of 
this writer puts it at the head of 
its class. Write for prices and 
discounts. 


HOTECHEON BROTHERS 


241 Centre Street 
New York 





enough 

Chicago, Iil.—W. Farr, western manager for Wm. A. Force & 
Company, Inc., made a trip to the west coast, returning to 
Chicago early in April His trip was interrupted at San Fran- 
cisco and he had to return home without his customary visits 
to Los Angeles and other cities on the southern route 

San Francisco, Calif.—P. G. Classman, formerly with the 
Tully Rubber Stamp Works, 45 California street, is now with 
Moise—Klinkner Company, 369 Market street Mr. Classman 
has always been one of the pillars of the Bay Cities Stamp 
Club, which works for the good of the trade in San Francisco 











d the east bay district 
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ALGOMA 
TABLES 


Restaurant tables of all 
in All Finishes descriptions 
Wood or Upholstered Seats Office tables and folding 


STEEL FOLDING 
CHAIRS 


———_- — 


banquet tables 


WARK-BEACON 
STEEL FURNITURE CO. WM. Hi. WARK 


1410 S. Wabash Ave. Rance 1410 S. Wabash Ave. CHICAGO 






































Dealers Wanted | 
tosell Tested and Approved | 


DRY STENCILS 


Two years of research and experimenting 
| with dealers and consumers proved that we 
have a product which you can handle with 
great profit. 

Government Purchasing Agents, supply men 
representing the largest Public Utilities and 
Industrial Corporations have tested, com- 
pared and reordered our “Aladdin” Stencil. 
It meets all commercial requirements. 


Quick-Selling Stencil 


Embodying the finest ingredients for duplicating 
work—“Aladdin” gives clearer copies at greater 
speed. Extensive advertising will acquaint your 
| customers with its qualities—a Jower selling price 
will move your stock more rapidly. Dealers receive | 
| full protection and greater discounts. 









VAP THT {iN 


“Chey Sell and 































; 

‘|| Almost any desk can be sold Ee 

<J¥.1 | once—on the salesman’s per- WZ 

sonality. But it takes a good | Bp i 

\| desk to stay sold—to keep the 7 |= 

customer happy. Tell City | . = 

Desks are built to stay sold. | 

||| The “it” is built right in. 

/|| Let us show you. 


Tel Sty Deskompams, 


TTT MTT MTT T / TTT hE 


a 





Write us for samples and best dealer 
discounts. One dealer sold 2200 quires 
(retail) the first month! } 


ALADDIN DRY STENCIL CORP. 
72 Duane St., New York City 





Get behind this approved Dry Stencil. \ 




















PULL AAA 
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A New 
Period Design } 


WESTERN 300 GRADE DESKS 


Added to those popular grades which already have 
commanded profitable distribution by Western 
Dealers, herewith is introduced the new 300 period 
designed grade. It too satisfies the dealer's wants 
for a profitable number in the medium priced field. 


Besides the 60-inch flat top illustrated, the grade 
includes 48-inch double pedestal and 36-inch single 
pedestal flat tops, 60-inch table, 52-inch center 
drop typewriter and 60-inch pedestal typewriter 
desks. 


Write as for illustrated supplement. 


Western Furniture Company 
BLAIR AVE. at PALM ST., ST. LOUIS, MO. 








, or nRESKS 













Costumers 


ANYMETAL Steel 
S Costumers create cus- 

tomers, and keep 
them, too—for several 
mighty good reasons 
Sanymetal Costumers 
stand up in more ways 
than one—they won't tip 
yver, and the cross-locked 
and welded base keeps 
them from ever becoming 
wobbly. Handsome baked 
enamel finishes harmon- 
ize with any interior. 
Husky bronze hooks hold 
plenty of coats, hats or 
anything else you want 
to hang—safely. Con.- 
sumer prices are painless, 
too, and your profit is 


Customers & 


generous Write today 
7 % for facts about this fast 
; moving staple. 





Sanymetal 
past COSTUMER 


New York Distributor 








The Sanymetal 










Products Co. > om nen, 
1695 Urbana Rd. 356 B’way 
Cleveland 











Send for Showing 
Catalog OE29 Complete 
Line and 

Prices 


Let this Fast-Selling 
Display Fixture Bring Profits to 


You! 


Every business or professional man can use &@ 
Universal “Swing Wing” Displayor to keep his facts 
and figures before him. Let us tell you how to build 
up a steadily profitable business with Universal Dis- 
playors. Write for Catalog OE29 ... Now! 


UNIVERSAL FIXTURE CORP. 


135 W. 23rd St., New York City 











No. 4309% 


Gunlocke Matched Suites | 


Popular Everywhere 


Gunlocke chairs were so well 
known that it was only nat- 
ural the matched suites would 


be well receiv ed. 


From the outset they were 
The cuts illustrate two popular and dealers gener- 
members of the GUN- : 
LOCKE Early American 
matched suite. There 
are also a roomy, wide 


aliy report increasing busi- 


ness in this fine furniture 


desk, upholstered swivel Like Gunlocke chairs, these 
and side chairs, waste matched suites were designed 
basket and costumer. for executive use. And they 
are backed with the right 

kind of selling aids. 
If vou haven’t a catalog, 

ite for one today. 


TheW. H. Gunlocke 
Chair Company 
Wayland 
New York 


No. 4309 




















May, 1929 


BIC 
f CATALOGUES 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 
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Manufacturer 


From Meyer & Wenthe, 24-30 South Jefferson street, Chicago, 


lll., comes a folder descriptive of the “Aluminum” pocket seal, 
telling about the new attachment which permits using it like 
a desk type seal press The new. attachment is optional and 


without extra cost 
Direct Mail—Manufacturer 


The Addressograp h Company circulated a leaflet on ‘‘Customer 


Control,”’ asking ‘Where Do Your Customers Go When They 
Are ‘Off the Books’ ”’ 

Meilicke Systems, Inc., 3466 North Clark street, Chicago, IIL, 
sent a four page picture letter descriptive of the new agate and 
line calculator, for use of advertisers, publications and adver- 
tising agencies in figuring costs of advertising lineage 

The Addressograph Company, 901 West Van Buren street, 
Chicago, IIL, dispatched ‘‘Business Opportunities" to its lists 
This gave a forecast of 1929 from a selling viewpoint, and 
showed various models of Addressograph machines suited to 
the intensive cultivation of customers by business enterprises 


of all kinds and sizes 
“Sell Them as Finding Supplies—Not Filing Supplies” is the 
keynote of a mailing by the Oxford Filing Supply Company, 500 
Driggs avenue, Brooklyn, N. Y This specific mailing featured 
the company’s red fibre folders. A miniature, for 5x3 cards or 
sheets, was included as a sample. 
A mailing by the Quality Park Envelope 


Company, Quality 


Park, Midway, St. Paul, Minn., and 162 North Franklin street. 
Chicago, Ill, proclaimed ‘‘Increase Cash Sales by Displaying 
These Goods."" Counter merchandise fabricated from ‘“‘Leather-— 


vid’’ was suggested for quick turnover. 

A mailing by The American Crayon Company, Sandusky, 
Ohio, presented “‘Permex" ink paste for producing writing inks 
of various colors. ‘‘Permex” is a paste, sold in collapsible tubes 
or in jars. Each size container is sufficient to make a specified 
quantity of writing ink, upon the addition of water 

t Takes Courage to Be a Pioneer’ heralds a mailing by 
The Tenacity Manufacturing Company, Cincinnati, Ohio This 
folder showed the manufacturing stationer what the pioneering 
in loose leaf metals has done for him He can secure metals 
for his loose leaf work that are protected by the company’s 
guarantee bond 

Accessory Advertising Matter 
Downey Company, 941-47 Clark 
Ohio, has issued a specimen to show the size of the new cur-— 
rency which will be put into circulation this summer by the 
United States Treasury This was done in colors, and a bit of 
information given about Downey “Steel-Strong’’ bill straps made 
to fit the new size bills 


The Cc. L street, Cincinnati, 


Price Revisions 

The Smith Typewriter Sales Company, 451 
Chicago, Hll., sent the trade a broadside 
type,’ rental stock and rough L. C. Smith typewriters 
Corona typewriters, as well as rough and rental stock of 
various other makes of typewriters The broadside is i 
trated with exterior and interior views of the company’s 
plant, showing important sections of the offices and shop. The 
company’s consignment and installment payment plans are 
plained This is an unusual presentation of a typewriter price 
list, emphasizing the company’s facilities for good work, and 


er —HIKK 
HOUSE ORGANS # 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 


69 East Ohio street 
listing prices on “Smith 





The Dalton Bulletin (The Dalton Adding Machine Sales Con 


pany) published an illustration showing a number of machines 
sold to the Postoffice Savings Bank. London, England 

Art Metal Service (Art Metal Construction Company) told 
about ‘“‘Modernistic Art in Window Displays.’ Ideas were sug 
gested to enable the dealer to impart the ‘‘modernistic’’ touch 
to his window displays 

Technical details regarding bill straps for use which the new 
size currency which the I nited States Treasury will circulate 
in July were given in “Steel-Strong’’ Dealers’ Every—Month 
(The C. L. Downey Company) 

Graphite (Joseph Dixon Crucible Company) published “The 


showed that 
come into be 


Outcry”"’ by Floyd W. Parsons e 
life’s advancements, inspired by idealists, have 
ing only through the work of the materialists 
Microphotograph reproductions in Typing Tips 
Bryant-—Pierce Company) showed the difference 


Materialism 


(The Miller- 


between sea 


island cotton tape used for high grade typewriter ribbons and 
the ordinary cotton fabric which is used for cheaper grades 
“How We Promote Store Sales” in the Type Bar Bulletin (L 


Typewriters Inc.) was contributed by A. M 
San Francisco branch Fine mer- 
displays and the sales methods. 
field force of any manu 
(Dictaphone Sales Cor 
Dictaphone” told how T. 
gets advertising for 


Cc. Smith & Corona 
Simpson, manager of the 
chandising principles govern the 

A bit of information good for the 
facturer appeared in The Mouthpiece 
poration) “Securing Publicity for the 
R. Crayston, of the Canadian organization, 
his products 

The Addressograph-er (Addressograph Company) 
sales contest running April 1-June 30, known as the 


announced a 
‘“‘Business 


Builders Dividend Contest.’’ Semi-monthly merchandise prizes 
are offered in addition to a $2,000 cash melon awarded at the 
close of the contest 

The Woodstock (Woodstock Typewriter Company) used type 


President's Contest 


graphically to list branch standings in the 
, while the rest of 


The winner was displayed in “box car” type, 
the organization graded off into six point. 
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SAFETY STORAGE FILE 
Double 
Service 


Legal Blanks 
Electrotype 


FILE 


GRE) 
ARTSTEEL 


10 DRAWER UNITS 


Saves time, keeps cuts in their place. Handles and 
separates page assemblies. Sorts, Classifies Originals 
and Copies. Keeps accurate check on stock. Pro- 
tected cuts insure results for quality printing. Order 
a Unit today. 


1500 Sq. In. Filing Space. . 
3 Unit Section, 6-in. Base, $50.00 


CURRIER MANUFACTURING CO. 


N. W. Terminal Minneapolis, Minn., U. S. A. 











HAT’S the job for Vul- 
They hold every- 
thing — dust or ashes cannot 
sift through onto the floor. 
fon of capacity loads, 
rough-housed by office bers 
and janitors —they still ho 
their good looks. Your sta- 
tioner has Vul-Cot grained 
to match office furniture and 
maroon-brown or olive 
green. Guaranteed five years. 


VUI-COT 


-the national wastebasket 


National Vulcanized Fibre Co. 
Wilmington, Del. 




















The thirty million conden of these enagesines know only 
one wastebasket by name—Vul-Cot! So it’s the Vul-Cot 
dealer who gets their business. Is your store linked 
up with this advertising? If not, write us for the facts 


National Vulcanized Fibre Co., Wilmington, Del., U.S. A. 
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THs Bank 
WiLL NOT BE OPEN 


WEDNESDAY MAY 30 
DECORATION DAY 


Lecat Howipay 





A Holiday Sign Your Bank 
Trade Will Appreciate 


In convenience and time saving, this new 
D & T holiday closing sign is unexcelled. 
Your salesmen, when calling on your bank 
customers need mention but a few points, 
such as complete words and not individual 
letters are used, each line of type is affixed 
if desired, individual letters 
an be used, and a sale will be well nigh 
made. A clinching sales point is the special 
introductory retail price of $12.50, com- 
plete. In bronze, the retail price is $17.50. 

Order a sign today and show it to your 
bank trade Write for circular on our 


DAVENPORT-TAYLOR MFG. CO. 
Boston New York San Francisco 


General Offices and Factory 


412 Orleans Street Chicago, Ill. 











SENECA 


PENCILS 


A REMARKABLE PENCIL 
SAMPLES GLADLY FURNISHED 
UNITED STATES PENCIL CO. 


MANUFACTURERS 
PHILADELPHIA, PA. U. S. A. 














APPLIANCES May, 1929 


“Gentlemen, Your Factory!” in The Royal Standard (Royal 
Typewriter Company, Inc.) told the sales staff of the comple— 
tion of an extensive addition to the factory, and the facilities it 
gives for rendering better service to customers 

The Mouthpiece (Dictaphone Sales Corporation) published a 
brief biography of A. E. Blackstone, Chicago division manager. 


The article commemorated his nineteenth year with the or 
ganization It is a record success due to consistent plugging 


and hustling for business 

The “Y and E”’ Idea (Yawman and Erbe Manufacturing Com 
pany) commented on the newspaper advertising done by the 
Kilham Printing & Stationery Company, Portland, Ore A con- 
sistent newspaper advertising campaign makes it easier for the 
Kilham salesmen to close business 

“A Business Man Now at Helm” in The Coach (published co- 
operatively by the Boorum & Pease Company, Eberhard Faber 
Pencil Company, C. Howard Hunt Pen Company and Sanford 
Manufacturing Company) discussed the future of the United 
States under President Hoover. The prospects are excellent. 

How a prominent automobile manufacturer developed a sales 
manual and its loose leaf cover was described in T-I-P-S (Irv- 
ing-Pitt Manufacturing Company) The problem was to solve 
the salesmen’s need for organized information, and to material 
ize it so that the book would be a credit to the organization 
when used in a prospect's presence. 

The Du Pont Magazine (E. I. du Pont de Nemours & Com- 
pany) showed a page of ‘“‘Pyralin in the Office."” The items 
shown included a dictating machine mouthpiece, thermometer 
case, pen and pencil set, desk set, advertising specialties, key— 
tops, letter opener, in-and-out card, typewriter erasure shieuid, 
individualized telephone directory and sponge cup 

The Lyon Standard (Lyon Metal Products, Incorporated) 
showed an impressive installation of steel shelving, equipment 


furnished to a large wholesale drug company The drug house 
rivals the stationery establishment in the multiplicity of its 
lines, and the details of its individual orders The Lyon equip- 


ment supplied this drug wholesaler facilitates speed and ac- 
curacy in dispatching orders to customers 
Association 

Rags in Paper (Rag Content Paper Manufacturers) told in 
“The Passing of the Bargain Mind’’ how institutional pride is 
leading business houses to adopt character paper for important 
communications, whether printed or written, and to allow cheap 
paper to be used only where it serves as temporary forms for 
office and factory use 

Dealer 

A page advertisement in Bramwords (The Bramwood Press) 
told readers about the O. K. ‘2 in 1’’ paper fasteners 

Baer Facts (Baer’s of Canton) discussed viewpoint in “It’s 
All in the Way You Look at It.”". This was a sermon on making 
the best of it 

A real old school old time Irish copper has been found in New 
York by Common Sense (Corlies, Macy & Company, Inc.) He 
handles the newspaper wagons and trucks on Chambers street, 
keeps things moving, and has no trouble on his post 

4 display ad in The Blank Book News (The Columbus Blank 
Book Manufacturing Company) said ““No Matter Your Problem 

We Have the System.’ Three different types of posting 
equipment were illustrated to show that the company is pre 
pared to meet any requirement 

“Osco” Business Ideas (Office Supply Company, Inc.) pub- 
lished an open letter to customers, thanking them for the orders 
which had been entrusted to the company during the first five 


years of its existence This birthday thought was coupled with 
a resolution to merit a continuance of their business 
Internal 
\ full account of the annual athletic night of the Dixon club 
was published by The “Dixonite’’ (employees of the Joseph 


Dixon Crucible Company). 

Imagination’ was contributed to the Strathmorean (Strath-— 
more Paper Company) by B. A. Franklin, vice president of the 
company The article showed the possibilities of using vision 
on routine jobs as well as in creative work 

The windup of inventory gave The Gill-O-Gram (The J. K. 
Gill Company) an opportunity to moralize a bit Stock taking 
in merchandise lines reveals weak spots, and shows remedies 
Personal stock taking can accomplish as much for the in 
dividual. That shows opportunities for personal improvement 

“Accident and Sick Insurance Is a Worthwhile Investment” 
said The “Y and BB” News (Yawman and Erbe Manufacturing 
Company). Its employees are eligible to group insurance. Since 
this protection was made available in August, 1927, fifty-three 
claims, totaling $2,551.02 have been paid to “Y and E”’ em 
ployees 


xe 45% 
by EXPORTS Pe 


Typewriters 





United States exports of typewriters by countries during February, 1929. 
In exports under this classification where the machine is driven by an 
‘ tric motor the value of the motor is included with the machine. 
By the Division of Statistics, Department of Commerce. 

Standard, New Portable, New Used & Rebuilt Parts of 





Countries No No No 
Austria 646 $ 38,676 286 $ 11,531 145 $ 171 $ 6,619 
Azores and Mad 

Islands 2 6 — 
Belgium noo 251 162 3,380 1,145 
Czech Sou 1v1 62 1,401 3,548 
Denmark 106 1% 3 1,190 229 
Estonia 13 13 eece 
Finland 187 17¢ 6 163 363 
France 1,695 1,440 Tih 15,810 2,088 
Ger ur 1.494 1,204 10 350 4,020 
Greece 26 1 74 1,716 , 
Hungary 23 192 192 1,055 5ST 
Iceland 0) 5 ° ee 
Italy 527 441 102 156 5,392 
Latvia P| 15 
Malta Coz ind 


Cyprus Is a4 1,120 1 aot) 405 
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4p ey ss Ca) 
“A0ING THERMO 
CATENTED 


Easy Reading Thermometer 


(Patented) 


Something entirely new. Size 4”. Easily 
kept clean as dial and registering tube are 
under glass. Numbers are ever distinct 
and do not fade as on the old style. Nota 
passing novelty but a permanent improve- 
ment in the manufacture of Thermometers. 


“The House of Service’ 





gy L_______i.§_Hsesesis eg, 
~ ~~ 
SDEFIANCE © 
ve Po 
4s ‘4 
|_ 3t _f SALES CORPORATION ¥ 
72-78 Spring Street New York, N. Y. 


SOLE DISTRIBUTORS TO THE STATIONERY TRADE 














No. 1160-F—Mahogany 


If You Feel as We Do 
About Low Priced Desks 


There is no reason why low priced 
desks should not give the economy 
minded customer every bit as much 
service as more expensive equipment. 

Alma Desks are built on this idea 
and Alma Dealers are cashing in on 
it to an unusual extent. If you feel 
as we do about low priced desks, 
write for our catalog and price list. 


ALMA FURNITURE CO. 


HIGH POINT, N. C. 

















———_——— 
SWIVEL TO 
MATCH 
7642-6 







CROCKER CHAIR CO. 


SHEBOYGAN, WISCONSIN 


CHICAGO NEW YORK OAKLAND 











VELVET EDGE CUSHIONS 





RELIEVE THAT TIRED FEELING 


Velvet Edge chair cushions are made of a soft, re- 
silient sponge rubber, contains thousands of air cells, 
and is covered with a good grade of heavy velour, 
finished in upholstered style. The velour cover pro- 
tects the clothing and entirely prevents it from be- 
coming shiny. Colors, blue taupe and brown. 

Me. 28 GiacGieh Gide. «0s. d00scceceetad $5.00 

Me. BD: GRD TID. cevcccescnacssvencus 4.75 

Attractive Trade Discounts. 
Distributors and Agents Wanted 
Write 


Velvet Edge Company 


No. 358 Burd Bldg. Philadelphia, Pa. 
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<QVER D> 


Automatic Stapling Machines 


“CLINCH” 


Your Papers 


WILL NOT 
CLOG 


LOWEST 
cosT or 
STAPLES 


BUILT TO 
LAST 


EASY 
TO 
OPERATE 


5,000 
STAPLES 
IN ONE 
LOADING 





With the 


MODEL “D” 


EVEREADY PAPER FASTENER 


FULLY GUARANTEED 
Write Us for Cireulars and Dealer Proposition 


Eveready Mfg. Co. crsoston) 


Factory General Sales Office 


34 Southbridge St. 50 Chureh St. 
Worcester, Mase. New York, N. Y. 











Where space 


| 
| 













is very 
valuable 


it will pay the office 
equipment dealer to 
display these light dur- 
able stools and stands 
and it pays the user to 
buy them. 


Furnished with rubber 
tips, steel caps or cast- 
ers. Descriptive mat- 
ter and prices on 
request. 


Searles Electric Welding Works 


Manufacturers 


1850 Fulton Street Chicago | 






















For Memo 
and Ring Book 


Metals— 


MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. = 


6816-6824 Arsenal Street 
ST. LOUIS, MO. 















“K.B.BLANKS 


Bonds and all papers of value are well secured, 
whose values have been weighed and judged by 
experts, but the use of “K. B.”” BLANKS in the 
preparation of such securities imparts an added 
value; not an added intrinsic value, but an 
added use value, an added selling value and an 
added quality value. They give them that crisp, 
clean currency look and feel characteristic of 
United States banknotes for they are prepared | 
in the exact same manner in which this currency | 
is prepared. For this reason they secure the 
preferential choice of dealers and investors over 
that of other and inferior blanks. In equal ratio 
are they of value to the printer as a selling prop- 
osition. They have the hall-mark of value, 
weighed and judged by years of experience 
among printers, stationers and lithographers. 





SAMPLES ON REQUEST 





KIHN BROTHERS, Bank Note Engravers 
205-209 WEST 19th STREET 
NEW YORK CITY 
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Countries 
Netherlands 
Norway 
Poland 
lortugal 
Rumania 
Sov. Kus. in Eu 
Spain 

Sweden 
Switzerland 


and Dan 


United Kingdom 
Yugoslavia and 
Albania 

Canada 

Brit Honduras 


(;uatemala 
Honduras 
Nicaragua 
Panama 

Salvador 

Mexico 

Miquelon and St 
Pierre s 
Newfoundland 
Labrador 
Bermudas 
Barbados 

Jamaica 
rrinidad and 

Other B. W 

Cuba 
Dom 
Neth Ww 
rr. W Indies 

Haiti, Rep f 
Argentina 

Bolivia 

Brazil 

Chile 

Colombia 
Ecuador 

Brit. Guiana 
Surinam 

Fr. Guiana 
Paraguay 

Peru 

Uruguay 
Venezuela 

Aden 
Arabia 
Brit 
Brit 

Ceylon 

China 

Java and Mad 

Other Netherland 
Fast Indies 

Fr Indo China 
Hongkong 

Iraq 

Japan 

Palestine 

Persia 

Phipippine Is 

Siam 


and 


Tob 
Ind 


Republic 
Ind 


India 
Malaya 


Syria 

lurkey 

Australia 

Brit. Oceania 

Fr Oceania 

New Zealand 
Belgian Cong 
Brit E Africa 
Union of So. Afri 
Brit. W Africa 
Egypt 

Algeria and Tur 
Other Fr Africa 
Liberia 
Mozambique 
Other Port Afr 


(anary Is 
otal 


Hawa 


orto Rico 











Standard, New 
No 
432 30,566 
57 3,802 
27s 17,971 
US 6.535 
81 
$42 
iu 
447 
971 
SS 
1 
17 
ou y 
18 S35 
27 38,662 
1 #2 
14 1,114 
Ss wwe 
1 So 
l SOO 
2 160 
= 189 
0) 21, 89S 
u 828 
4 257 
1 7 
i 1055 
876 61,771 
16 1,2 
362 25, 
160 11 
215 16,073 
21 1,545 
1 78 
1 108 
1 sO 
15 8,575 
277 21,022 
25 1&8 
77 26,561 
is iw 
30 2,220 
“4 14,432 
6 23,881 
7s 





20.784 $1,394, 


34 





1,790 
791 
+198 
150 
om 
42 
st 
97K 
146 
100 


S' 
2,380 


OFFICE 


Portable, New Used & Rebuilt Parts of 

No ‘ 

6S6 
28 


165 





45 
21 
40 
56 
136 
118 
Mw 


15 


10 


‘ 
30 


8,975 
1,008 
6,030 
1,350 


10,200 
8,910 
S181 

57,548 


1,200 
12,681 


2,124 
91 
810 
876 





oem 
$e: 


2,561 


1,74 
756 
1,530 
2,140 
5,173 
4.401 
1,980 


60 


602 12,010 $433,951 
Shipments from the United States to: 
ao $ 2.889 27 $ 976 45 


) 


1,080 


No. 
152 
70 
70 
290 
25 


60 
760 


3,758 


4,537 


10,171 
613 
2,380 
21,802 





$110,880 


1,790 
nO 


199 
1,288 
30 

148 
948 
2,490 
3,008 
29,657 


14,256 


3,508 
239 
ho 

3,108 


204 
540 
1,550 
16 
351 


2h) 


36 


$99,331 


$ 1,191 
12 


Adding—Calculating—Billing—Tabu- 
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write for the ARLAC 
PLAN for 
DEALER PROFITS 


(backed by national advertis- 
ing and ARLAC co-operation) 


The 
“ 5 00” 
Rotary 


Slipsheeter 


(one slipsheet 
_ instead of 500.) 


Arlac 
Dry Stencils 
and 
Arlac 
Duplicating 
Supplies 





There are several profitable territories available 
for alert dealers. Write today for full details 
of the Arlac Plan for “two-way” profits. 
Full information and sample stencils—free. 


Arlac Dry Stencil Corporation 
418 Fourth Avenue Pittsburgh, Penna. 











lating—Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, ete by countries in February, 1929. In exports under this 
lassification where the machine is driven by an electric motor the value 














of the motor is included with the machine Parts of adding and calcu- 
ating machines are not shown separately. They are included under a 
general classification, ‘‘Other machinery and parts of,"’ which is not 
segregated for publication By the Division of Statistics, U. S. Depart 
ment of Co merce 
Listing Typewriter- 
adding bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines machines machines 
« No No No o 
Au in $ 8,961 8 $ 2.892 62 $ 6,006 
He 6 1.959 10 5,800 182 17,158 
Bulgaria i 500 
Czechoslovakia yd TOR 9 5.108 
Denmark 1 TO2 1 767 
ILstonia 
Finland 28 1.70 
France s4 9,848 118 26.677 
Germany li 89.248 a) 6,155 os 1 a) 
fsreece 
Hungary 6 4.989 
Iceland s o> . es 
Italy 19 15,324 2 4,482 o4 9,455 
Latvia 4 300 
Malta, Gozo and 
Cyprus 1,800. 
Netherlands 38 6 .57¢ ‘ 1.346 2 100 44 
Norway 17 4.541 no 
Poland and Danzig i) 3,568 15 
Portugal 31 ‘ 
Sev. Rus. in Eu 3 1,765 4 8,024 








“Amestyle line 


Increases your 
— Envelope Sales 


-— Because it comprises an as- 
sortment of Amestyle Envel- 
opes that meet every special 
requirement of your customers. 
The four at the left are but a 
part of it. 


More important, because 
every Amestyle Envelope gives 
positive protection to the con- 
tents, and is impressively at- 
tractive and trim. Finally, 
because large scale production 
hes made it possible for us to 
offer you, and for you to offer 
your customers, Amestyle En- 
velopes at prices representing 
unparalleled value. 

















Send for free samples and 
details of our special counter 
display. 


AMES SAFETY 
ENVELOPE COMPANY 
55 Sudbury Street 
Boston, Mass. 


Amestyle Sealwell Mailing 
Envelopes. 

Amestyle Reliance Red 
Repe Partition Envelopes. 
Docu- 














¥ 


; 
‘ 
im GI DS 











Amestyle Reliance 
ment Envelopes 

= Amestyle Hotel Safekeep- 
j ing Envelopes. 





N 
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These Pens are 
writing profits 


Coit's ball bearing lettering pens are the greatest little 
profit writers you ever saw. And they are writing profit 
for dealers everywhere. Why not put them to work 
for yourself. 


for others 


A handsome counter display will be sent on trial. Put 
it in a conspicuous place and watch the pens disappear. 
Students, artists, agents—everyone who has any lettering 
to do—claim these pens make an expert out of a novice. 
Send for display card today, prepaid. 


(ite 
THE BRIDGEPORT PEN COMPANY 


239 John Street 
BRIDGEPORT, CONNECTICUT 











Masterpieces in Glass! 


ECLIPSE 


Pneumatic Inkwells 


a 
‘\an 


panne 





A thing of beauty, is each Eclipse Pneumatic Inkwell, 
gracefully shaped of moulded glass. Yet these ink- 
wells are as practical and efficient as they are hand- 
some, and are preferred by banks, railroads and other 
Eclipse Inkwells come singly or in sets, 
have no parts to wear out. 


large users 
decorated or plain, and 


Write for dealer offer! 


GENERAL ECLIPSE COMPANY 


Dept. A Danielson, Conn. 
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Listing- 
adding- 
bookkeeping 
machines. 
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Typewriter- 


bookkeeping 
billing 
machines 











Listing 
adding 
machines 


Non-listing 
adding 
machines 








Countries, No No No. No 
aor 11 8,194 20 1.007 64 5.678 
Sweden , 4,613 14 378 30,791 
Switzerland 27 21,400 91 165 18,488 
United Kingdom 97 83.045 66 1M 17,21§ 
Yugoslavia and Alb ‘ TTT eT 2 . 8 1,095 
Canada 4 466 55 4 237 1%) 13,431 
Brit. Honduras eaese 1 7 
Costa Rica 2 1,842 . 1 1,404 
Guatemala 1 722 1 210 1 100 
Honduras ee 220 
Nicaragua 300 
Panama 4 15 6 485 
Salvador ‘ i 260 aS 
Mexico 1 1,535 2 883 3 275 91 7,090 
New found and Lal ‘ 1 75 
Jamaica 2 1,212 4 37 
Trinidad and Tobago eceges 1 6 360 
Cuba 1 1,344 1185 50 270 «6124 11.062 
Dominican Rep oe) 827 
Netherland W. Ind skee 1 215 19 2,047 
Argentina ; 3.261 6 1,142 1 104 129 23,603 
Bolivia . ; - 1 427 
Brazil ... 2 2,186 104 12,402 25 5,847 
CEE keewecnccecsscen oe e00nee 2 3.650 éwae 65 6,130 
DD dgatcsedéscoe 6% Casene 5 455 2 "9 ” 4,526 
Ecuador . 1 1,575 2 152 
British Guiana - 1 195 
French Guiana 1 58 : 
Peru 5 S71 9 510 12 585 
Uruguay 1 121 1 1,145 
Venezuela : see eeene 25 > 997 
Brit. India 1 831 s Tv 
British Malaya _ 25 2,114 sees 
China ... —- . . ‘ 8 889 
Java and Madura 1 Ls) | 2 268 60 4,453 
French Indo-China 6 718 
Philippine Islands » 1,200 
Siam “ae 1 100 
Australia 1 414 14 48 4.106 
New Zealand ‘ 9 2 oo 
Union of S. Africa 4 3,744 1 1 180 52 »,178 

Total 796 S375.989 445 S$153.554 265 $22.626 3.020 $316,108 

Shipments from the United States to: 
Hawaii 4$ 2,296 12 $ 1.477 : 33 8 3.923 
Porto Rico 3 2.718 a6 . 17 1,611 
Card 
punching, sorting 
Calculating and tabulating 
machines machines 

Countries No o 
Austria 7 $ 1,740 ‘ 
Azores and Madeira Is 1 85 is 
Relgium on 13,806 25 $ 2.674 
Czechoslovakia 2 4,350 2 = 1.600 175 
Denmark 1,700 eRe 
Finland 32 3,777 74 2,340 
France 108 22,870 1 73 
Germany SS 15 14,749 22 2.007 
Greece . 8 he © 
Italy 45 1 853 
Netherlands n2 f SO) 1 354 
Poland and Danzig — Ce. ss  ° Senees oe OMEN 
Portugal 06 SE oe eee) OC. Le ~ ee 
Soviet Russia in Europe ee ee 
Spain ’ - 810 
Sweden "1 14 1,054 
Switzerland 21 1 1,452 7 814 
United Kingdom 162 ai) 9,000 
Yugoslavia and Albania 5 5,430 ‘ie 
Canada 120 12 2.948 14 1,044 
Nicaragua 5 ame 
Panama 2 1 39 
Mexico 5 1 ‘ 15 978 
Barbados ah 
Trinidad and Tobago 1 58 
Cuba 1 5 ° 
Netherland West Indies oe) 1,170 
Argentina S4 18,824 1 1.550 
Bolivia 5 430 ~—e  . ee eee 
Prazil 14 > O8S 2 mw 
Chile : 17 1,186 
Colombia 28 234 eee 
Peru 6 S58 2 
Uruguay 12 518 
Venezuela : . 5 636 Ss 
British India 611 4M 
China ae 14 1,000 19 4.910 
Java and Madura 8 685 — 
Japan : 35 4,895 11 1,236 
Persia ‘ . 1 360 one 
Philippine Islands 4 540 
Syria . 1 61 see 
Australia 6 1,637 
Union of South Africa 11 oe 6hClt tC OC tC(iéiét 

Total 1,779 $203,792 67 $37,473 275 $24,567 
Shipments from the United States to 
Hawall . , 2 $ 810 
Porto Rico 3 205 
Metal Office Furniture Exports 

United States exports of metal furniture by countries during 
January, 1929. By the Division of Statistics, Department of 
Commerce: 

Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni-— Other 
burglar and ture metal 
Filing cases proof equip— and fix- furni- 

Countries No. No ment. tures ture. 
Austria — so $500 
Belgium . : 2 $248 528 
Bulgaria : $171 
Czechoslovakia 74 1,759 41 $1,234 s8 
Denmark 59 961 113 5.009 9 472 
Finland 8 1,917 92 
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STAMP PAD | 


Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
plete satisfaction. 


Guaranteed to outwear any other pad 
25%, and due to its radically different 
type of construction (patented), elimi- 
nates all traces of surplus ink on the 
striking surface of the pad, therefore you 











must get absolutely perfect rubber stamp | Mr. Dealer: We suggest you 
impressions at all times. try an experiment. 
| Show a box of these papers, to- 
Sample on Request. gether with any other line of 
| same retail price. Make no com- 
° ments and allow user to select. 
Peerless Carbon & Ribbon We know the answer; we want 
‘ou to know. | 
Mfg. Company, Inc. you to know 
476-47 t. New York, N. Y tk 
6-478 Broome S ork, N. Y, Eaton,Crane & Pike Co. 
PITTSFIELD, MASS. 























FESERSCSGISISII III 


00 


Build up your sales 
by ordering at once 


Yankee Val-U-Roll 
Adding Machine Paper 


A guaranteed roll containing 250 
lineal feet of paper. All rolls 
are 34 inches in diameter, not 
short in yardage. An excep- 
tional grade of paper at a 
moderate price, considering 
quality. 


VISE 
SIGNALS 


when used with Card Files and Follow- 
Up Systems prevent losing business 
through oversight or neglectfulness. Inex- 
pensive to buy, easy to apply. Made of 
plated spring steel in 2 sizes and enameled 
in 12 brilliant colors. Vise ney and 
other Graffco Products +e 
profit dealers and please ‘4 
customers. Write for 
catalog. ‘e \ ges 

{ 
64 Washburn Ave. [ yy 
Cambridge, { ‘2; atte 789 oes 


Mass. | Name 


Manufactured by 


Yankee Paper & Specialty Co. 
MENASHA, WIS. 


G 


<5'Gratt Go eam 
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STEEL BOUND 
STORAGE BOXES 





OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, 
etc. Special sizes made to order. Papers thus 
stored are made safe from dust or muss at 
small cost. DEALERS: Write for proposition. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 


WESBAESIVELIE SIEVE TTT SS Sa Sa aaNet esa aur s ttre tyes grgeuee sestce tutes 


: 




















CROWN PRODUCTS, for more 
than a quarter century, have been 
making “Good impressions.” 


From every quarter of the globe, 
those who sell our products, have 
come to associate the CROWN 
TRADEMARK with quality and 
good service. 


Responsible distributor connec- 
tions are desired in both domestic 
and foreign fields. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S. A. 

















A UNIQUE FASTENER 


The 


The Bump fastener is as practi- 
cal as it is novel and unique. No 


Bump metal staples, pins or clips re- 


quired; instead, the Bump uses 
a part of the object to be fast- 
ened and produces a neat, secure 
fastener. There are two models 
—the stand machine preferred by 
some for its convenient and fast 
operation and the hand model 
here illustrated, preferred by 
others for its portability and 
easy squeeze operation. Identi- 
cal results. 


THE BUMP PAPER FASTENER CO. 


LA CROSSE, WISCONSIN 


Eastern Representatives— 


Seymour-Conover Co., 350 Broadway, New York City 


° 





























They ll take 
your say-so 


There are many good chair 
cushions and most of your 
trade will accept your recom- 
mendation. But— why not 
sell the cushion with the win- 
ning edge, the cushion of live 
sponge rubber and first quality 
wool felt, the cushion that 
doesn't wear or fade but keeps 
its smart appearance — 


KUMFORT 
KUSHIN 


is your best bet. Prices and 
details on request. 


Featheredge Rubber Co. 


342 W. Huron St. CHICAGO 
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Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni— Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni-— 

( intries No No ment tures. ture. 
Franc: 11 281 7 543 $4,780 1,323 690 
Germany hve 56 1,530 4 250 ‘ 2,279 299 
Greece 24 516 12 465 18 2,038 
Hungary : , cS se 131 
Irish Free State t 134 , 266 
Italy 14 SSS 2 40 2.698 195 
Latvia ‘ 14 TT 
Netherlands 144 7.506 51 1,943 400 1,893 560 
Norway 40) 895 41 2,391 $15 360 
Poland and Danzig 166 2,871 7,259 Ses 
Portugal 10 $34 84 
Rumania 10 264 119 ata 
Spain 91 1,273 SS 2,089 2,170 521 
Sweden 15 2,16 54 3,204 5,772 279 
Switzerland 66 744 11 734 104 17 
United Kingdom.2,141 16,915 606 1,961 11,175 2.618 
Yugoslavia and 

Albania l 24 28 oe 
Canada S49 20,994 358 11,53¢ 4.19 0.680 1,660 
British Honduras 2 74 1 »s 122 
Costa Rica lt 687 2¢ 1,771 21 ) 180 
Guatemala l 284 948 
Honduras 1 27 4 178 25 607 
Nicaragua 21 87 21 89 17 858 
Panama 43 1,105 30 2,485 6 128 1,526 
Salvador 1s o40 13 642 206 50 
Newfoundland 
Mexico 153 2.452 135 5,536 1,231 2.012 16,422 

and Labrador ; 48 3 137 279 
Bermudas 15 SY 268 843 
Barbados 46 $1 
Jamaica 11 150 10 577 ¢ 171 
Trinidad and 

Tobago a 216 é s2 25 
Other Britis} 

West Indies i 205 11 568 210 607 
Cuba 120 ] s 110 >}, USO 1,596 2,858 
Dominican Re 

public i 257 12 740 116 726 
Netherland West 

Indies l 77 10 567 1,476 
Haiti, Republic of 1s 7 s 380 £95 2,070 
Virgin Islands of 

United States l . , 
Argentina 151 15,682 7 26% 1,514 8,472 
Bolivia 81 3,748 90 72 
Brazil 26 95 130 5,580 £.993 12,945 
Chile 64 216 222 7,766 $21 SOS 1,964 
Colombia 219 6,890 125 9,876 332 3,047 8,696 
Ecuador 1,40 35 2,601 359 93 
British Guiana l 5 ° 
Paragua) ] 108 827 
Peru 9y 1,942 i4 3,751 226 1,02¢ 3,140 
Uruguay x9 379 12 1,662 203 2,001 
Venezuela 4 1,060 85 3,751 1,318 591 2,325 
British India 24 34 31 44,777 2,985 482 
British Malaya l a , 909 60 
China 46 100 92 5,148 6,258 1,971 671 
Java and Madura ] $4 5 254 2,002 220 
Other Netherland 

East Indies 
French Indo-China 53 
Hone Kone ) 269 
Iraq 126 
Japan 129 60 7 6,388 >, 511 16,942 8.130 
Kwantung 116 
Palestine . 27 
Philippine Is i 79 14 223 10,02 250 7.285 6,448 
Siam f 14 912 129 
Syria 69 
Turkey 2 95 14 756 10 
Australis 10 724 s 4h 10 1.123 2,260 
French Oceania 154 
New Zealand i 1,068 + 1,144 052 $31 
Union of Sout 

Af } 2 2 184 Too 1.80 
) ‘ Brit } 

Sout Afr 12 
Egypt l Soy i 72 
Algeria and 

Tunisia 22 
Liberia 191 
Mor ‘ 12¢ . 
Mozambiq 560 
(oth Portugu 

Africa 178 
at ry Islands e 68 

Total 5.637$113.974 3,676$201,012 $25,503$118,562$132,370 

Shipments to: 
Hawaii SS) $1,477 107 $5,130 $727 $7,145 $7.244 
Porto Ric 134 131 54 2,441 153 4,259 5,957 


Carbons, Ribbons and Filing Supplies Exports 


arbon paper, typewriter ribbons, 


United States exports of « 
filing folders, index cards and other office forms in January, 
1929. By the Division of Statistics, United States Department 
of CC erece 
Filing 
folders, index 
cards and Carbon Typewriter 
other office paper. ribbons. 
Countries forms Pounds Dozen 
Austria 54 $415 
Belgium $753 461 $292 414 1,056 
7 25 65 


Czechoslovakia 1,612 150 105 25 
Denmark 68 1,923 1,269 243 618 











STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


The American Embossing Co 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 


ee 





























— : — — ee 


Has been talking about the 

AD-JUS-TO-FORM CHAIR 

E A chair that incor- 
porates a_ radical 
change in its design 
and mechanism and 
is the first chair 
enbodying every 
feature necessary 
for correct sitting. 


The AD-JUS-TO- 
FORM is merely 
one of a brilliant 


series of advanced designs that give 
downright chair value. 


The Marble & Shattuck Chair Co. 


i 
Hi 


Cleveland, Ohio 


a — —— 








= ~ 
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Exclusive Distributors Wanted 


QUEEN 


TYPEWRITER RIBBONS 








CARBON PAPER 


For Every Requirement 


PRICE LIST AND SAMPLES ON REQUEST 


QUEEN RIBBON & 
CARBON CO., Inc. 


109 Reade Street New York 


























The Varityper performs steno- 
graphic duties in a secretarial man- 
ner. Send for booklet and descrip- 
tive material. 


Varityper Incorporated 


2 Lafayette Street 
New York 








Estonia 














Finland . 11 12 370 865 
France : 331 661 488 458 1,132 
aermany er 32 5.853 3.113 126 860 
Tee ce 35 J : 4 
Hungary . ote , 105 79 ce — 
Italy .. , S15 3,815 2,344 525 1,366 
Malta, Gozo and Cyprus 

Islands , pee . . 24 56 
Netherlands . 515 2.587 1,930 8 119 
Norway . ae ; 2355 176 268 395 1,026 
Poland and Danzig...... 2,929 nein see 100 315 
Portugal . : : 10 24 
Rumania . ° en 114 231 562 
Spain o« : 211 207 490 
Sweden ...... i 154 3,022 220 578 
Switzerland : 500 2,621 518 2,871 
United Kingdom - 6,493 23.009 4,436 10,729 
Yugoslavia and Albania can 251 111 462 
Canada .. : 12,362 12,652 1,707 5,441 
British Honduras . 138 : ; 
Costa Rica. 770 316 265 7 am 
Guatemala .. . ee 614 347 308 111 492 
Honduras .. 3.863 578 S 42 
Nicaragua 1,843 12 5 2 
Panama .. 1,135 441 183 7i8 
Salvador .. ‘ 75 161 157 15 81 
Mexico ... 3,098 5,659 4,170 512 1,795 
Newfoundland and Lab 

POGOP occ. , 444 204 142 2 95 
Barmudas ....... - 104 : : 
Jamaica .... ass ‘% 251 128 48 6 15 
Trinidad and Tobago.... 100 756 386 83 208 
Other British West Indies 181 3 5 
CURB cccce 4,149 720 4,231 80 1.353 
Dominican Republic 1,121 1,147 1,383 f 162 
Netherland West Indies 1,364 , 29 65 
French West Indies cam 2 12 
Haiti, Republic of . 116 12 18 — 
Argentina .. 19 3,527 2,926 1,869 5,750 
Bolivia ..... 356 —_ , ‘ 
. 274 6,224 $20 1,202 
Dn 200666 73 1,865 451 1,329 
Colombia ..... 2,944 d 232 171 1,222 
Ecuador ... : oe _ 56 147 
British Guiana ‘ , ee 4 18 
nn aséeeaue ; 883 213 288 57 213 
Uruguay ... 58 52 , es 
Venezuela .... 1,794 914 922 140 546 
Pn acasaces oes 1,614 491 : . 
British India 27 3,034 2,093 435 1,298 
British Malaya. , eee 3,161 9S 48 162 
SS. sns enews , vr 129 100 278 
eh ascan ae : 367 1,983 834 2,790 
Java and Madura “ ¥ 1,456 87 09 
French Indo-China ‘ 72 200 132 364 
er ; 221 21,201 286 1,305 
Philippine Island.... ; 503 332 281 679 
Turkey ‘ : or 68 361 882 
Australia . ‘ : 607 19,772 1,632 4,591 
British Oceania.......... 225 pes 6 3 24 
French Oceania.. ‘ 16 7 : 50 350 
New Zealand a 382 2.094 1,561 332 S80 
British East Africa . nea 855 319 , cate 
Union of South Africa.. 314 1,008 72 100 261 
British West Africa..... 35 es eee , os 
KRevpt ° . 40 156 120 376 986 

Total $54,472 149,964 $103,201 20,198 $59,920 

Shipments from United States to: 

Hawaii ; ..$13,413 230 $168 176 $637 
Porto Rico june ae 1,373 956 $2 429 


Writing Instrument Exports 


United States exports of writing instruments during January, 1929, 
by the Division of Statistics, United States Department of Commerce: 





Refillable 
pencils and Pencils, Metallic pens, 
pencil Fountain pens. except metal. except gold. 
Countries leads. Number. Dozen. Gross. 

Austria . ee 34 166 $ 2,582 500 $ ae ssene 6sn0% 
Azores and Mad. Is seen 6 oF secee. . tbeee cone 8 86eenee 
Czechoslovakia = een 56 7Se nee ‘ 5606s: sneee 
Denmark ---- 1,160 407 12,42: 1,443 355 
Finland ......e+ss66 BD sco cvcoss 324 = seas ‘ 
France . 1,938 74 1,076 , eee 483 $ 243 
Germany ........- 2,181 5 169 360 375 3 Sn 
Greece an =. hich <edece..cenee caess ‘Sbend 
Iceland . . 20 1 19 
Italy a : 273 «144 228 
Netherlands . ane 313 «109 1,045 a eeee ee seeee 
Latvia see eucec . - ese eaceee ouens , 123 78 
Norway ones ‘ oeee 4 46 26 163 axe.  dbaes 
Poland and Danzig.. ain " 417 ‘ seene oewe 
Portugal ....... - 32 10 200 ’ 
Rumania ee of 6 222 120 64 
Spain 1,675 . 
Sweden _ 115 766 271 
Switzerland ° 1,483 saeon oes osese _seGne 
United Kingdom... 22.015 25.116 6,002 22,238 11,003 
GamOGR cccecesecces 1,119 102,985 23,700 1,987 1,051 
Brit. Honduras...... — i: seas 10 rea 2 
Costa Rica..........- 244 17 349 960 285 50 80 
Guatemala ......... 461 10 379 3,292 793 219 136 
Honduras ......+++- 64 10 256 1,847 27 2 49 
Nicaragua .......++. owes 13 22 300 56 ecese 66080 
POMAMA ..cccccccess enee see pees 2.077 563 929 506 
Salvador ........++.. 206 8 490 2.106 890 5O 29 
Mexico .... , . $3,885 25 5,555 126.640 14,024 655 417 
Newfound. and Lab. 15 ose 830 @# Boe 1,554 eee ° ° 
Barbados ........+-. eens 46 36 0 0 0 BRS IO) 33 easaa S00ad 
Jamaica ....... eee 7 1 42 1,176 253 72 42 
Trinidad and Tobago 155 19 632 Smee LGR cccce 8 8 sbeve 
Other Brit. W. Ind. 21 4 116 sonee sone ecece 8 seecs 
Guba . sacencsesose 3,479 102 816 35,216 6,952 S41 1,033 
Dom. Republic .... 167 14 662 4,732 Beer ccoss |) | aeees 
Neth. W. Ind....... 158 14 637 1,476 327 ceeee e008 
Haiti, Rep. of...... eer 1 3s 180 75 200 46 
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PEERLESS SANITARY LINE 





PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE STABILO 
GOODS CO. Thin Colored Pencils 








2720 Ferry Street A Handy Outfit for the Draughtsman and Architect 
An ellent writi ility f vi onceivabl > ae i 
rh We LAFAYETTE, Soalliane sient: Geen ie wae —- rice of $1.50. ann tg 
rer tindoedl a! hashes al INDIANA Write for Discounts 
PEERLESS SANITARY LINE SWAN PENCIL CO., Inc. 221 Fourth Ave., New York, N. Y. 














A DCO “y GS 
TRANSFER BINDER } 












The @D@ Visible Transfer 
Binder made with 3/16 inch ee 
solid or sectional posts, full Fer ie 
canvas or full black Adcofabrik 


bindings. 


The best “Visible” Record Sheet 
Transfer. Twelve stock sizes. 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 
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SATISFACTION 
GUARANTEED 


’ Every Lewis Ball Bearing Inkwell 
must be absolutely satisfactory to 
the user. The utter simplicity of 
construction and the positive free- 
dom from mechanical troubles are 
such that lifetime service may be 
expected and received. Accept no 





The Ball Bearing Floats 
less. 


a 


kK 


Lewis Ball Bearing Inkwell Company 


Box 528, Paulding, Ohio U. S. A. 





Goslar, Germany 


Manufacturers of 
Duplicating Supplies 


Specializing in Dry Stencils 
(Mounted or Unmounted) 
Sold to the Trade Only 


W. W. ERSKINE 


NORTH AMERICAN AGENT 
525 Market St. San Francisco, Calif. 
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Furnas Items 


complete the office 


No office, no matter how richly furnished 
with respect to the desk and chair, is com 
plete without supplementary articles. Small 
tables, costumers, cabinets, etc.—the Furnas 
line contains what is needed, harmoniously 
designed to fit in with any furniture 


For a catalog, with prices, write us today 


FURNAS 
FURNITURE 
CO. 


INDIANAPOLIS 
IND. 

















Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 


601 Without Lock : 
and prices. 


602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 
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Refillable 
pencils and Pencils Metallic pens 
pencil Fountain pens. except metal except gold 

Countries leads. Number Dozen Gross 
Virgin Is. of I Ss 72 33 
Argentina 3,234 393 7.706 5.217 1,202 
Bolivia 134 10 414 1,020 110 = . 
Brazil . 45 7 1,014 5,374 1,079 sorte. seen 
Chile 728 55 406 2.492 643 35 2 
Colombia 575 51 1,473 9,158 2,608 40 35 
Ecuador 4s 15 595 1,158 27 
Brit. Guiana eee 216 81 ° 
Peru 689 6 1,419 10,207 2,149 50 84 
Uruguay 233 15 441 5,622 2,068 
Venezuela 151 50 5,900 1,088 1,138 618 
Arabia 6 : seve 
Brit. India 1,214 201 6,240 a ecscen ovann 
Brit. Malaya M42 89 7,866 1,228 
Ceylon 4 44 420 59 es . 
China . BD | 369 7.640 1,146 1,700 1,074 
Java and Madura 1,345 116 3, 360 282 eee 
Other Neth. E. Ind 11 28S . 
Fr. Indo-China 2 37 9,000 1,200 
Hong Kong 193 32 926 5,460 722 
Iraq - 6 187 405 
Japan 723 i2 307 5.820 1,850 
Kwantung 3 70 ‘ sé 
Dalestine 100 " 317 
Persia I os 
Philippine Is $21 720 5.181 53,985 10,6038 S64 497 
Syria 1d 191 ‘ 
Australia 4,874 72 2,332 20,140 2.562 
Brit. Oceania 204 1h 
Fr. Oceania : : 24 15 
New Zealand 506 282 
Brit. E. Africa 24 ° 119 ‘ 
Un. of S. Africa 1m 63 
Egypt 46 0 $335 
Morocco hm 
Other P Africa 3h 4 140 ‘ ° seese 
Canary Islands ti2 14 —-§86«=—6hlgsauax Coben neeeet  anae 
Panama sm 11 302 ° 

Total $53,165 5,756 $106,679 481,359 $91,200 31,724 $17,006 

Shipments from United States to: 
Hawaii s ‘i 97 $ 621 \,738 $ 1,741 28 2 
Porto Rico 318 50 388 7,749 1,741 200 133 
= 


House Organ Philosophy 


Experience dispels illusion Bramwords (The Bramwood 
Press). 
> > >. 
Time waster; life waster.—The Pencil News (Joseph Dixon 
Crucible Company). 
> > . 
A wishbone is N. G without a backbone.—The Office Cat 
(The Richmond & Backus Company) 
- > > 
4 good substitute for brains is silence Fritz-Cross Service 
(The Fritz-Cross Company) 
: > > 


Creative selling doesn't exist You have to create it The 
Scroll (Cutler Desk Company) 
> > > 


Too many rich men are handicapped by blonded indebted- 
ness.—Office Topics (Baker Printing Company) 
* > > 
No business has ever yet run itself and paid a profit “Osco” 
Business Ideas (Office Supply Company) 
. > > 
Experien« e would be a better teacher if she would stop to 
explain things (Juality (Clarke & Courts) 
> > > 
Momentum is a gradual move toward a dead stop. The busi- 
ness that runs on it doesn’t get far.—The Coach (published 
co-operatively by the Boorum & Pease Company, Eberhard 
Faber Pencil Company, C. Howard Hunt Pen Company, and 
Sanford Manufacturing Company) 
. > . 
The most unpleasant thing about being poor is to be reminded 


of it in a patronizing way by some snob who would have starved 
to death years ago if his father had not been a worker and 


known more in minute than his son could learn during eter 
nity Berloyalist (The Berger Manufacturing Company) 
> — 
United States Exports of Rubber Bands and Erasers 
Commerce Reports] United States exports of rubber bands 
and erasers in 1927 and 1928 are detailed here: (1927) 894,845 


pounds @ $639,414; unit value $.71; (1928) 923.933 pounds @ 
$609,727: unit value, $.66. Great Britain is the first market for 
rubber bands and erasers, taking 181,709 pounds @ $106.405 in 
1928—seventeen per cent of the total export value Mexico 
took the next largest value, 96,735 pounds @ $68,148. Canada 
was third, followed in order by Argentina, Germany and Aus 
tralia 
> — 
Conditions in Philippine Islands 

The division of regional information, United States Depart 
ment of Commerce, has issued Special Circular No. 170, detailing 
the economic and commercial conditions in_ the Philippine 
Islands This is a mimeographed report which will be sent to 


business houses on request 
——$—$<g>—___——_ 


“Economic Development of Siam” 


The Superintendent of Documents, Government Printing Of 
fice, Washington, D. C can supply for ten cents in coin a 
bulletin on the “Economic Development of Siam.’’ This is No 
606 in the trade information series of the United States Depart 
ment of Commerce. It is a brief economic survey taking in 
government, transportation, agriculture, export and import 
trade with the United States 


A forgetful husband is a man of rare gifts.—The Office Cat 
(The Richmond & Backus Company). 
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cAmronlite5 


for better 
light 


! 
! 
! 
! 
l 
| 
! 
! 
! 
! 
! 
Every business manin your com-_ | 
munity knows the value of light | 
in attracting attention, aiding | 
demonstration and boosting | 
sales. As an aid to accuracy, 
light is also invaluable. 
AMRONLITE, equipped with 
Mazda inside frosted blue day- 
light bulbs gives best artificial 
light. | 
By means of a patent “‘slip-on™ J 
device the AMRONLITE shade |! 
slips off for cleaning or bulb re- | 
placement and on again in ajiffy | 
—like putting ona glove. And | 
there are other interesting fea- 
tures described in our booklet 0-5. 


Faries Mfg. Co. 


Decatur, Illinois 





You can sell the Faries line of 
Brass Cuspidors. There are 
models for offices, hotels, pub- 
lic buildings, etc. 


Ask for Brochure OA-5. 














The Doctor Says: 


Premature fatigue among office 
workers is frequently due to im- 
proper seating. Improper seating 
causes unnecessary strain on 
vital organs of the body. Ex- 
haustion, aches and pains result. 





So important has become the 
question of correct seating, 
that Cook devotes its entire 
resources to building a health 
chair—a chair designed to en- 
courage correct position. 








Let us tell you all about Cook 
chairs. Write us. 


C. A. COOK 
COMPANY 


ASHLAND, 
MASS. 
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| $10 ADDING MACHINE 


—Fully Automatic— 















Now you can fill the demand for 
a small, inexpensive, practical add- 
ing machine at a nice profit to 
yourself. 
AD-RITE is just the 
for those who cannot aff 
large adding machine 


whose volume 


Retail merchants, 
students, farmers, 

architects, gas 
stations, laun- 
dries in fact, 
dy who 


Weight 
2% Ibe. 
Size 31%4x6%" 


has fHguring to 


GUARANTEED FOR 5 YEARS 


} 


AD-RITE 2 sturdy little machine—requires no servicing. 
Adds, subtracts, and multiplies correctly and quickly. 

us passed the experimental stage and is now sold by 
leading dealers, including Marshall Field’s, The Fair, Chicago; 
Horder’s Stationery Stores, etc. Comes in Black, Chinese Red 
and Dark Green 

SENT ON APPROVAL 

An AD-RITE will be sent for inspection to any responsible 
lealer If entirely satisfied, we will then bill you at regular 


AD-RITI 


Literature on request. 


AD-RITE MANUFACTURING CO. 


1515 E. 63rd St. Chicago, Tl. 





| 








CERTIFIED f\¢ 


ADDING MACHINE ROLLS @ 


Stationers who recommend CE,RTI- 


FIED, know it will 
Made of the best quality of 


fey 


fi 


endorse their 
service. 
paper and offered at attractive prices in 
sonvenient packages of 12, 50 and 100 
rolls each, this brand builds up a profit- 
business. 


able adding machine roll 






Samples and prices on request. 


LACE PAPER 
We WORKS, INC. 


163 Union Ave. Brooklyn, N. Y. 
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IXG SK 
§s BUSINESS OPPORTUNITIES % 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8S. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted. 


Accessories, typewriter, Trieste, Italy.—No. 37,261; agency de- 
sired 

Appliances and equipment, office, Dusseldorf, Germany.-—No 
37.272; agency desired 

Appliances, office, Trieste, Italy No. 37,261; 

Cabinets, filing, Amsterdam, Netherlands No 
chase contemplated 

Chairs, typists, of metal with adjustable backs, Johannesburg 
South Africa No 7,7 


agency desired 


37,621; pur- 


480; agency desired 
Desk framework, steel, for school desks, Rio de Janeiro, Bra 
zil No. 37,267; purchase contemplated 


Equipment, desk, San Salvador, El! Salvador.—No. 37,709 
agency desired 

Equipment, office, Berlin, Germany No. 37,695; agency de 
sired 

Equipment, office, Hong Kong. China No. 37,688; agency de- 
sirec 

Furniture and equipment, office, Gibraltar.—No. 37,473; pur 


chase contemplated 

Furniture, office 
chase contemplated. 

Inks, marking, Calcutta, 
agency contemplated 

Instruments, surveying, engineering, mining and astronomical 
Montreal, Canada No. 37,523; purchase and agency contem 
plated 

Machinery, equipment and supplies, for the manufacture of 
rubber stamps, Prince Rupert, Canada.—No. 37,627; purchase 
contemplated 

Machinery, time stamp, especially those provided with perma- 
nent serial numbering devices, Hong Kong, China.—No. 37,688; 
agency desired. 

Machines, adding, Helsingfors, Finland.—No. 37,527; 
desired 

Machines, adding and calculating, Hamburg, Germany No 
37,526; agency desired. 

Machines, bookkeeping, Hamburg, Germany.—No 37,526; 
agency desired. 

Machines, calculating, Manila, P. I No, 37,885; agency de 


Amsterdam, Netherlands No. 37,621; pur 


India No. 37,628; purchase and 


agency 


sired 
Machines, calculating, Trieste, Italy No. 37,261; agency de 
sired 


Machines, engraving, for engraving trade marks, numbers 
etc., on metal products, Berlin, Germany No. 37,684; agency 


desired : ; 


Machines, typewriter, Athens, Greece No. 37,838; agency 
desired 
Machines, typewriter, Buenos Aires, Argentina No. 37,866; 


sole agency desired 
Machines, typewriter, Trieste, Italy No 


sired 
Novelties for stationery shops, smallwares, favors and holiday 


cards, Montreal, Canada.—No. 
templated 

Paper, carbon, Buenos Aijres, 
agency desired 


2 
3 


‘ 


,261; agency de- 


795; purchase and agency con- 


Argentina No 37,866: sole 


Paper, writing, ledger and manifold, Osaka, Japan No. 37,- 
835; purchase contemplated 
Paper, writing, Constantinople, Turkey. — No. 37,766; sole 


agency desired 

Paper, writing, and papeteries, Regina, Canada No. 37,599; 
purchase and agency contemplated 

Pencils, Milan, Italy.—No. 37,694; sole agency desired 


Pencils, mechanical and wood-cased, penholders and pencil 
sharpeners, Paris, France.—No. 37,622; purchase and agency 
contemplated 

Pens, fountain, high grade, Teheran, Persia Purchase and 
agency contemplated 

Presses, printing, for hand operation, for office use and for 
window and price tag Prague, Czechoslovakia No. 37,696; 
igency desired 

Buenos Aires, Argentina No 17 866; 


Ribbons, typewriter, 
ole agency desired 
, 


lats, cedar, for pencil manufacture, Madras, India No. 37,- 





ISS; purchase contemplated 

Slats, cedar, red, for pencil manufacture, Hamburg, Germany 

Ni 7.211; purchase contemplated 

Spe ilties, offic Montreal, Canada No. 37,277; agency de- 
red 

Stamps, time with straight line date and time Vancouver, 
Canada No. 37,782 gency desired 

s tionery and supplies, Maracaibo, Venezuela N 7.921; 
ol igency desired 

Stationery, San Salvador, El Salvador No. 37,709; agency 

red 

Supplies, architects, engineers and surveyors, Rangoon, India 

No. 37,611: purchase and agency contemplated 

Supplies, office, Montreal, Canada No. 37,272; purchase con 
emplated 

Supplies. office, including clips and pencil sharpeners, Paris, 
France No. 37,622; purchase and agency contemplates 
Supplies, stationery, especially ink and pencil eraser Milan, 
Ital Ni 7,494; sole agency desired 


a 

Don't kick the fellow that’s down I know a millionaire that 

had his toe bitten off that way once The Coach (published co- 

operatively by the Boorum & Pease Company, Eberhard Faber 

Pencil Company, C. Howard Hunt Pen Company and Sanford 
ufacturing Company) 
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Good Impressions 


You can recommend No, 2....3%x6% inches 
VICTORY Stamp Pads to No. 3....4%x7% inches 
your trade with ful! assur- No. 4....4 x9 inches 
ance of satisfactory service. Supplied uninked. or inked 
Made of high quality ma in oon black biue violet 
terial, they wear long and and green "We have a 
retain a smooth inking sur price-list and details of our 
face despite the most severe line of stamp pads, inks, 
pounding and scraping mucilage, paste and sealing 
Made in six sizes as follows: wax for stationers on ap- 

Junior ..2 x3% inches plication. We can furnish 

No. 0....2%x3% inches any of these items for 

No. 1....2%x4% inches your own private brand. 


#3 U a Hi E R INK AND STAMP PAD 


55-57 East Park St. Newark, N. J. 


i SORAPE OFF TNE Dus! Wim 4 ils © BELORE bi 








REGAL REBUILT 
ROYALS 


Trade 


Approved by tl 


ROUGH TYPEWRITERS 


¢C { he) ° 
Stock in 6Z Uities 


All Mi dels 


All Makes 


All Series All Types 


REGAL TYPEWRITER COMPANY, Inc. 
12-14 So. Jefferson St., 
Chicago, Illinois 


524 Broadway, 
New York, N. Y. 


able Address REGALTYPE, N. Y 























The Ever-Wearing Qualities 


of (& SCO) Bring Business 


Wherever ESCO chair pads and cushions have 
been introduced, repeat sales follow. The long- 
lasting satisfaction accorded makes staunch friends. 
Soon the whole office are sitting comfortably on 
ESCO pads and cushions. 

There seems to be no wearing them out. The soft, 
resilient filling of ESCO cushions will never pack 
nor shift. Let us tell you all about this full value 
line. Ask for our catalog. 


*Economy Products Corp. 


511-517 S. Paulina St., Chicago 


*Name Changed from Economy Seat Co. 














Performance Speaks 


Not until an office machine has actually been put 
into use can its merits be judged. The “Satellite” 
stands the tests of 
time and hard usage. 
It is heavy enough 
to stand steadily, yet 
it can be moved eas- 
ily and quietly on its 
large metal casters. 
The “Satellite” can 
help swell your 
sales volume. 


Model 2X 


Made especially for 
typewriters and other 
office machines. The 
top is made of highly 
finished oak, mahog- 
any or walnut and is 
sixteen inches square. 
If desired the top can 
be had in all metal, and 












is adjustable. The 
metal top is supplied 
in a baked ebony 
enamel, 


Adjustable Table Company 


Grand Rapids, Michigan 
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RIBBONS CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street Philadelphia, Penna. 














Bee & @ Buunne 
nol SS | CANODE 
aes q “| PRODUCTS 


The Canode line of 
Inks and Office Sup- 
plies includes inks, 
inked ribbons, car- 
bons, stencils, etc., 
for all business pur- 
poses, all used daily 
in the modern office 
and sold through 
stationers and office 
equipment dealers. 
Especially in  de- 
mand are Canode 
inks and stencils for 
rotary duplicating 
machines. Every 
& item in our line is 
. ~~ manufactured in our 
~“S,own plant under our 
own supervision. 






















eteretserecees 
—— 





re EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


MEN ORDER NO Men POR KR MEAr mE SO Oe 








During the past seven 


years the name Canode : : 
This standard equipment for the letter press copy 


has been synonymous 5 5 . > aan al” dak tae 

with unsurpassed qual- rethoc is ot good repute wi he it l users of tha ype 

: : equipment Features of the EUREKA Bath inciude non- 

ity at & po ular price. rusting metal construction, and an arrangement prevent- 

Write us or particu- ing mustiness or mildew EUREKA cloths are non-ravel- 

lars. ing and treated so as to insure « ar-cut, sharp copies 
and absolutely accurate results. Now supplie« in 


new 
office green in addition to the standard aluminum finish 
DON'T TURN DOWN ORDERS 


for these goods—just forward them to us; we'll fill them 
: to you and no trouble. 


CANODE INK & 
OFFICE SUPPLY 
COMPANY, Inc. 
3005 Carroll Ave. 
CHICAGO, ILLINOIS 


satisfactori with neat profit 
Write for the EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 











BALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED BLUE - ORANGE - GREEN - BLACK 


Your Name Stamped on Guide Tab Without Charge 





WRITE FOR = — 112-114 S. Calvert St., 


PARTICULARS W@W ’ Baltimore, Md. 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 





Roger A. Simonson & Co. Manufacturers 122S. Michigan Ave., Chicago 


PATENTED 

METAL TIP GUID ES 
Posting Trays, Card Systems and 
Indestructible 








Send for Free Sample and 
Dealers’ Discount 




















= 
eee Ture IS A 


WESTON PAPER FOR ANY USE 
THAT DESERVES THE BEST.... 
MACHINE POSTING LEDGER a grade 
below Typacount but made to the same 
exacting WESTON Standard. 

WRITE FOR SAMPLES 


Byron Weston (sompany 


DALTON, MASSACHUSETTS 






































PREFERRED 
wherever modern busi- 
ness needs good pens. 


ESTERBROOK PEN CO. 
Camden, N, J. 












































Very Low Cost 
Wide Visible Space 
Compact—P ortable 


Flexible—Simple 
Sheets of Cards Steel Files 
make 


Speedy Visible Records 


Send for FREE “Brief” on Sales 
Promotion Control, Merchandise Per- 
petual Inventory. 


Ring Binders 


Js Visible Record Salesmen Wanted 





Exclusive Agency to Experienced Men 


To men with Visible Record selling experience, we can offer 
an attractive, profitable, exclusive sales agency. We are build- 
ing national Handifax Sales organization and want more live 
wire men, capable of earning big money—permanent positions 
open in many large cities. Very liberal commissions, but no 
drawing accounts. Write us, giving full details as to your 
past visible record selling experience and earnings. Also full 
personal history, age and references. 


ROSS-GOULD COMPANY 
448 North Tenth Street 
St. Louis, Mo. 











SSS LS LO 














Note smooth 
edge of card 
when detached 


makers for you. 








ly by lever binder in case 


Trial Assortment Order Special 


No. 1— 200 cards, 2 styles, and ~. ases, 2styles, $1.00 











Your Ink * These Cards and Cases = PROFITS 


Wiggins Patent Scored Cards printed in Printers everywhere are averaging a so 
your shop and put up in neat Wearwell = cent profit on these cards and cases. 
Lever Binder Cases will prove big money 


ou can get started at once towards this 
big extra profit. Send for one of our three 


Filling an already established demand sample orders today! 
they practically sell on sight. Protected — 
by Wearwell Cases, Wiggins Cards are WIGGINS 
always fresh and clean and detach from 
Stubsof cardsheld frm case with a smooth, straight edge. There 
is, therefore, no waste from spoilage. Book Form 


THE JOHN B. WIGGINS CO. 


No.2—1200 “ 4 4 “ §00 1157 Fullerton Ave. CHICAGO 705 Peoples Gas Bldg. 


No.3-2500 “ 4 “ 4 10m Wiggins Potent Scores Canes * ¢ Wearwell Lever Binder Cases 


Order Now direct from this Advertisement 


—- — = 2 2. —_ 2. 2 2 
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LISTO . . tireless 


Business PENCILS 


Ma aK —~ of the same unbreakable, non-metallic 

ymposition as fine fountain pens Light 
we ‘ight mnusua! flexibility and knurled lower 
barre | insure easy grip and complete relax- 


yves with handling 


ation *Bullt-in’’ finish impr« 

Long-lived durable—no soldered parts. PRICED 

Made in a variety o colors and color LOWAT 

combinations; lead all color Ad- 

Seese Dent. G - " ¥ ; 5 0c 
LISTO PENCIL CORP. @"7"30#" Alameda, Calif. 

NEW YORK CHICAGO 


343 Broadway 202 S. State Se. 


Dealers: LISTO is the Favorite of a Million Users. 
Discounts Attractive. 

















BOEHNER 

















Improved 
Stationers and printers 
use it to build up their eueenem Beeman Ci 
volume on business and LEATHER NOVELTICS 
personal! cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean Holds 
one as securely as a 
full case Imported morocco binding—metal parts hi 
nickeled 8 diffe erent sizes. 
We manufacture leather novelties only—we do not compete 
with engravers or printers Please mention size in asking 
for prices 

Address, Department OA, 


Improved Boehner Binder Co. 


142-1 FP Fox Street Aurora, Illinois 
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CKET ERADICATOR \e 
INK USERS ousee Vi / 
| eR TRY at 
SINGLE FLUID ewe Seo le 
7 - ator == 


Rapicaror © 


ASK YOUR DEALER 
Or Send $1.00 for 
LIBERAL SAMPLES 
or 25c for Trial Bottle 


on an oe Be $ 


STEEN = 


radicator 





Pi, Vik POR 


—_ 


Hi 
| 





| TRY IT | 








DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Ine. 
23 Columbus Place 
Brooklyn we Us 











| INKOUT MFG. CO., Inc., Montclair, N. J. 





What are those 
cars costing us 
to maintain? 


Important question with any 
firm using a fleet of autos. 
Costs must be watched. 

The Harvey automobile 
expense book shows to a pen- 
my the exact cost. 

There’s a ready sale for 
these little books. Write for 
sample. 


Fred W. Harvey Co. 


214 West Genesee Street 
j SYRACUSE, N. Y. 





any Pecket ” 


Size 6%"x3" 





The Featherweight Eyeshade 


is constructed to protect the 





wearer’s eyes from glaring arti- 
ficial or natural lights or bril- 
Durable, hy- 


liant reflections. 


gienic, adjustable, light weight. 


Where it touches the forehead, 








the celluloid is curled, presenting 





a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 














IDEAL 


LINOLEUM FAST SELLING 
DESK TOPS DESK PADS 


A Special Sales Plan on 
Each Line.—Dealers Making 
Big Profits. Write for details. 


109 W. Austin Ave., Chicago 





IDEAL LINOLEUM TOP CO. 


annie 
 UABILITIES ri 


nourer 








INDEX TABS 
INDEXES 


GUIDES (FILING) 


FROM STOCK OR 
SPECIALLY MADE 
G. J. AIGNER CO. 


MANUFACTURERS 
503 S. Jefferson St. 








} 
| 
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STOCK 
cLARO-TyPr. 


Vue wowote tree Citance@ 


Brings Repeat Business 


Clarotype has been a leading r among 

aners for over seven years and is 

ationally known. It is practical, efficient, 

and ec ymical; is applied instantly and does 

not deteriorate Clarotype is the me cleaner that stenographers will 

re-order regularly Liberal ealer iscounts. Advertising aids supplied 
FREE You can order from us or your jobber. 


Recommended by Underwood Typewriter Co., 
. C. Smith and Corona Typewriters, Inc. 


THE CLAROTYPE CO., Inc. 16 f'ser St 














[lrinters ~ Stationers 


Increase Qfour Sales 
by using appropriate border blanks in 
conjunction with your Type jobs 
This Border is one of sixteen different 
styles ~ printed on strong white ledger 
paper ~ size 9%x 12 inches-—_ ; 
100 for $ 2.00 

not much more than the cost of blank paper 

~ » . > 
Ames & Rollinson 


206 Broadway Dew York 
Designers -Sngravers - Printers 








Write for Ponters circular showing complete line~ 





























The 


FULTON MAN 
Says: 


Sign and Price Markers for 
your neighbor retailers—build 
up trade—good for them and 
good for you. Fulton has just 
the right thing. 





Write, phone or wire 


Fulton Speciality Company 
Elizabeth, N. J. 






j 
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Speed Up Your Business 


Air mail speeds up busi- 
ness. Gets information 
out days sooner. Gets 
orders back quickly. 
Grasp this latest opportu- 
nity. Sell air mail sup- 
plies and Hanson Air 
Mail Scales. 


Hanson Air 


Mail Scale 


Write for latest informa- 
tion about Hanson Alr 
Mail, Postal, Parcel Post 
and Bath Scales. 


Hanson Scale Company 
525.N. Ada Street Chicago 











SILICATE BLACK BOARDS 


Made of the best material thoroughly 
seasoned—Framed or Unframed—All 
Frames are Oak Finished. U.S. Gov- 
ernment Contracts and New York City 
Board of Education Specifications for 
40 Years. 


CORK BULLETIN BOARDS 


Framed or Unframed Sizes 18x24 inches 
Frames are Oak Finished te 4x6 feet 


Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 


wees We 


Moon Globe Trotter 

Times Half Moon Memphis. | 

Tribune Gladiator Multator | 
Moonlight 


oe ee ey Se @ ee, | ow 
53-55 wWwoOrRTH SS! NEYY YORK 


STAEDTLER PENCILS SINCE 1662 




















‘DISPLAY LINE 










A 
DISPLAY 


AID 


For use under Notion Boxes, 
cn Tables, Counters, Shelves, etc. 
Send for Display Item Circular 
with complete descriptions and prices 
R1003 on entire line. Handsome Discount 

to Dealers. 


| R. ORTHWINE, 344 W. 34th St., New York, N. Y. 


























Something Very Special 


These beautiful Window Show ‘ard 
Stands in 4 different designs are (to be 
had in 4 standard sizes and designs. 





Card Size Outside Frar es 
Window Show 13% x 21 “” 16 x 24” 
Card Stands 13% x 27%” 16 x 20” 
40 21% x 21%" 24x 24” 
4 940 cacn 21% x 27%” 24 x 30” 


“ Frames tilt to any angle and adjust- 
ADJUSTABLE FROM able from 32” to any height up to 
32 7048 H/CH 48”. With each frame we furnish a 
¥%” thick Ideal board, removable and 
held in place with thumb buttons. 
Frames are 1%” wood. Base and all 
) good washable Ivory Enamel 
nish. 


THERE ARE y E They are also used for merchandise 
4 DESIGNS TILT @isplayers, by fastening a “special to 
4S/ZES p/usT the board” and pric‘ng same, as our 
Catalog shows in full details. 
j Ask for No. &-X 
= THE OSCAR ONKEN CO. 


ooo 





624 West 4th 8t. 
Cincinnati, O. 
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with Liner 


Patented! 


Copyholder 






© Keep it right in sight! 
-, Drop it down in your desk. 

* New model retail $20, $24 
and up. Take the 
agency for your lo- 
cality. 


Write for literature. 


Kobler & Co. 


Dept. A. 


11 W. 42nd Street 
New York 





Gardner’s Pull Tab Leather Lines 








Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 

















CEC cue ANTEE 


PERFECT MACHINES LOWEST PRICES 
—SPECIAL DISCOUNTS TO DEALERS 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 











**Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 


Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


Nationally advertised in Leading Bank Journals. 
Sold eniomvey through dealers 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 








Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


St. Louis, Mo. 


709 Pine St. 








PUL TAS CARD PASI 








XTRA—Just out! 
CONFIDENTIAL WHOLESALE 
CATALOGUE No. 500 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding-Ma- 


chines, etc. 
Write, Phone or Wire for your copy today! 


PELIABLE 


Typewriter& Adding Machine Corp. 
"All That the Name Implies" 


170 W. Washington Street, Chicago, Ill, 








{THOMPSON TIME STAMPS 


Record the hour and 
minute A.M.&P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished, etc. Penasen tie of Peon 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 


Used by prominent firms all over the world. % 
2 rr 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Street New York, N. ra 






MODEL B hasthe 














RADIAL DISTRIBUTORS 


Efficient and economical. Will keep corres- 
pondence and papers always on hand and prop- 
erly arranged. The most efficient desk file on 
the market. Made in four sizes. A very profit- 
able item for stationers. 


STANLEY 
R. 
BRISTOW 


24 Central Avenue 
West Orange, N. J. 






























TYPEWRITER, BRUSH— 
5( 1¢ “(ES 
ee 
ie % Fe ie The only 
” I. 3 brush that 
J thoroughly 
cleans all parts 








6 ERS, OFFICE AP- 

PLIANCES AND DE- 
VICES, Typecileaning end 

made of stiff China Bristles, | 


of TYPEWRIT- | 


General cleaning end made of 

substantial Came! Hair. 

attractive colored display 
th each order 


‘ Big profit to | 
dealers Write for interesting prices. | 
ARTHUR W. HAHN, Dept. A. 


32 Years of Brush Manufacturing Experience. 
195-203 Lafayette Street, New York 
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A 
If you like BETTER assured. This 
one job done DR id 


ra™ uniformity 
wit eta rata brings positive 
Dry Stencils ~ I ENCIL re 7 at  busi- 
you will like ness. Tell 
every job_ thereafter. your customers this if 
Theta Dry Stencils are they don’t know it 
uniform. Clean, sharp now, “Theta Dry Stencils 
results are always _ always satisfy.” 


We have a few dealer propositions to offer. 


THETA Dry Stencil CORP. 


175 Fifth Avenue New York 





MR. BUSINESS MAN 


Start using WASHBURNE’S PATENT “O. K.” 
PAPER FASTENERS; you'll never stop. 

POINTS! They hold two to twenty sheets of paper 
tight together. Make check stick to remittance letter. 
pam to put on or take off. Don’t bulk up files. Not 

y—box of 100 for only 25c. 

Buy ‘em; try ‘em. 

Start using SANITARY “O. K."” ERASERS; you'll 
never stop. 

POINTS! They erase neatly, quickly. They are 
always clean. They slip in and out of their metal 
holder “just as easy.” 

Write us for catalogue and prices. 

THE O. K. MFG. CO. 


James V. Washburne, President 
Oswego, New York, U. S. A. 








STOP everisstinc NOISE 





Made for L. C. Smith, Remington, Royal and Underwooa 


ters. 
ae oy FH mate ke of hi 
Saves repair calls, pa away with desk drumming, makes 
t ter more 
typewriter quickly and cutomatical attached and as 
quickly removed, we tools, oom the 
Sold at all offices of The L. C. ith & Gian Typewriters: 


for trial. 
Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 











All Office Machines 
Bought, Sold and Exported 


Abbitt Typewriter Co. 
348 Canal St. New York 


CHECK WRITER PARTS | 
Price List Also Catalogu: ‘ Lebuilts | 


Send in a machine for Rebuilding iv 
atisfied with the joband the price. Established 1914 


on - 2 Tee od OS RE al GP IN 
iit NAS AT STR’! NEW SORK 





The 
HARTER 
HANDISTAND 


is making profits for enter- 
prising dealers every day. 
It can make profits for 
you, too. 


THE HARTER 
CORPORATION 


No. 500 Handistand Sturgis, Michigan 




















BETTCHER CHAIR ACTIONS 


Safeguard the Reputation of Your Chairs 


3ecause Bettcher Chair 
Actions are correctly de- 
signed and carefully made 
from high quality mate- 
rials they will give long 
and satisfactory service on 
all designs of swivel chairs. 


Let us quote on 
your requirements. 


THE BETTCHER STAMPING AND MFG. CO. 


3108 W. Gist Street, 


Cleveland, Ohio 











<— KLEEN KWICK KLEENER 

At eRe 

mm 4 a 
ICAL 


ECONOM 
QUICK HARMLESS 
Simple, Direct, Practical; 
nota fad 
Result of 25 Years’ Ex- 
perience and Research. 







50c Full directions with 50c 
each bottle. 
Ask fer liberal dealers discounts 


E. E. PURCELL 


Distributor 
Westport Station Kansas City, Me. 








MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 


Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 
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Loose Leaf Rings 


pt... —_ Nickel | Plated 
FIVE SIZES 


Paper Inside Diameters 
Open Easily, 
Close 
Securely 


For loose leaf books, binding reports, blueprints, etc. 


Write toe tafermation Loose Leaf Metals 








Now in Its eighth successful year; 2 or 4 ounce sizes. Just apply 
dauber; no wiping necessary. More dealers wanted, write us. 
WAL TERFr So. GIES cOMPANY 
Office: 509 Equitable Bidg. Baltimore, Md. 





MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 





For printing 
price tickets, 
numbering 
bins, boxes, 
shelves, etc. 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 


SURFACE: wood, glass, tin, paper, etc.. by means of a 
lasting adhesive material furnished. Made in two sizes, 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 





LOWER COST--PLUS QUALITY! 
CONVENIENCE! 


The easiest, simplest operation imagi- 
nable. A fresh typewriter ribbon in 15 
seconds. Convenience, quality, greater 


efficiency. FULLY GUARANTEED. 


Exclusive to 
leading deal- 
er in each 
city. Tre- 
mendous re- 
peat order 
possibilties. 









Circular on request. 


TYBON CORPORATION 





1026 Filbert St. Philadelphia, P,. 














Celluloid Envelopes with chemically welded seams. Shop 
Record Protectors. raisable faces. Loocve Leaf name-line 
Indexers for credit and other lists Transparent signals. 
Celluloid Card Cases, etc., for industrial uses. 


There’s a nice profit for Stationers with the 
Markilo All-Visible line. Write for samples 
and proposition. Samples, etc., on request. 


MARKILO CO., 936-C West 63rd Street Chicago, U. 8. A. 


















Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


S4th and 20th Streets, 
CICERO, ILLINOIS 


Abeve Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





PAT. DECEMBER 2, 1916 











Il 








The Reliorts “49” 


—the world’s largest selling, low- 
est priced numbering machine— 


is but one of a number of popular, profitable 
Roberts Models upon which you may obtain 
the largest discounts and the greatest prof- 
its possible om any numbering machine line! 


694-710 Jamaica Avenue Brooklyn, N. Y. 


3940 Ravenswood Avenue 


— = The Roberts 


Write for full details 
Roberts Numbering Machine Co. 





Western Distributors 
The Superior Type Company “4g” 


Chicago, Ill. 
= Sere 








| 























DESK **r:, PADS 





Come to the trade headquarters for desk pads. All 
standard sizes, stiff and flexible backs, made with 
padded and piain leather corners, both natural and 
in various colors, brass and bronze corners, leather 
side panels, etc. Also linoleum desk pads—easy to 
clean—require no blotters. Ask about our line of 
cloth covered card index and stationery cabinets. 


Send for illustrated price-list. 


L. HOFFMAN Stationery Specialties 


145 LaFayette St. New York, N. Y. 
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Quick Sellers—Big Money Makers 


4 “Instant” Des € , he n “ ¥ 
R: «od Handy Files overheard 
Their pocket pages keep 
papers in order but instantly The“WHISPER-IT 


accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- sanitary telephone mouthpiece 
dex tabs. 


Idea Books en 


with pasteless pocket pages for 
news clippings, striking advta., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Disc Record, Greeting 
Card, Memory, “Each Day’s T 5 OM ’ 
Doings.”"—Girl’s 6-yr. Diary. rds. A request» 
rap _ mes 


Double D: B Boar ~ “yr . - 
Write for prices and et alee e ds THE COLYTT LABORATORIES 


W.C. Horn, Bro, & Co, ¥s:; 200 5th Ave., New York 


DESK PADS Get Successful 


Salesmen froma 
bones Gornces Successful Sales Mer. 


Bronze Oorners, = 
Leather Corners, Ve- I know the New York office appliance 
lour Back, Moire market. I have established productive 
Back, Felt Back sales branches here for calculating, 
folding and duplicating machine manu- 
facturers. I have had close contact with 
All sizes in STIFF other lines—I know the requirements. 
and FLEXIBLE If your representative is not producing 
pads. Leather cor- as you believe he should, I want to give 
ner pads made in all you the benefit of my experience. I can 
colors, including materially increase your volume by con- 
pastel shades of necting you with the right type of sales- 
ecrase. men. This service is free to the 
manufacturer 


Send for illustrated price list. A. R. ROHRER 


Manufactured by 


SAINBERG & COMPANY, INC. Acorn Personnel Service Agency 


79 E. 130th Street New York, N. Y. 17 John Street New York, N. Y. 
Chicago Office, MR. W. C. SNODDY, 8 South Dearborn Street 


“SECURITY” 


Pen and Pencil Clips 



































re 


BEACH’S 
“COMMON SENSE” 


EXPENSE BOOKS 








CHAMPION 
Window or Display Hooks 






































Weekly for Travelers 
Monthly for Travelers 
P. Expenses 
STEELGRIP ST Redie Record 
R A-FAST 
aa —— Paper Clips Send for samples 
Wass J in sizes No. 0, 1, 
2, 3 and 4. 
VAL-CLIP 
Pencil Peint Protector, Eraser and Clip 





























Beach Publishing Co., 1351 Book Bldg., Detroit 





READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 











Desk stand .......-.- $3.00 
— line guide....... 4 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. BS. A. 





NO. 202 ORDUR RULER 
IVORDUR PRODUCTS 
Write for catalog. 


Miller Bros. Pen Co. 


305 Broadway Meriden, 
N. Y. CG. Conn. 
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Chere is No Secret in Manufacturing Quality 
Products 


There are few, if any, so-called trade secrets 
There may be formulae which are protected 
by patents, but no one has a monopoly on 
quality products. 


And it’s a basic principle that if you want to 
make quality goods, you must incorporat« 
quality materials and quality workmanship 


Paperoid has no secrets. It is made of hemp 
rope—the longest-wearing material known for 
envelopes. Paperoid is reddish, but not all 
envelopes of similar color are made of similar 
materials 

lo be sure of the genuine, be sure to specify 
Paperoid, The Bushnell Trade Mark 


Alvah Bushnell Company Baas | | 


13th and Wood Sts. Philadelphia, Pa. 














fr 


| IS PRICE COMPETITION AFFECTING 
YOUR RIBBON AND CARBON SALES? 





HEN sell Quality —sell Novelty —sell 
Efficiency. 


You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


Whitedge ‘Noiseless carbon paper is clean to 
handle —durable—makes clear copies. 


Stormtex Typewriter Ribbons write like print. 


Write for samples and prices. 


H. M. STORMS COMPANY 


yam (THE COMPLETE LINE) : 
wey | Carbon Papers Typewriter Ribbons 


Re WAL 
Co nA 
RDs ere 561 GRAND AVE. BROOKLYN, N. Y., U.S. A. 


TRACE MaARn 














— —— $< 
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S |HE MAGAZIN 
OF BUSINESS 


Advertised Since 1839— 
Bigger and Better than ever in 1929 


Dealers interested in a big Loose-Leaf line worth pushing, will find it this year in Moore's. 
Complete. High-grade. Reasonably priced. Liberally advertised. 










—— 












—Moore’s Security Binders. 


MOORE’S PRODUCTS Moore’s Loose-Leaf Records. 


Moore’s VISIBLE Systems in book form, the basis of 

Moore’s Binders Ivan Allen-Marshall’s famous Stock Control System as 

Are DIFFERENT well as other widely adaptable applications of the Book 
Loose-Leaf. 

During 1929, as always for 89 years, Moore’s line will be widely advertised to the consumer 
for a direct tie-up to dealers. Notice Moore’s advertisements regularly in the business publica- 
tions indicated above, as well as our schedule in the big mass magazines like “Colliers,” “Literary 
Digest,” “Review of Reviews,” and 11 trade journals covering leading industries. 


Write today JOHN C. MOORE CORPN. so gcpattishea 1839 


for Samples, Terms. 5114 Stone St., Rochester, N. Y. 











| ee 
Im Use In More Than 300.000 Offices 











New and Better Uprights 


Progress means change. Customers expect improvements 
and new things. Manufacturers of office equipment must 
keep step. 

Hence the new 800 line of steel filing cabinets—a line of 
better files, with movable, rustproof slides and solid brass 
hardware. These are made in a variety of colors and in 
both letter and legal widths. 


—, Details Which Make Sales 


The frame is formed by welding eight 16 gauge 
drawer slides to four 18 gauge corner posts. The 
top and dividing sheets between the drawers are 
welded to this frame and the 22 gauge furniture 
steel sides, steel top, back and bottom are se- 
curely fastened on the outside. 

.The slides are full progressive, in three 
parts, and made from 16 gauge steel. 
Eight rollers are used on each. Rust- 
proofing is an exclusive feature. 

The drawer fronts are 22 gauge furniture 
steel. Body, liner and backs 24 gauge 
O. P. C. R. steel. Followers are positive 
locking, operating in extra drawer 
channel. 


Send for full details and prices. 


AURORA 


METAL CABINET WORKS 
AURORA, ILL. 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 






“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 





ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


a monthly journal 
for the Stationery and | 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Tune in... on each department 
of your business every morning 


This method gives you the vital facts 
and figures every morning at nine 


| age the general who is directing his army, the suc- 
cessful executive must keep in touch with every 
unit of his organization every day. 

And the kind of reports that enable him to reach 
his objective consist of cold figures—brought right up 
to the minute. “‘Everything’s fine,” may sound encour- 
aging from a department head, but your decisions 
reflect a much truer picture when you act on concrete 
evidence: “Shipments 1525”; “sales $21,350”; “‘cash 
in banks, $49,780"... and so on. 

With Elliott-Fisher you get these vital figures every 
day ... from every department of your business. Not 
a month old or a week old, but posted up to the very 
hour when business closes for the day. The next 
morning a summary is placed on your desk showing 
exactly what was accomplished the day before. 


Elliott-Fisher 


Flat Surface Accounting-Writing Machines 


GENERAL OFFICE EQUIPMENT CORPORATION 


Division of Underwood Elliott Fisher Compan) 
342 Madison Avenue, New York City 


“Underwood, Elliott-Fisher, Sundstrand, Speed the World's Business” 


Elliott-Fisher Accounting- Writing Equipment gives 
you complete control by placing the essential figure 
facts in front of you before they become ancient history. 


Without adding a man to your payroll, or in any way 
confusing your present plan, Elliott-Fisher machines 
consolidate your accounting methods into a single, 
unified plan. Hundreds of business firms that are dis- 
tinguished by their efficient management, use Elliott- 
Fisher. 


We'd like to tell you more about the part that Elliott- 
Fisher plays in their success. Use the coupon below 
and we shail be glad to send 
you full information. If you 
wish, our representative 
will call. 

















General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 


Name 


Address 












and stapling samples to- 


— 1643 Haddon Ave. Camden, N. J. 
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ACME STAPLE Binding Machines can be sold 
on sight to every customer and by their faultless 
performance will increase your business. 

ACME Stapling Binding Machines are unequalled for 
fastening documents, letters, invoices, proofs or sheets ot piney Boge a 
paper together. ; 

ACME Staple Binding Machines are made especially for 
heavy duty. Parts are interchangeable and any part needed 
can be supplied at once. 

Send us a copy of your mailing list and we will forward 
literature over your name. 

ACME Staple Binders are the only binding machines de- 
signed, built and distributed complete from our factory. 


WE GUARANTEE OUR PRODUCT 
Write for Special Dealers’ Proposition 


rwaeret or me wee ACME STAPLE CO. 
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ATTENTION 
STATIONERS! 





Est. 1894 





6 I9To us “M. B.” stands for “MON BUREAU” 
+ e Toyou“M. B.” stands for “MORE BUSINESS” 


This magazine has been in France the pioneer of modern 
business methods; it is the reason why it has gained so high 


a reputation among the most progressive business men of 


this country 


If you advertise your goods in M. B. you are sure to reach 
the very public that is interested in your goods: office fur- 
niture and general modern office equipment of every descrip- 
tion. Not only will your ads be read by a large and 
sympathetic public but your copy stands every chance of 
being believed, as M. B. in its capacity of an expert in 
sound business methods has won the confidence and affec- 
tion of its readers 


If you want to appeal to the most progressive French firms, 
M. B. is the very medium for your advertising. You need 
not apply to any other. Just concentrate in M. B. Remem- 
ber that its initials stand for “‘MORE BUSINESS” for you 
and write today for a free copy of this live wire publication. 


The Advertising Manager 


“MON BUREAU” 


PARIS Xéme Arrt. (France) 
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The ideal desk paper fast- 
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by insur- 
companies, 


lawyers, corpora- 
tions 
vouchers, docu- 


ments, etc. 


etc., for 





esi ost Sei bebo s tose belost bel del bel tet tek sek oes 


$33 > @ Co 2. 
ptertette 


33 


+ 
os 
>. 


PUPWISWISIWMWISWIHWHWIS I 





May, 1929 OFFICE APPLIANCES 251 


A Good Demonstration 


Does more to overcome sales resistance, 
create respect for a good product and help 
land the order than any other factor in 


selling. 


Hundreds of good demonstrations of your 
product can be made to good business 
people when they are so interested that 
they come prepared to give you their 
undivided attention—at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 21st to 26th, inclusive 
At the Grand Central Palace 


Chicago, November 11th to 16th, inclusive 
At The Stevens Hotel 


“Tt’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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Typewriter 
BookkKeeping Machine 


Note These Nine Outstanding Burroughs Features— 


Automatic tabulation between columns. 


Automatic alignment of figures — dollars 
under dollars: cents under cents. 


Errors in key depressions may be corrected 
before amount is printed or added. 


Automatic punctuation of amounts. 


Balances and totals printed by a. a 
single key. (No copying from dials.) 


6. 
7. 
3. 


9. 


Credit balance automatically printed in red 
and designated with sy mbol “CR”. 


Closed account automatically designated 
with symbol “O”. 


Electric return of carriage. 


A fast electric adding, listing and subtract- 
ing machine for proof-listing, general 
adding, and so on. 


Call the local Burroughs office for more infor- 
mation or a demonstration on your own work. 


BOOKKEEPING 


* CALCULATING 


AND BILLING MACHINES 
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“A Neater Letter — 
Quicker, Better” 
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The Woodstock Typewriter is compact, simple, sturdy, 


HTS UMamre) olaetcue Me siileleldi Mal lalatiatcar tate me lece)itican ame (oelsaterte) tc 
(4 --. it is the versatile machine built for a long, long life 
\" of Good Work ... Well Done. 
‘ . 9? 
““A neater letter — quicker, better 


WOODSTOCK TYPEWRITER COMPANY 
oe Or: ee an ee ee ae On a a ee Oo Os Om. Cn © Fume is Bn oe 








WORLDS STANDARD ** THROUGH SERVICE 


a 





IN INDUSTRY 


ECORDING Sand mak- 
ing possible® Industria! 
rogress in every civilized 
country ...the Underwood 
Standard Typewriter has 
CSS done its work so well that 
apeawool! it rn ings Apis by ~ 
> ap ng majori o matter wha 
TF le fl your typewriter needs may 
i ak be there is an Underwood 
that will satisfactorily meet 
your requirements. @ Ask 
our nearest representative 
to demonstrate the Under- 
wood, 


UNDERWOOD 


Standard and Portable Typewriters and Bookkeeping Machines 


UNDERWOOD TYPEWRITER COMPANY 


Division of Underwood- Elliott Fisher Company 


342 MADISON AVENUE, NEW YORK, N. Y. 
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“Underwood, Elliott-Fisher, Sundstrand—Speed the World's Business” 
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